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[bookmark: _Toc1268158997][bookmark: _Toc1824573363][bookmark: _Toc175144537][bookmark: _Toc16669610][bookmark: _Toc17123992][bookmark: _Toc17123985][bookmark: _Hlk32420615][bookmark: _Hlk32411951]Introduction

[bookmark: _Toc175144538]About us, this case and this questionnaire

The Trade Remedies Authority (TRA) investigates whether trade remedies are needed to prevent injury to UK industry. The TRA has been established to provide the UK with its own independent trade remedies system.

As part of our work, we are carrying out a transition review of each trade remedy measure active under the EU system that the United Kingdom (UK) has decided to maintain after EU exit. 

This transition review will consider whether the importation of PET originating in India and injury to the UK Industry would be likely to continue or recur if the countervailing amount currently applicable were no longer applied to those goods. 

Why should I take part?

We are asking domestic producers of PET to complete this questionnaire to inform our review of whether the current countervailing measure should be maintained, varied, or revoked. 

The information your company provides will help us to reach a fair and proportionate decision.

How do I respond?

Detailed guidance on how to complete the questionnaire is provided in the instructions section below. 

Please provide all the information requested by 20 September 2024. We may need to issue a deficiency notice if we determine that the information supplied in the questionnaire is incomplete or inadequate. We may also send a notice requesting clarification or supplementary information if necessary. Therefore, please provide as much detail as possible in your responses. 

Where can I find more information?

Our trade remedies guidance provides general information about our investigations and processes we follow. 

If you have any specific questions relating to the case, now or while you are completing the questionnaire, please contact the Case Team at TS0060@traderemedies.gov.uk. 

You can also find out more about the regulatory basis of our investigations. The TRA investigates cases under the provisions of Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019 as Amended by the Trade Remedies (Amendment) (EU Exit) Regulations 2019 and under the Taxation (Cross-border Trade) Act 2018. 

[bookmark: _Instructions_on_completing][bookmark: _Toc32327980][bookmark: _Toc175144539]Instructions on completing this questionnaire

Preparing your response

This section sets out guidance on how to complete this questionnaire.

If you think you will not be able to complete the questionnaire within the required time, please contact the Case Team ahead of the deadline using the contact details on the cover of this questionnaire. You should outline the length of extension you need and the reasons why. We will notify you of our decision.

If we can accommodate an extension, we will publish a note on our public file to record both the request and the extension granted.

How to answer the questions

Please read and follow all the instructions carefully. Your company will need to substantiate all claims with relevant data and information. You may be asked to attach supporting documents in appendices to supplement your responses. To help us verify your information, please retain all these documents, your completed spreadsheet annexes, and any calculations you made when developing your responses.

Please also note the following points:
· Do not leave any questions blank. If the question is not relevant to your organisation, please explain why. If the answer to a question is “zero”, “no” or “none”, please write this.
· Please complete the spreadsheet annexes as requested. Annexes are named to correspond to the relevant sections of this questionnaire and must be completed with reference to the instructions provided in the annex. If you feel you cannot present the information as requested, please contact your Case Team as soon as possible.
· Please provide all formulas and calculations used within your questionnaire response.
· If there is insufficient space in any part of the questionnaire to provide the details requested, or we ask for copies of additional information, please submit this information as appendices. Please ensure that any attachments are given a corresponding appendix reference in the title of the document and that these are referenced in the boxes provided. 
· Any documents not in English should be accompanied by an English translation.
· Please provide all dates in the format DD/MM/YYYY (e.g., 23/05/2019).
· Unless otherwise stated, ‘year’ or ‘calendar year’ refers to the period 1 January – 31 December and ‘quarter’ refers to the associated three-month periods (e.g., 1 January – 31 March, 1 April – 30 June, etc). 
· Identify all units of measurement and currencies used in tables, calculations, and lists, if not provided by the corresponding instructions, and use units of measurement consistently (e.g., do not use kg and metric tonnes interchangeably).
· For all numerical figures, where appropriate please express every third number with a comma (e.g., ‘1,300’ for one-thousand three hundred, ‘1,300,000’ for one million and three-hundred thousand).
· Please limit all sales/currency/income figures to two decimal places, apply a full point as a decimal separator and use the appropriate currency symbol or abbreviation (e.g., £1,300.00).
· Provide all costing figures as actual amounts. Where actual amounts cannot be provided and you have reported standard costing instead, please indicate this in the relevant answer, and explain the variance from actual costs, if any.  
· All figures should be reported net of recoverable tax unless otherwise stated. 
· Please refer to the case number, TD0060, in any correspondence with the TRA.

[bookmark: _Toc32327982][bookmark: _Toc289682853][bookmark: _Toc318189163][bookmark: _Toc175144540]Preparing confidential and non-confidential versions

You will need to submit one confidential version and one non-confidential version of your questionnaire and the corresponding spreadsheet annex by the due date. This is so that we can publish the non-confidential version of your information on our public file. Please ensure that each page of information you provide is clearly marked either “Confidential” or “Non-Confidential” in the header. 

Please see our guidance on how to submit information for further details on what can be considered confidential and how to prepare a non-confidential version of this questionnaire.

In preparing your response, please note the following: 

· It is your responsibility to ensure that the non-confidential version does not contain any confidential information. 
· Remember to include a statement explaining why information obtained in your response should be treated as confidential (e.g., the data is commercially sensitive). 
· Provide the source for all information or data you don’t own and clearly state any restrictions on sharing it. 
· If you do not provide a non-confidential summary (or a statement of reasons why you cannot provide this) each time you provide confidential information, the TRA may disregard the information you give us. 

All information provided to the TRA in confidence will be treated accordingly and only used for this investigation (except in limited circumstance as permitted by regulation 46 of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019) and will be stored in protected systems. The non-confidential version of your submission will be placed on the public file, which is available on www.trade-remedies.service.gov.uk/public/cases. 

[bookmark: _Toc32327983][bookmark: _Toc707932674][bookmark: _Toc1172717824][bookmark: _Toc175144541]Providing information from subsidiaries or associated parties

Section A of this questionnaire includes detailed questions about your company structure. Although this questionnaire is intended for your company, our investigation covers all subsidiaries and any other associated companies involved in the import, production, sale, R&D, distribution and/or supply of the like good and/or goods subject to review.

Please note, both natural persons (individuals) and legal persons (e.g. companies) are considered to be associated where they meet the definition of ‘Related Persons’ in Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018.
· If any of your subsidiaries or associated companies are also a UK producer of like goods, they should also complete a Producer questionnaire. Please make sure you provide your subsidiaries with access to it.
· Where your subsidiaries or associated companies are not producers but are involved in the sales of the like goods, your questionnaire response should include information from those companies.

If you have any queries about this part of the process, please contact the Case Team using the details provided on the cover of this questionnaire.

[bookmark: _Toc32327984][bookmark: _Toc1506390868][bookmark: _Toc1046236986][bookmark: _Toc175144542]What happens next

Once you have completed your questionnaire responses including the corresponding annex(es) and any additional documents requested, you must upload confidential and non-confidential versions through our Trade Remedies Service. Following this:
· you will receive an email confirming the documents have been uploaded successfully 
· the Case Team will contact you if further information is required
· the non-confidential responses will be placed on the public file; and
· the Case Team may contact you to arrange a visit to verify the information contained in your responses.

[bookmark: _Toc32327985][bookmark: _Toc175144543][bookmark: _Toc2121840932][bookmark: _Toc700776177]Verifying the information you supply	

The TRA will verify, as far as possible, the information provided to it. As part of this process, we may conduct verification visits. If we need to verify information that you provide by visiting your premises, the Case Team will contact you to arrange this.  

Visits can last several days, during which we will want to speak to management and staff to help establish the completeness, relevance and accuracy of the information provided. 

Please keep a record of formulas and steps used in your calculations and other related material/documentation as it may be asked for during verification.
In some circumstances verification visits may be conducted remotely.

Please indicate any dates when you would be unable to host a verification visit. 

	Calendar week 46, meaning dates from November 11, 2024, to November 17, 2024, we won´t be able to host a verification visit.

	
	Appendix reference: None



Once verification is complete, the TRA will prepare a report and share a draft with you. The TRA will then ask you to prepare a non-confidential copy of the report for the public record. If you feel some information in the report should be kept confidential, please provide your reasons for this.


[bookmark: _The_scope_of][bookmark: _Toc331043257][bookmark: _Toc1569135998][bookmark: _Toc175144544]The scope of this review

[bookmark: _Toc1492519164][bookmark: _Toc452027369][bookmark: _Toc175144545]Goods subject to review

This review covers PET exported from India, described as:

· Polyethylene terephthalate having a viscosity number of 78ml/g or higher, according to ISO Standard 1628-5.

[bookmark: _Hlk57816866]PET is currently classifiable within the following CN code(s) 39 07 61 00 10, 39 07 61 00 90. These codes are only given for information. 

In this questionnaire, these goods will be referred to as ‘the goods subject to review’. Any reference to ‘goods subject to review’ in this questionnaire refers to the goods description above, regardless of the commodity code under which they are exported.

[bookmark: _Toc340891533][bookmark: _Toc1794454387][bookmark: _Toc175144546]Like goods

This questionnaire asks for information about your company’s production and sales of goods which are like the goods subject to review. Any reference to ‘like goods’ in this questionnaire refers to goods produced in the UK or imported to the UK from a country other than India which are like the goods subject to review in all respects, or with characteristics closely resembling them. 

Please follow the instructions for each question to provide the appropriate information regarding the like goods or goods subject to review. 

[bookmark: _Product_Control_Numbers]

[bookmark: _Toc1570763703][bookmark: _Toc629877471][bookmark: _Toc175144547]SECTION A:
Company structure and operations

[bookmark: _Toc148215325][bookmark: _Toc901912525][bookmark: _Toc175144548]A1	Identity and contact details

1. Please complete the table below, ensuring that the point of contact given has the authority to provide this information:

	Legal name of company:
	Alpek Polyester UK Ltd

	Legal structure (e.g., limited company, sole trader, partnership etc):
	Private Limited Company

	Year of establishment:
	2009

	Other operating names:
	Lotte Chemical UK Limited 

	Company registration number:
	07108602

	Place of registration:
	United Kingdom

	Name (point of contact):
	Mr Mike Wayne

	Position:
	Commercial Director

	Address:
	Davies Office, Wilton International, TS10 4XZ

	Telephone No:
	Mob. 07771 975341

	Email:
	Mike.wayne@alpekpolyester.com

	Website:
	www.alpekpolyester.com


[bookmark: _Toc1210717695][bookmark: _Toc2120178891]
[bookmark: _Toc175144549]A2	About your company 

1. Describe the role of your company in the UK market for the like goods 
(e.g., producer, producer/exporter, producer/importer or producer/distributor).

	Sole UK producer of the like goods.


	
	Appendix reference: None



2. Please provide details of any changes in the legal form of your business over the past 5 years, for example, mergers, acquisitions and/or sales. 

	Date
	Legal form
	Explanation of change

	October 28, 2019
	Sales Purchase Agreement
	Lotte Chemical Corporation (Seller) sold 100% shares of Alpek Polyester UK LTD (f/k/a Lotte Chemical UK LTD) to DAK Americas Exterior, S.L. and Grupo Petrotemex , S.A. de C.V. (Purchasers)

	 02/01/2020
	 Name change
	 Name change from Lotte Chemical UK Ltd to Alpek Polyester UK Ltd


+Add additional rows as required.

3. List and explain all authorisations your company has been required to obtain to produce, sell, or to export the like goods. These may include licences, permits, permissions or mining concessions. Indicate if your company is subject to any direct or indirect, quantitative or other, restrictions on any of these activities.

	N/A

	
	Appendix reference: None



4. List all international production standards (BS / EN etc) your company currently conforms to, for the like good.  

	Please see appendices listed below. 



	
	Appendix reference: A2.4.a, A2.4.b, A2.4.c




5. Please describe all the other products (not including the like goods) produced or sold by your company in the UK.

	During plant start-up hard polymer lumps are generated, which are either processed and reused in the production process or sold externally. Additionally, material not meeting the product specification could be sold as substandard. Neither product falls under the HS tariff codes subject to investigation. As part of this standard process these products represent an insignificant part of the production, accounting for less than 5% of the overall production volume.

	
	Appendix reference: None



6. State whether your company is a member of any representative organisations (e.g., trade bodies, associations, Chambers of Commerce). If so, provide a copy of the relevant documentation.

	British Plastics Federation, PET Europe, NEPIC, CIA


	
	Appendix reference: A.2.6a, A.2.6.b, A.2.6.c, A.2.6.d



[bookmark: _Toc1560427314][bookmark: _Toc591219640][bookmark: _Toc175144550]A3	Organisational structure

Please answer the questions below about the internal structure of your company and any associations with other companies. Both natural persons (individuals) or legal persons (e.g., companies) are associated where they meet the definition of ‘Related Persons’ in Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018.

1. Please explain, or demonstrate in a diagram, the legal structure of your company showing the internal hierarchical and organisational structure, all sites/locations and departments which are involved in the production, sales, R&D, supply and distribution of the like goods for domestic and export markets. 

	Legal structure of the company shown in Appendix A3.1.a That authority will be able to see that Alpek Polyester UK Lt is a subsidiary of Alpek SAB de CV, a petrochemical holding company based in Mexico, which in turn is a subsidiary of the industrial conglomerate ALFA SAB de CV.

Internal hierarchical structure of Alpek Polyester UK Lt is shown in Appendix A3.1.b, showing from leadership to all sites/locations and departments.

_ _ _
These appendices correspond to CONFIDENTIAL INFORMATION.

	
	Appendix reference: Appendix A3.1.a; Appendix A3.1.b 



2. Please provide a written summary and a diagram/flow chart, if available, of your production process for the like goods that you produce in the UK. Clearly indicate the different production stages carried out by your company.

	
The following graphic provides a high-level overview of the inputs and production process for PET resin and Polyester: 
 
F. 1. Polyester Value Chain (Appendix A3.2.a)

 [image: ]
 
PET resin is a large-volume, petrochemical commodity-grade thermoplastic polyester polymer. The two primary building blocks of PET resin are MEG and PTA, which are combined to form a polymer chain. In large-scale PET production, it is widely recognized that approximately ~0.84 kg of Purified Terephthalic Acid (PTA) and ~0.33 kg of Mono Ethylene Glycol (MEG) are required to produce 1 kg of PET. These values account for the practical efficiencies, purity of the raw materials, and specific process conditions used in the polycondensation reaction that forms PET from PTA and MEG. 
The production process of the product scope for this petition is similar throughout the world and may include the following steps:

a. Esterification of PTA and MEG to form 2-Bis hydroxyethyl terephthalate;
b. Polycondensation reaction in the melting phase of 2-Bis hydroxyethyl terephthalate to produce high molecular weight polyethylene terephthalate; 
c. Pelletisation, crystallisation and removal of volatiles in the solid state.
 
The description of the production process is composed of the following stages:
 
The production of PET begins by mixing Monoethylene Glycol (“MEG”) and Purified Terephthalic Acid (“PTA”) at ambient temperatures to form a paste. 
 
Firstly, the PTA will be reacted with the MEG (plus additives) to form a paste and the monomer (2-BHET). Once the monomer is formed, it will react repetitively with molecules of the same monomer, as well as with molecules of the comonomers. The end result of this process will be  high molecular weight PET. The materials to generate the energy and carry out the process are: natural gas for heating the paste, equipment and lines, steam and electricity for the operation of the engines, as well as nitrogen (N2) as an inerting gas.
 
Fig.2. Single Stage “Melt-to-Resin” Process Flow Chart (Appendix A3.2.b) 
 
 [image: ]
 
Next, the high molecular weight PET is pelletised and partially quenched in water, the PET pellet then crystallises and self-heats whilst being fluidised in a conditioning silo for 12-18 hours with dry air to remove volatiles such as acetaldehyde. A small molecular weight increase in the PET is seen during this time also. Finally the PET pellet is cooled to ambient temperature. This process requires steam for supplementary heating, electricity for driving equipment and air for fluidisation and transportation of the pellets.
 
  

	 
	Appendix reference: A3.2.a, A3.2.b





3. Please complete Annex 1 – Associated companies for your company’s worldwide corporate structure and affiliations.
 
[bookmark: _Toc732285474][bookmark: _Toc231779594][bookmark: _Toc175144551]A4	Understanding the UK market

1. Please explain the end use of the goods subject to review and the like goods. If there are multiple uses for the like goods, list them and, where possible, estimate what proportion of your sales goes to each. 

	The end use of both the goods subject to review and the like goods is primarily food packaging, including bottles, containers, and thermoformed sheets. Approximately [ ]% of APUK’s sales are directed toward the bottles and container segment.

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ].

	
	Appendix reference: None



2. Provide a general description of the nature of competition within the overall UK market for the goods subject to review and the like goods. 

	The UK market for both the goods subject to review and the like goods is highly competitive and price-sensitive. Competition comes from both European producers and exporting Asian countries, and there is a sustained threat from India as a country with a CVD order. Competition particularly comes from those countries benefiting from Free Trade Agreements, GSP status, or other preferential agreements. Buying decisions are often influenced by price differences of just a few Euros per tonne, which can translate into thousands of Euros based on annual contract, for example, those for fifty thousand tonnes.

	
	Appendix reference: None



3. How price-sensitive is demand for the goods subject to review and like good? In other words, to what extent will the overall demand for PET change in response to changes in price?

	Demand for PET resin, both for the goods subject to review and the like goods, is highly price-sensitive. Even small changes in price can significantly impact purchasing decisions, as buyers often focus on securing the lowest price per tonne due to the high volumes involved. A slight price reduction can lead to a shift in demand toward lower-cost suppliers. This sensitivity is specific to PET resin itself and does not extend to downstream products like PET bottles or thermoformed PET sheets, where other factors such as quality and service may play a larger role in decision-making.

	
	Appendix reference: None



4. Do consumers buy from the cheapest producer, or are there other factors that influence their decision such as quality and service?

	Price is a highly significant factor for PET resin consumers—primarily manufacturers of PET bottles, containers, and thermoformed sheets—they also consider other important factors such as quality consistency, particularly in food packaging applications where safety and durability are critical. Additionally, consumers value reliable service, including timely deliveries and strong customer support. However, despite these considerations, price remains the primary driver in purchasing decisions

	
	Appendix reference: None



5. To what extent is it feasible for producers to change their level of production in response to changing market conditions such as increases in prices?

	PET resin plants typically operate within a capacity range of 60% to 100% of their nameplate capacity. Adjusting production outside this range would require a plant shutdown, which involves significant cost related to both operational inefficiencies and disruptions in raw material supply costs. Consequently, the ability to adjust production levels in response to changing market conditions, such as price fluctuations, is highly constrained. Due to these limitations, producers have very little flexibility to increase or decrease production quickly in response to market shifts.


	
	Appendix reference: None



6. Provide a general description of the trends and drivers of demand within the UK market for the goods subject to review and the like goods, including causes of demand fluctuations and any factors contributing to overall market growth or decline.

	The overall trend in the UK market for PET resin is neutral to marginally positive, with slight increases in demand driven by a growing focus on reduced carbon footprints and the increasing use of recycled content PET resins. While demand experiences seasonal fluctuations, with higher consumption typically observed during warmer weather and longer daylight hours, these fluctuations are relatively predictable. The primary driver of market pressure is not demand fluctuations but rather the increasing availability of low-cost imports from countries benefiting from unfair pricing advantages. These imports, coupled with an oversupplied UK and EU market, present a significant threat to domestic producers. Growth forecasts for virgin PET resin remain low, with the recycled content segment being the only notable growth area, further intensifying competition and highlighting the ongoing challenges posed by low-cost imports.

	
	Appendix reference: None



7. What are the major distribution and marketing channels within the UK market for the goods subject to review and the like goods?

	European suppliers sell direct to the market. Import is sold via Traders to the smaller users and direct to the larger users.


	
	Appendix reference: None



8. Who are the general users/consumers/customers within the UK market for the goods subject to review and the like goods?

	The general users and consumers within the UK market for both the goods subject to review and the like goods primarily consist of companies involved in the production of food packaging. These companies form a critical part of the supply chain, particularly in industries where safety and durability of packaging are essential.

1. Food Packaging Producers:
The primary users of PET resin are producers of bottles, containers, and thermoformed sheets. These products are essential for food packaging and play a vital role in ensuring the preservation and protection of food items.

2. Fillers:
Once the food packaging products are manufactured, they are sold to fillers. Fillers are companies that fill these containers and packaging products with food or beverages, preparing them for distribution.

3. Retailers:
The final stage of the supply chain involves retailers, who sell the filled packaging products to consumers.


	
	Appendix reference: None



9. Do the goods subject to review and like goods compete directly with one another?

	Yes, the goods subject to review and the like goods compete directly with one another and considered to be in direct competition since they share similar physical characteristics, end uses and are commercially interchangeable. 

Both the goods subject to review (imported PET resin from India) and the like goods (domestically produced PET resin or PET imported from other countries) are virtually identical in terms of their chemical composition and performance. They are used in the same industries, particularly for food packaging applications such as bottles, containers, and thermoformed sheets, and are interchangeable from the perspective of consumers.

Since the goods fulfil the same roles in the supply chain and are subject to price-sensitive purchasing decisions, the goods subject to review compete directly in the UK market. 

	
	Appendix reference: None



10. Provide a general description of any government regulations or tax incentives affecting the production or sale of the goods subject to review and the like goods. 

	Government restrictions apply to the manufacturing process and environmental control. There are no tax incentives. The finished article, namely the food packaging product, is subject to a plastics packaging tax £217.85/mt virgin PET only, and which is unique to PET plastic products.


	
	Appendix reference: None



11. Provide a general description of developments in technology affecting the characteristics, demand or the production process of the goods subject to review and the like goods.

	Technological developments in PET production are primarily incremental, reflecting the maturity of the industry. One such advancement is the shift from a traditional two-stage production process—continuous polymerization followed by solid stating—to a more efficient one-stage process aimed at reducing manufacturing costs and the carbon footprint of PET.

The primary driver of change is the increasing use of recycled PET (rPET), which has led to improvements in sorting and recycling technologies to enhance the quality and availability of rPET. However, these changes are incremental, with PET largely maintaining its established performance characteristics and production methods. Overall, the focus remains on cost reduction, energy efficiency, and sustainability without significant changes in product or production fundamentals.

	
	Appendix reference: None



12. Are there any goods which could be substituted for the goods subject to review and the like goods?

	As long as the polyethylene terephthalate in its primary form meets the intrinsic viscosity threshold defined for both the goods subject to review and the like goods, virgin PET (vPET), recycled content PET (rPET), or a blend of both can be substituted interchangeably. PET resin is a petrochemical commodity, and there is no substantial difference between the goods subject to review and the like goods in terms of their ability to be used interchangeably, provided they meet the specified quality requirements. However, practical constraints such as the availability, quality, and cost of rPET may limit its widespread use in all applications. 

	
	Appendix reference: None



13. Provide a comment on any other factors which influence the market for the like goods and goods subject to review (e.g., seasonality).

	The market for both the like goods and the goods subject to review is primarily influenced by price, as the PET resin industry functions as a price-driven petrochemical commodity. While there are some minor influences, such as seasonality, which can lead to fluctuations in demand, and broader economic factors like inflation, GDP, and interest rates, these are not major drivers. Overall, the supply-demand balance and competitive pricing remain the predominant factors affecting market behaviour in this industry

	
	Appendix reference: None




[bookmark: _Toc1105528036][bookmark: _Toc1827227240][bookmark: _Toc175144552]A5	Board members and principal shareholders

1. Please complete the table below for any shareholder with >5% holding in the company who also has interest in any organisation related to the production, marketing, administration, and sale of the like good in the UK or India.


	Name
	Shareholding in company
	Name of Other Companies in which person holds interest
	Activity of other companies

	DAK Americas Exterior, S.L.
	12.53%
	Alpek Polyester USA, LLC
	PET


+Add additional rows as required.

2. Please complete the table below for any members of the Board of Directors who also has interest in any organisation related to the production, marketing, administration and sale of the like good in the UK or India.


	Name
	Position on Board of Directors
	Name of Other Companies in which person holds interest
	Activity of other companies

	N/A
	N/A
	N/A
	N/A


+Add additional rows as required.

[bookmark: _Toc909445619][bookmark: _Toc1529360658][bookmark: _Toc175144553]A6	Operational links with other companies or persons

1. Please complete the table below if your company has established long term agreements or relationships with any company/companies located in the UK, India or in third countries for the production (e.g., sub-contracting), supply and sale of the goods subject to review or the like goods, or other licensing, technical patent or compensatory agreements.  Please provide the relevant contract for each agreement listed.


	Company name and address
	Nature of agreement
	Company registration number and place of registration
	Appendix Number of contract

	None
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	


+Add additional rows as required

[bookmark: _Toc2007563335][bookmark: _Toc48587543][bookmark: _Toc175144554]A7	Accounting practices

1. Give the address where your company’s accounting records are kept and can be verified by the TRA. If records are maintained in different locations, please indicate which records are kept at which location. If records are digital and do not have a physical location, please mark as N/A.

	Records address
	What records are held?

	Davies Office, Wilton International, Redcar, Cleveland, TS10 4XZ
	All financial records



+Add additional rows as required

2. Please give the financial year convention your company uses for its accounts (e.g., 1 January – 31 December). If any changes have occurred with respect to this period or in your accounting practices over the last four financial years, please describe these changes.



	Please answer here
1 January to 31 December

	
	Appendix reference: None



3. For your company and any associated parties involved in the production, marketing or sales of your goods, please attach a copy of your annual reports, including the financial statements and audit report covering the injury period.

	Please answer here
Attached.

_ _ _
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: A7.3



4. If your accounts are unaudited, please attach a copy of your unaudited financial statements for the injury period 1 January 2020 – 31 December 2023.

	N/A

	
	Appendix reference: None



5. Please attach a copy of your company’s trial balance (in original and spreadsheet form) covering the POI 1 January 2023 to 31 December 2023. If your financial year is fully aligned with the POI, this is all that is required.  

Where your financial period is not aligned with the POI, please provide trial balances (in original and spreadsheet form) to cover the following periods: 
A. the trial balance which starts from the beginning of your financial year and ends on 31 December 2022;
B. the trial balance which starts from 1 January 2023 to the end of your financial year; and
C. the trial balance which starts from the beginning of your following financial year and ends on 31 December 2023.
[image: ]
	Trail Balance attached, matched with the financial statements.

_ _ _
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: A7.5



6. For your company and any associated parties involved in the production, marketing or sales of the like goods or the goods subject to review, please attach copies of relevant management reports (e.g., profit and loss statement) for the profit centre that includes the like goods. Please provide these reports for the (i) POI and (ii) most recently completed financial year. 

	Please answer here
Audited financial statements are attached for the most recent financial year ending 31 December 2023. Excel copy of "income statement” is attached.

_ _ _
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: A7.6



7. If your company is part of a group of companies, please also attach a copy of the consolidated accounts of the group for your most recently completed financial year.

	Please find attached the consolidated financial statements of Alpek Polyester, S.A. de C.V. for the most recently completed financial year 2023.

_ _ _
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: A7.7



8. Please provide a detailed description of your financial accounting system, explaining how sub-ledgers (e.g., costing, debtors, creditors) and other sales or production systems integrate with the general ledger. Please provide a description of how it links to the management accounting system, including any manual interventions. Please also attach:
· your company’s chart of accounts
· your company’s cost centres

	Please answer here
The financial statements have been prepared on a historical cost basis as modified by financial instruments recognised at fair value. Detailed accounting policies are described in note 2 of the audited financial statements.
Cost centre details attached.

_ _ _
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: A7.3 and A7.8



9. Have you changed your financial policies during the injury period? If so, please explain the changes, including dates and the reasons for those changes along with the financial impact of those changes on the like goods.

	No change in financial policies during the POI.

	
	Appendix reference: None.




[bookmark: _Toc323293417][bookmark: _Toc151344176][bookmark: _Toc175144555]SECTION B:
About your goods

[bookmark: _Hlk9253503][bookmark: _Toc16669215]
[bookmark: _Toc16669216][bookmark: _Toc271373729][bookmark: _Toc1072298445][bookmark: _Toc175144556][bookmark: Goods]B1	Understanding your like goods

The goods subject to review are defined in ‘the scope of this review’.

1. Please complete Annex 2 – Product comparison. If your company manufactures a range of like goods, list this information for each individual make and model in the range.

2. If there are differences in characteristics within your range of like goods which cause distinguishable differences in price, explain those differences and the effect they have. Attach any evidence you have that is relevant. This could take the form of sales brochures, input costs, research papers or any other relevant documentation.

	No differences to cause distinguishable differences.


	
	Appendix reference: None



3. Indicate in the box below any physical, commercial or functional differences between your products and the goods subject to review. If these differences cause distinguishable variations in price, explain those differences and the effect they have. Attach any evidence you have that is relevant.

	No physical, commercial or functional differences between Alpek Polyester UK’s products and the goods subject to review.


	
	Appendix reference: None



4. Please provide details of your like goods regarding their production processes, interchangeability, raw materials used, degree of model differentiation channels of distribution and sale, pricing and other relevant characteristics.

	The like goods being the PET Resin produced by Alpek Polyester UK, are manufactured through a well-established industrial process that involves several stages, starting from the combination of key raw materials—Monoethylene Glycol (MEG) and Purified Terephthalic Acid (PTA). These materials undergo esterification and polycondensation reactions to produce high molecular weight polyethylene terephthalate (PET), a widely-used thermoplastic polyester polymer.

Production Process:

1. Esterification:
MEG and PTA are mixed at ambient temperature, forming a paste. The paste undergoes esterification to create the monomer 2-Bis hydroxyethyl terephthalate (2-BHET).

2. Polycondensation:
In the next stage, the 2-BHET monomer reacts with itself and other comonomers, resulting in high molecular weight PET. This polycondensation process requires natural gas for heating, steam for operation, and nitrogen (N2) as an inerting gas.

3. Pelletisation and Crystallisation:
The PET is then pelletized and partially quenched in water. The pellets crystallize while being fluidized in a silo, where volatiles such as acetaldehyde are removed over 12-18 hours. During this process, the molecular weight of the PET slightly increases.

4. Final Cooling:
The PET pellets are finally cooled to ambient temperature and prepared for packaging and distribution.

Interchangeability:
The PET resin produced by Alpek Polyester UK is fully interchangeable with other PET resins in the market, including those imported from third countries. It shares identical chemical composition and physical properties, making it suitable for various applications such as the production of food packaging, bottles, containers, and thermoformed sheets.

Raw Materials:
The primary raw materials used in the production process are PTA and MEG, both sourced from suppliers in the petrochemical industry. Approximately 0.84 kg of PTA and 0.33 kg of MEG are required to produce 1 kg of PET, reflecting standard industry practices.

Differentiation:
The PET resin produced is a petrochemical commodity-grade product, with little variation across the resin offered elsewhere.

Distribution Channels:
The PET resin is distributed through direct sales to manufacturers of bottles, containers, and other food packaging materials. Distribution is handled via a network of logistics providers, ensuring consistent and reliable supply to customers across the UK.

Pricing:
Pricing is sensitive to fluctuations in raw material costs and competitive pressures from imports, especially from countries benefiting from preferential treatment. However, product quality and reliable service are relevant factors for long-term customer relationships.

Other Relevant Characteristics:
The PET resin produced in our facility meets all relevant international standards for food safety and packaging applications. The production process is optimized for efficiency, and environmental considerations such as energy use and emissions are continually monitored to meet regulatory requirements.

	
	Appendix reference: None


[bookmark: _Toc376712793][bookmark: _Toc102080212]
5. Indicate in the box below any physical, commercial or functional differences between your products and recycled PET (rPET). If these differences cause distinguishable variations in price, interchangeability or end use then explain those differences and the effect they have. Attach any evidence you have that is relevant.

	Recycled PET (rPET) pellets are chemically identical to virgin PET and, therefore, there are no substantial physical, or functional differences between the goods subject to review and the like goods. As long as the polyethylene terephthalate in its primary form meets the intrinsic viscosity threshold defined for both the goods subject to review and the like goods, either virgin PET (vPET), rPET, or a blend of both can be substituted interchangeably for the same applications. While minor differences such as slight variations in color, transparency, or processability due to metal contamination may exist, they do not significantly affect the interchangeability or the overall functionality of the products. Consequently, rPET and vPET can be used in similar applications, provided they meet the required specifications, without causing any significant differentiation in end use or price.

	
	Appendix reference: None




[bookmark: _Toc175144557]SECTION C:
Costs and production

[bookmark: _Toc16669217][bookmark: _Toc175144558][bookmark: _Toc1105112327][bookmark: _Toc1542080480][bookmark: Productioncosts][bookmark: _Toc468334221][bookmark: _Toc1238775089]C1	Cost to make and sell 

1. Please complete Annex 3 – Cost to make and sell for your total goods and for your total like goods. 

2. If your company is vertically integrated or some of the inputs (e.g., raw materials, energy) used in the production of your like goods are produced by an associated party, provide details of this arrangement, and attach documentation demonstrating any agreements you have. 

	Alpek UK is not vertically integrated to any of the group entities. Some of the group entities do manufacture PTA which is purchased as a market price.

	
	Appendix reference: None



3. Please state the cost allocation method for each cost type listed in Annex 3 – Cost to make and sell. 

	All costs are allocated to like products manufactured by Alpek UK. Other products include the scrap and block waste where no cost is absorbed.

We do have some material purchased and sold (trading). Such costs are clearly identifiable and allocated based on actual costs. These have been identified as PFR COGS. – PFR stands for purchase for resale. 

_ _ _ 
The referred annex also corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: Annex 3.



[bookmark: _Toc16669218][bookmark: _Toc369671881][bookmark: _Toc1713667559][bookmark: _Toc175144559]C2	Cost reconciliation

1. Please complete Annex 4 – Cost reconciliation: please only fill in the white cells and include reference to the source documents of the inserted data.

[bookmark: _Toc16669219][bookmark: _Toc553803051][bookmark: _Toc956692790][bookmark: Production][bookmark: _Toc175144560]C3	Production process

1. Please provide a written summary and a diagram/flow of your production process clearly indicating the different production stages for your like goods carried out by your company.

	The production process for our like goods, PET resin produced by Alpek Polyester UK, follows a standard industrial procedure involving several key stages. This process has already been outlined in Question 2, Subsection A3, and further elaborated in Question 4, Subsection B1.

To summarize, the process involves:

1. Esterification: MEG and PTA are combined at ambient temperature to form a paste, which undergoes esterification to produce 2-Bis hydroxyethyl terephthalate (2-BHET).
2. Pelletisation and Crystallisation: The PET is pelletized, partially quenched in water, and then fluidized in a silo where it crystallizes, removing volatiles like acetaldehyde.
3. Final Cooling: The PET pellets are cooled to ambient temperature and prepared for distribution.

For further detail and a full explanation of the stages, please refer to Question 2, Subsection A3, and Question 4, Subsection B1.

	
	Appendix reference: A3.2.a; A3.2.b



2. Identify what parts of your production process take place in the UK and explain at what stage the most value is added to your like goods in the production process. Please describe the manufacturing process of the like goods, its level of complexity and the investment of capital involved. If a production process is carried out outside the UK, please explain the nature of the activity and where this process step takes place.

	The production process in the UK starts from the processing of the raw material into the PET production process. 

As the raw materials, purified terephthalate acid and mono ethylene glycol, (monomers) are no longer available from the UK, monomers are sourced overseas and imported into the local port namely Teesport. 

Monomers are the foundation for PET production which is a process which is completed in its entirety in the UK.

The PET production process is complex and is carried out under temperature and pressure involving chemical reaction. Consequently, it necessitates high-cost investment, high calibre and cost personnel and a close control of the process. Please see A3.2 for details.

Investment costs are high both in terms of the manufacturing assets and the necessary infrastructure to support. Typical asset investment costs are typically $ [  ] with infrastructure costs in addition.

The value is added to the goods via the PET production namely the point at which the monomers are converted from powder and liquid to a finished product (PET) being the raw material for further conversion to food packaging products.  
  
No part of the PET production takes place outside of the UK.
_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ]. 

	
	Appendix reference: None



3. Please provide the physical addresses (including town/city and county) of all your company’s UK sites/facilities involved in the production of the like goods. 

	Company name
	Physical address

	Alpek Polyester UK Ltd
	Davies Office, Wilton International, Redcar, Cleveland, TS10 4XZ

	 
	  

	 
	  

	
	Appendix reference: None
	


+Add additional rows as required


[bookmark: _Toc168291337][bookmark: _Toc189952764][bookmark: _Toc175144561]C4	Raw material (RM) and major input purchases

1. Please complete Annex 5 – Raw materials and input purchases, detailing by supplier, purchases, which account for more than 5% of total cost to make and sell (or if energy more than 1%), used in the production of the like goods during the POI by your company.

2. Please provide an invoice and any supporting documents for two of your suppliers stated within Annex 5 – Raw materials and inputs. Use the box below to give an overview of any supporting documents provided.

	Please answer here
Attached

_ _ _
These appendices correspond to CONFIDENTIAL INFORMATION.

	
	Appendix reference: C4.2.a; C4.2.b



[bookmark: _Toc1036651131][bookmark: _Toc231781321][bookmark: _Toc175144562]C5 	Purchases of like goods and/or goods subject to review

1. Complete Annex 6 – Purchases of like goods and/or goods subject to review This should include information relating to your company’s total annual purchases of the like goods and/or goods subject to review over the injury period. All figures should be reported net of recoverable tax. Please list for each year, every country you have purchased from in a separate row. 

2. Describe how these purchases fit into your business model. Please attach copies of any agreements or contracts that you have relating to your purchases of like goods and/or goods subject to review.

	During shutdown, we had to buy the material to ensure continuous supply to our customers. These were spot purchases and were supported by a Purchase Order (PO). POs are attached as sample.

_ _ _
These appendices correspond to CONFIDENTIAL INFORMATION.

	
	Appendix reference: C5.2.a; C5.2.b



[bookmark: _Toc175144563][bookmark: _Toc415687292][bookmark: _Toc645581504]SECTION D: Sales 

[bookmark: _Toc16669221][bookmark: _Toc739479789][bookmark: _Toc1777631685][bookmark: _Toc175144564]D1 – Domestic sales

1. Please complete Annex 7 – Transaction by transaction (T by T) domestic sales
· These should include all your domestic sales and returns of the like goods for the POI. Include the like goods you have produced, purchased and resold and/or goods subject to review that you have purchased and resold. 
· Please report returns as negative (-) sales figures.
· Please ensure that you correctly categorise each sale by commodity code. 
· For invoices that consist of multiple commodity codes, the same invoice number should be referenced against each transaction. 

Please contact the Case Team if you can’t provide the relevant information in sufficient detail.

[bookmark: _Toc1016825677][bookmark: _Toc1792567010][bookmark: _Toc175144565]D2 	Sales reconciliation

1. Please complete the sales reconciliation table in Annex 8 – Sales reconciliation 

2. Additionally, please complete the sales forecast table in Annex 8 – Sales reconciliation providing quantitative estimates (e.g., projections or forecasts) for the sales revenue and quantity of like goods and of all other goods you produce on the UK market for the next five years.


[bookmark: _Toc2125707320][bookmark: _Toc392689251][bookmark: _Toc175144566]D3	Distribution channels and price setting

1. If applicable, please provide copies of price lists for the like goods for 01 January 2020 – 31 December 2023.


	N/A. Pricing is determined between the Seller and the Buyer. Consequently, price lists are not a feature of the PET industry. 


	
	Appendix reference: None



2. If any price reductions have been applied to any of your sales of like goods over the POI, please provide a description. This includes discounts, rebates, credit terms, allowances and commissions. 
· Explain the terms and conditions that must be met for any price reduction.
· Indicate any price reduction not included in an invoice price. Explain how the invoice price and the price reduction have been calculated.


	Customers require price transparency hence discounts and rebates are not a feature of the UK virgin PET industry. 

Tolling is a common feature stipulated by the brand owners. Tolling is a process where material is sold to a brand owner but shipped to a converter, who is a user and direct purchaser of the same product. To protect the brand owner price tolling involves a gross and a net pricing, with the gross price is a fictious price and the net price being the agreed price between Alpek Polyester UK Ltd and the Brand Owner. Quarterly, the delta gross and the net is reimbursed to the Brand Owner via BACS payment. 

Commission is used at one account only [  ] who insist on using the services of a broker who [ ] has assigned the resin sourcing responsibility. The commission is agreed at [  ] % of the invoice price.

Due to the working capital credit terms common practice hence, customers are supplied on a credit basis. The only exception being high risk customers who will trade a cash in advance basis.  

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ].

	
	Appendix reference None



3. Please provide details of your distribution network for like goods if you have one.

	Market is serviced direct. Goods are despatched from the production plant and deliver direct to customer. 


	
	Appendix reference: None



4. Do your sales usually include delivery in the price? If so, please explain how you calculate delivery costs and prices? 

	Sales include delivery (transport) in the price. Transport is contracted so delivery costs are understood prior to the sale. 

	
	Appendix reference: None



5. Does delivery price vary between customers? If so, then please explain what these differences may relate to.

	Delivery price [ ]. 

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ].

	
	Appendix reference: None



6.  Attach sales contracts for the top five customers by volume in Annex 7 – T by T domestic sales that you have sold like goods to in the period of investigation.

	Only brand owners will commit to formal contract. Converter agreement is via email.

_ _ _
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: D3.6.a; D3.6.b



7. Select examples of domestic sales of like goods to two different customers included in Annex 7 – T by T domestic sales. Attach as an appendix a complete set of documentation for these sales. Where possible, include purchase orders, commercial invoices, order acceptances, discounts or rebates, credit and debit notes, contracts of sale, freight and insurance details, bank documentation and all other relevant documents. 

	Please see Appendices list below for detail.

_ _ _
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: D3.7.a, D3.7.b


[bookmark: _Toc16669222]
[bookmark: _Toc1993271282][bookmark: _Toc678621662][bookmark: _Toc175144567]D4	Captive use

1. For products classified for internal use in Annex 2 – Product comparison please specify how these goods were used

	N/A


	
	Appendix reference: None.



2. Please comment on whether your internal use of the like good would be affected if the existing countervailing measure on the goods subject to review no longer applied? Please attach evidence to support your answer where possible.

	N/A


	
	Appendix reference: None. 




[bookmark: _Toc1253815006][bookmark: _Toc148786986][bookmark: _Toc175144568]SECTION E:
Injury to your company

1. Would your company suffer from injury if the existing countervailing measure on the goods subject to review no longer applied? If so, please describe the nature and degree of the injury. If your company is already suffering injury, would the nature or source of the injury change if the measures were to no longer apply?


	Yes, our company would suffer significant injury if the existing countervailing measure on the goods subject to review were no longer applied. The removal of these measures would allow low-cost imports of PET resin from India to enter the UK market in larger volumes, creating downward pressure on prices. As a domestic producer, we already face strong competition from imported products, and without the countervailing measures in place, we would struggle to compete on price, with imports that are not fairly competing on the UK market, leading to a substantial loss of market share.

The degree of injury would be severe, impacting our profitability and ability to sustain current production levels. This could result in reduced employment, decreased investment in operations, and potential closures of production lines. Additionally, our operational costs, which are higher due to local regulatory and environmental standards, would put us at a greater disadvantage if the countervailing measures were removed.

Without the measures, the n the position of the UK injury would worsen, with the source shifting from manageable market competition to a surge of unfairly priced imports. This would significantly undermine our ability to compete fairly in the UK market, posing a serious threat to the sustainability of our business.

	
	Appendix reference: None



2. How would your costs to make and sell change if the existing countervailing measure on the goods subject to review no longer applied, what measures would your company have to take to remain competitive.  If possible, please provide annual estimates (e.g., projections or forecasts) for the next five years for any changes and use the text box below to explain the methods used to calculate these estimates.

	The costs to make and sell would not change as materials used in the production process are not sourced from India. Only the finished product market price would change.


	
	Appendix reference: None



3. Please complete Annex 9 – Injury. This should be completed in reference to your UK production of the like goods for the injury period. 


4. Please explain how you calculated and apportioned your average net operating profit after tax (NOPAT) for the like goods.

	We have clear accounting of our margin on other goods. This was deducted from total NOPAT to calculate the NOPAT for the like goods.

	
	Appendix reference: None.



5. Please explain how you assess your stock levels. Please indicate if your stock levels were abnormally high during the injury period. If so, please explain.

	Stock levels are assessed on a Days of Sale stock basis (DOS). Due to a [ ], commencing 19th May 2023 [ ], stocks were [ ],  8th May to provide sufficient stock for uninterrupted customer deliveries throughout the maintenance period.

Cost associated with DOS is high namely storage, container rental and working capital. Consequently, DOS is controlled via rate reduction or if necessity justifies plant outage.  

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ]. 

	
	Appendix reference: None.



6. Please explain how you estimated your percentage of market share for the like goods.

	The fact that RPET pellet has the same HS tariff code 39076100 10 as VPET, it makes it difficult to determine the volume of virgin material imported into the UK and total size of the UK market.

Alpek Polyester UK Ltd (APUK) has determined its PET market share via close collaboration with the brand owners and the converters totalling their PET demand as a percentage of APUK’s domestic sale volume. Consequently, APUK’s percentage share is estimated at [ ]%. See Appendix for detail.

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ]. The referred appendix also corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: E6



7. Please explain how you calculated your production capacity and capacity utilisation for the like goods, and the cause of any significant variations.

	We have name plate capacity of the two manufacturing sites (LC1 and M5). Actual output is divided by the name plate capacity to arrive at the utilization. The variation is due to lower sales demand, unplanned downtime, and expensive energy costs.

	
	Appendix reference: None



8. Explain any variances between your actual and forecasted budgets over the injury period, with reference to your cash flow statements. Would your forecasted budgets be affected if the existing countervailing measure on the goods subject to review no longer applied? Please describe the nature of any change and substantiate your claims with evidence.

	The main variance between the forecasted budget and the actual values for the injury period is presented in the sales price for the like goods [ ] affecting the total revenue.

The current thread presented by the possibility of reverting the countervailing measure would be to expect a drop in sales prices forecasted as market will receive more volume at an expected lower price, creating tightness and populating the current market.

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ]. The referred appendix also corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: Annex 8.



9. Please explain how you set your wages, and the causes of any significant variations.

	Each year in April we undergo two processes:
 
· One to assess individual salaries which looks at their role and whether they have taken on additional responsibility, where individuals sit against peers and the external market. Each department is reviewed with the relevant Department Head with HR and then those put forward for an adjustment are reviewed in total to ensure consistency and fairness with the Directors before final sign off from the Vice President.
· The second process is to determine a [ ] award for all employees. We undergo a detailed process that looks at company performance / affordability; employee expectations; RPI; general & sector specific settlement predictions; other Teesside company award predictions.  An example document is attached. The proposal is presented to the Directors and signed off by the Vice President.  

This year’s process has been slightly different [ ].   This affects about [ ] of our employees.

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ]. The referred appendix also corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: E9



10. Please explain whether any of the indicators listed in Annex 9 – Injury would be affected if the existing countervailing measure on the goods subject to review no longer applied. Please substantiate your claims with evidence. Where possible, please add additional rows in Annex – 9 Injury to provide estimates for the next five years (e.g., projections of forecasts). Please use the text box below to explain the methods used to calculate your estimates. 

	The indicators listed in Annex 9 – Injury clearly illustrate the injury our company has suffered due to the unfair pricing practices of subsidised imports of PET resin from India, and how this injury would likely worsen if the existing countervailing measure were removed.

The data clearly demonstrate that our company will be seriously impacted if measures to the subsidised imports are lifted.  The indicators show reduced production, declining sales volumes, Brexit related increases on variable costs principally freight, geopolitical tensions impact on and energy, all surmount to increased financial costs, and reduced employment—all of which would worsen if the existing countervailing measures were no longer applied. The removal of these measures would lead to unsustainable competition, reduced profitability, and potential shutdowns of production lines, ultimately threatening the sustainability of domestic PET resin production in the UK.

1. Turnover Related to Like Goods
· The turnover related to like goods has decreased by 8% over the injury period. This clearly highlights the negative impact that increased competition from subsidised imports has had on our core PET resin business. Additionally, post Brexit export freight costs have risen to unsustainable levels leaving the business unable to compete with domestic European PET producers. Without countervailing measures, we expect the turnover related to like goods to continue to decline due to our inability to compete on price with subsidised imports.

2. Sales Performance
· Domestic Sales by Volume and Value: Domestic sales by volume have fallen by 25%, while sales by value have increased by 12%. Although the value has increased slightly, this is more reflective of rising costs, principally energy and transport, within the 5-year period rather than increased profitability. The decline in sales volume indicates that subsidised imports are capturing a larger share of the UK market, causing a reduction in our market presence.

3. Profitability Indicators
· Net Operating Profit After Tax (NOPAT) for Like Goods: The NOPAT for like goods has been adversely impacted and decreased by 1719%. This was mainly due to high cost raw materials and a utility related increased cost of conversion, where the increased cost was not fully transferred to customers due to subsidized imports, low output, and expensive cost of operations. The costs associated with the taxable levy being the Packaging Recovery Note, being a charge unique to the UK and the obligation of the raw material producer, also negatively contributed. It is noted that the newly introduced Plastics Packaging Tax,  which again is a levy unique to the UK and plastic packaging, also negatively contributed to the NOPAT.

4. Production and Cost Indicators
· Output and Cost of Production for Like Goods: The output by volume of like goods has decreased by 41%, reflecting reduced production capacity utilisation and an inability to compete with lower-cost imports. The cost of production for like goods has declined by 4% only, which turns per unit production costs very high. These reductions in output are directly linked to the competitive disadvantage we face from subsidised imports. If countervailing measures were removed, production volumes would likely decline further, leading to significant underutilisation of our production capacity.

· Production Capacity Utilisation: Utilisation of production capacity for like goods has dropped by 41%. This underutilisation is a clear indicator of injury, as the increased market share of subsidised imports has forced us to operate below optimal capacity. If the countervailing measures were removed, the utilisation rate would continue to decline, leading to further inefficiencies potentially to the plant is unable to maintain minimum operating rates resulting in high cost campaign operation, namely where the plant operates for a limited number of days and is idled for the remaining days

5. Employment Impact
· Number of Employees and Productivity: The number of employees related to like goods has decreased by 12%, and the average output per employee has declined by 33%. This reduction in workforce and productivity reflects the significant impact that subsidised imports have had on our operations, forcing us to downsize and reduce production levels. Without the countervailing measures, further job losses would be inevitable as we struggle to maintain profitability in the face of unfairly priced imports.

6. Stock Levels and Cash Flow
· Stock Levels: The volume of stocks manufactured in the UK has decreased by 23%, while the total value of stocks has increased by 15%. This reflects an inability to sell our like goods due to increased competition from subsidised imports, leading to higher inventory costs. The removal of countervailing measures would likely result in an even greater accumulation of unsold stock, exacerbating financial strain.
· Net Cash Flow for Like Goods: The net cash flow for like goods has declined by 116%, indicating a severe cash shortage driven by declining sales volumes and increased competition. This negative cash flow trend is unsustainable and would worsen if the countervailing measures were removed, putting the financial stability of our business at risk.

_ _ _ 
The referred annex corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: Annex 9



11. For your like goods only, please state what level of profit, before tax and as a percentage of turnover, your company would expect to achieve in the absence of injury and explain how you arrived at this figure. Would your level of profit, before tax, as a percentage of turnover for the like goods be affected if the existing countervailing measure on the goods subject to review no longer applied? Please describe the nature of any change and substantiate your claims with evidence.

	[ ]% profit expected on a facility of its size but throughout the investigation period the loss was reported as £[ ] being [  ]% of turnover.

The level of profit, before tax, as a percentage of turnover for the like goods will be negatively affected if the countervailing measures no longer apply. The exact change in level of profit is difficult to determine. However, the example details submitted in the pre-sampling questionnaire below, confirm the reduction would be significant potentially to the point of jeopardising the APUK business.


[image: ]

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ].

	
	Appendix reference: None.



12. Explain how you set your current sales price for your like goods. Is this the same as your target sales price? If not, please explain the reasons for this. Would your sales price for your like goods be affected if the existing countervailing measure on the goods subject to review no longer applied? Please describe the nature of any change and substantiate your claims with evidence.

	 The target sales price is determined annually via the Budget process. It is simply an indication of PET pricing as an element to determine earnings. It has no impact or involvement with the actual selling price.
Consumers of the product have several options to determine pricing, be it contract negotiations or open market spot type sales. 
The contract negotiations will consist of an agreed pricing mechanism, an indicative but not firm volume and payment terms.  The mechanisms to determine contract price can be categorised as;
i) [ ]
ii) [ ]
iii) [ ] basis where the Buyer and the seller will negotiate and agree a PET price per [ ]. Such negotiations include [ ]
Buyers strive for the lowest price possible. Consequently, if the existing countervailing duties were to no longer apply sales price would be negatively affected as i) the [ ] would be negatively affected by low cost alternatives ii) the [ ] would reflect the [ ] price products available and iii) the security provided by [ ] would be replaced by a drive for PET pricing at levels previously unavailable.
The evidence is best exampled by China in the case of the EU, where Chinese material traded, prior to the Anti-Dumping Duties imposed 2023, resulted in distressed producer earnings and which significantly contributed to one temporary closure (JBF RAK, Belgium) and another (Indorama Venture Limited Rotterdam) permanent closure. 

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [ ].


	
	Appendix reference: None



13. Complete Annex 10 – Investments and Return on Investments 
· For each investment category, indicate the amount of investment (apportioned where applicable) and explain what the investment is for. 
·  Where possible, add columns in Annex – 10 Investments and Return on Investments to provide estimates (e.g., projections or forecasts) for future years assuming the measure is retained.
· For the investments you have made during the injury period, please also provide the depreciation incurred company-wide and for the like goods. 

	The investment is in plant and machinery []. Our injury period depreciation was [ ].

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ].


	
	Appendix reference: Annex 10



14. Please provide details of your typical source(s) of finance (e.g., loans, debt, share issues, bond issues etc.) for each category of investment relating to your company-wide investments.

	The company has the following resources available to utilise:
· an undrawn $ [ ] revolving loan facility provided by [ ]
· uncommitted receivables purchase agreement with [ ] opened in September 2020 (this facility was available until July 2024 and now terminated due to lower utilisation)

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ].

	
	Appendix reference: None.



15. Please describe any changes in your company’s level and trends of returns on investment over the injury period. Please explain the nature and cause of this change and substantiate with supporting evidence e.g., funding proposals, loan approvals or other relevant financial documents.

	During the injury period, high cost raw materials and a utility related increased cost of conversion, where the increased cost was not fully transferred to customers due to imports, low output, and expensive cost of operations has changed the trend on ROI. The costs associated with the taxable levy being the Packaging Recovery Note, being a charge unique to the UK and the obligation of the raw material producer, also negatively contributed.

	
	Appendix reference: None.




16. Please explain whether your company’s ability to make investments and/or ability to raise capital would be affected in the next five years if the existing countervailing measure on the goods subject to review no longer applied. Please substantiate your claims with evidence (e.g., company investment plans, etc) and if you have provided estimates explain how you calculated them.

	Due to a grossly over supplied market and intense competition from Asian producers often with duty free or Free Trade Agreement status the profitability of the company is already compromised. Please see question E 11 for details.

Consequently, the debt-to-equity ratio is in danger of becoming imbalanced and the rate of borrowing will reflect.

The Company has conducted a study to convert the Wilton production facility to provide a 25% recycled content resins. Details included in Appendix E16.1 However, costs and business performance do not warrant. Consequently, there will be no firm investment plan until the position surrounding the countervailing duty extension is confirmed. 


_ _ _ 
The referred appendix corresponds to CONFIDENTIAL INFORMATION.



	
	Appendix reference: E16.1



17. Please complete Annex 11– Forward sales contracts. Describe and attach copies of all forward sales contracts/ongoing supply agreements for like goods. Comment on these forward sales contracts – are they a usual way of doing business in your industry? Has there been any variation in the volume and value of forward contracts over time? If so, what has caused this variation? Would your forward sales contracts be affected if the existing countervailing measure on the goods subject to review no longer applied? Please describe the nature of any change and substantiate your claims with evidence.

	Forward sales contracts are either:

i) An annual contract which may, stipulate a target contractual volume, and which would be a variable price type agreement namely the price will be indexed to indices and most likely to differ month on month.

ii) An annual contract with fixed volume and fixed price agreement in which case the volume and price are defined and locked for the period 

If the existing counter vailing duties are not maintained the volume associated with i) would likely reduce as the converter moves to a lower cost supply option.   

Historically, as converters and brand owners will not commit to a defined volume agreement there has been significant variation in i). However, the contract would not allow scope for variation in ii) during the defined period however renewal contracts after the expiration of the measures would be negatively affected. 

_ _ _ 
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: E 17



18.  If your company is suffering from injury, please explain and indicate the degree to which this has been caused by the alleged subsidisation of the goods subject to review. Please also explain and indicate the degree to which any other factors might have caused the injury, for example:
· volume and prices of imports not sold at subsidised prices
· contraction in demand or changes in patterns of consumption
· restrictive trade practices of, and competition between, third country and UK producers
· developments in technology; and 
· export performance and the productivity of the UK. 
Please substantiate your claim(s) with evidence.
Would the cause(s) or degree of injury change if the existing countervailing measure on the goods subject to review no longer applied? Please describe the nature of any change and substantiate your claims with evidence.


	Yes, as the UK PET producer we are at risk of significant injury if the countervailing measures are discontinued, and this would worsen considerably if the countervailing measures on the goods subject to review were removed. The existing measures have mitigated the full impact of subsidised imports from India, but without them, we would face a substantial increase in unfairly low-cost PET resin entering the UK market. These subsidised imports, if allowed to rise, would severely undercut domestic pricing, leading to a continuation and repetition of the injury we have previously experienced. The potential injury would manifest through depressed prices, reduced market share, lower revenues, and a decline in profitability. As a UK producer with higher operational costs due to local regulatory and environmental standards, we would find it extremely difficult to compete with these artificially low-priced imports.

While other factors, such as non-subsidised imports from third countries, contribute to competition, the impact of these is would be less damaging compared to the potential influx of subsidised PET from India. Non-subsidised imports do not appear to demonstrate the same aggressive pricing, and while competition exists, it is manageable under current conditions. 

There are no other causes of injury to be considered. Additionally, we can highlight the following:  

· Demand for PET resin has remained relatively stable, with minor fluctuations, so demand contraction has not played a significant role in the injury we face.

· The gradual shift towards recycled PET (rPET) has been moderate and does not account for the potential injury we would face without countervailing measures. The real threat lies in the resurgence of subsidised imports.

· While there is notable competition from third-country producers, it is the subsidised imports from India that would distort faster the competitive landscape by introducing unsustainably low prices if the measures were to be removed.

If the existing countervailing measures were removed, we would face an overwhelming wave of subsidised PET resin imports from India, which would force prices down, leading to unsustainable competition. This would further erode our market share, impose financial strain, reduce production levels, and potentially lead to job losses and cutbacks in investment. The removal of these measures would reignite and amplify the injury to an extent that would severely impact the sustainability of domestic PET production in the UK, exacerbating the current injury, leading to deeper financial strain, reduced production levels, and the potential for job losses and investment cutbacks

The arguments and evidence that accompany the responses throughout this questionnaire are proof of this trend and expectations of market behaviour.
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19. Would there be any other effects on your industry and/or company if the existing countervailing measure on the goods subject to review no longer applied? Please substantiate your claims with evidence.

	Yes. Please see question E 11. India’s Export price points are reported below the India domestic price point and considerably below the UK domestic price by magnitude of circa twenty (20) percent.

If the existing countervailing duties were to no longer apply the market value of the goods in question is expected to reduce and affect the viability of the business, and likely affect the employment of over [ ] high skilled personnel. 

As detailed in question A 18, a combination of an already over supplied market and competition from EU and Asian producers, often with duty free access, means the sector and company’s earnings are already compromised. 

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ].

	
	Appendix reference: None:


[bookmark: _Toc16669224]
[bookmark: _Toc64913939][bookmark: _Toc1331420271][bookmark: _Toc1540456519][bookmark: _Toc175144569]SECTION F: Subsidies

[bookmark: _Toc64913940][bookmark: _Toc1565037948][bookmark: _Toc1274341136]Please note that all questions in this section are optional. If you choose not to provide information to a question in this section, please state this or write ‘N/A’ in the respective text box.

[bookmark: _Toc175144570]F1	General

The programmes being reviewed are listed in the table below. Please use this section of the questionnaire to provide any information you have on the programmes listed. You can also provide information on any other subsidy programmes that you believe relate to the production and/or sale of the goods subject to review. 

Subsidy programmes

	No.  
	Subsidy name  
	Subsidy type  

	1
	Advance Authorization Scheme (AAS)
	Government revenue forgone or not collected that is otherwise due

	2
	Duty Drawback Scheme (DDS)

	Government revenue forgone or not collected that is otherwise due

	3
	Export promotion of capital goods Scheme (EPCGS)

	Government revenue forgone or not collected that is otherwise due

	4
	Scheme for Remission of Duties and Taxes on Exported Goods (RoDTEP)

	Government revenue forgone or not collected that is otherwise due

	5
	Gujarat Electricity Duty Exemption Scheme (GEDES)

	Government revenue forgone or not collected that is otherwise due

	6
	The Duty-Free Import Authorisation scheme (DFIA)

	Government revenue forgone or not collected that is otherwise due

	7
	Interest Equalisation Scheme (IES)
	Direct transfer of funds




[bookmark: _Toc958584366][bookmark: _Toc1265199639][bookmark: _Toc175144571]F2	Subsidies

1. Please complete Annex 13 – Subsidies providing as much information for each of the subsidies listed as possible.  Please substantiate with any evidence if possible 

Add additional lines for any further subsidy you would like the TRA to consider into the relevant tables depending on the type of subsidy it is (i.e., grants, loans etc).  

2. Please provide any further information on subsidies that you feel is relevant to the investigation.

	· The appendices attached describe aspects of India's foreign trade policy, including several programmes that subsidise Indian exporters. 

· Appendix F.01 provides a chronological overview of anti-subsidy proceedings initiated by the European Union related to imports of PET. The appendix lists the dates of the different Notices, Decisions and Regulations and provides links to the relevant documents.
 
· Appendix F.02 outlines key aspects of India's Foreign Trade Policy (FTP). Several sections of the policy document describe programmes that lower the cost of production or reduce administrative burdens for Indian exporters. These programmes, which could be considered export subsidies, include:

· Duty Exemption / Remission Schemes that allow the duty-free import of inputs for use in the manufacture of export products. The policy document shows several variations of these programmes, including the Advance Authorisation Scheme and the Duty Free Import Authorisation scheme.
· The Status Holders programme rewards high-performing exporters by simplifying bureaucratic procedures and granting access to other incentives.
 

· Appendix F.03 shows a detailed description of the procedures used to administer various programmes outlined in the Foreign Trade Policy. The document contains details on how to apply for and administer different programmes, how to determine the amount of benefit available, and what records must be kept to comply with the rules of the schemes. The document includes information on several topics relevant to this query, such as:

· General provisions regarding imports and exports

· A chapter containing further details on duty exemption/remission schemes

· A chapter dedicated to export promotion on capital goods scheme (EPCGS)

· A chapter on deemed exports

· Appendix F.04 outlines duty drawback rates, which are refunds of import duties paid on inputs used in the production of goods intended for export. The appendix lists specific drawback rates for different products and provides instructions on how to calculate the amount of the refund.

· Appendix F.05 shows how the Government of India has allowed for extension of the Interest Equalisation Scheme for Pre and Post Shipment Rupee Export Credit (‘Scheme’) up to June 30, 2024. 

· Appendix F.06 provides the statutory authority for the Gujarat Electricity Duty Exemption Scheme

· Appendix F.07 describes fiscal incentives available to industrial undertakings in Uttar Pradesh, one of India's largest states. The appendix describes programmes that reduce the cost of capital investment, lower tax burdens, and provide subsidies for research and development activities. These programmes are:

· Investment Promotion Subsidy: This programme provides a capital subsidy to new industrial units in Uttar Pradesh.

· Net SGST Reimbursement: This programme reimburses eligible industrial units for the net State Goods and Services Tax (SGST) paid on their sales.

· PLI Incentive Top-up: This programme provides a top-up subsidy to industrial units that are already receiving incentives under the Government of India's Production Linked Incentive (PLI) schemes.

· Additionally, Appendix F.08 provides details of schemes for micro, small and medium enterprises which are potentially applicable

· Appendices F.09.a, F.09.b and F.09.c contain the annual reports of three producers of PET in India, showing evidence of government grants and indicate that the producers have benefitted under the applicable schemes.

· Finally, Appendix F.10 contains the Notice of Initiation published in the Official Journal of the European Union of an expiry review of the anti-subsidy measures applicable to imports of certain polyethylene terephthalate originating in India. The proceedings in the EU are currently ongoing and relate to the expiry of the same measure that these proceedings are linked to. The Notice of Initiation summarises the allegations of the likelihood of continuation or recurrence of subsidisation in India as well as the likelihood of recurrence of injury to the Union industry.


	
	Appendix reference: Annex 13, and Appendices F.01, F.02, F.03, F.04, F.05, F.06, F.07, F.08, F.09, F.10



[bookmark: _Toc103662974]
[bookmark: _Toc175144572]SECTION G: Economic Interest Test

The Economic Interest Test helps the TRA assess the economic impact of a measure compared to what would happen if it the measure was not in place. There are six factors which the TRA must consider as part of the Economic Interest Test:
i) The injury caused by the importation of the subsidised goods to UK industry and the benefits to that industry in removing the injury.
ii) The economic significance of affected industries and consumers in the UK. 
iii) The likely impact on affected industries and consumers in the UK. 
iv) The likely impact on particular geographic areas, or particular groups, in the UK. 
v) The likely consequences for the competitive environment and for the structure of markets for goods in the UK. 
vi) Other matters that the TRA considers relevant. 

The questions in this section will contribute to this assessment. Please provide information broken down by each of your company’s UK sites/facilities, where relevant and possible.  

[bookmark: _Toc103662976][bookmark: _Toc175144573]G1	Background

1. Please provide the names, legal addresses and telephone numbers of the following domestic companies: 
· Those that produce PET in the UK;
· Those that are involved in the importation, distribution, or sale of PET from third countries.

	No other domestic producers other than APUK. Distributors listed in Appendix G1.1

_ _ _ 
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: G1.1



2. Please provide an overview of your upstream supply chain for PET (e.g., producers of raw materials). Where possible, please describe the number, location and size of UK producers at each stage.

	No UK upstream UK supply chain producers 


	
	Appendix reference: None



3. Please provide an overview of your downstream supply chain. Please indicate who the consumers of PET are, which industry and level of trade they relate to and whether they are companies or private individuals. 

	Full list UK customers (consumers) of PET attached Appendix G1.3

_ _ _ 
The referred appendix corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: G1.3



[bookmark: _Toc103662977][bookmark: _Toc175144574]G2 Your company

4. Please complete Annex E1– Economic Interest Test, providing employment figures in full-time equivalents (FTE) for each of your company’s UK sites or facilities.

5. How would these employment figures be affected if the existing countervailing measure was no longer to apply? Please support your claims with evidence.


	If the existing countervailing measure is not maintained, our employment figures will be negatively impacted. Currently, our facility operates two PET production plants—one with a capacity of [ ] tonnes and the other with [ ] tonnes. Due to increasing pressure from imports, the smaller production line was idled in 2020, resulting in the loss of [ ] full-time positions. There are no plans to restart this production line under the current market conditions.

Without the countervailing duties, the market oversupply will worsen, especially considering that India's PET production is projected to increase by 20%, adding approximately [ ] million tonnes by 2030. At that point, India's production will exceed domestic demand by 35%, positioning India as a significant net exporter (Appendix G2.5, Wood Mackenzie Supply & Demand database).

Currently, India's export prices are already significantly below their domestic prices and even further below the UK domestic price (data source: Tecnon prices submitted on the Pre-Sampling Questionnaire). If countervailing duties are not extended, we anticipate further reductions in market price points, directly affecting our business performance. In such a scenario, additional cost-cutting measures would become inevitable, potentially leading to further reductions in production capacity and additional job losses. Maintaining the countervailing duties is crucial to sustaining employment levels and preventing further damage to the domestic PET production industry.

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ]. The referred appendix also corresponds to CONFIDENTIAL INFORMATION.

	
	Appendix reference: G2.5



6. How would your domestic sales of PET be affected if the existing countervailing measure was no longer to apply? Please support your claims with evidence.

	Please see above


	
	Appendix reference: None



7. How significant is the production of PET relative to your company's entire UK production?

	The APUK facility produces only PET hence the production of PET is vital to ensure the facility remains operational.  


	
	Appendix reference: None.



8. If possible, please provide the range and average qualification level of your employees.

	The median salary is reflective of our Engineering Technician and Process Deputy First Line Manager roles. Generally, Engineering Technicians are educated to HNC level, typically through the apprenticeship route. Process Deputy First Line Managers, while not usually at HNC level, hold at least a Level 3 BTEC qualification, also predominantly obtained through an apprenticeship.

	
	Appendix reference: None




[bookmark: _Toc103662978][bookmark: _Toc175144575]G3 Potential impacts of a measure

9. Please describe how you would expect a decrease in the import prices of PET to affect each of the following. Where possible, please support your claims with evidence.


· Domestic prices of PET in the UK;

	PET is a commodity product, and purchasing decisions are primarily driven by price. Due to the high-volume nature of the industry, even a small decrease in the import price, such as $5 per metric tonne on 100,000 tonnes, equates to a significant financial impact of $0.5 million. As such, the market for PET resin is exceptionally competitive, with limited opportunities for differentiation through service.

Given that PET is a commodity with minimal differentiation beyond price, a decrease in the import price of PET will directly lead to a decrease in domestic prices. While differentiated service levels—such as extended payment terms or dedicated stock holding—can provide additional value, these services ultimately add cost and further erode the profitability of an already low-margin commodity. Consequently, any reduction in import prices will likely lead to downward pressure on domestic PET prices, intensifying price competition and diminishing profitability for UK producers.

	
	Appendix reference: None



· Total UK production of PET;

	A decrease in the import prices of PET will inevitably lead to increased availability in an already oversupplied market, putting further downward pressure on prices. As a result, UK producers will find it increasingly challenging to compete with the lower-priced imports. This will likely force a reduction in domestic production volumes, as producers adjust to maintain viability in a price-driven market. In the worst-case scenario, production may need to be suspended entirely, leading to significant consequences for employment and overall production capacity within the UK PET industry. The inability to sustain competitive production levels would have a lasting negative impact on the stability of domestic PET supply.


	
	Appendix reference: None



· [bookmark: _Hlk127799797]Total imports of PET from India and other third countries to the UK; and

	A decrease in the import prices of PET from India will likely lead to an increase in total imports from India and other third countries, as lower prices make these imports more attractive to UK buyers. This increase would come at the expense of UK industry, already facing challenges. During the period of investigation, total imports reached [ ] million tonnes, the highest recorded volume to date. This trend indicates that further reductions in import prices will likely lead to increased market share for Indian and other third-country imports, exacerbating the difficulties faced by domestic and regional producers in maintaining their market position.

_ _ _ 
In these response paragraphs, CONFIDENTIAL INFORMATION is found in square brackets [  ].

	
	Appendix reference: G1.1



· Total exports of PET from the UK.

	A decrease in the import prices of PET would likely lead to reduced domestic production as UK producers face increased competition from lower-priced imports. This reduction in production would, in turn, increase the marginal cost of production, as fixed costs would need to be spread across a smaller output volume, leading to higher production costs per unit. Consequently, export prices for PET from the UK would likely increase, making UK-produced PET even less competitive in international markets. This scenario would further reduce the total exports of PET from the UK, as higher export prices would diminish demand in price-sensitive global markets.

	
	Appendix reference: G3.9



10. Do you know of any related industries that would be affected if the existing countervailing measure was no longer to apply?

Please consider in particular:

· Upstream industries – those who produce inputs (such as raw materials) needed for the production of PET;

	No.

	
	Appendix reference: None



· Downstream industries – those who purchase PET;

	No.

	
	Appendix reference: None



· Industries for complimentary goods – those which would typically be bought alongside PET (such as ink being bought with printers); and

	No change.

	
	Appendix reference: None



· Industries for substitute goods – those which might be bought instead of PET (such as margarine instead of butter); and

	No change. 


	
	Appendix reference: None



· The recycled PET plastic industry.

	No change. 


	
	Appendix reference: None



10. To what extent would you expect any changes in prices of PET to be passed onto final consumers? 

	We do not expect any significant changes in PET resin prices to be passed directly to final consumers, particularly those purchasing filled bottles at retail stores. The supply chain for PET involves multiple stages—from resin production, to converters and bottle makers, to brand owners like Coca-Cola and Pepsi—each of which plays a role in absorbing cost fluctuations before prices reach the end consumer.

1.  Role of Converters and Bottle Makers:
Converters and bottle makers, who purchase PET resin, are the first to absorb any price fluctuations. Due to the highly competitive nature of their market, these companies often operate with narrow margins and are incentivized to minimize the cost impact of raw material price changes. They manage this through long-term contracts, bulk purchasing, and operational efficiencies.

2. Brand Owners' Pricing Strategy:
Brand owners, such as Coca-Cola and Pepsi, also work to stabilise costs over the long term. These companies use PET resin preforms to produce bottles for their beverages and typically engage in long-term supply agreements, mitigating short-term price fluctuations. Additionally, PET resin constitutes only a small fraction of the total cost of a finished beverage product, with other factors like marketing, transportation, and packaging playing more significant roles in pricing.

3. Retail Pricing:
At the retail level, the price of a filled bottle at a grocery store is determined by several factors beyond the cost of PET resin. These include branding, distribution, logistics, and retailer margins. Given that PET resin represents only a small percentage of the total cost of a filled product, even a change in the price of resin is unlikely to have a substantial impact on the price the consumer pays.

Overall, while changes in PET resin prices could have some minor effect on the cost structure for converters, bottle makers, and brand owners, the highly competitive and structured nature of these markets means that price fluctuations coming for the resin are absorbed before they reach the final consumer. Therefore, continuation or removal of countervailing measures is unlikely to lead to price changes for consumers purchasing filled bottles at retail stores.

This conclusion supports maintaining the countervailing measures, as they help to ensure a fair competitive environment to the PET Resin domestic industry without burdening the end consumer with price increases.
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11. Would your plans for investment or expansion in the UK over the next five years be affected if the existing countervailing measure was no longer to apply? Please support your claims with evidence.

	Yes. Investment would be unviable. Please see Profit Performance in the Annex for detail

	
	Appendix reference: None



12. As a public body, the TRA has an obligation under the Equality Act 2010 to ensure that the possible effects of its activities on different people are considered. This public sector Equality Duty covers the following protected characteristics: 
· age, 
· disability, 
· gender reassignment, 
· marriage or civil partnership, 
· pregnancy and maternity, 
· race, 
· religion or belief, 
· sex, and 
· sexual orientation.

Please provide any relevant information about whether any of these groups or any other particular group might be disproportionately affected if the existing countervailing measure was to no longer apply.


	No affect any of the categories listed above.
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13. [bookmark: _Hlk130292473]How would the number or range of suppliers in the PET market be affected if the existing countervailing measure was to no longer apply? Please provide an explanation.

	The number of suppliers is expected to increase, and the range to broaden as traders and distributors focus on short-term earning opportunities from PER from India. The number of producers is likely to be negatively affected as the sole remaining domestic producer would be forced to exit the market. 

	
	Appendix reference: None



14. How would the suppliers’ ability to differentiate their products by price, quality, service or innovation in the PET market be affected if the existing countervailing measure was to no longer apply? Please provide an explanation.

	The product under review and the like goods are Global commodity products with price the overriding factor in the supplier selection. Consequently, both price and quality do not allow scope for differentiation. Innovation in a Global Commodity sector is limited and earning pressure precludes innovation. Service would provide a modest opportunity for differentiation however insufficient to provide anything of significance. 

	
	Appendix reference: None



15. How would the cost of switching between suppliers in the PET market be affected if the existing countervailing measure was to no longer apply? Please provide an explanation.


	The cost to change supplier selection is minimal. The product in question requires drying to remove all moisture prior to processing. Consequently, the process to change resin is for the converter to empty the drier and refill with a replacement and recommence the drying process. The process in total and the cost involved is minimal.

If the existing countervailing duties are not maintained the cost of switching between suppliers would be unaltered. However, the incentive to switch would more than offset the cost of the process.
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16. How would the suppliers’ ability to set agreed prices between themselves or for certain consumers or products be affected if the existing countervailing measure was to no longer apply? Please provide an explanation.

	Alpek Polyester UK Ltd is member of PET Europe being a consortium of PET Producers and who cannot set prices between themselves. That fact is made clear at each meeting via the below.

· Participants will not enter into any discussion, activity or conduct that may infringe, on its part or on the part of its members and participants, any applicable competition laws.
 
· By way of example, members and participants shall not discuss, communicate or exchange any commercially sensitive information, including non-public information relating to prices, marketing and advertisement strategy, costs and revenues, trading terms and conditions and conditions with third parties, including purchasing strategy, terms of supply, trade programmes or distribution strategy.
 
· This applies not only to discussion informal meetings but also to informal discussions.
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17. How would the choices of PET available to consumers be affected if the existing countervailing measure was to no longer apply? Please provide an explanation.


	The selection choice would expand to those consumers who have sufficient liquidity to move to import. Not all consumers have such liquidity.
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18. How would the ability of downstream businesses or consumers to make informed decisions be affected if the existing countervailing measure was to no longer apply? Please provide an explanation.

	
If the existing countervailing duties were to no longer apply consumers would likely move to short-term earning related decisions rather than informed decisions, which may result in a higher cost product but ultimately a more environmentally sustainable product made from an asset which converts raw materials to finished product in a less carbon intensive manner capable of operating on renewable utilities namely electricity.
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19. Are there any environmentally friendly practices that your company engages in? If so, how important are these to your customers?


	Alpek Polyester’s production plant is class leading in the reduction of carbon dioxide and is one of, if not the lowest, carbon generating plants operational worldwide. Alpek Polyester is also engaged in projects which include carbon capture, sustainable energies, alternative energies namely hydrogen, to replace natural gas, and reduced water consumption.  All are important to the PLC brands to make informed decisions. However, with price dictating demand, consumers are more likely to opt for lower-priced PET than for additional costs of carbon reduction.
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20. Are there any additional economic factors that you consider to be relevant for the Economic Interest Test in this investigation?

	No, there are not. 


	
	Appendix reference: None



 
[bookmark: _Toc1584348665][bookmark: _Toc609447010]
[bookmark: _Toc175144576]SECTION H: 
[bookmark: _Toc1919155336][bookmark: _Toc97719082][bookmark: _Toc175144577]Checklist and appendices

This section is an aid to ensure that you have completed all sections of this questionnaire.

	Section
	Please tick if you have responded to all questions

	Section A – Company structure and operations
	☒
	Section B – About your goods
	☒
	Section C – Costs and production
	☒
	Section D - Sales
	☒
	Section E – Injury to your company
	☒
	Section F – Subsidies
	☒
	Section G – Economic Interest
	☒

+Add additional rows as required

Please list any appendices that you have referenced in your responses and are attaching with this questionnaire.
	Appendix reference
	Document title
	Classified as

	Annex 1 - Related Companies 
	Tab 1)_Associated_companies, File CONFIDENTIAL TS0060 Producer Questionnaire Annex_ Alpek Polyester UK
	CONFIDENTIAL

	Annex 2 - Product Comparison 
	Tab 2)_Product_comparison, File CONFIDENTIAL TS0060 Producer Questionnaire Annex_ Alpek Polyester UK
	CONFIDENTIAL

	Annex 3 - Cost to make and sell 
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