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[bookmark: _Toc207042488][bookmark: _Toc16669610][bookmark: _Toc17123992][bookmark: _Toc17123985][bookmark: _Hlk32420615][bookmark: _Hlk32411951]Introduction

[bookmark: _Toc207042489]About us, this case, and this questionnaire

The Trade Remedies Authority (TRA) investigates whether trade remedies are needed to prevent injury to UK industry. The TRA has been established to provide the UK with its own independent trade remedies system.

This case is investigating the allegation that hot-rolled steel plates (alternative names for the same product – hot-rolled plates, quarto plates, reversing mill plates) from the Republic of Korea are being dumped (exported to the United Kingdom (UK) at prices less than their normal value) and that this dumping is causing injury to the UK industry for these goods.

Why should I take part?

We are asking domestic producers to complete this questionnaire to help us understand the industry and market for this product and assess if a measure is needed. We need to establish whether the alleged dumping has occurred and has caused injury to the UK industry.

The information your company provides will help us to reach a fair and proportionate decision.

How do I respond?

Detailed guidance on how to complete the questionnaire is provided in the sections that follow. 

Please provide all the information requested by 11 August 2025. We may need to issue a deficiency notice if we determine that the information supplied in the questionnaire is incomplete or inadequate. We may also send a notice requesting clarification or supplementary information if necessary. Therefore, please provide as much detail as possible in your responses.

Where can I find more information?

Our trade remedies guidance provides general information about our investigations and processes we follow.

If you have any specific questions relating to the case, now or while you’re completing the questionnaire, please contact the Case Team at AD0071@traderemedies.gov.uk

You can also find out more about the regulatory basis of our investigations. The TRA investigates cases under the provisions of Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019 as Amended by the Trade Remedies (Amendment) (EU Exit) Regulations 2019 and under the Taxation (Cross-border Trade) Act 2018.

[bookmark: _Instructions_on_completing][bookmark: _Toc32327980][bookmark: _Toc207042490]Instructions on completing this questionnaire

Preparing your response

This section sets out guidance on how to complete this questionnaire.

If you think you won’t be able to complete the questionnaire within the required time, please contact the Case Team ahead of the deadline using the contact details on the cover of this questionnaire. You should outline the length of extension you need and the reasons why. We will notify you of our decision.

If we can accommodate an extension, we will publish a note on our public file to record both the request and the extension granted.

How to answer the questions

Please read and follow all the instructions carefully. Your company will need to substantiate all claims with relevant data and information. You may be asked to attach supporting documents in appendices to supplement your responses. To help us verify your information, please retain all these documents, your completed spreadsheet annex, and any calculations you made when developing your responses.

Please also note the following points:
· Do not leave any questions blank. If the question is not relevant to your organisation, please explain why. If the answer to a question is “zero”, “no” or “none”, please write this.
· Please complete the spreadsheet annex as requested. If you feel you cannot present the information as requested, please contact your Case Team as soon as possible.
· Please provide all formulas and calculations used within your questionnaire response.
· If there is insufficient space in any part of the questionnaire to provide the details requested, or we ask for copies of additional information, please submit this information as appendices. Please ensure that any attachments are given a corresponding appendix reference in the title of the document and that these are referenced in the boxes provided. 
· Any documents not in English should be accompanied by an English translation.
· Please provide all dates in the format DD/MM/YYYY (e.g., 23/05/2019).
· Unless otherwise stated, ‘year’ or ‘calendar year’ refers to the period 1 January – 31 December and ‘quarter’ refers to the associated three-month periods (e.g., 1 January – 31 March, 1 April – 30 June, etc).
· Identify all units of measurement and currencies used in tables, calculations and lists, if not provided by the corresponding instructions, and use units of measurement consistently (e.g., do not use kg and metric tonnes interchangeably).
· For all numerical figures, where appropriate please express every third number with a comma (e.g., ‘1,300’ for one-thousand three hundred, ‘1,300,000’ for one million and three-hundred thousand).
· Please limit all sales/currency/income figures to two decimal places, apply a full point as a decimal separator and use the appropriate currency symbol or abbreviation (e.g., £1,300.00).
· Provide all costing figures as actual amounts. Where actual amounts cannot be provided and you have reported standard costing instead, please indicate this in the relevant answer, and explain the variance from actual costs, if any.
· All figures should be reported net of recoverable tax unless otherwise stated.
· Please refer to the case number, AD0071, in any correspondence with the TRA.

[bookmark: _Toc32327982][bookmark: _Toc207042491]Preparing confidential and non-confidential copies

You will need to submit one confidential version and one non-confidential version of your questionnaire and the corresponding spreadsheet annex by the due date. This is so that we can publish the non-confidential version of your information on our public file. Please ensure that each page of information you provide is clearly marked either “Confidential” or “Non-Confidential” in the header. 

Please see our guidance on how to submit information for further details on what can be considered confidential and how to prepare a non-confidential version of this questionnaire.

In preparing your response, please note the following: 

· It is your responsibility to ensure that the non-confidential version does not contain any confidential information.
· Remember to include a statement explaining why information obtained in your response should be treated as confidential (e.g., the data is commercially sensitive).
· Provide the source for all information or data you don’t own and clearly state any restrictions on sharing it.
· If you do not provide a non-confidential summary (or a statement of reasons why you cannot provide this) each time you provide confidential information, the TRA may disregard the information you give us.

All information provided to the TRA in confidence will be treated accordingly and only used for this investigation (except in limited circumstance as permitted by regulation 46 of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019) and will be stored in protected systems. The non-confidential version of your submission will be placed on the public file, which is available on www.trade-remedies.service.gov.uk/public/cases.

[bookmark: _Toc32327983][bookmark: _Toc207042492]Providing information from subsidiaries or associated parties

Section A of this questionnaire includes detailed questions about your company structure. Although this questionnaire is intended for your company, our investigation covers all subsidiaries and any other associated companies involved in the import, production, sale, R&D, distribution and/or supply of the like good and/or goods concerned.

Please note, both natural persons (individuals) and legal persons (e.g. companies) are considered to be associated where they meet the definition of ‘Related Persons’ in Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018.

· If any of your subsidiaries or associated companies are also a UK producer of like goods, they should also complete a Producer questionnaire. Please make sure you provide your subsidiaries with access to it.
· Where your subsidiaries or associated companies are not producers but are involved in the sales of the like goods, your questionnaire response should include information from those companies.

If you have any queries about this part of the process, please contact the Case Team using the details provided on the cover of this questionnaire.

[bookmark: _Toc32327984][bookmark: _Toc207042493]What happens next

Once you have completed your questionnaire responses including the corresponding annex(es) and any additional documents requested, you must upload confidential and non-confidential versions through our Trade Remedies Service.

Following this:
· you will receive an email confirming the documents have been uploaded successfully;
· the Case Team will contact you if further information is required;
· the non-confidential responses will be placed on the public file; and
· the Case Team may contact you to arrange a visit to verify the information contained in your responses.

[bookmark: _Toc32327985][bookmark: _Toc207042494]Verifying the information you supply	

The TRA will verify, as far as possible, the information provided to it. As part of this process, we may conduct verification visits. If we need to verify information that you provide by visiting your premises, the Case Team will contact you to arrange this.

Visits can last several days, during which we will want to speak to management and staff to help establish the completeness, relevance and accuracy of the information provided.

Please keep a record of formulas and steps used in your calculations and other related material/documentation as it may be asked for during verification.

In some circumstances verification visits may be conducted remotely.

We are intending to conduct verification visits between October 2025 and February 2026. Please indicate any dates when you would be unable to host a verification visit.

	October 2025: 1st – 10th
November 2025: 3rd - 11th
December 2025: 1st – 9th; 19th - 31st.
January 2026: 1st – 13th
February 2026: 2nd -10th
Note: We finish at 1pm on Fridays


	
	Appendix reference:



Once verification is complete, the TRA will prepare a report and share a draft with you. The TRA will then ask you to prepare a non-confidential copy of the report for the public record. If you feel some information in the report should be kept confidential, please provide your reasons for this.
[bookmark: _The_scope_of]
[bookmark: _Toc103662992][bookmark: _Toc207042495]The scope of this investigation

[bookmark: _Toc207042496]Goods concerned

This investigation covers hot-rolled steel plates (alternative names for the same product – hot-rolled plates, quarto plates, reversing mill plates) exported from the Republic of Korea, described as:
Flat-rolled products of iron or non-alloy steel, of a width of 600mm or more, hot-rolled, not clad, plated or coated, not in coils; not further worked than hot-rolled, of a thickness exceeding 4.75mm, excluding tool steel. Including perforated or not further worked than surface-treated or simply cut into shapes other than rectangular; and/or
Flat-rolled products of iron or non-alloy steel, of a width of 600mm or more, clad; and/or
Flat-rolled products of other alloy steel, of a width of 600mm or more, not further worked than hot-rolled, not in coils, of a thickness of 4.75 mm or more.

These hot-rolled steel plates are currently classifiable within the following CN code(s). These codes are only given for information.

	7208 5120
	7208 5191
	7208 5198

	7208 5210
	7208 5291
	7208 5299

	7208 9020
	7208 9080
	7210 9030

	7225 4040
	7225 4060
	

	
	
	


In this questionnaire, these goods will be referred to as ‘the goods concerned’. Any reference to ‘goods concerned’ in this questionnaire refers to the goods description above, regardless of the commodity code under which they are exported.

[bookmark: _Toc207042497]Like goods

This questionnaire asks for information about your company’s production and sales of goods which are like the goods concerned. Any reference to ‘like goods’ in this questionnaire refers to goods produced in the UK or imported to the UK from a country other than the Republic of Korea, which are like the goods concerned in all respects, or with characteristics closely resembling them.

Please follow the instructions for each question to provide the appropriate information regarding the like goods or goods concerned. Instructions relating to the completion of the annexes can be found within the relevant annex.


[bookmark: _Product_Control_Numbers][bookmark: _Toc207042498][bookmark: _Toc16669611][bookmark: _Toc17123993]Product Control Numbers 

The TRA uses Product Control Numbers (PCNs) to define and distinguish the different types of products that fall under the goods description above.

PCNs, which come in the form of an alphanumeric code, help to create a categorisation system so that comparisons can be made between goods produced in the domestic UK market and those produced in foreign markets.

	Category
	Subcategory
	Code
	Description

	Prime/non-prime
	 
	P1
	Prime - Material meets specifications

	 
	 
	P2
	Non-prime - Off specification material, seconds, etc

	Manufacturing Process
	 
	M1
	Rolled as individual plate (quarto mill plate, four-high mill plate, etc.)

	 
	 
	M2
	Cut-to-length from steel coils ('cut-to-length plate')

	Steel Strength Class
	 
	S1
	< 235 MPa

	(Minimum yield strength as specified by product grade)
	
	S2
	≥ 235 MPa to < 275 MPa

	
	
	S3
	≥ 275 MPa to < 355 MPa

	
	
	S4
	≥ 355 MPa to < 420 MPa

	
	
	S5
	≥ 420 MPa to < 460 MPa

	
	
	S6
	≥ 460 MPa

	Steel Type
	 
	A1
	Non-alloy

	(as sold)
	 
	A2
	Alloy

	Width
	 
	W01
	≤ 900 mm

	 
	 
	W02
	> 900 mm to ≤ 1300 mm

	 
	 
	W03
	> 1300 mm to ≤ 1600 mm

	 
	 
	W04
	> 1600 mm to ≤ 1850 mm

	 
	 
	W05
	> 1850 mm to ≤ 2100 mm

	 
	 
	W06
	> 2100 mm to ≤ 2500 mm

	 
	 
	W07
	> 2500 mm to ≤ 2750 mm

	 
	 
	W08
	> 2750 mm to ≤ 3000 mm

	 
	 
	W09
	> 3000 mm to ≤ 3300 mm

	 
	 
	W10
	> 3300 mm to ≤ 3600 mm

	 
	 
	W11
	> 3600 mm to ≤ 3900 mm

	 
	 
	W12
	> 3900 mm to ≤ 4200 mm

	 
	 
	W13
	> 4200 mm to ≤ 4500 mm

	 
	 
	W14
	> 4500 mm to ≤ 5300 mm

	Thickness
	 
	T01
	≥ 4.75 mm to < 8 mm

	 
	 
	T02
	≥ 8 mm to < 9 mm

	 
	 
	T03
	≥ 9 mm to < 12 mm

	 
	 
	T04
	≥ 12 mm to ≤ 15 mm

	 
	 
	T05
	> 15 mm to ≤ 20 mm

	 
	 
	T06
	> 20 mm to ≤ 30 mm

	 
	 
	T07
	> 30 mm to ≤ 40 mm

	 
	 
	T08
	> 40 mm to ≤ 50 mm

	 
	 
	T09
	> 50 mm to ≤ 60 mm

	 
	 
	T10
	> 60 mm to ≤ 70 mm

	 
	 
	T11
	> 70 mm to ≤ 80 mm

	 
	 
	T12
	> 80 mm to ≤ 100 mm

	 
	 
	T13
	> 100 mm to ≤ 120 mm

	 
	 
	T14
	> 120 mm to ≤ 150 mm

	 
	 
	T15
	> 150 mm to ≤ 200 mm

	 
	 
	T16
	> 200 mm to ≤ 250 mm

	 
	 
	T17
	> 250 mm to ≤ 350 mm

	Supply condition
	 
	N1
	Normalised during rolling

	 
	 
	N2
	Normalised in furnace

	 
	 
	N3
	Not normalised

	Surface condition
	For Manufacturing Process Code M1 (individual rolled plate)
	C11
	Not descaled

	 
	
	C12
	Descaled (e.g., shot blasted) but not subsequently coated (e.g. by primer coating)

	 
	
	C13
	Descaled and subsequently coated (e.g. by primer coating)

	 
	For Manufacturing Process Code M2 (cut-to-length plate)
	C21
	Untreated

	 
	
	C22
	Pickled and not subsequently surface protected (e.g. oiled)

	 
	
	C23
	Pickled and subsequently surface protected (e.g. oiled)



For example, a prime, non-alloy steel plate of width 1,800mm and thickness 25mm rolled as an individual plate to minimum yield strength 275 MPa which was normalised during rolling and not descaled would be PCN: P1M1S3A1W04T06N1C11


1. Please provide details of any technical or physical characteristic not included in the PCN structure that may affect the price comparison between products.

	Please comment here
All major physical characteristics of plates are covered by the parameters of the PCN. Additional parameters not related directly to the core production process may include testing and certification of the product, post-production, according to customer’s requirements.



2. Please comment on the suitability of the PCN structure regarding your product range. This may include areas such as:
. Categorisation of features;
. Number of products included under “Other” which may exclude a fair comparison;
. Specialised products which may unduly influence the comparison.

	Please comment here
Our product range is adequately covered by the proposed PCN structure




3. Please provide details of any manufacturing process differences which you feel may influence the PCN structure and the price comparison between the goods concerned and the like goods.

	Please comment here
There are no such differences 


[bookmark: _Toc103662996][bookmark: _Toc207042499]SECTION A:
Company structure and operations

[bookmark: _Toc207042500]A1	Identity and contact details

1. Please complete the table below, ensuring that the point of contact given has the authority to provide this information:

	Legal name of company:
	Spartan UK Ltd

	Legal structure (e.g., limited company, sole trader, partnership): 
	Limited Company

	Year of establishment:
	2001

	Other operating names:
	None

	Company registration number:
	4140355

	Place of registration:
	Ropery Road, Gateshead NE8 2RD

	Name (point of contact):
	[redacted – contains personal information]

	Position:
	[redacted – contains personal information]

	Address:
	Ropery Road, Gateshead, NE8 2RD

	Telephone No:
	[redacted – contains personal information]

	Email:
	[redacted – contains personal information]

	Website:
	https://spartan.metinvestholding.com



2. If you have appointed an external party to act on your behalf in this investigation and you have not already provided us with this information, please provide their details and attach a letter confirming the TRA should contact them directly:

	Name:
	[redacted – contains personal information]

	Address:
	[redacted – contains personal information]

	Telephone number:
	[redacted – contains personal information]

	Email:
	[redacted – contains personal information]

	Confirm they have signed authority to act (Yes/No):
	Yes

	
	Appendix reference: a letter of authority was submitted in Appendix 9 to the Application on investigation initiation




[bookmark: _Toc207042501]A2	About your company 

1. Describe the role of your company in the UK market for the like goods 
(e.g., producer, producer/exporter, producer/importer or producer/distributor).

	Producer


	
	Appendix reference:



2. Please provide details of any changes in the legal form of your business over the past 5 years, for example, mergers, acquisitions and/or sales.

	There were no changes in the legal form of Spartan’s business over the past 5 years. Thus, the table has not been prepared.





	Date
	Legal form
	Explanation of change

	 
	 
	 No changes

	 
	 
	 

	 
	 
	 


+Add additional rows as required.
3. List and explain all authorisations your company has been required to obtain to produce, sell, or to export the like goods. These may include licences, permits, permissions or mining concessions. Indicate if your company is subject to any direct or indirect, quantitative or other, restrictions on any of these activities.

	The following permits were received by Spartan:
Environmental Permit - EPR/WP3339PY – required due to our emissions to air and water.
Greenhouse gas emissions permit – required as we are covered by the UK Emissions Trading Scheme (UK ETS) for our CO2 emissions to air.

[bookmark: _Hlk207101675]The copies of the permits are provided in Appendix A2.3.


	
	Appendix reference: A2.3



4. List all international production standards (BS / EN etc.) your company currently conforms to, for the like goods.

	ISO 9001
ISO 14001
ISO 45001
BSI Membership
EN 10025-1:2004
Factory Production Control (FPC) 2273-CPR -3697
BS EN ISO 9001:2015 and National Highway Sector Scheme 3B
PED AD 2000 W 0
BES 727141 (BS 6001)


	
	[bookmark: _Hlk207101745]Appendix reference: A 2.4 Certificates



5. [bookmark: _Hlk206912974]State whether your company is a member of any representative organisations If so, provide a copy of the relevant documentation.

	We are a member of:
UK Steel 
NASS – National Association of Steel Stockholders
NEASS  - North Eastern Association of Steel Stockholders

[bookmark: _Hlk207101843]The respective certificates are provided in Appendix A2.5


	
	Appendix reference: A2.5



[bookmark: _Toc207042502]A3	Organisational structure

Please answer the questions below about the internal structure of your company and any associations with other companies. Both natural persons (individuals) or legal persons (e.g., companies) are associated where they meet the definition of ‘Related Persons’ in Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018.

1. Please complete Annex 1 – Associated companies[footnoteRef:1] for your company’s worldwide corporate structure and affiliations. [1:  Annex 1 is provided in non-confidential format only because it contains confidential data on all related parties of Spartan, their contacts and role. This information is of commercially sensitive nature, and its disclosure would give a significant advantage to competitors] 


Please see additional notes in the annex for assistance on how to complete it.

2. Please explain, or demonstrate in a diagram, the legal structure of your company showing the internal hierarchical and organisational structure, all sites/locations and departments which are involved in the production, sales, R&D, supply and distribution of the like goods for domestic and export markets.

	The legal structure of the company is provided in Appendix A3.2[footnoteRef:2]. [2:  Appendix A3.2 is not attached to this non-confidential version of the questionnaire because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 


	
	Appendix reference: 




[bookmark: _Toc207042503]A4	Board members and principal shareholders

1. Please complete the table below for any shareholder with >5% holding in the company who also has interest in any organisation related to the production, marketing, administration, and sale of the like good in the UK or the Republic of Korea.
 
	Name
	Shareholding in company
	Name of other companies in which person holds interest
	Activity of other companies

	[redacted – commercially sensitive information][footnoteRef:3] [3:  Information on shareholding is of commercially sensitive nature, and its disclosure would give a significant advantage to competitors] 

	[redacted – commercially sensitive information]
	[redacted – commercially sensitive information]
	[redacted – commercially sensitive information]


 
· Please complete the table below for any members of the Board of Directors who also has interest in any organisation related to the production, marketing, administration and sale of the like good in the UK or the Republic of Korea.
 
	Name
Position on Board of Directors
Name of other companies in which person holds interest
Activity of other companies

	 Not applicable
	 
	 
	 

	 
	 
	 
	 

	 
	 
	 
	 


+Add additional rows as required 

[bookmark: _Toc207042504]A5	Operational links with other companies or persons

1. Please complete the table below if your company has established long-term agreements and/or relationships with any non-associated company/companies located in the UK, the Republic of Korea or in third countries for the production (e.g., sub-contracting), supply and sale of the like goods, or other licensing, technical patent or compensatory agreements.

If your company has long-term agreements and/or relationships with other companies for the supply of goods destined for internal sale, e.g., captive use, please provide the contract to demonstrate this. 

	Considering clarifications in respect of long-term contract provided on 16/07/2025, there are no such agreements in place. Thus, the table has not been prepared.




[bookmark: _Toc207042505]A6	Accounting practices

1. Give the address where your company’s accounting records are kept and can be verified by the TRA. If records are maintained in different locations, please indicate which records are kept at which location. If records are digital and do not have a physical location, please mark as N/A.

	Records address
	What records are held?

	Spartan UK Ltd, Ropery Road, Gateshead, Tyne and Wear NE8 2RD
	Any physical records – although majority now digital



2. Please give the financial year convention your company uses for its accounts (e.g. 1 January – 31 December). If any changes have occurred with respect to this period or in your accounting practices over the last four financial years, please describe these changes.

	1st January to 31st December

	
	Appendix reference:



3. For your company and any associated parties involved in the production, marketing or sales of your goods, please attach a copy of your annual reports covering the injury period (1 April 2021 to 31 March 2025) including the financial statements and audit report.

	There have been different ways of Spartan’s cooperation with the associated parties in the production and sales of the like product during the injury period. Main schemes can be described as follows.

[redacted – commercially sensitive information]

[bookmark: _Hlk207102439]This non-confidential version of the questionnaire does not contain detailed description of commercial activities of Spartan with its related parties as this information is not publicly available and is of commercially sensitive nature which disclosure would give a significant advantage to competitors and would cause injury to Spartan.

The following financial statements are provided in Appendix 6.3:[footnoteRef:4] [4:  Financial statements of Metinvest Trametal SpA, Ferriera Valsider SpA and Metinvest Internation SA (MISA) are not publicly available. Since the said statements contain commercially sensitive information which disclosure would give a significant advantage to competitors and would cause injury to Spartan, they are not attached to this non-confidential version of the questionnaire] 

[bookmark: _Hlk207102540]Spartan UK Ltd – Financial statements for 2021-2024;
[bookmark: _Hlk207102521]Metinvest Trametal SpA – Audited financial statements for 2021-2024;
Ferriera Valsider SpA – Audited financial statements for 2021-2024;
Metinvest Internation SA (MISA) – Audited financial statements for 2021-2024



	
	Appendix reference: A6.3



4. If your accounts are unaudited, please attach a copy of your unaudited financial statements for the injury period (1 April 2021 to 31 March 2025).

	[bookmark: _Hlk207102944]The following unaudited financial statements are provided in Appendix 6.4[footnoteRef:5]: [5:  Financial statements of PJSC “Ilyich Iron and Steel Works of Mariupol” (MMKI), PJSC “Azovstal Iron & Steel Works” and PJSC “Zaporizhzhia Metallurgical Plant "Zaporizhstal” (Zaporizhstal) are not publicly available. Since the said statements contain commercially sensitive information which disclosure would give a significant advantage to competitors and would cause injury to Spartan, they are not attached to this non-confidential version of the questionnaire] 

PJSC “Ilyich Iron and Steel Works of Mariupol” (MMKI) – Financial statements for 2021-2024 and for 1st quarter and 1st half year of 2025 because under Ukrainian law there is quarter and half year reporting. The audit reports have not been prepared because it was allowed not to perform audits during the martial law;
PJSC “Azovstal Iron & Steel Works” – Financial statements for 2021-2024. The audit reports have not been prepared because it was allowed not to perform audits during the martial law;
PJSC “Zaporizhzhia Metallurgical Plant "Zaporizhstal” (Zaporizhstal) – Financial statements for 2021-2024 and for 1st quarter and 1st half year of 2025 because under Ukrainian law there is quarter and half year reporting. The audit reports have not been prepared because it was allowed not to perform audits during the martial law.

	
	Appendix reference: A6.4



5. [bookmark: _Hlk206917578]Please attach a copy of your company’s trial balance (in original and spreadsheet form) covering the POI (1 April 2024 to 31 March 2025). If your financial year is fully aligned with the POI, this is all that is required.  

Where your financial period is not aligned with the POI, please provide trial balances (in original and spreadsheet form) to cover the following periods: 
A. the trial balance which starts from the beginning of your financial year and ends on 31 March 2024;
B. the trial balance which starts from 1 April 2024 to the end of your financial year; and
C. the trial balance which starts from the beginning of your following financial year and ends on 31 March 2025.
[image: ]
	[bookmark: _Hlk207103012]A spreadsheet of trial balance for 1 April 2024 to 31 March 2025 is provided in Appendix A6.5[footnoteRef:6]. [6:  Trial balance of Spartan is not publicly available. Since the balance contains commercially sensitive information which disclosure would give a significant advantage to competitors and would cause injury to Spartan, it is not attached to this non-confidential version of the questionnaire] 


	
	Appendix reference:A6.5



6. For your company and any associated parties involved in the production, marketing or sales of the like goods, please attach copies of relevant management reports (e.g., profit and loss statement) for the profit centre that includes the goods and like goods. Please provide these reports for the (i) POI and (ii) most recently completed financial year. 

	Spartan and associated parties do not issue any official management reports specifically for a profit center that includes the goods and like goods. Therefore, the reports are not provided


	
	Appendix reference:



7. If your company is part of a group of companies, please also attach a copy of the consolidated accounts of the group for your most recently completed financial year.

	[bookmark: _Hlk207103116]Consolidated accounts are submitted in Appendix A.6.7[footnoteRef:7] [7:  Consolidated accounts are not publicly available. Since the accounts contain commercially sensitive information which disclosure would give a significant advantage to competitors and would cause injury to Spartan, it is not attached to this non-confidential version of the questionnaire] 



	
	Appendix reference: Appendix A.6.7



8. Please provide a detailed description of your financial accounting system, explaining how sub-ledgers (e.g., costing, debtors, creditors) and other sales or production systems integrate with the general ledger. Please provide a description of how it links to the management accounting system, including any manual interventions. Please also attach:
· your company’s chart of accounts; and
· your company’s cost centres.

	[redacted – commercially sensitive information] This non-confidential version of the questionnaire does not contain detailed information on accounting system of Spartan as this information is not publicly available and is of commercially sensitive nature which disclosure would give a significant advantage to competitors and would give a significant advantage to competitors and would cause injury to Spartan.

[bookmark: _Hlk207103296]Chart of accounts and company’s cost centres are provided in Appendix A6.8[footnoteRef:8]. [8:  Chat of accounts are not publicly available. Since the chat contains commercially sensitive information which disclosure would give a significant advantage to competitors and would cause injury to Spartan, it is not attached to this non-confidential version of the questionnaire] 


	
	Appendix reference: A6.8.



9. Have you changed your financial policies during the injury period? If so, please explain the changes, including dates and the reasons for those changes along with the financial impact of those changes against the like goods.

	There have been no changes to accounting policies during the injury period. 

	
	Appendix reference:



[bookmark: _Toc207042506]SECTION B:
About your goods
[bookmark: _Hlk9253503][bookmark: _Toc16669215]
[bookmark: _Toc16669216][bookmark: _Toc207042507][bookmark: Goods]B1	Understanding your like goods

The goods concerned in this investigation are defined in ‘the scope of this investigation’.

We use a PCN number to help us compare the goods concerned and the domestic like goods. When you are completing this section, you must apply the PCN system set out above to describe your goods consistently throughout your responses. If you don’t use the PCN table correctly, this could limit the TRA’s ability to use the information you provide. 

1. Explain the internal coding system your company uses to classify your range of like goods.

Technical documentation (such as sales catalogues, safety standards, technical data, etc.) should be attached for each model where available.

	Internal coding: Spartan does not have an independent coding system to classify its goods. Our descriptors use the plate dimensions and required quality specifications per the appropriate British Standards 

Product range can be found on the Metinvest website https://metinvestholding.com/en/products/plates

[bookmark: _Hlk207104358]Spartan’s catalogue is provided in Appendix B1.1.


	 
	Appendix reference: B1.1



2. [bookmark: _Hlk206918057]Please complete Annex 2 – PCN comparison[footnoteRef:9]. If your company manufactures a range of like goods, list this information for each make and model in the range. [9:  Annex 2 has been provided in non-confidential version only because it contains information on Spartan’s plates assortment produced during the period of investigation. This information is not publicly available and is of commercially sensitive nature which disclosure would give a significant advantage to competitors.] 


Please see additional notes in the annex for assistance on how to complete it.

3. If there are differences in characteristics within your range of like goods which cause distinguishable differences in price, explain those differences and the effect they have. Attach any evidence you have that is relevant. This could take the form of sales brochures, input costs, research papers or any other relevant documentation. 

	There are no substantial differences between the Spartan’s and Korean products.
Spartan UK produces steel plate according to most applicable standards in the UK and the rest of Europe, EN 10025, EN 10028, EN ISO 683, with the most common grades used in the market are EN 10025-2 S275, S355. This is a standard steel product produced to required dimensions with guaranteed chemical composition and mechanical properties governed by the standard.
Korean suppliers offer and sell to the UK steel plate produced to the same standards, mostly BS EN 10025-2, with no substantial differences to Spartan
Catalogue is provided in Appendix B1.3
 

	 
	Appendix reference: 



[bookmark: _Hlk17451308]
4. Indicate in the box below any physical, commercial or functional differences between your products and the goods concerned. If these differences cause distinguishable variations in price, explain those differences and the effect they have. Attach any evidence you have that is relevant. 

	Hot rolled plates produced by Spartan UK are fully equivalent to the goods concerned.


	 
	Appendix reference: 



5. Please describe all the other products (not including the goods concerned / like goods) produced or sold by your company in the UK. 

	No other products produced or sold by Spartan.


	
	Appendix reference:



[bookmark: _Toc207042508]B2	Understanding the UK market

1. Please explain the end use of the goods concerned and the like goods. If there are multiple uses for the like goods, list them and, where possible, estimate what proportion of your sales goes to each. 

	General users/consumers/customers
Steel plate is a versatile product used in many steel-intense industrial sectors. Key application areas are 
· construction and infrastructure works – plate represents an important part of structural elements, as it can be cut and shaped in different ways to produce large welded beams and other sections, tubular elements and heavy duty surfaces
· manufacturing of energy equipment, including conventional fossil-fuel based infrastructure (pipelines, processing and distribution) and renewable energy equipment (primarily, foundations for wind towers)
· manufacturing of machinery, including equipment for production plants and specialized machinery such as agricultural, earthmoving machinery, cranes etc.
· manufacturing of various transport equipment – primarily, shipbuilding, but also heavy transport platforms etc. 
 
Market segmentation
Roughly 50-60% of steel plate reaches final processors through multi-level network of distributors and primary processors (stockholders and cutting centres). These operators first purchase plate from producers or importers, and then re-sell plate or cut elements to final processors. The remaining 40-50% of plate are sold directly from steel mills or importers to final processors. Internally in Spartan, we segment the market in the following macro-areas:
· Distributors (stockists and steel service centres): 60%
· Construction fabricators: 20%
· Machinery manufacturers: 15%
· Other end-users: 5%


	
	Appendix reference:



2. Provide a general description of the nature of competition within the overall UK market for the goods concerned and the like goods.

	Generally, steel plate is a commodity produced by a number of companies in Europe and in the rest of the world. This means that competition for orders among suppliers is driven by price and specific product characteristics and services provided. It is important to differentiate two major aggregated product categories as follows.
Plate market can be broadly differentiated into 
· “commodity” plate, standard structural plate in grades S275, S355, 8-80mm thick, 1500-3000mm wide and up to 12000mm long
· “special quality” plate, which includes non-standard dimensions (e.g. 5mm thin plate or heavy 150mm thick plate), special designation qualities such as weather-resistant grades S355J2W
Commodity plate purchasing decisions are driven mostly by price, with potential modifiers related to
· specific service conditions such as single lot delivery scheduling, special testing or certification;
· required lead time, i.e. period to deliver material following the order placement
· product origin, if regulated within the final project guidelines.

Special quality plate is more articulated in terms of specific product packages (specifications). While price offered by supplier remains an important factor for purchasing decisions, there are some other factors that can take precedence:
· In case of link to a final project (e.g. wind farm, construction project, equipment manufacturing), price budgeted for steel by the processor can place purchasing price above the current market price;
· Required specification at the period can be offered only by a single or limited number of suppliers, granting them higher negotiating power.

Unless there are specific requirements, limiting supplier choice and reducing the level of competition, purchasing decisions are driven by competing price offers. Import material is typically discounted compared to the local production. In case of standard plate bookings for stockholding, imported plate always represents an opportunity for distributors to book at lower price, often used as a leverage in negotiations with domestic producers. As soon as the discount provided for imported material widens, the leverage increases significantly and disrupts pricing of UK material, independently of underlying cost to produce in the UK.


	
	Appendix reference:



3. How price-sensitive is demand for the goods concerned and like good? In other words, to what extent will the overall demand for hot-rolled steel plates change in response to changes in price?

	Overall demand for hot-rolled plate is driven primarily by the industrial activity, which is derivative to the phase of the macroeconomic cycle and overall health of economy. It is virtually impossible to stimulate final demand for plate through price adjustments, and the final demand is rather inelastic.
However, it is possible to create temporary (not longer than 2-4 weeks) speculative demand related to stock accumulation by plate stockholders by providing artificially low prices below the regular market level.


	
	Appendix reference:



4. Do consumers buy hot-rolled steel plates from the cheapest producer, or are there other factors that influence their decision such as quality and service?

	Please see the reply for the point B2.2


	
	Appendix reference:



5. To what extent is it feasible for producers to change their level of production in response to changing market conditions such as increases in prices?

	Generally, all steelmakers aim for output levels close to maximum operational capacity. This is due to the necessity to optimize production costs by “diluting” the fixed component of costs. This means that any lasting structural increase of demand will cause a corresponding increase of production, if there is spare capacity to be utilized. 
The potential ramp-up period differs significantly depending on the production route.
In case of “integrated” production starting from steelmaking, firing up additional equipment (blast furnaces, converters etc.) is a costly and lengthy process that can take months. For re-rollers, using slabs as the feedstock, the ramp-up can be faster. However, in all cases, independently of the production configuration, increases of production would be held back by the period to procure necessary raw materials and components.
The scale of potential production increase in case of Spartan corresponds to the reserve capacity, while the time to increase output is subject to slab availability.


	
	Appendix reference:



6. Provide a general description of the trends and drivers of demand within the UK market for the goods concerned and the like goods, including causes of demand fluctuations and any factors contributing to overall market growth or decline.

	The trends and drivers of demand
Steel consumption, be it for big infrastructure works or machinery manufacturing, is a function of overall economic situation and investment activity. Unfortunately, we observe a steep slowdown of the economic growth conditioned by global instability, political turbulence in the UK, with GDP growth falling to 0.3% in 2023 (Office for National Statistics) and lacking substantial recovery in 2024 (0.9% estimate by IMF). 
Aggressive price reduction by Korean suppliers visible in 2024 brings down prices in the already distressed market. Import opportunities at huge discounts are used by UK distributors to put pressure on prices of UK domestic producers, independently of relevant cost levels to produce plate in the UK.


	
	Appendix reference:



7. What are the major distribution and marketing channels within the UK market for the goods concerned and the like goods?

	In case of the local market, plate producers sell over 50% of their material to “intermediaries”, stockholders and cutting centres, the rest goes directly to “final processors” – structural fabricators, machine manufacturers etc. “Intermediaries” sell plates or cut shapes to “final processors”.
In case of the import market (non-UK, non-EU origin), we should mention another important category of intermediaries – steel trading companies, which purchase plates from the overseas producers and sell them mostly to the same stockholders and cutting centres active in the domestic market. A part of imports can be related to the direct contracts with “final processors”, primarily, manufacturers of wind towers.
Also please see the reply for the point B2.1


	
	Appendix reference:



8. Who are the general users/consumers/customers within the UK market for the goods concerned and the like goods?

	Please see the reply for the point B2.1


	
	Appendix reference:



9. Do the goods concerned and like goods compete directly with one another?
	
	Yes, plates produced by Spartan UK (like goods) are functionally equivalent to the goods concerned in all aspects. The goods are procured by the same customers and used in the same final application, generally sold in the same market.


	
	Appendix reference:



10. Provide a general description of any government regulations or tax incentives affecting the production or sale of the goods concerned and the like goods.

	The only specific regulation active in plate market is the import safeguard regime, limiting total import of plate in the UK by 375.000 tonnes during the period 01/07/2025 – 30/06/2026. The current import quota covers close to 86% of the apparent plate consumption in the UK, which we estimate at around 460.000 tonnes in 2024.
The safeguard quota is assigned to two distinct group of suppliers, European Union (290.572 tonnes) and other countries (103.696 tonnes).
For additional information please see: https://www.trade-remedies.service.gov.uk/public/case/TQ0066/submission/ee80456c-c6cc-4c16-9779-14a51e370ebb/

	
	Appendix reference:



11. Provide a general description of developments in technology affecting the characteristics, demand or the production process of the goods concerned and the like goods.

	As the metal involved in the production of plates is rolled steel, important technology and investments in decarbonising the production of raw steel will be key to ensuring that the UK’s production of plates to meet the high-level of environmental and sustainability protections present in the UK and absent in some other parts of the world.
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12. Are there any goods which could be substituted for the goods concerned and the like goods?

	There are two main types of steel products other than plate which for certain applications can be used as substitutes:
· Hot-rolled sheets (lengths cut from hot-rolled coils), as long as dimensions of sheets are comparable with dimensions of quarto plate. Typical example are hot-rolled sheets from coils produced by Tata Steel Netherlands and imported in the UK. Such sheets are available in thicknesses 8-25mm and widths up to 2000mm, overlapping with plate range.
· Large rolled beams – sections produced directly by rolling and competing with welded beams produced from plate, depending on engineering requirements of the product.
Both substitute product groups are regularly present on the market.
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13. Please provide a comment on any other factors which influence the market for the like goods and goods concerned (e.g., seasonality).

	Steel consumption, and steel market consequently, are strongly conditioned by the seasonal fluctuations. The main restocking season usually falls on the first half of the year, related to active construction season between March and July. We see less activity in terms of purchasing during summer months and limited recovery of the market by September, related to the projects running in the late part of the year. This seasonal pattern with market activity peaking around Q2 can be illustrated by the chart below, based on the MEPS price index for the UK.
[image: ]


	
	Appendix reference:




[bookmark: _Toc207042509]SECTION C:
Costs and production

[bookmark: _Toc16669217][bookmark: _Toc207042510][bookmark: Productioncosts]C1	Cost to make and sell 

1. Please complete Annex 3 – Cost to make and sell[footnoteRef:10] for the POI for your like goods sold on the domestic market. All figures should be reported net of recoverable tax. [10:  Annex 3 is provided only in the non-confidential format. This is because this Annex contains detailed information on cost of production and SG&A costs of Spartan as well as Spartan’s assortment of plates. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan] 


Please see additional notes in the annex for assistance on how to complete it.

2. Describe the individual components of the costs included in Annex 3 – Cost to make and sell and provide detail on how these costs are paid.

		[redacted – commercially sensitive information][footnoteRef:11] [11:  Spartan has not provided in this non-confidential version description of the individual components of the costs because this is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan] 

	[redacted – commercially sensitive information]




	
	Appendix reference: 



3. If your company is vertically integrated, please provide details of how the product cost is transferred from one production process to another (e.g., at cost, internal transfer).

	The METINVEST group comprises mining and metals companies in Ukraine, Europe and the US, complemented by a global sales network. METINVEST manages the complete production chain, from extracting iron ore and coal to manufacturing semi-finished and finished steel products. METINVEST also comprises various support services like IT, accounting, logistics, etc. 
[redacted – commercially sensitive information] 
In this non-confidential version of the questionnaire, detailed description of the Metinvest Group structure and the role of each associated company is not disclosed. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan
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4. If some of the inputs (e.g., raw materials, energy) used in the production of your like goods are produced by an associated party, provide details of this arrangement, and attach documentation demonstrating any agreements you have.

	During the POI the only inputs produced by an associated (within Metinvest Group) company was [redacted – commercially sensitive information] 
In this non-confidential version of the questionnaire, Spartan has not provided information on inputs supplied by associated parties. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference: C1.4[footnoteRef:12] [12:  Appendix C 1.4 is not annexed to the non-confidential version of the questionnaire as it contains transaction related documents for supply of inputs by the associated party to Spartan. These documents contain all commercial information, terms and conditions of supplies that is commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan] 





5. If your company incurred any extraordinary costs (such as start-up or ramp up costs) during the POI, please provide details of these costs, explaining why they were extraordinary and how they have been included and amortised/depreciated in your accounts.

	Not applicable because there were no any extraordinary costs during the POI

	
	Appendix reference:



6. Please explain how you finance your production of like goods, your sources of finance, whether there is any cost of finance associated with the production of like goods, and how you have reported this in the cost to make figures and company accounts.

	Raw material can be financed by [redacted – commercially sensitive information] 

In this non-confidential version of the questionnaire, Spartan has not provided information on peculiarities of raw materials financing. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan. 

	
	Appendix reference:



7. Please state the cost allocation method used for each cost type listed in Annex 3 – Cost to make and sell, including an explanation of the allocation under each subheading and to PCNs.

	As production costs are [redacted – commercially sensitive information] 

In this non-confidential version of the questionnaire, Spartan has not provided information on allocation of costs. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference:



[bookmark: _Toc16669218][bookmark: _Toc207042511]C2	Cost and sales reconciliation

1. Please complete the Cost reconciliation table in Annex 4 – Cost reconciliation[footnoteRef:13] starting from the bottom of the table and filling in only the white cells. This section will help us reconcile the cost data provided in section Annex 3 – Cost to make and sell. [13:  Annex 3 is provided only in the non-confidential format. This is because this Annex contains detailed information on costs of Spartan. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan] 


Please see additional notes in the annex for assistance on how to complete it.


[bookmark: _Toc16669219][bookmark: _Toc207042512][bookmark: Production]C3	Production process

1. Please provide a written summary and a diagram/flow chart, if available, of your production process clearly indicating the different production stages for your like goods carried out by your company.

	Spartan Production Process:
The Spartan production process consists of [redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on production process. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference: C3.1[footnoteRef:14] [14:  Appendix C 3.1 is not provided in this non-confidential version. This is because the Appendix contains detailed information on production process of Spartan. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan] 



 
2. Identify what parts of your production process take place in the UK and explain at what stage the most value is added to your like goods in the production process. If a production process is carried out outside the UK, please explain the nature of the activity and where this process step takes place.

	All parts of the production process take place in the UK at the Spartan site.
The vast majority of the added value is [redacted – commercially sensitive information] 
In this non-confidential version of the questionnaire, Spartan has not provided detailed information on production process. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference:



3. Please provide the physical addresses (including town/city and county) of all your company’s UK sites/facilities involved in the production of the like goods.

	Company name
	Physical address

	 Spartan UK Ltd
	Ropery Road, Gateshead, England NE8 2RD

	
	Appendix reference:
	



[bookmark: _Toc207042513]C4	Joint products and by-products

1. Please explain any waste, scrap or by-products related to the production of the like goods. Please explain: 
· how you differentiate your waste, scrap and by products;
· what you do with your waste, scrap and by-products;
· how any income or cost from waste, scrap or by-products is recorded; and
· the average waste, scrap, and by-product ratio resulting from the production process of the goods concerned and like goods.

	There are basically two waste products from 
[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on raw materials occurred during the production process as well as their further utilization. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference:



2. Please identify any products which share a joint process with the goods concerned and/or the like goods which you produce. Please indicate at which point in the manufacturing process the products diverge.

	Not applicable – there are no other products produced at Spartan.


	
	Appendix reference:



· Please explain how your costs of production (per unit) differ between the like goods and its joint products, if applicable. Comment on the reason for this difference and explain your method(s) of calculation.

	Not applicable because Spartan does not have any joint products.


	
	Appendix reference:



[bookmark: _Toc207042514]C5	Raw material (RM) and major input purchases

1. Please complete Annex 5.1 – Raw materials and input purchases[footnoteRef:15], detailing by transaction, purchases for cost types used in the production of the like goods which account for more than 5% of total cost to make and sell (or if energy more than 1%), during the POI by your company. [15:  Annex 5.1 is not provided as it contains all operations for purchasing raw materials. This information is of commercial nature; it is not publicly available and its disclosure to the competitors will result in injury for Spartan] 


Please see additional notes in the annex for assistance on how to complete it.

2. Please provide an invoice and any supporting documents for two of your purchases stated within Annex 5.1 – Raw materials and inputs. Use the box below to give an overview of any supporting documents provided.

	Please answer here
[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on operations for which supporting documents were provided. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	[bookmark: _Hlk207106189]Appendix reference: C 5.2[footnoteRef:16] [16:  Appendix C 5.2 is not provided in this non-confidential version of the questionnaire as it contains supporting documents for the particular sale operations. This information is of commercial nature, it is not publicly available and its disclosure to the competitors will result in injury for Spartan] 




[bookmark: _Toc207042515][bookmark: _Toc133412098][bookmark: _Hlk133407095]C6 	Direct labour

1. Please complete Annex 5.2 – Direct labour costs[footnoteRef:17], detailing the monthly direct labour costs per PCN for the like goods during the POI by your company. [17:  Annex 5.2 is provided only in non-confidential version of the questionnaire because it contains monthly labour costs per PCN. This information is of commercial nature, it is not publicly available and its disclosure to the competitors will result in injury for Spartan] 


[bookmark: _Toc207042516]C7	Purchases of like goods and/or goods concerned

1. Complete Annex 6 – Purchases of like goods and/or goods concerned[footnoteRef:18]. This should include information relating to your company’s total annual purchases of the like goods and/or goods concerned over the injury period. All figures should be reported net of recoverable tax. Please list for each year every country you have purchased from in a separate row. [18:  Annex 6 is provided only in non-confidential version format because it contains information on purchase volumes. This information is of commercial nature, it is not publicly available and its disclosure to the competitors will result in injury for Spartan] 

 
Please see additional notes in the annex for assistance on how to complete.

2. Describe how these purchases fit into your business model. Please attach copies of any agreements or contracts that you have relating to your purchases of like goods and/or goods concerned.

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on its business model. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference:



[bookmark: _Toc207042517]SECTION D: Sales 

[bookmark: _Toc16669221][bookmark: _Toc207042518]D1 – Domestic sales

1. Please complete Annex 7 – Transaction by transaction (T by T) domestic sales[footnoteRef:19]. [19:  Annex 7 is not provided in non-confidential version of the questionnaire because it contains information on sales operations per transaction. This information is of commercial nature, it is not publicly available and its disclosure to the competitors will result in injury for Spartan] 


Please contact the Case Team if you can’t provide the relevant information in sufficient detail.

[bookmark: _Toc207042519]D2 – Export sales

. Please complete Annex 8 – Export sales[footnoteRef:20]. [20:  Annex 8 is not provided in non-confidential version of the questionnaire because it contains information on sales operations for export. This information is of commercial nature, it is not publicly available and its disclosure to the competitors will result in injury for Spartan] 

· These should include all your export sales of like goods for the POI (1 April 2024 to 31 March 2025).
· Please ensure that you report your total volume and total value for your export sales by PCN, by country of destination. 
· All figures should be reported net of recoverable tax.

Please see additional notes in the annex for assistance on how to complete it.

. Please provide a list of overseas associated customers who purchase like goods. Explain the nature of the association and any effect it has on the terms of sale to that customer.

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on schemes used for export sales. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference: 


[bookmark: _Toc207042520]D3 	Sales reconciliation

1. Please complete the Sales reconciliation table in Annex 9 – Sales reconciliation[footnoteRef:21] starting from the bottom of the table. [21:  Annex 9 is provided in non-confidential format only. This is because it contains information on Spartan’s sales in absolute figures. This information is of commercial nature, it is not publicly available and its disclosure to the competitors will result in injury for Spartan] 


· Additionally, please provide quantitative estimates (e.g., projections or forecasts) for the sales revenue and quantity of like goods as well as all other goods you produce on the UK market for the next five years.
	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on methodology of calculating forecasts for next 5 years. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan





[bookmark: _Toc207042521]D4 	Distribution channels and price setting

1. If applicable, please provide copies of price lists for the like goods for 1 April 2024 to 31 March 2025.
	[bookmark: _Hlk207106335]Price lists are provided in Appendix D4.1

[redacted – commercially sensitive information] 

Price lists and comments thereon are not provided in this non-confidential version of the questionnaire. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference: D4.1



2. If any price reductions have been applied to any of your sales of like goods over the POI, please provide a description. This includes discounts, rebates, credit terms, allowances and commissions. 
· Explain the terms and conditions that must be met for any price reduction.
· Indicate any price reduction not included in an invoice price. Explain how the invoice price and the price reduction have been calculated.
· If you have issued any credit notes that are not reflected in invoice prices, provide details of the criteria for issuing such notes and the impact that they have on prices (both past and future).

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on its discounts and other price related practices. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference:



3. [bookmark: _Hlk206931950]Please provide details of your distribution network for like goods if you have one.
 
	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on its distribution schemes used on the UK market. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan

	
	Appendix reference:



4. Do your sales usually include delivery in the price? If so, please explain how you calculate delivery costs and prices?

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on allocation of delivery costs. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan


	
	Appendix reference:



5. [bookmark: _Hlk103225481]Does delivery price vary between customers? If so, then please explain what these differences may relate to.

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on allocation of delivery costs. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan
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6. Attach sales contracts for the top five customers by volume in Annex 7 – T by T domestic sales that you have sold like goods to in the period of investigation. 

	[bookmark: _Hlk207106534]All business is done by specific Purchas Orders – sample Purchase Orders for Top 5 customers by volume in Appendix D 4.6[footnoteRef:22] [22:  Appendix D.4.6 is not added because it contains commercial agreements concluded with TOP 5 customers. This information is of commercial nature, it is not publicly available and its disclosure to the competitors will result in injury for Spartan] 



	
	Appendix reference: D 4.6



7. Select examples of domestic sales of like goods to two different customers included in Annex 7 – T by T domestic sales. Attach as an appendix a complete set of documentation for these sales. Where possible, include purchase orders, commercial invoices, order acceptances, discounts or rebates, credit and debit notes, contracts of sale, freight and insurance details, bank documentation and all other relevant documents.

	[bookmark: _Hlk207106562]Documents for top 2 customers of Spartan by volume included in folders in Appendix D 4.7[footnoteRef:23] [23:  Appendix D.4.7 is not added because it contains sales related documents for several customers. This information is of commercial nature, it is not publicly available and its disclosure to the competitors will result in injury for Spartan] 



	
	Appendix reference: D 4.7


[bookmark: _Toc16669222]
[bookmark: _Toc207042522]D5	Captive use

1. Please complete Annex 10 – Captive sales and use. This should include transaction-by-transaction information for 1 April 2024 to 31 March 2025 detailing your company’s individual transfers of the finished like good for internal or captive use. You will need to use the PCN table to categorise each of these transfers by PCN.

Please see additional notes in the annex for assistance on how to complete it.

2. Please comment on whether your captive use of the like goods has changed over time and what has caused any changes. Please attach evidence to support your answer where required.

	There is no captive use of the like goods
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[bookmark: _Toc207042523]SECTION E:
Injury to your company

Injury to UK industry could be caused as a result of dumped imports. 
This could come in the form of:
•	Material injury to UK industry;
•	Threat of material injury to UK industry; or
•	Material retardation of the establishment of such an industry.

1. Is your company suffering from injury? If so, please describe the nature and degree of the injury. This can relate to the prices, volumes or profits associated with your production and sale of the like goods, or to wider aspects of your business. Please specify and substantiate your claims with evidence.

	Dumped imports from the South Korea has negatively influenced economic figures of Spartan.

Dumped imports from the South Korea considerably increased in absolute figures, relative to production and relative to consumption

Diagram 1. Dumped imports from South Korea in absolute figures[footnoteRef:24] [24:  
] 



Moreover, share of dumped imports from the South Korea has considerably increased in total imports of plates into the UK.

Diagram 2. Share of dumped imports from the South Korea in the total imports of plates[footnoteRef:25] [25:  
] 




Diagram 3. Dumped imports from the South Korea relative to production[footnoteRef:26] [26:  In this non-confidential version, Spartan has not provided absolute figures of production volumes as this information is commercially sensitive which disclosure would give a significant advantage to competitors. Also, Spartan has not provided share of imports of South Korea in production because based on this share the competitors could re-calculate Spartan’s production volumes] 


	Indicators 
	2021
	2022
	2023
	2024
	POI (Apr'24-Mar'25)

	Imports from South Korea, tonns
	14348
	26830
	42231
	42391
	50824

	Production, tonns
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	100
	-17
	-13
	-29
	-43

	Share of dumped imports from the South Korea in production of plates in the UK, %
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	100
	114
	214
	300
	486




Diagram 4. Dumped imports from the South Korea relative to consumption[footnoteRef:27] [27:  This non-confidential version does not contain absolute figures of consumption, of Spartan’s sales volumes and Spartan’s share because this is commercially sensitive information which disclosure would give a significant advantage to competitors. Moreover, if the competitors have consumption volumes, the competitors could use them to calculate sales volumes of Spartan. The same comment is applicable to the share of imports in consumption
] 

	Indicators 
	2021
	2022
	2023
	2024
	POI (Apr'24-Mar'25)

	Imports from South Korea, tonns
	14348
	26830
	42231
	42391
	50824

	Consumption, tonns
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	100
	-2
	3
	-8
	-6

	Share of dumped imports from the South Korea in production of plates in the UK, %
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	100
	67
	167
	200
	267



Prices of the South Korea dumped imports has decreased that was pre-condition of considerable increase in dumped imports.

Diagram 5. Prices of dumped imports from South Korea[footnoteRef:28] [28:  
] 



So considerable increase in imports from the South Korea at so low dumped price has resulted in considerable deterioration of Spartan’s economic figures.
Table 1. Economic indexes of Spartan (Annex 11)[footnoteRef:29] [29:  This non-confidential version does not contain absolute figures of Spartan’s indicators because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	Indicators
	POI - 3 years
1 April 2021 - 31 March 2022
	POI - 2 years
1 April 2022 - 31 March 2023
	POI - 1 year
1 April 2023 - 31 March 2024
	POI
1 April 2024 - 31 March 2025

	Domestic sales by volume (MT)
	[redacted – commercially sensitive information]

	Relative increase/decrease as compared to 2021, %
	-
	-28
	-16
	-27

	Net operating profit after tax (NOPAT) from like goods (£)
	[redacted – commercially sensitive information]

	Relative increase/decrease as compared to 2021, %
	-
	-34
	-32
	-143

	Average net operating profit after tax (NOPAT) margin of like goods (%)
	[redacted – commercially sensitive information]

	Relative increase/decrease as compared to 2021, %
	-
	-42
	-18
	-178

	Output by volume (MT)
	[redacted – commercially sensitive information]

	Relative increase/decrease as compared to 2021, %
	-
	-11
	-13
	-33

	Stocks at year end, volume manufactured by you in UK (units or weight)
	[redacted – commercially sensitive information]

	Relative increase/decrease as compared to 2021, %
	-
	0
	4
	37

	Average output in volume per employee for like goods (FTE)
	[redacted – commercially sensitive information]

	Relative increase/decrease as compared to 2021, %
	-
	-8
	-11
	-32

	Production capacity utilisation for like goods (%)
	[redacted – commercially sensitive information]

	Relative increase/decrease as compared to 2021, %
	-
	-11
	-13
	-33

	Net cash flow for  like goods (£)
	[redacted – commercially sensitive information]

	Relative increase/decrease as compared to 2021, %
	-
	-171
	14
	-97
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2. Please estimate the date when the injury began to affect your company. Explain how it has developed since this date.

	As indicated above in Table 1 of E.1, deterioration of economic indicators of Spartan started in 2021 and continued until 31 March 2025 in response to simultaneous considerable increase in dumped imports from the South Korea at dumped prices

	
	Appendix reference:



3. Please provide details if your cost of production of the like goods has changed significantly during the injury period. If so, please explain the cause(s) and, where possible, substantiate with evidence.

	

	
	Appendix reference:



4. Please complete Annex 11 – Injury[footnoteRef:30]. This should be completed in reference to your UK production of the like goods for the 1 April 2021 to 31 March 2025. [30:  Annex 11 is provided only in non-confidential version because it contains absolute figures of Spartan’s indicators that is commercially sensitive information which disclosure would give a significant advantage to competitors] 


5. Please explain how you calculated and apportioned your average net operating profit after tax (NOPAT) for the like goods.
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6. Please explain how you calculated and apportioned your finance costs (e.g., interest) incurred for the like goods.

	All finance costs are associated to the production of like goods

	
	Appendix reference:



7. Please explain how you assess your stock levels. Indicate if your stock levels were abnormally high during the injury period. If so, provide an explanation.

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on stocks. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan
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8. Please explain how you estimated your percentage of market share for the like goods.

	To estimate total market size in the UK, we use the following inputs:
· Spartan sales in the UK
· Our estimate of the Liberty Steel sales in the UK based on the informal market information 
· Imports of plate in the UK.

All relevant inputs are in the Appendix E.8 Sheet 1

	
	[bookmark: _Hlk207106746]Appendix reference: E.8[footnoteRef:31] [31:  Appendix E.8 contains comprehensive statistics on import, export of the plates etc. Spartan is not allowed to disclose all these statistics because Spartan has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of Spartan’s obligations and potentially lead to penalties. At the same time, Spartan disclosed all relevant statistics even in absolute figures in this non-confidential version or in non-confidential summary.] 




9. Please explain how you calculated your production capacity and capacity utilisation for the like goods, and the cause of any significant variations.

	Production Capacity is calculated based on available running hours and typical order mix – which determines the hourly throughput. It has been largely consistent over both the POI and Injury Period.
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10. Please explain how you set your wages, and the causes of any significant variations.

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on wages. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan
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11. Please explain how your total employees involved in the UK manufacture of like goods are split across different sites/locations.

	All based at our only site in the UK
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12. For your like goods only, please state what level of profit, before tax and as a percentage of turnover, your company would expect to achieve in the absence of injury and explain how you arrived at this figure.

	We see the major negative influence of the South Korean dumping related to Spartan’s exaggerated sales price drop in the UK during the POI.
 
To estimate the potential lost revenue of Spartan during the POI, we compare the achieved prices with adjusted prices conditioned by the South Korean price setting.
 
Assuming South Korean sales at the unchanged average discount to other importers (P1-P3, 27%), their achievable price in the UK could have been around £130/t higher - £637 vs actual £508.
 
In terms of Spartan price recovery, we use the South Korean adjustment limited by [redacted – commercially sensitive information], which is our estimate of the South Korean share in Spartan’s accessible market (based on product range).
 
The resulting “lost” price difference of Spartan is around [redacted – commercially sensitive information], or around [redacted – commercially sensitive information]  million of revenue based on the unchanged sales volumes during the POI.
 
	
	P1-P3
	POI
	Estimate

	
	actual
	actual
	Korea at avg discount P1-P3

	Volumes tonnes
	
	
	 

	Spartan
	100
	-71
	-71

	South Korea
	100
	-43
	-43

	Other imports
	100
	-65
	-65

	
	
	
	 

	Spartan accessible market ([redacted – commercially sensitive information])
	100
	-65
	-65

	South Korea share in Spartan accessible market
	100
	62
	62

	
	
	
	 

	Prices GBP/t
	
	
	 

	South Korea
	100
	-31
	-14

	Other imports
	100
	-14
	-14

	
	
	
	 

	Discount of South Korea vs Other imports
	100
	56
	0

	
	
	
	 

	
	actual
	actual
	[redacted – commercially sensitive information] of Korean adjustment added

	Spartan
	100
	-15
	-10

	
	
	
	 

	
	 
	Spartan    injury £M
	[redacted – commercially sensitive information]



Looking at the “normal” level of estimated profits generated in the UK, Spartan has sustained a significant deterioration of the indicators during the POI.
 
	Injury estimate via normal profit level
	Index P1=100
	
	

	
	P1
	P2
	P3
	POI

	Sales UK tonnes (ANNEX11)
	100
	72
	84
	73

	Sales UK GBP (ANNEX11)
	100
	90
	77
	58

	Average cost per tonne (CALC)
	100
	132
	99
	101

	Est. cost of UK sales GBP (CALC)
	100
	95
	83
	74

	
	
	
	
	

	Profit estimate UK GBP (CALC)
	100
	66
	43
	-31

	Profit estimate UK % (CALC)
	100
	73
	56
	-54

	Sales UK GBP/t (CALC)
	100
	126
	92
	79

	
	
	
	
	

	
	Index P1-P3 = 100
	
	

	
	AVG P1-P3
	Alt POI
	Difference - adjustment

	Sales UK tonnes (ANNEX11)
	100
	29
	
	

	Sales UK GBP (ANNEX11)
	100
	27
	5
	

	Average cost per tonne (CALC)
	
	
	
	

	Est. cost of UK sales GBP (CALC)
	100
	27
	
	

	
	
	
	
	

	Profit estimate UK GBP (CALC)
	100
	27
	
	

	Profit estimate UK % (CALC)
	100
	100
	
	

	Sales UK GBP/t (CALC)
	100
	93
	18
	



In this non-confidential version Spartan has not provided its economic figures in absolute figures and figures that could be used to calculate economic indexes of Spartan. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan
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13. Explain how you set your current sales price for your like goods. Is this the same as your target sales price? If not, please explain the reasons for this.

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on its practices for defining prices. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan 
	Spartan UK sales  - avg discount vs price list
	
	
	

	Period
	P1
	P2
	P3
	POI

	Discount
	100%
	-269
	-275
	-644

	
	
	
	
	

	Korea sales in the UK, kt
	100
	107
	235
	263
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14. [bookmark: _Hlk206943966]Explain any variances between your actual and forecasted budgets over the injury period, with reference to your cash flow statements. Would your forecasted budgets be affected if measures on the goods concerned were not applied? Please describe the nature of any change and substantiate your claims with evidence.

	Please answer here
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15. Complete Annex 12 – Investments and Return on Investments.
	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on investments. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan




16. Please provide details of your typical source(s) of finance (e.g. loans, debt, share issues, bond issues etc.) for each category of investment relating to your company-wide investments.

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on investment financing. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan
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17. Please describe any changes in your company’s level and trends of returns on investment over the injury period. Please explain the nature and cause of this change and substantiate with supporting evidence e.g. funding proposals, loan approvals or other relevant financial documents.

	Not applicable as all recent investments have been sustaining assets.
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18. Please complete Annex 13 – Forward sales contracts.

Describe and attach copies of all forward sales contracts/ongoing supply agreements for like goods. Comment on these forward sales contracts – are they a usual way of doing business in your industry? Has there been any variation in the volume and value of forward contracts over time? If so, what has caused this variation?

	[redacted – commercially sensitive information] In this non-confidential version of the questionnaire, Spartan has not provided detailed information on its contract arrangements. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan
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19. If your company is suffering from injury, please explain and indicate the degree to which this has been caused by the alleged dumping of the goods concerned. Please also explain and indicate the degree to which any other factors might have caused the injury, for example:
· volume and prices of imports not sold at dumped prices.
· contraction in demand or changes in patterns of consumption.
· restrictive trade practices of, and competition between, third country and UK producers.
· developments in technology; and 
· export performance and the productivity of the UK. 

Please substantiate your claim(s) with evidence.

	We consider asymmetric increase of imports from the Republic of Korea as the main reason for Spartan UK price and profit deterioration during the POI.
 
Imports of plate from the Republic of Korea to the UK were increasing rapidly during the previous two years and peaked during the POI. Korean share in total imports reached 15% and the share in total estimated consumption [redacted – commercially sensitive information].
 
	Period
	2021
	2022
	2023
	2024
	POI (Apr'24-Mar'25)

	Total market
	100
	-2
	3
	-8
	-6

	Domestic
	100
	-17
	-13
	-29
	-43

	Imports
	288.104
	314.738
	329.809
	308.533
	350.241

	 
	 
	 
	 
	 
	 

	Korea
	14.348
	26.830
	42.231
	42.391
	50.824

	Other importers
	273.756
	287.908
	287.578
	266.142
	299.417

	 
	 
	 
	 
	 
	 

	Korea's share in imports
	5%
	9%
	13%
	14%
	15%

	Korea's share in total
	100
	67
	167
	200
	267


 
In terms of estimated prices of sold products, South Korean plates were sold at significantly increasing discounts compared to both other importers in the UK and the domestic producers. 
 
	Period
	2021
	2022
	2023
	2024
	POI (Apr'24-Mar'25)

	Total market
	100
	46
	24
	13
	15

	Domestic
	100
	47
	14
	-2
	0

	Imports
	795
	1136
	1014
	928
	925

	 
	 
	 
	 
	 
	 

	Korea
	640
	996
	728
	609
	579

	Other importers
	803
	1149
	1056
	978
	983

	 
	 
	 
	 
	 
	 

	Korea's discount vs other imports
	20%
	13%
	31%
	38%
	41%

	Korea's discount vs UK producers
	100
	-63
	13
	38
	113


 
Availability of the heavily discounted material from Korea in the UK, exceeding [redacted – commercially sensitive information]  in the total consumption, has created substantial pressure on sales prices of Spartan UK and led to deterioration of the company’s profits.
 
We did not observe any excessive price reductions by other importers during the POI. South Korean suppliers have significantly increased their discounts to other sources are the major driver of the price adjustment for Spartan.
During the POI, no additional relevant restrictive measures against Spartan UK material were introduced. We also haven’t observed any changes in technology impacting product demand or competitiveness.

The above conclusions are directly confirmed by comparison of trends of the dumped imports from the South Korea and trends of the Spartan’s economic indicators.

Diagram 6. Negative impact of dumped imports from the South Korea on Spartan’s domestic sales


Diagram 7. Negative impact of dumped imports from the South Korea on Spartan’s net profits in GBP


Diagram 8. Negative impact of dumped imports from the South Korea on Spartan’s net profits in %


Diagram 9. Negative impact of dumped imports from the South Korea on Spartan’s output


Diagram 10. Negative impact of dumped imports from the South Korea on Spartan’s output per employee


Diagram 11. Negative impact of dumped imports from the South Korea on Spartan’s net cash flow


Spartan faced a significant reduction of export sales outside of the UK during the POI, which was linked to increased competition in the EU and achievable prices significantly below Spartan’s breakeven levels. A notable increase of Korean imports in the EU was one of the reasons for price drops also in the EU.

In this non-confidential version Spartan has not provided some indicators in absolute figures as they could be used to re-calculate Spartan’s figures that of commercial nature and thus, its disclosure to the competitors will result in injury for Spartan
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20. Is your company under threat of injury? If so, please describe the threat, its cause and how the injury is clearly foreseen and imminent.

	A continuation of the same pricing and volume allocation practices by Korean producers would mean a prolonged period of depression for Spartan UK sales prices and sales volumes.

The evidence provided in this Application on initiation of investigation and this questionnaire clearly demonstrate that the UK industry is already suffering material injury (that is confirmed by undercutting by the dumped imports from South Korea of the UK producer’s prices and as a result, the industry’s deteriorating financial performance). In addition to the above, in the Application on initiation of investigation Spartan has provided evidence that there are justified grounds for continuation of dumping imports from the South Korea to the UK, to name but a few: considerable unutilized production capacities in the South Korea, considerable decrease of consumption in China that was one of the largest importers of the South Korea’s plates, “trade war” started by the US that has already resulted in application of additional duties to the South Korean plates etc.
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21. Would there be any indirect effects on your industry and/or business if trade remedies are imposed on the goods concerned? In your answer, please also comment on the effect of no measures.

	There are no such effects
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[bookmark: _Toc16669224]
[bookmark: _Toc207042524]SECTION F: Dumping 
[bookmark: _Toc16669225]
Please note that all questions in this section are optional. If you choose not to provide information to a question in this section, please state this or write ‘N/A’ in the respective text box.

[bookmark: _Toc207042525]F1	Dumping

1. Do you have any information about the normal value of the goods concerned in the Republic of Korea? Please substantiate with evidence where possible. This may include sales catalogues, price lists, invoices, quotes, market intelligence or sales correspondence, or any other documentation relating to the domestic price of the goods concerned in the Republic of Korea.

	Please see detailed explanations on dumping margin calculation in the Application on investigation initiation.

The normal value should be defined on the basis of the Comparable Price Method. 
 
To estimate normal value of steel plate in South Korea, Spartan has applied spot market price index for South Korea provided by MEPS International (https://mepsinternational.com/gb/en), an independent provider of steel price indices recognized worldwide. To arrive to a comparable period of domestic prices for the POI, Spartan has taken an average of MEPS indices for the POI, 2024. 
 
Based on UK reporting to MEPS, Spartan considers two levels of the index as relevant for:
· Low – higher-tonnage deals from producer or importer to large distributors
· High – small-medium tonnage sales to the rest of the market and projects
For the normal value estimate, we use the average of the two values to take into account the full portfolio of the Korean producers.
 
MEPS price index specification for plate in the Korean market: 
South Korea delivered. Grade SS400. Thickness 16-40mm, Width 2000-2500mm.
 
To provide a comparable basis of the Korean domestic price and Korean export price, we consider the Korean domestic price basis as equivalent to the base grade traded in the UK, EN S275JR. 
 
Considering the reported delivered basis of the MEPS price index, Spartan has applied an average transportation costs equivalent to average transportation cost of Spartan in the UK, [commercially sensitive data: non-confidential range: £14 – £18] [footnoteRef:32](please see detailed explanations in the Application on investigation initiation). [32:  This non-confidential version does not contain absolute figures of Spartan transportation costs because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 


Based on the regular consumption of steel plate in the UK and the EU, and based on general information from the market, at least [redacted - commercially sensitive data]. The regular surcharge applied by Spartan is [redacted - commercially sensitive data - £20-28], which provides an average adjustment of [redacted - commercially sensitive data £14-18][footnoteRef:33].  [33:  In this non-confidential version, Spartan has not provided information on structure of its sale on the UK and the EU markets as well as share of sales of certain types of products because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 


	Quality adjustment reference[footnoteRef:34] [34:  In this non-confidential version, Spartan has not provided information on structure of its sale on the UK and the EU markets as well as share of sales of certain types of products because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	
	
	
	

	Spartan sales - UK
	
	
	
	

	Quality aggregated
	2022
	2023
	2024
	2022-2024

	% of total sales
	
	
	
	

	[redacted - commercially sensitive data]
	100
	6
	-5
	0

	[redacted - commercially sensitive data]
	100
	0
	-4
	0

	[redacted - commercially sensitive data]
	100
	-46
	23
	-8

	
	
	
	
	

	Spartan sales - UK
	
	
	
	

	Quality aggregated
	2022
	2023
	2024
	2022-2024

	% of total sales
	
	
	
	

	[redacted - commercially sensitive data]
	100
	-4
	-14
	-4

	[redacted - commercially sensitive data]
	100
	12
	35
	12

	[redacted - commercially sensitive data]
	100
	0
	20
	0

	
	
	
	
	

	[redacted - commercially sensitive data]- EU sales
	
	
	
	

	Quality aggregated
	2022
	2023
	2024
	2022-2024

	% of total sales
	
	
	
	

	[redacted - commercially sensitive data]
	100
	17
	2
	7

	[redacted - commercially sensitive data]
	100
	-11
	-11
	-5

	[redacted - commercially sensitive data]
	100
	-26
	7
	-7


 
	UK surcharge [___] £/t
	20-28

	Share of [___] in the mix %
	50-65

	Minimum surcharge £/t
	14-18


 
To normalize the normal value to the level comparable with the export price considering the mix, we add an equivalent of [redacted - commercially sensitive data]to the normal value.
 
Estimated normal value of the goods in Korea relevant for POI is 
 
	KRW/t[footnoteRef:35] [35:  In this non-confidential version, Spartan has not provided absolute figures of normal value because for its calculation Spartan used its own figures. Thus, if competitors have the absolute figures, they potentially could further re-calculate Spartan’s figures that are commercially sensitive information which disclosure would give a significant advantage to competitors] 

	878,000 – 1,075,000
	

	GBP/t
	500-615
	




	
	Appendix reference: E.8[footnoteRef:36] [36:  Appendix E.8 contains comprehensive statistics on import, export of the plates etc. Spartan is not allowed to disclose all these statistics because Spartan has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of Spartan's obligations and potentially lead to penalties. At the same time, Spartan disclosed all relevant statistics even in absolute figures in this non-confidential version or in non-confidential summary.] 

	



2. Do you have any information about the export price to the UK of the goods concerned from the Republic of Korea? Please substantiate with evidence where possible. This may include sales catalogues, price lists, invoices, quotes or sales correspondence, or any other relevant documentation relating to the export price to the UK of the goods concerned from the Republic of Korea.

	Please see detailed explanations on dumping margin calculation in the Application on investigation initiation.
To estimate export price of plate from Korea for the UK market, Spartan used ISSB import data (based on the UK customs’ reporting) – Volumes and declared value in GPB for the UK, during the period of investigation.
To estimate the value of Korean plate at FOB basis, Spartan applied the estimated cost of freight and insurance quoted by transport service providers (quotations for 4.000t from S Korea to the UK, corresponding to the average monthly import volume in the UK).The quoted figure is [commercially sensitive data: non-confidential range: USD 125 – USD 155]per tonne, which as the average GBP/USD exchange rate of 2024 is equivalent to [commercially sensitive data: non-confidential range: £ 100 – £ 120]/t[footnoteRef:37].  [37:  In this non-confidential version, Spartan has provided neither absolute figures of freight and insurance costs as well as offers provided by service providers because the latter have provided them to Spartan only without permission to disclose them to the third parties] 

Apart from the quoted freight cost, the figure can be verified by comparing reported export values of Korean exports to the UK and reported import values of the Korean plate in the UK, resulting in the difference of £106/t in 2024.
 
	Exporter
	2022
	2023
	2024
	2025 Jan-May

	UK imports from S Korea
	
	
	
	 

	kt
	26.830
	42.231
	42.391
	41.006

	GBP/t
	996
	728
	609
	647

	
	
	
	
	 

	Korean exports to the UK
	
	
	
	 

	kt
	24.008
	51.230
	47.973
	39.349

	GBP/t
	895
	629
	503
	533

	
	
	
	
	 

	Estimated cost of transport GBP/t
	102
	98
	106
	114


 
To adjust the above import price to EXW value of the goods, Spartan applied [commercially sensitive data: non-confidential range: £ 4 – £ 6]  as potential cost of vessel loading (UK reference for Spartan in the Port of Sunderland is [commercially sensitive data: non-confidential range: £ 6 – £ 8]/t, the same reference for the Italian ports in case of Metinvest Trametal is [commercially sensitive data: non-confidential range: £ 4 – £ 6] /t)[footnoteRef:38]. As reliable information on port costs in Korea was unavailable publicly, Spartan has calculated such costs based on its own expenses.  [38:  In this non confidential version, Spartan has not provided absolute figures of its transportation costs as well as the relevant transportation related documents of Spartan because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

 
The estimated price in GBP/t for the POI is [commercially sensitive data: non-confidential range: £ 395 – £ 535] (CIF £[commercially sensitive data: non-confidential range: £ 490 – £ 670] - £[commercially sensitive data: non-confidential range: £ 90 – £ 125] (freight and insurance) - [commercially sensitive data: non-confidential range: £ 4 – £ 6] adjustment for transport and loading costs[footnoteRef:39]. [39:  In this non-confidential version, Spartan has not provided absolute figures of export price because for its calculation Spartan used its figures. Thus, if competitors have the absolute figures, they potentially could further re-calculate Spartan’s figures that are commercially sensitive information which disclosure would give a significant advantage to competitors] 
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[bookmark: _Toc207042526]F2 Likelihood of dumping

· Do you have any information about the capacity and capacity utilisation among exporters of the goods concerned during the POI? Please provide estimates and substantiate with evidence where possible.

	South Korea has large unutilized capacities that could be forwarded to the UK, especially in view of the “trade war” initiated by the US that, among others, covers product in issue.
 
	Indicator 
	2021
	2022
	2023

	Capacity, kt.
	13 675
	13 677
	13 592

	Production, kt.
	8 889
	8 343
	8 835

	Capacity utilization %
	65
	61
	65

	Free production capacities, kt.
	4 786
	5 334
	4 757


 
	Indicator 
	2021
	2022
	2023

	Free production capacities, kt.
	4 786
	5 334
	4 757

	Total UK Consumption, kt[footnoteRef:40] [40:  This non-confidential version does not contain absolute figures of consumption because this is commercially sensitive information which disclosure would give a significant advantage to competitors. Moreover, if the competitors have consumption volumes, the competitors could use them to calculate sales volumes of Spartan. The same comment is applicable to the share of imports in consumption. The same is applicable to the ratio of free capacity to UK consumption] 

	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	100
	-2
	3

	The ratio of free capacity to UK consumption, %
	
[redacted – commercially sensitive information]


	Relative indexes (as compared to 2021), %
	100
	22
	0


 
Information on Korean capacities from Metal Exert – World Steel Capacities report
[image: ]
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· Do you know how capacity and capacity utilisation among exporters of the goods concerned have changed during the POI, or might change in the next 5 years? Please provide evidence if available.

	There are no news about the possible expansion of plate production capacities in Korea. However, we could mention general intentions of the Korean steelmakers to invest in US operations in coming years, following restrictive import policies of the US. Such investments, if realized, would increase the possibility of redirection of the Korean exports to the US (average 209.000 tonnes per year in 2021-2024) to other markets.
https://www.japantimes.co.jp/business/2025/03/13/markets/south-korean-steelmakers-trump-tariffs/
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· Please provide any additional information that might inform our assessment of whether imports of the goods concerned are likely to be dumped if the measure is removed. This could include: 
· exports of like goods to third countries by exporters of the goods concerned,
· conditions for the exporters of the goods concerned in their domestic market,
· attractiveness of the UK market for hot-rolled steel plates compared to the market in third countries, and
· any other relevant factor.

Please provide supporting evidence where possible.

	Some of Korea’s key trade partners for plate have introduced additional restrictions on imports during 2024 and 2025. 
European union has introduced a limitation of the safeguard import quota for Korean plate, bringing it to 442.000t per year, compared to 775.000t imported in 2024
https://eur-lex.europa.eu/eli/reg_impl/2025/612/oj/eng
USA have finalized the import tariff for Korea at the level of 15%, withdrawing duty-free quotas back in March 2025.
https://www.bbc.com/news/articles/czxpvl9krxwo
India’s Directorate General of Trade Remedies has proposed safeguard regime with 12% applicable import tax.
https://dgtr.gov.in/sites/default/files/2025-08/NCV%20FINAL%20SGD%20Steel%2016.08.2025.pdf
The Ministry of Trade of Turkey has announced the final results of an ani-dumping investigation into imports of heavy plate steel from South Korea. The dumping margin is estimated at 4.37% for Posco, 4.40% for Hyundai Steel and 9.40% for other South Korean producers. The final decision will be adopted shortly[footnoteRef:41]. [41:  https://ticaret.gov.tr/data/660baf0713b876cad0db9d89/Kalın%20Levha%20Nihai%20Bildirim%20Raporu.pdf ] 
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[bookmark: _Toc207042527]F3 	Adjustments

. If you are aware of any factors that could mean costs or profits of the goods concerned are not substantially determined by market forces, please provide details and any supporting evidence.

	As analysed in detail above, Spartan has applied the following adjustments:
(4) the estimated average transport tariff for Korean producers at the level of [commercially sensitive data: non-confidential range: £ 14 – £ 18][footnoteRef:42]/t /t is applied for the normal value calculation at the EXW basis. [42:  Please see substantiation of confidentiality above] 

(4) the adjustment at the level of [commercially sensitive data: non-confidential range: £ 14 – £ 18]/t applied for product specification sold in the UK, containing at least [commercially sensitive data: non-confidential range: 50-65%]  of premium grade [commercially sensitive data], with applicable surcharge of [commercially sensitive data: non-confidential range: £ 20 – £ 28], is applied for the normal value calculation.
(4) the estimated cost of transport and insurance from Korea to the UK at the level of [commercially sensitive data: non-confidential range:  £ 90 – £ 125] is applied for the export price calculation.
(4) the estimated minimum loading cost at the level of [commercially sensitive data: non-confidential range: £ 4 – £ 6]  is applied for calculation of the export price from FOB to EXW basis.
[bookmark: _Toc16669226]
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[bookmark: _Toc16669227]

[bookmark: _Toc103662974][bookmark: _Toc207042528]SECTION G: Economic Interest Test

The Economic Interest Test helps the TRA assess the economic impact of a measure compared to what would happen if it the measure was not in place. There are six factors which the TRA must consider as part of the Economic Interest Test:
i) The injury caused by the importation of the dumped goods to UK industry and the benefits to that industry in removing the injury.
ii) The economic significance of affected industries and consumers in the UK. 
iii) The likely impact on affected industries and consumers in the UK. 
iv) The likely impact on particular geographic areas, or particular groups, in the UK. 
v) The likely consequences for the competitive environment and for the structure of markets for goods in the UK. 
vi) Other matters that the TRA considers relevant. 

The questions in this section will contribute to this assessment. Please provide information broken down by each of your company’s UK sites/facilities, where relevant and possible.  

[bookmark: _Toc103662976][bookmark: _Toc207042529]G1	Background

1. Please provide the names, legal addresses and telephone numbers of the following domestic companies: 
· Those that produce hot-rolled steel plates in the UK;
· Those that are involved in the importation, distribution, or sale of hot-rolled steel plates from third countries.

	UK producer
	Legal name of company:
	LIBERTY STEEL DALZELL LTD

	Name (point of contact):
	[redacted – contains personal information]

	Role:
	Sales

	Address:
	Park Street, Motherwell, ML1 1PU

	Telephone No:
	+44 1698 266 100

	Email:
	[redacted – contains personal information]

	Company website:
	https://libertysteelgroup.com/uk/contact/


[bookmark: _Toc207042530]
Importers
	Name:
	Stemcor London Trading Limited

	Address:
	London EC1Y 4TW

	Email:
	GroupEnquiries@Stemcor.com

	Telephone Number:
	+44 (0)20 7775 3600

	Contact person (if available)
	

	Nature of their business (retailer/agent etc)
	Trader



	Name:
	Duferco UK Ltd

	Address:
	 London EC4N 1TX

	Email:
	N/A

	Telephone Number:
	02038288890

	Contact person (if available)
	

	Nature of their business (retailer/agent etc)
	Trader



	Name:
	Salzgitter Mannesman UK

	Address:
	Harrogate HG2 8RE

	Email:
	[redacted – contains personal information]

	Telephone Number:
	01423 566660

	Contact person (if available)
	[redacted – contains personal information]

	Nature of their business (retailer/agent etc)
	Trader



	Name:
	OPR Group

	Address:
	 London ECV 9DS

	Email:
	[redacted – contains personal information]

	Telephone Number:
	 020 8146 3609

	Contact person (if available)
	[redacted – contains personal information]

	Nature of their business (retailer/agent etc)
	Trader




	Name:
	Brisko Metal Resources

	Address:
	Kingston on Thames KT1 3GZ

	Email:
	 

	Telephone Number:
	  +44 (0) 208 974 6923

	Contact person (if available)
	 

	Nature of their business (retailer/agent etc)
	Trader



	Name:
	 Belmont & Knott Ltd

	Address:
	  Stevenage SG1 2FP

	Email:
	  [redacted – contains personal information]

	Telephone Number:
	 01438 742020

	Contact person (if available)
	 [redacted – contains personal information]

	Nature of their business (retailer/agent etc)
	 
Trader
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2. Please provide an overview of your upstream supply chain for hot-rolled steel plates (e.g., producers of raw materials). Where possible, please describe the number, location and size of UK producers at each stage.


	[redacted – commercially sensitive information] In this non-confidential version Spartan has not provided information on its upstream suppliers. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan
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3. [bookmark: _Hlk206963519]Please provide an overview of your downstream supply chain. Please indicate who the consumers of hot-rolled steel plates are, which industry and level of trade they relate to and whether they are companies or private individuals. 

	Please see the relevant list of downstream customers in Appendix G.3.3[footnoteRef:43] [43:  Appendix G.3.3 is not provided in this non-confidential version because it contains information on Spartan’s downstream customers. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan] 
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[bookmark: _Toc103662977][bookmark: _Toc207042531]G2 Your company

1. Please complete Annex E1 – Economic Interest Test, providing employment figures in full-time equivalents (FTE) for each of your company’s UK sites or facilities.[footnoteRef:44] [44:  In this non-confidential version, Spartan has not provided absolute figures of Spartan’s economic indicators. This is highly commercially sensitive information which is not publicly available and which disclosure to the competitors will result in injury for Spartan.] 

 
2. How would these employment figures be affected if an anti-dumping measure was imposed? Please support your claims with evidence.

	There would be no immediate effect on the employment figures if the anti-dumping measure was imposed. This is because we have maintained the same level of employment over a range of output volumes in recent years, and we expect any anti- dumping measure to primarily impact import prices in the domestic market. 
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3. How would your domestic sales of hot-rolled steel plates be affected if an anti-dumping measure was imposed? Please support your claims with evidence.

	We consider a substantial price recovery for Spartan possible in case of an imposition of anti-dumping adjustment – referring to the logic described in the section E.12.
Average prices of Spartan could be improved by the amount of relevant Korean adjustment reduced by the expected market share of Korea in Spartan’s accessible market ([redacted – commercially sensitive information]).
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4. How significant is the production of hot-rolled steel plates relative to your company's entire UK production?

	Steel plates constitute 100% of our entire UK production
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[bookmark: _Toc103662978][bookmark: _Toc207042532]G3 Potential impacts of a measure

1. Please describe how you would expect an increase in the import prices of hot-rolled steel plates to affect each of the following. Where possible, please support your claims with evidence.
· Domestic prices of hot-rolled steel plates in the UK;

	Please see to the comments in the sections E.12, G.2
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· Total UK production of hot-rolled steel plates;

	We would expect some increase in Spartan’s production volume in case of an anti-dumping adjustment as we would be able to recover some previously lost volume as any measures would provide a ‘level playing field’ in terms of pricing. This would help support the long term viability of Spartan as currently the only active plate rolling mill in the UK.
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· [bookmark: _Hlk127799797]Total imports of hot-rolled steel plates from the Republic of Korea and other third countries to the UK; and

	There may be a corresponding drop in plate imports to the UK from Korea as Spartan regains some volume as above. However, the main purpose of a potential adjustment in case of Korea would be the restoration of “level playing field” that we consider disrupted during the POI by the pricing tactics of the Korean suppliers. The risk is that any potential drop in imports form Korea is offset (or more than offset) by the introduction of imports from quota free Developing Countries – such as Indonesia – where some manufacturers – including Korean – have plate manufacturing plants.
 

	
	Appendix reference:



· Total exports of hot-rolled steel plates from the UK.

	We do not see any direct relation between Spartan’s export opportunities and a potential imposition of an anti-dumping adjustment against Republic of Korea.
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2. Do you know of any related industries that would be affected if an anti-dumping measure was imposed?
Please consider in particular:

· Upstream industries – those who produce inputs (such as raw materials) needed for the production of hot-rolled steel plates;

	In case of plate production increase in the UK, local producers of semi-finished feedstock (slabs) could benefit from the increased demand.
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· Downstream industries – those who purchase hot-rolled steel plates;

	Those who purchase plates would see a normalisation of the prices offered across the market if any measures prevented product being dumped in the UK market.
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· Industries for complimentary goods – those which would typically be bought alongside hot-rolled steel plates (such as ink being bought with printers); and

	We do not believe there are any complimentary industries.
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· Industries for substitute goods – those which might be bought instead of hot-rolled steel plates (such as margarine instead of butter).

	The two industries referred to in B2.12 (Hot Rolled Sheets and Large Rolled Beams) could be marginally affected
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3. To what extent would you expect any changes in prices of hot-rolled steel plates to be passed onto final consumers? 

	Any changes in prices would likely be passed on to the final consumers – unless those producing the finished goods from plate chose to absorb some or all of any increase.
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4. Would your plans for investment or expansion in the UK over the next five years be affected if an anti-dumping measure was imposed? Please support your claims with evidence.

	We would not envisage any substantial effect on either our investment plans or expansion plans if an anti-dumping measure was imposed. 
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5. As a public body, the TRA has an obligation under the Equality Act 2010 to ensure that the possible effects of its activities on different people are considered. This public sector Equality Duty covers the following protected characteristics: 
· age, 
· disability, 
· gender reassignment, 
· marriage or civil partnership, 
· pregnancy and maternity, 
· race, 
· religion or belief, 
· sex, and 
· sexual orientation.

Please provide any relevant information about whether the imposition of an anti-dumping measure might disproportionately affect any of these groups or any other particular group.

	We do not envisage that any anti-dumping measure would disproportionately affect any of the listed groups or any other particular group.
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6. [bookmark: _Hlk130292473]How would the number or range of suppliers in the hot-rolled steel plates market be affected if an anti-dumping measure was imposed? Please provide an explanation.

	We would not expect to see an impact on either the number or range of suppliers in the hot rolled steel plates market if anti-dumping measures were imposed. The likely impact is price normalisation across the market which would equally impact all parties involved.
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7. How would the suppliers’ ability to differentiate their products by price, quality, service or innovation in the hot-rolled steel plates market be affected if an anti-dumping measure was imposed? Please provide an explanation.

	Those suppliers currently differentiating their products on quality, service or innovation would be unlikely to be affected; any anti-dumping measure would prevent Korean suppliers disproportionately differentiating on price. It would not prevent suppliers from other ‘unregulated’ countries, from either starting or continuing to do so.

	
	Appendix reference:



8. How would the cost of switching between suppliers in the hot-rolled steel plates market be affected if an anti-dumping measure was imposed? Please provide an explanation.

	We do not believe the cost of switching suppliers would be affected by any measure. The measure would provide price normalisation in the market but have no impact on the actual cost to change suppliers.
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9. How would the suppliers’ ability to set agreed prices between themselves or for certain consumers or products be affected if an anti-dumping measure was imposed? Please provide an explanation.

	No effect - as we do not set agreed prices with any other suppliers.
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10. How would the choices of hot-rolled steel plates available to consumers be affected if an anti-dumping measure was imposed? Please provide an explanation.

	No effect. There would still be a full range of steel plates available to consumers. Plate imports would continue to be offered – the measures would merely impact the price of Korean goods. 
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11. How would the ability of downstream businesses or consumers to make informed decisions be affected if an anti-dumping measure was imposed? Please provide an explanation.

	No impact – any measures imposed would be wholly transparent – so informed decision could still be made.
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12. Are there any additional economic factors that you consider to be relevant for the Economic Interest Test in this investigation?

	No
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[bookmark: _Toc207042533]SECTION H: Checklist and appendices

This section is an aid to ensure that you have completed all sections of this questionnaire.

	Section
	Please tick if you have responded to all questions

	Section A – Company structure and operations
	+

	Section B – About your goods
	+

	Section C – Costs and production
	+

	Section D – Sales
	+

	Section E – Injury to your company
	+

	Section F – Dumping
	+

	Section G – Economic interest test
	+


+Add additional rows as required

Please list any appendices that you have referenced in your responses and are attaching with this questionnaire.

	Appendix reference
	Document title

	
	

	
	

	
	

	
	


+Add additional rows as required
Imports from South Korea, tonns	2021	2022	2023	2024	POI (Apr'24-Mar'25)	14348	26830	42231	42391	50824	Relative increase/decrease as compared to 2021, %	
2021	2022	2023	2024	POI (Apr'24-Mar'25)	86.99470309450794	194.33370504599947	195.44884304432674	254.22358516866461	




Imports from South Korea, tonns	2021	2022	2023	2024	POI (Apr'24-Mar'25)	14348	26830	42231	42391	50824	Total imports of plates to the UK, tonns	2021	2022	2023	2024	POI (Apr'24-Mar'25)	288104	314738	329809	308533	350241	Share of dumped imports from the South Korea in total imports of plates to the UK, %	
2021	2022	2023	2024	POI (Apr'24-Mar'25)	4.9801460583678114	8.5245505785764664	12.804683923119139	13.739535155072552	14.51115089324208	




Price of the total imports, GBP/tonn	
2021	2022	2023	2024	POI (Apr'24-Mar'25)	795	1136	1014	928	925	Dumped price of imports from the South Korea, GBP/tonn	
2021	2022	2023	2024	POI (Apr'24-Mar'25)	640	996	728	609	579	Price of imports of other importers than from the South Korea, GBP/tonn	
2021	2022	2023	2024	POI (Apr'24-Mar'25)	803	1149	1056	978	983	



Imports from the South Korea, relative index as compared to 2022, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	57.402161759224754	57.998509131569136	89.42974282519566	Domestic sales, relative index as compared POI 1, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	-28.358122743682316	-16.210830324909736	-26.880866425992778	



Imports from the South Korea, relative index as compared to 2022, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	57.402161759224754	57.998509131569136	89.42974282519566	Net operating profit (£), relative index as compared POI 1, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	-33.716135308212785	-32.02361397341484	-142.53833629907302	



Imports from the South Korea, relative index as compared to 2022, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	57.402161759224754	57.998509131569136	89.42974282519566	Average net operating profit (%), relative index as compared POI 1, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	-41.739130434782609	-18.260869565217391	-178.26086956521738	



Imports from the South Korea, relative index as compared to 2022, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	57.402161759224754	57.998509131569136	89.42974282519566	Output by volume (MT), relative index as compared POI 1, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	-10.814342659446453	-12.891565132370644	-33.337093862815877	



Imports from the South Korea, relative index as compared to 2022, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	57.402161759224754	57.998509131569136	89.42974282519566	Average output in volume per employee, relative index as compared POI 1, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	-8.3958556627366931	-10.539478385137542	-32.440157198999643	



Imports from the South Korea, relative index as compared to 2022, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	57.402161759224754	57.998509131569136	89.42974282519566	Net cash flow for  like goods (£), relative index as compared POI 1, %	
1 April 2021 - 31 March 2022	1 April 2022 - 31 March 2023	1 April 2023 - 31 March 2024	1 April 2024 - 31 March 2025	0	-171.40136253754304	14.420188997143057	-96.747491026298434	
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Metal Expert's World Steel Capacities service covers over 2 000 plants, including integrated producers, mini-mills and re-rollers all over the
World. Updated in real time with high accuracy and detalization with no time lag. Answers the question when, where, how investments,
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Metal Expert's MENA Billet & Longs Datastream is a quarterly report with an in-depth focus on the volume of the spot billet market in
Turkey, Iran, GCC and North Africa, its structure and balance, which includes also comprehensive data on existing billet and longs capacity
and new projects, as well as cost assessments for the main market participants.
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