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Registration form
for interested parties and contributors

Case No.: AS0088

Anti-subsidy investigation

Glass Containers originating in the Republic of Türkiye (Türkiye)


	Completed on behalf of (provide the name of your company):
	     Beatson Clark Limited


(to note, we use the term “company” to include all forms of business organisation including partnerships and sole traders)

Note:

Please provide two copies of your response to this form: a confidential and a non-confidential version. Both copies must be returned to the TRA using the Trade Remedies Service (www.trade-remedies.service.gov.uk).

When you have completed each form, indicate the confidentiality status of the document by placing an  in the relevant box below and in the header of the form. We strongly recommend this questionnaire be completed on a computer, so this step is easy to complete.

☐	Confidential
[bookmark: _Hlk536188791]x	Non-confidential (will be made available on the public file: https://www.trade-remedies.service.gov.uk/public/cases/)

	Deadline for response:
	20 March 2026

	Case team contact:
	AS0088@traderemedies.gov.uk




Introduction

Registration of interest to the investigation

We invite interested parties and contributors to register their interest in this investigation by completing the relevant sections as indicated in this form and submitting the completed form using the Trade Remedies Service (www.trade-remedies.service.gov.uk).

An interested party is either:
· a government of the foreign country or territory subject to the investigation;
· an overseas exporter, an overseas producer or an importer of the goods subject to the investigation;
· a UK producer of goods that are like the goods subject to the investigation; or
· a trade or business association representing one or more of the above parties.

A contributor is a person or company who is not an interested party but who wants to register so that they can participate in an investigation.

Scope of the investigation

	Goods concerned
	Glass containers originating in Türkiye, described as:

Carboys, bottles, flasks, jars, pots, phials, preserving jars, and other containers, of glass, of a kind used for the conveyance or packing of goods; whether or not including a closure. Not including ampoules; containers made of tubular glass; glass containers with a nominal capacity of 2.5 litres or more; or standalone stoppers, lids, or other closures of glass.

These glass containers are currently classifiable within the following commodity codes:

70 10 90 10 00	70 10 90 51 00	70 10 90 67 00
70 10 90 41 00	70 10 90 53 00	70 10 90 71 00
70 10 90 43 00	70 10 90 55 00	70 10 90 79 00
70 10 90 45 00	70 10 90 57 00	70 10 90 91 00
70 10 90 47 00	70 10 90 61 00	70 10 90 99 00


	Period of investigation (POI)


	1 January 2025 to 31 December 2025

	Alleged subsidies
	1. Loans and loan guarantees;
2. Tariff/tax exemptions (including VAT/Sales Tax);
3. Land use rights;
4. Provision of goods and services;
5. Grants;
6. Income or price support arrangements; and
7. Export credits and financing.



For further details, please refer to the Notice of Initiation on the public file: https://www.trade-remedies.service.gov.uk/public/cases/.

Completing this registration form and pre-sampling questionnaire

To register to this case, you need to provide two copies of your response to this form: a confidential and a non-confidential version. Your non-confidential version should be as similar as possible to your confidential version except for the redaction of the confidential information. 

Both copies must be returned to the TRA by 20 March 2026 using the Trade Remedies Service (www.trade-remedies.service.gov.uk).

The non-confidential version of your registration form and pre-sampling questionnaire may be placed on the public file: https://www.trade-remedies.service.gov.uk/public/cases/.

It is your responsibility to ensure that the non-confidential version does not contain any confidential information, which includes personal contact information, names and signatures. Please see the TRA’s public guidance[footnoteRef:1] for further information on providing confidential information and non-confidential summaries. [1:  https://www.gov.uk/government/publications/the-uk-trade-remedies-investigations-process/the-tras-investigation-process




] 


All information provided to the TRA in confidence will be treated as confidential in accordance with regulation 45 of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019 (the Regulations) and will not be disclosed (except in limited circumstance as permitted by regulation 46 of the Regulations) and will be stored in protected systems.

Request to complete a detailed questionnaire

If, on the basis of the information provided in this form, we determine that you are an overseas exporter or an importer of the goods subject to the investigation, or a UK producer of goods that are like the goods subject to the investigation, or a contributor, we will ask you to complete a detailed questionnaire to inform this investigation.

If we consider it appropriate, we may only ask a sample of overseas exporters, importers and/or UK producers to complete a detailed questionnaire. By submitting this completed registration form and pre-sampling questionnaire, you agree that you may be included in any such sample. 

If your company is included in the sample, you will be asked to respond to the questions in the detailed questionnaire and to support the TRA in verifying your responses. This may involve the TRA carrying out a verification visit to your premises.

If you are an overseas exporter and indicate that you do not agree to possible inclusion in a sample, your company may be deemed not to have cooperated in the investigation. The TRA will base its findings for non-cooperating parties on facts available. This may result in an outcome that is less favourable to your company than if it had cooperated.

If we decide to sample overseas exporters, and your company is not selected for this sample, you may submit a request to us to calculate individual margins for your company. We will accept your request providing that: 
· you submit the required information on time; and 
· the number of exporters subject to examination is not so large that complying with the request would be unduly burdensome and risk preventing the timely completion of the investigation.

[bookmark: _The_scope_of][bookmark: _Toc115266749][bookmark: _Toc115266742]
Section A: About your company

[bookmark: _Toc115266750]A1. Your company’s activities 

1. [bookmark: _Hlk220592833]To determine your company’s role for the purpose of this investigation, please select the most applicable option for your company. Please refer to the period of investigation (POI) defined on page 2.

Overseas producers and exporters
[bookmark: _Hlk220591791]☐ [A1.1]	During the POI, we both produced and directly/indirectly exported the goods concerned from Türkiye to the UK.
	Note: Please complete sections A2, A3, and B.

☐ [A1.2]	During the POI, we produced the goods concerned in Türkiye, but did not export to the UK.
	Note: Please complete sections A2 and B.

☐ [A1.3]	During the POI, we directly/indirectly exported the goods concerned from Türkiye to the UK, but did not produce the goods concerned.
	Note: Please complete sections A3 and B.

UK producers and importers
☐ [A1.4]	During the POI, we produced goods that are like the goods concerned in the UK and imported the goods concerned originating in Türkiye to the UK.
Note: Please complete sections A4, A5, and B.

x [A1.5]	During the POI, we produced goods that are like the goods concerned in the UK (i.e. the UK like goods), but we did not import the goods concerned or like goods.
Note: Please complete sections A4 and B.

☐ [A1.6]	During the POI, we imported the goods concerned originating in Türkiye to the UK, but we did not produce the goods that are like the goods concerned (the UK like goods).
	Note: Please complete sections A5 and B.

Other
☐ [A1.7]	Other.
Note: Please complete section B.

2. If you selected ‘Other’ [A1.7], please describe the activity/activities of your company and your company's interest in this investigation in the field below.

	     


3. [bookmark: _Toc115266751]Indicate whether your company is a member of any representative organisations (e.g. a trade body or chamber of commerce). If so, provide a copy of any relevant documentation.

	





A2. Production and domestic sales of the goods concerned

	Complete this section if you indicated under A1 that you are a producer of the goods concerned in Türkiye.



4. Please refer to the description of the goods concerned on page 2. In the field below, describe the goods that you produce and that fall within the description.

	     



5. Please provide your company’s total production volumes and production capacity for the goods concerned during the period of investigation (POI) in the table below.

	Total production volume (POI) in tonnes (1,000kg)
	     

	Total production capacity (POI) in tonnes
	     


Consider providing these figures in ranges in your non-confidential version of this form, in accordance with our guidance.

6. Please give details of all associated parties involved with the company in the production and sales (export and/or domestic) of the goods concerned during the period of investigation. Both natural persons (individuals) and legal persons (e.g. companies) are considered to be associated where they meet the definition of ‘Related Persons’ in regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018.

When completing the company addresses section, please include the addresses of all geographical sites and facilities for each company.


	Company name
	Company addresses (postal code, city, province, country)
	Activities
	Relationship

	     
	     
	     
	     

	     
	     
	     
	     


Add additional rows as required
Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.

7. If you do not export the goods concerned to the UK either directly or via associated parties, please describe how your products are exported to the UK (e.g. via unrelated wholesalers).

	     



8. Please provide the total of your domestic sales volumes and sales values of the goods concerned produced by your company during the POI in the table below.

	Total domestic sales volume (POI) in tonnes
	     

	Total domestic sales value (POI) (£)
	     


Consider providing these figures in ranges in your non-confidential version of this form, in accordance with our guidance.

9. Were there significant fluctuations in major input costs (such as raw materials or energy) across the POI, which had a material impact on the overall cost to make of the goods? If yes, please provide details of these fluctuations.

	





10. Is your company, or any of your associated parties, related to any company in the UK, particularly any of the UK producers and/or importers of the goods that are like the goods concerned (the UK like goods)?

	





11. Please provide any details of other goods you produce and/or sell for the UK market, other than the goods concerned.

	






A3. Direct and indirect exports of the goods concerned

	Complete this section if you indicated under A1 that you are an exporter of the goods concerned from Türkiye.



12. If you are not the producer of the goods concerned that you export to the UK, please provide details for your suppliers of the goods concerned and indicate whether these are the producers of the goods concerned in the table below.

	Company name
	Company location
(city, country)
	Relationship to your company
	Producer 
(Y/N)

	     
	     
	     
	     

	     
	     
	     
	     


Add additional rows as required
Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.

13. Please provide the total of your direct and indirect export volumes and export values of the goods concerned to the UK during the POI in the table below. 
Note: Exports to the UK via a third party (whether or not associated to your company), which is located in Türkiye or a third country, are to be considered indirect exports.

	Total direct export volume (POI) in tonnes
	     

	Total indirect export volume (POI) in tonnes
	     

	Total direct export value (POI) (£)
	     

	Total indirect export value (POI) (£)
	     


Consider providing these figures in ranges in your non-confidential version of this form, in accordance with our guidance.

14. If you exported the goods concerned to the UK via third parties, please provide details for these parties below.

	Company name
	Company location
(city, country)
	Activities
	Relationship

	     
	     
	     
	     

	     
	     
	     
	     


Add additional rows as required
Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.

15. Please provide details of the commodity code(s) you export the goods concerned to the UK under in the box below.

	     



A4. Production and sales of goods produced in the UK that are like the goods concerned

	Complete this section if you indicated under A1 that you are a producer in the United Kingdom of goods that are like the goods concerned (the UK like goods).



16. Please describe the goods that you produce in the UK and that you consider to be like the goods concerned (the UK like goods).

	      Beatson Clark produced glass containers in both colourless (flint) and amber with a capacity size range between 10ml and 2,500ml. Our containers are both in the form of jars and bottles across the commodity codes detailed on page 2 of this document.



17. Please provide your company’s total production volumes and production capacity for UK production of goods that are like the goods concerned (the UK like goods) during the POI in the table below.

	Total production volume (POI) in tonnes
	Redacted information on production tonnage, commercially sensitive.

	Total production capacity (POI) in tonnes
	Redacted information on production capacity, commercially sensitive.


Consider providing these figures in ranges in your non-confidential version of this form, in accordance with our guidance.

18. Please provide the total of your domestic and export sales volumes and sales values of the goods that are like the goods concerned (the UK like goods) produced by your company in the UK during the POI in the table below.

	Total domestic sales volume (POI) in tonnes
	Commercially sensitive data: non-confidential range:70,000t – 90,000t

	Total domestic sales value (POI) (£)
	Redacted information on sales value, commercially sensitive.

	Total export sales volume (POI) in tonnes
	Redacted information on exported tonnage, commercially sensitive.

	Total export sales value (POI) (£)
	Redacted information on export sales value, commercially sensitive.


Consider providing these figures in ranges in your non-confidential version of this form, in accordance with our guidance.


19. Were there significant fluctuations in major input costs (such as raw materials or energy) across the POI, which had a material impact on the overall cost to make of the goods that are like the goods concerned (the UK like goods)? If yes, please provide details of these fluctuations.

	
Redacted commercially sensitive information




20. Do you produce and/or sell other goods for the UK market other than the goods that are like the goods concerned (the UK like goods)?

	No





A5. UK imports of the goods concerned

	Complete this section if you indicated under A1 that you are an importer of the goods concerned from Türkiye.



21. Please provide the total of your import volumes and import values of the goods concerned originating in Türkiye to the UK during the POI in the table below. 

	Total import volume (POI) in tonnes
	     

	Total import value (POI) (£)
	     


Consider providing these figures in ranges in your non-confidential version of this form, in accordance with our guidance.

22. Please provide details for your suppliers of the goods concerned originating in Türkiye in the table below.

	Company name
	Company location
(city, country)
	Activities 
(producer, trader, etc.)
	Relationship

	     
	     
	     
	     

	     
	     
	     
	     


Add additional rows as required
Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.

23. Please specify your purpose in importing the goods concerned from Türkiye. Select all of the following options that are applicable to your company.

☐	We resell the goods unchanged to distributors or final customers.

☐	We process the goods before reselling them to distributors or final customers.

☐	We use the goods as input in our production of ________________________.
(specify the product/s).

☐    We reexport the good to third countries, namely____

☐	Other.

24. "If you selected "other", please specify your purpose for importing the goods concerned from Türkiye in the field below.

	     



25. Please describe how the goods concerned compare to UK produced goods that are like the goods concerned in the field below.

	     




[bookmark: _Section_C_–]Section B: Additional information

[bookmark: _Toc98925164][bookmark: _Toc110433995][bookmark: _Toc115266758]B1. Other known companies
We need contact information in order to notify all other known companies who may be interested in taking part in the investigation and making their views known.

B1.1 Exporters, importers, and UK producers

26. Please provide contact details of any other known exporters and importers of the goods concerned and UK producers of the goods that are like the goods concerned (the UK like goods) in the table below.

	Activities 
(exporter / importer / UK producer
	Company name
	Company website
	Company email

	Redacted
	Redacted
	Redacted
	Redacted

	
	
	Details redacted to prevent identification of competitors.
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	


Add additional rows as required
Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.

B1.2 Upstream and downstream companies

27. Please provide contact details for UK companies from whom you purchase materials used to make the like goods (upstream companies) and UK companies who purchase the like goods from you (downstream companies) to help us obtain a more complete picture of the potential effects of a measure.
You are not obligated to provide this information, but we will use any details you provide to get in touch with these companies and improve our understanding of the impacts of any potential measure.




	Company name
	Company location
(city, country)
	Contact details 
(email/tel.)
	Relationship

	Redacted
	Redacted
	Redacted
	Redacted

	
	
	Details redacted to prevent identification of suppliers
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	





Add additional rows as required
Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.

B1.3 Any other companies

28. Please provide a list of any other known companies, including the nature of their company and any associations with other companies.
This may include, for example, companies that are involved in the importation, distribution, or sale of goods that are like the goods concerned from third countries.
  
	N/A


[bookmark: _Toc98925166][bookmark: _Toc110433997][bookmark: _Toc115266760]

B2. Scope

29. If you consider that the goods description for the investigation should be varied, please specify the suggested changes and provide your reasons in the field below.

	Happy with descriptions.



30. [bookmark: _Hlk220600235]Please provide any further remarks relating to the goods concerned and the goods that are like the goods concerned (the UK like goods). Areas may include, for example: the interchangeability of different types and brands of glass containers.

	It should be noted that the containers from Türkiye will have the appearance of extra white flint, this is because of extremely low recycled content. For general use containers extra white flint is not a prerequisite the only justification for the use of extra white flint, is on high quality spirit containers and perfume containers. It should also be noted that a lack of recycled content would lead to higher melting costs this in theory should result in the containers produced being even more expensive than the commercial containers produced within the UK. Carbon emissions are higher when using virgin raw materials instead of recycled content. The UK manufacturers also pay a penalty in the form of carbon credits associated with manufacture, again this drives up the cost of manufacture in the UK in comparison.



B3. Product control numbers

The TRA uses product control numbers (PCNs) to define and distinguish the different types or subcategories of goods that fall under the goods description of the goods concerned. Subcategories are developed on the basis of differences in the physical and/or commercial characteristics of the goods which may impact the price at which each subcategory is sold.

PCNs, which come in the form of an alphanumeric code, help to create a categorisation system so that comparisons can be made between goods produced in the UK and those produced in Türkiye.


We have created the following draft PCN table: 

	Category
	Code
	Description

	Glass colour
	P
	Colourless (premium / extra white flint)

	
	S
	Colourless (standard flint)

	
	C
	Coloured glass

	Nominal
capacity
	A
	0-24 ml
	F
	200-299ml
	K
	700-799ml

	
	B
	25-49 ml
	G
	300-399ml
	L
	800-899ml

	
	C
	50-74ml
	H
	400-499ml
	M
	900-999ml

	
	D
	75-99 ml 
	I
	500-599ml
	N
	1,000-1,499 ml

	
	E
	100-199ml
	J
	600-699ml
	O
	1,500-2,499ml

	Weight
	A
	0-24 g
	F
	150-199 g
	K
	400-449 g

	
	B
	25-49 g
	G
	200-249 g
	L
	450-499 g

	
	C
	50-74 g
	H
	250-299 g
	M
	500-549 g

	
	D
	75-99 g
	I
	300-349 g
	N
	550-599 g

	
	E
	100-149 g
	J
	350-399 g
	O
	600g and above

	Includes external (post-consumer) cullet
	A
	Yes, up to 24%
	C
	Yes, 50-74%
	N
	No

	
	B
	Yes, 25-49%
	D
	Yes, 75% and above
	 
	 

	Food assured
	F
	Yes (assured safe for use in food products)

	
	N
	No (not food assured)

	Pharmaceutical assured
	P
	Yes (assured for use as a pharmaceutical container)

	
	N
	No (not assured as a pharmaceutical container)

	Pressure
assured
	P
	Yes (assured safe for pressurised goods (e.g. carbonated beverages)

	
	N
	No (not assured safe for pressurised goods)

	Volumetric
assured
	V
	Yes (assured for use as a volumetric container)

	
	N
	No (not assured as a volumetric container)

	Container type
	B
	Bottle (narrower neck than body)

	
	J
	Jar / Ramekin (wide neck)

	
	O
	Other

	Container
design
	S
	Standard / generic / non-branded

	
	N
	Non-standard / bespoke / complex (e.g. shaped / embossed)

	Post furnace decoration
	A
	Painted / sprayed / printed

	
	B
	Labelled, sleeved

	
	C
	Other / multiple

	
	N
	Not decorated

	Supplied with lid / closure
	Y
	Yes

	
	N
	No



[bookmark: _Hlk220600370]Some examples of products and their corresponding PCNs are below:

· An amber pharmaceutical bottle with a nominal capacity of 50ml, weighing 40g, with a standard design and not provided with decoration. This good would be food assured but not volumetrically assured, and not suitable for use with pressurised products. This good was manufactured using 20% external cullet and is supplied with a lid
= CCBA FNNV BSNY
· A standard flint (clear) food jar with a nominal capacity of 250ml, weighing 202g with a standard generic design and provided with an adhesive label at the factory. This good is not assured for use with foods, pharmaceuticals or pressurised goods. It is not volumetric, was not manufactured using external cullet, and is not supplied with a lid
= SFGN NNNN BSNN
· An amber beer bottle with a nominal capacity of 500ml, weighing 290g, with a bespoke moulded design, volumetric assurance, usable for pressurised food but not pharmaceuticals, with a direct printed label and a single colour spray coating. This good was produced using 15% external cullet and is supplied with a lid
= CIHA FNPV BNCY 

31. Please review the above draft PCN structure for this investigation and comment in the field below whether the PCN structure is adequate and appropriate to categorise the goods produced, exported and/or imported by your company.

	      To reiterate, category P referred to above should only be justified when considering high value spirit containers and perfume containers.



32. Please provide details of any technical or physical characteristic not included in the PCN structure that may affect the price comparison between the goods concerned and the goods that are like the goods concerned (the UK like goods).
     
	






33. If you are an overseas exporter or importer of the goods concerned or a UK producer of the goods that are like the goods concerned (the UK like goods), comment on whether the proposed PCN structure adequately aligns with your goods range. In particular, we would welcome your comments on:
· the categorisation of product features;
· the list of products included in the “other” category and whether this prevents a fair comparison between PCNs;
· whether you produce, or are aware of, any specialised products that fall within the definition of the goods concerned or the goods that are like the goods concerned (the UK like goods) which have a sufficiently different price point to make them unsuitable for comparison with the other sub-categories of the “goods concerned”; and
· do you export, produce or import any goods that could be categorised under more than one PCN? If so, please suggest any changes to the proposed PCN structure?

	To reiterate, category P referred to above should only be justified when considering high value spirit containers and perfume containers.




34. Please provide details of any manufacturing process differences which you think may influence the PCN structure and the price comparison between the goods concerned or the goods that are like the goods concerned (the UK like goods).

	Lower cullet content should result in higher prices. 

The presence of cullet in the UK manufacturing process reduces production efficiency as a result of inclusions and other issues caused by its use which is avoided if using virgin raw materials as is the case in Turkey.






[bookmark: _Toc110434001][bookmark: _Toc115266764]B4. Comments on subsidies

35. If you have any information about any alleged subsidies in Türkiye that are affecting the production or sales of the goods concerned, please provide details in the box below.

Subsidy programmes
	Subsidy name  
	Subsidy type  

	Organised industrial zones,[footnoteRef:2] as outlined in Organized Industrial Zones Law No. 4562.[footnoteRef:3] [2:  https://www.invest.gov.tr/en/investmentguide/pages/investment-zones.aspx https://ozbekcpa.com/organized-industrial-zones-in-turkey/ https://www.berkerberker.com/en/organized-industrial-zones-under-turkish-law/ ]  [3:  OIZ Law 4562] 


All the glass manufacturing sites in Turkey are situated in these zones[footnoteRef:4].  [4:  Turkey glass sites and regions info] 

· No VAT for land acquisitions.

· Exemption from real estate duty for five years starting from the date of completion of the plant construction.

· Low water, natural gas, and telecommunication costs.

· No tax is payable in cases of merging and/or separation of plots. 

· Exemption from municipality tax for the construction and usage of the plant.

· Exemption from the municipality tax on solid waste if the OIZ does not avail of the municipality service.
	Loans and loan guarantees
Tariff/tax exemptions (including VAT/Sales Tax)
Land use rights
Provision of goods and services


	Regional Investment Incentive Scheme[footnoteRef:5] [5:  https://www.trade.gov.tr/investment/schemes/regional-investments
] 


      General Incentives (Available in All Regions)
· VAT Exemption
· Customs Duty Exemption
· Land Allocation
      Tax Incentives
· Tax Reduction Rate (%): increases from 50% (Region 1) to 90% (Region 6)
· Reduced Tax Rate (%): decreases from 10% (Region 1) to 2% (Region 6)
· Contribution Rate (%): increases from 15% (Region 1) to 50% (Region 6)
       SSP Support – Employer’s Share
· Term of Support (years): 2 (Region 1) to 10 (Region 6)
· Cap for Support (% of Investment): 10% (Region 1) to No Limit (Region 6)
Interest Rate Support
· TL Loans (points): not available in Regions 1–2; increases from 3 (Region 3) to 7 (Region 6)
· FX Loans (points): 1 point (Regions 1–2), 2 points (Regions 3–6)
· Cap for Support (Thousand TL): not available in Regions 1–2; increases from 500 (Region 3) to 900 (Region 6)
Additional Supports (Region 6 Only)
· SSP Support – Employees’ Share: 10 years
· Income Tax Withholding Support: 10 years


	•	Grants
•	Loans and loan guarantees
•	Tariff/tax exemptions (including VAT/Sales Tax)
•	Land use rights
•	Income or price support arrangements

	 Free Zones[footnoteRef:6] as outlined in Free Zones Law 3218[footnoteRef:7]  [6:  https://www.trade.gov.tr/free-zones/advantages-of-the-turkish-free-zones]  [7:  http://www.lawsturkey.com/law/free-zones-law-3218?s=OSB+regulation#] 

· Income & Corporate Tax Exemption: Earnings from goods produced in the zones are exempt until Türkiye becomes a full EU member.
· Income Tax Exemption on Wages: For firms exporting at least 85% of production.
· No Stamp Duties or Fees: Including property tax for buildings/land in the zones.
· VAT Exemption: On logistical services to third countries and purchases from Türkiye.
· Customs Duty Exemptions: For goods entering or leaving the zones.
· Profit Transfer Freedom: No restrictions on transferring earnings abroad.
· Long-Term Operating Licenses: Up to 45 years for manufacturer-investors.
· Land Lease on Treasury Property: Up to 49 years.

	Tariff/tax exemptions (including VAT/Sales Tax)
Land use rights
Export credits and financing



+Add/remove additional rows as required. 

Benefits accrued through presence in OIZ

All major Turkish producers of the goods subject to this application are present in Organised Industrial Zones. The relevant companies and regions can be found in the following table.





	Company
	Site
	Organised Industrial Zone
 (Organize Sanayi Bolgesi)
	Region

	Ciner (Park Cam)
	Buzuyuk
	Bozuyuk OIZ
	2

	GCA
	Kutahya
	Kutahya OIZ
	3

	Sisecam
	Eskisehir
	Eskisehir OIZ
	1

	Sisecam
	Mersin
	Mersin Tarsus OIZ
	3

	Sisecam
	Yenisehir
	Yenisehir OIZ
	1

	Baştürk Cam
	Malatya
	Malatya I. OIZ
	4



All of these companies will have benefits conferred upon them by the government of Turkey by their presence in these zones. As detailed above this includes no VAT for land acquisitions, exemptions from real estate duty and low water and gas costs, among other savings.

	Factor
	Non-OIZ rate
	OIZ rate
	Frequency of subsidy

	VAT land acquisition
	20%[footnoteRef:8] [8:  https://mfylegal.av.tr/en/articles/turkey-vat-exemption-real-estate-purchase/#:~:text=The%20VAT%20applicable%20to%20the,20%25%20VAT%20is%20usually%20applied] 

	0%
	Ad hoc

	Real estate duty
	0.1-0.6%[footnoteRef:9] [9:  https://immigrantinvest.com/blog/taxes-in-turkey/ ] 

	0%
	Ad hoc

	Natural gas cost
	0.4683 $/sm3 [footnoteRef:10] [10:  https://www.invest.gov.tr/en/investmentguide/pages/cost-of-doing-business.aspx ] 

	0.4215 to 0.3746 $/sm3 [footnoteRef:11] [11:  This is based on an estimated bulk discount of 10 to 20 % for an OIZ. Although the government website states that gas prices are the same within or outside of an OIZ, other Turkish Government websites explicitly mention that OIZs attract lower utility costs including natural gas (https://www.invest.gov.tr/en/investmentguide/pages/investment-zones.aspx ). This is likely due to OIZs being able to negotiate preferential rates. Given the size of these zones we have estimated that this will be between 10 to 20 % discount on standard industrial gas prices. ] 

	Continuous



The land acquisition VAT exemption offers a substantial saving to new sites being set up or extensions to existing sites. Although the majority of this benefit will be felt in the initial period there will a continued benefit beyond this period as the money saved will be able to be invested in the rest of the business. Real Estate Duty exemption will have a similar effect but at a much lower magnitude.

VAT exemption on land acquisition is particularly relevant given that there has been around a 50% increase in production capacity in the last 5 years through building of new sites and the expansion of existing sites. As reported by industry analysts, ‘the Turkey Container Glass Market size is estimated at 789.61 kilotons in 2025, and is expected to reach 989.64 kilotons by 2030, at a CAGR of 4.62% during the forecast period (2025-2030).’[footnoteRef:12] [12:  https://www.mordorintelligence.com/industry-reports/turkey-container-glass-market ] 


Natural gas is one of the major cost elements for glass production. It typically accounts for around 30% of total costs. Therefore, any saving received by a Turkish producer because of their presence in an OIZ will have a significant impact on pricing and profitability, giving them a competitive advantage over their global peers. 

Assuming this saving is in line with our liberal estimate above of a 20% saving over typical market rate natural gas prices this will lead to a 6% saving on overall cost of the goods subject to this application. On our conservative estimate of a 10% saving this would amount to a 3% saving on overall cost of the goods subject to this application. This enables Turkish glass producers to significantly undercut British glass producers on price, as will be estimated below.

In fact, this may be underestimating the overall cost saving as Turkish producers may use more energy due to their lower use of recycled glass which requires less energy to melt. This is because of the lower glass recycling rate and high production volume which is exported.

Benefits accrued through the Regional Investment Incentive Scheme[footnoteRef:13] [13:  https://www.trade.gov.tr/investment/schemes/regional-investments ] 


The Regional Investment Incentive Scheme in Turkey is designed to encourage economic development in less developed areas. It aims to reduce regional disparities by offering benefits such as corporate tax reductions, VAT exemptions, social security premium support, and land allocation. The benefits to producers typically increase in less developed areas. As can be seen in the table above around half of the Turkish producers are located in less developed regions (regions that are not 1 and 2) and therefore accrue larger benefits.

	Factor
	Non-regional investment rate
	Regional investment rate[footnoteRef:14] [14:  https://www.trade.gov.tr/investment/schemes/regional-investments ] 

	Frequency of subsidy

	VAT exemption
	20%[footnoteRef:15] [15:  https://www.globalvatcompliance.com/vat-rates-in-turkey/#:~:text=Turkey%20applies%20a%20standard%20VAT%20rate%20of%2020%25 ] 

	0%
	Ad hoc

	Customs duty exemption
	Unknown - Turkish customs duties are not publicly available online
	Unknown - Turkish customs duties are not publicly available online
	Ad hoc

	Corporate tax deduction
	25%[footnoteRef:16] [16:  https://taxsummaries.pwc.com/turkey/corporate/taxes-on-corporate-income ] 

	10 to 2% dependant on region
	Continuous

	Social security premium
	2 to 11% depending on circumstances[footnoteRef:17] [17:  https://www.cottgroup.com/en/payroll-calculation-in-turkey#:~:text=The%20employee%20and%20employer%20contributions%2C%20which%20are%20the%20components%20of,day%20of%20the%20following%20month ] 

	Varies according to investment
	Continuous

	Land allocation
	Varies
	Varies
	Ad hoc

	Interest rate support
	40.5 %[footnoteRef:18] [18:  https://tradingeconomics.com/turkey/interest-rate#:~:text=September%20of%202025.-,The%20benchmark%20interest%20rate%20in%20Turkey%20was%20last%20recorded%20at,macro%20models%20and%20analysts%20expectations ] 

	3 to 7 percentage point saving
	Continuous 



The 20% VAT exemption on machinery amounts to a significant cost saving for Turkish producers of glass, since machinery is a significant capital expenditure for glass production e.g. glass furnace, I.S Machines for glass forming, annealing lehrs, compressors, batch plant components and forehearths. Although this will be an immediate saving it overall reduces the cost of new machinery and enables Turkish producers to implement the latest technology. E.g. the new furnace installed at Basturk Cam.[footnoteRef:19] [19: https://www.hornglass.com/company/news/detail/largest-end-fired-furnace-supplied-by-horn-1854-m2  ] 


Much of this machinery is imported and therefore Turkish producers also benefit from the customs duty exemption. This will also apply to any raw materials they need to import. Although it has not been possible to calculate the specific benefit, as the import duties are not publicly available, we assume this is a large saving compared to Turkish importers outside the scheme.

The corporate tax reduction available to recipients of the regional investment incentive scheme is one of the most significant elements of the overall subsidy. Around half of the identified glass producers are in a region that would receive a reduction of 70% or more versus the typical 25% corporate tax rate. This saving will be significant for glass producers which operate at a relatively high profit margin due to the need to replace their furnaces and other equipment every 12 to 15 years. E.g. Türkiye Şişe Ve Cam Fabrikalari A.Ş. reports earning a profit rate of 22.6%.[footnoteRef:20] [20:  https://www.kap.org.tr/en/sirket-bilgileri/ozet/1087-turkiye-sise-ve-cam-fabrikalari-a-s ] 


The interest rate savings related to industries involved in the scheme are also significant. The Turkish Central Bank lending rates are high at around 40.5% and so claimants will be benefiting from the full amount of the subsidy. In the case of Basturk Cam located in region 4 this would be a 4% reduction.

An example of this (which is detailed in the calculation below) shows a certificate granted to Park Cam in 2020 valid for at least 6 years. This contains the following benefits which align with region 4 incentive measures even though Park Cam is located within region 2:
· Employer’s share of insurance premium for 6 years.
· Tax deduction 70%
· APR 30%
· Customs Duty Exemption
· VAT Exemption
· Interest support 

The total investment amount for Park Cam was 1.153 billion Turkish Lira. Also displayed is a column for imported machinery and equipment at 117,941,632, however, the units for this are unknown.

Benefits accrued through Free Zones

Our understanding is that no factories producing container glass are located in free trade zones, however, we believe that some of the glass producers have logistics hubs located in these zones and we would encourage the TRA to investigate as the benefits are substantial.

	


Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.

36. Is any of the research and development conducted in relation to the goods your company manufactures performed by other companies within the same corporate group? If so, please provide details.

	No


Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.

37. Please describe the process by which your company secures land for use in the manufacturing and sale of the goods concerned. Is access to any land used in the manufacturing and sale of your goods, gained, or transferred (with or without compensation) from other members of the wider corporate group? If so, please provide details.

	Our company secures land for use via the open market. None of it is gained or transferred from other members of a wider corporate group.


Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.


B5. Other comments

38. Please use the field below to provide additional information that you consider relevant to this investigation.

	Over the last few years we have seen a significant erosion of our market as a result of imports, and this has had a knock-on effect that we are currently having to stand production lines in both amber and flint. Note this is the first time in our history that we have had to stand a flint production line, this has a knock-on effect on our costs which cannot be passed on to our remaining customers. If this continues, we will have to deploy cost cutting measures which will include redundancies and the loss of jobs, which we would consider will extend through our supply chain both upwards and downwards. The suppliers of Turkish glass are approaching our customers at prices significantly below our factory cost.


Consider redacting this information in your non-confidential version of this form, in accordance with our guidance.
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