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Anti-Dumping Questionnaire: Overseas Exporter
Case ER0081: Expiry Review of Welded Tubes and Pipes originating in the Republic of Belarus and the People’s Republic of China




	Period of Investigation (POI):
	01 October 2024 to 30 September 2025 

	
	 

	Injury period:
	01 October 2021 to 30 September 2025 

	
	 

	Deadline for response:
	22 March 2026

	
	 

	Contact details:
	ER0081@traderemedies.gov.uk

	
	

	Completed on behalf of:
	Please complete




When you have completed this form, indicate the confidentiality status of this document by placing an X in the relevant box below:
☐  Confidential
☐  Non-confidential – will be made publicly available

Your completed response must comprise this questionnaire and the corresponding annexes. Please note that you will have to provide Confidential and Non-Confidential versions of the questionnaire and annexes, as well as any additional documents you append. All documents should be uploaded to the Trade Remedies Service (www.trade-remedies.service.gov.uk) by 22 March 2026. 
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[bookmark: _Toc220572884][bookmark: _Toc222474932]List of abbreviations

	AS&G
	Administrative, Sales & General

	CIF
	Cost, Insurance, and Freight

	CN code(s) 
	Combined Nomenclature codes

	CTM 
	Cost To Make

	COGS
	Cost of Goods Sold.

	EBIDTA
	Earnings Before Interest, Depreciation Tax and Amortization 

	EBT
	Earnings Before Tax 

	EIT
	Economic Interest Test

	FIE
	Foreign-Invested Enterprises  

	FIFO
	First in first out

	FOB
	Free on Board

	FTE
	Full-Time Equivalents  

	GAAP
	Generally accepted accounting principles

	GMP
	Good Manufacturing Practices

	IATF
	International Automotive Task Force

	IFRS
	International Financial Reporting Standards

	ISO
	International Organization for Standardization

	IP
	Injury period

	LIFO
	Last in first out

	LLP
	Limited Liability Partnership

	PBT
	Profit Before Tax 

	PCN
	Product Control Numbers

	PMS
	Particular Market Situation

	POI 
	Period of Investigation

	PSED
	Public Sector Equality Duty

	ROI
	Return on Investment

	RM
	Raw material

	R&D
	Research & Development 

	SEZ
	Special Economic Zone

	SIE
	State-Invested Enterprises

	SOEs
	State-Owned Enterprises 

	SOFP
	Statement of Financial Position

	SOPL
	Statement of profit or loss

	T by T
	Transaction by Transaction

	TRA
	Trade Remedies Authority 

	VAT
	Value Added Tax  

	WTO
	World Trade Organisation




[bookmark: _Toc222474933]Introduction

[bookmark: _Toc222474934]About us, this case and this questionnaire

The Trade Remedies Authority (TRA) investigates whether trade remedies are needed to prevent injury to UK industry. 

This expiry review is in reference to the Trade Remedies Authority’s notice 2023/09: anti-dumping duty on Welded Tubes and Pipes from the Republic of Belarus (Belarus) and the People’s Republic of China (PRC). The review will consider whether dumping of Welded Tubes and Pipes originating in Belarus or the PRC is likely to continue or recur; and, whether injury to the UK industry is likely to continue or recur if the goods were no longer subject to the current anti-dumping amount. 

[bookmark: _Toc222474935]Why should I take part?

We are asking foreign exporters of Welded Tubes and Pipes to complete this questionnaire to inform our review of whether the current anti-dumping measure should be extended.

If you are an exporter of the goods subject to review to the UK but do not produce these goods, please complete sections of the questionnaire you are reasonably able to answer. 

Furthermore, please provide the case team with contact details for the company/companies that produce the goods subject to review that you export.

The information your company provides will help us to reach a fair and proportionate decision. To note, we use the term ‘company’ in this questionnaire to cover all businesses including sole traders.

[bookmark: _Toc222474936]How do I respond?

Detailed guidance on how to complete the questionnaire is provided in the instructions section below and on the Guidance tab of the annexes. 

Please provide all the information requested by 22 March 2026. We may need to issue a deficiency notice if we determine that the information supplied in the questionnaire is incomplete or inadequate. We may also send a notice requesting clarification or supplementary information if necessary. Therefore, please provide as much detail as possible in your responses.  

[bookmark: _Toc222474937]Where can I find more information?

Our trade remedies guidance provides general information about our investigations and processes we follow. If you have any questions relating to our processes, please contact our Trade Remedies Advisory Service on contact@traderemedies.gov.uk.  

If you have any specific questions relating to the case, now or while you’re completing the questionnaire, please contact the Case team at ER0081@traderemedies.gov.uk.

[bookmark: _Instructions_on_completing][bookmark: _Toc32327980][bookmark: _Toc222474938]Instructions on completing this questionnaire

[bookmark: _Toc222474939]Preparing your response

This section sets out guidance on how to complete this questionnaire.

If you think you will not be able to complete the questionnaire within the required time, please contact the case team ahead of the deadline using the contact details on the cover of this questionnaire. You should outline the length of extension you need (this should not exceed two weeks) and the reasons why. We will notify you of our decision. If we can accommodate an extension, we will publish a note on our public file to record both the request and the extension granted.

[bookmark: _Toc222474940]How to answer the questions

Please read and follow all the instructions carefully. Further guidance and a glossary of terms can be found on the guidance tab of the annexes, along with examples of how to present data for confidential and non-confidential responses, formatting of figures, and overviews of what each section relates to. 

Your company will need to substantiate all claims with relevant data and information. You will be asked to attach supporting documents in appendices to supplement your responses: retain all these documents, your completed spreadsheet annexes, and any calculations you made when developing your responses for use during the verification of your response. 

Please also note the following points:
· Please provide all formulas and calculations used within your questionnaire response. Space has been provided in the Guidance page of the annexes for you to do so. 
· Please ensure that any attachments are given a corresponding appendix reference in the title of the document and that these are referenced in the boxes provided. 
· Any documents not in English should be accompanied by an English translation.
· Provide all costing figures as actual amounts. Where actual amounts cannot be provided and you have reported standard costing instead, please indicate this in the relevant answer, and explain the variance from actual costs, if any.  
· All figures should be reported net of tax unless otherwise stated. 

Do not leave any questions blank. If the question is not relevant to your organisation, please explain why. If the answer to a question is “zero”, “no” or “none”, please write this. 

[bookmark: _Toc32327982][bookmark: _Toc222474941]Preparing confidential and non-confidential copies

You will need to submit one confidential version and one non-confidential version of your questionnaire and the corresponding spreadsheet annexes by the due date. We will publish the non-confidential version on the public file. Examples of confidential and non-confidential responses are in the guidance tab of the annexes. Please ensure that each page of information you provide is clearly marked either “Confidential” or “Non-Confidential” in the header. 

It is your responsibility to ensure that the non-confidential version does not contain any confidential information.  Please see our guidance on how to submit information for further details on what can be considered confidential and how to prepare a non-confidential version of this questionnaire. 

In preparing your response, please note the following: 
· Remember to include a statement explaining why information obtained in your response should be treated as confidential e.g. the data is commercially sensitive. 
· Provide the source for all information or data you don’t own and clearly state any restrictions on sharing it. 
· If you do not provide a non-confidential summary (or a statement of reasons why you cannot provide this) each time you provide confidential information, the TRA may disregard the information you give us. 

All information provided to the TRA in confidence will be treated accordingly and will not be disclosed (except in limited circumstance as permitted by Regulation 46 of The Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019) and will be stored in protected systems. The non-confidential version of your submission will be placed on the public file, which is available on www.trade-remedies.service.gov.uk/public/cases. 

[bookmark: _Toc16669609][bookmark: _Toc17123991][bookmark: _Toc32327983][bookmark: _Toc222474942]Providing information from subsidiaries or associated parties

Section A of this questionnaire includes detailed questions about your company structure. Although this questionnaire is intended for your company, our investigation covers all subsidiaries and any other associated companies involved in the import, production, sale, Research & Development (R&D), distribution and/or supply of the like good and/or goods subject to review.

Please note, both natural persons (individuals) and legal persons (e.g. companies) are considered to be associated where they meet the definition of ‘Related Persons’ in Regulation 128 of The Customs (Import Duty) (EU Exit) Regulations 2018.
· If any of your subsidiaries or associated companies are also an exporting producer of like goods, they should also complete an Overseas Exporter questionnaire. Please make sure you provide your subsidiaries with access to it.
· Where your subsidiaries or associated companies are not producers but are involved in the sales of the like goods, please complete Annex II ‘Associated Companies’ and also include information related to the associated company in the relevant sections of this questionnaire. 

If you have any queries about this part of the process, please contact the Case Team using the details provided on the cover of this questionnaire.

[bookmark: _Toc32327984][bookmark: _Toc222474943]What happens next

Once you have completed your questionnaire responses including the corresponding annex(es) and any additional documents requested, you must upload confidential and non-confidential versions through our Trade Remedies Service. Following this:
· you will receive an email confirming the documents have been uploaded successfully; 
· the Case Team will contact you if further information is required;
· the non-confidential responses will be placed on the public file; and
· the Case Team may contact you to arrange a visit to verify the information contained in your responses.

[bookmark: _Toc16669607][bookmark: _Toc17123989][bookmark: _Toc32327985][bookmark: _Toc222474944]Verifying the information you supply	

The TRA will verify, as far as possible, the information provided to it. As part of this process, we may conduct verification visits. If we need to verify information that you provide by visiting your premises, the Case Team will contact you to arrange this.  

Visits can last several days, during which we will want to speak to management and staff to help establish the completeness, relevance and accuracy of the information provided. 

Please keep a record of formulas and steps used in your calculations and other related material/documentation as it may be asked for during verification.

In some circumstances, verification may be conducted remotely.

We intend to conduct verification within the following period: 01 April 2026 – 31 May 2026. Please indicate any dates when you would be unable to host a verification visit.

	Please answer here

	
	Appendix reference:



[bookmark: _Hlk102134439]Once verification is complete, the TRA will prepare a report and share a draft with you. the TRA will then ask you to prepare a non-confidential copy of the report for the public record. If you feel some information in the report should be kept confidential, please provide your reasons for this.
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[bookmark: _Toc222474945]The scope of this review

[bookmark: _Toc222474946]Goods subject to review

This review covers Welded Tubes and Pipes originating in Belarus or the PRC, described as:

Welded Tubes & Pipes, of iron or non-alloy steel, of circular cross-section and of an external diameter not exceeding 168.3 mm, excluding line pipe of a kind used for oil or gas pipelines, casing and tubing of a kind used in drilling for oil or gas, precision tubes and tubes and pipes with attached fittings suitable for conducting gases or liquids for use in civil aircraft. 

These Welded Tubes and Pipes are currently classifiable within the following Commodity codes:

7306304120		7306304920		7306307280		7306307780

[bookmark: _Hlk57816866]These codes are only given for information and are subject to change. 

In this questionnaire, these goods will be referred to as ‘the goods subject to review’. Any reference to ‘goods subject to review’ in this questionnaire refers to the goods description above.

[bookmark: _Toc222474947]Like goods

In addition to seeking information about your company’s export sales to the UK of the goods subject to review, this questionnaire will also ask about your sales of like goods in your domestic market and to third countries. Any reference to ‘like goods’ in this questionnaire refers to goods which are like the goods subject to review in all respects, or with characteristics closely resembling them. 

Please follow the instructions for each question to provide the appropriate information regarding the like goods and goods subject to review.


[bookmark: _Toc222474948]Product Control Numbers (PCN)
 
The TRA uses Product Control Numbers (PCNs) to define and distinguish the different types of products that fall under the goods description above. 
 
PCNs, which come in the form of an alphanumeric code, help to create a categorisation system so that comparisons can be made between goods produced in the domestic UK market and those produced in foreign markets. 
 
In this questionnaire and the corresponding annexes, you will be asked to construct PCNs representing the different types of products you produce. Follow the PCN structure when responding to questions and completing annexes.  
 
When giving your PCNs do not use any spaces, dashes or other means of separation. Ensure you follow the order of characteristics outlined in the PCN table:

	PCN Structure
	 
	 

	Characteristic
	Description
	PCN Value

	Outer finish
	Galvanised finish (zinc coated)
	G

	
	Black
	B

	
	Other (Please specify)
	O

	Size of the outside diameter
	e.g. 10.2 mm
	"0102"

	
	e.g. 165.1 mm
	"1651"

	End finish
	Plain end
	P

	
	Bevelled
	B

	
	Threaded
	T

	
	Threaded with couplings
	C

	
	Other (Please specify)
	O

	Wall thickness
	e.g. 1.80 mm
	180

	
	e.g. 4.85 mm
	485





[bookmark: _Toc222474949]SECTION A: Company structure and operations

[bookmark: _Toc11414522][bookmark: _Toc16852823][bookmark: _Toc222474950]A1	Identity and contact details

1. Please complete the table below, ensuring that the point of contact given has the authority to provide this information:

	Company information

	Legal name of company:
	

	Legal structure (e.g., limited company, sole trader, partnership etc):
	

	Year of establishment:
	

	Other operating names:
	

	Company registration number:
	

	Place of registration:
	

	Address of main site:
	

	Postcode:
	

	Contact details

	Name (point of contact):
	

	Job title:
	

	Business address:
	

	Telephone No:
	

	Email:
	

	Website:
	



2. If you have appointed an external party to act on your behalf in this review, please provide their details and attach a letter confirming the TRA should contact them directly:
[bookmark: _Toc11414523][bookmark: _Toc16852824]
	Name:
	

	Address:
	

	Telephone No.:
	

	Email:
	

	Confirm they have signed authority to act (Yes/No):
	

	
	Appendix reference:



[bookmark: _Toc222474951]A2	About your company 
[bookmark: _Hlk4500265]
1. Is your company:
· A producer of the like goods/goods subject to review
· An exporter of the like goods/goods subject to review
· An importer of like goods from other countries
· A mixture of the above, please specify.
[bookmark: _Hlk4500524]
	Please answer here

	
	Appendix reference:



2. We need to check the legal establishment of your company. Supply the latest copy of the following documents:
· Proof of registration of the company with the competent authorities.
· Certificate of incorporation and Articles of association (or equivalent for your jurisdiction).
· Any relevant business license(s) issued by the competent authority for your industry.
Clearly specify what you are submitting and provide appendix references for your attachments in the box below.

	Please answer here

	
	Appendix reference:



[bookmark: _Toc11414524][bookmark: _Toc16852825][bookmark: _Toc222474952]A3	Organisational structure

Answer the question below about the internal structure of your company and any associations with other companies. Both natural persons (individuals) and legal persons (e.g. companies) are associated where they meet the definition of ‘related persons’ in Regulation 128 of The Customs (Import Duty) (EU Exit) Regulations 2018.

1. [bookmark: _Toc11414526]Please complete the Organisational structure tab in Annex I for your:
· Company’s worldwide corporate structure and affiliations;
· All companies in the group associated with the like goods;
· Types of control in non-group entities (e.g. Directorship, Shareholding)

[bookmark: _Toc16852826][bookmark: _Toc222474953]A4	Board members and principal shareholders

1. If your company is part of a group (e.g. parent company with subsidiaries, joint-ventures, common ownership, state ownership), can you:
a) Provide a diagram showing the complete ownership structure. [Note: the diagram of corporate structure should be for the company's ultimate parent company].
b) List all related companies involved in the production or sale of the like goods and a description of the functions performed by each company within the organisation; and
c) Specify which company within the group owns the production facility(ies)?
d) Specify which company within the group carries out the sales of the goods?

	Please answer here

	
	Appendix reference:



2. Complete the table below if your company has established long-term agreements over the injury period or relationships with any company/companies located in the UK, Belarus or the PRC or in third countries for the production (e.g. sub-contracting), supply and sale of the like goods, or other licensing, technical patent or compensatory agreements.

	Company name and address
	Nature of agreement
	Company registration number and place of registration
	Appendix Number of contract

	 
	 
	 
	 


+Add additional rows as required 

[bookmark: _Toc11414530][bookmark: _Toc16852828][bookmark: _Toc222474954]A5	Accounting practices

1. State your financial accounting period (e.g. 01 January to 31 December)? If any changes have occurred with respect to this period or in your accounting practices over the last four financial years, please describe these changes.

	Please answer here

	
	Appendix reference:



2. For your company and any associated parties involved in the production, marketing or sales of the goods subject to review, attach copies of your financial statements and audit reports covering the injury period.

If your financial statements are unaudited, explain why this is the case.

	Please answer here

	
	Appendix reference:



3. For your company and any associated parties involved in the production, marketing or sales of the goods subject to review: provide workings (explaining sources) used to produce the annex information for the goods subject to review and like goods for the Period of Investigation (POI). This information helps us reconcile your data.

	Please answer here

	
	Appendix reference:




[bookmark: _Toc222474955]SECTION B: Understanding your goods

 The PCN structure and table is given in the scope section of this document. 

1. Please complete the Your goods tab in Annex I. If your company manufactures a range of like goods, list this information for each individual model (or by similar groups of models) in the range.

2. For the following question, please consider the most commonly sold models, or group(s) of model(s) you produce.

     Are there any significant differences (i.e., physical, commercial) between:
a) the like goods sold by your company in your domestic market; and
b) the goods subject to review exported to the UK by your company; and
c) the like goods exported by your company to all other countries (excluding the UK).

Supply any relevant evidence (e.g. sales brochures, input costs, or other promotional material)

Please do not include differences in terms of sales prices and costs here; differences in respect of sales prices and costs are asked in the following question.

	Please answer here

	
	Appendix reference:



3. For the following question, please consider the most commonly sold models, or group(s) of model(s) you produce.

     Are there any significant differences in costs and sales price (i.e., between:
a) the like goods sold by your company in your domestic market; and
b) the goods subject to review exported to the UK by your company; and
c) the like goods exported by your company to all other countries (excluding the UK).

Supply any relevant evidence (e.g. sales brochures, input costs, or other promotional material).

	Please answer here

	
	Appendix reference:



4. Are the like goods you produce different (i.e., technically, physically, or any other relevant factor) from the like goods produced industry-wide in your country?

If yes, please explain how your goods differ, and whether this causes any significant differences in price. 

	Please answer here

	
	Appendix reference:



5. Are there any differences between your like goods, and the UK’s like goods? 
If yes, what impacts do these differences have on
a) product quality
b) price
Supply any relevant evidence (e.g. sales brochures, input costs, or other promotional material).

	Please answer here

	
	Appendix reference:



6. List all production standards, international and/or domestic, (e.g. ISO, GMP, IATF) your company currently conforms to, for the like goods

	Please answer here

	
	Appendix reference:



7. In respect of your domestic and international production standards, are there significant differences between the standards that your company conforms to for the like goods in your domestic market, compared to the technical standards required for the UK market? 
Does your existing production processes/production quality already meet UK requirements?

	Please answer here

	
	Appendix reference:



8. How easy/difficult would it be to change production processes to produce goods that meet the UK's required technical standards?

	Please answer here

	
	Appendix reference:



9. Have you identified any trends or demands in the UK market that have, or you anticipate will have an increased demand for the goods you produce?

	Please answer here

	
	Appendix reference:







[bookmark: _Toc222474956]SECTION C:Sales

[bookmark: _Toc16852832][bookmark: _Toc222474957]C1	Sales reconciliation

In this section, we ask you about your total sales during the POI. This includes sales of the goods subject to review, sales of the like goods in your domestic market and exported to other countries and sales of all other goods you might produce

1. Please complete the Sales tab in Annex I.

Use the box below to further explain the data and methods used in production of the submitted sales figures in Annex I. You may also submit additional documentation in support of your submission.

	Please answer here

	
	Appendix reference:



2. If available, provide copies of price lists issued or used during the POI for all customer types in Belarus or the PRC, including those used by associated companies. 

	Please answer here

	
	Appendix reference:



3. Are your export sales figures based on Free on Board (FOB) or Cost, Insurance, and Freight (CIF) Incoterms?

	Please answer here

	
	Appendix reference:



4. Are there any factors that affect the domestic and export sales prices? (For example: government rebates, government taxes, existing trade remedies measures.) 

Provide supporting evidence to your response.

	Please answer here

	
	Appendix reference:



5. If you sell the like goods to third countries, explain below whether these countries are affected by any trade remedies measures, and what impact this has had on your sales prices.

	Please answer here

	
	Appendix reference:



[bookmark: _Toc222474958]C2	Costs and performance

1. Please complete the Income statement tab in Annex I, with information about all the goods, and the goods subject to review and the like goods your company produces.

	Please answer here

	
	Appendix reference:



2. Please explain what factors impacted the level of profits for:
· like goods sold domestically
· goods subject to review/like goods sold for export

	Please answer here

	
	Appendix reference:



[bookmark: _Toc222474959]C3	Production

1. Please provide a description of your company's production facilities. List all facilities involved in the production process, explaining the production activities at the major facilities and whether any stages are subcontracted.

	Please answer here

	
	Appendix reference:



2. Describe the main inputs to the production process of the like goods and goods subject to review, and whether the supplier(s) is associated or not. 

	Please answer here

	
	Appendix reference:



3. Explain at what stage in the production process is the most value added to your like goods and the goods subject to review.
If you are aware that the production process of the like goods is materially different from the process used in the UK, explain the differences.

	Please answer here

	
	Appendix reference:



4. Explain your production scheduling. For example, do you produce to order or maintain continuous production and hold stock?

	Please answer here

	
	Appendix reference:



5. How easy is it for your company, and/or other Belarusian or Chinese producers to increase or decrease production in response to changing market conditions such as increased demand?

	Please answer here

	
	Appendix reference:



6. Describe if there are other goods that can be produced using the same manufacturing equipment/processes, that are not the like goods/goods subject to review?
Describe how feasible it would be to shift production to the like goods/goods subject to review.

	Please answer here

	
	Appendix reference:



7. Provide industry-wide production figures of the like goods by your country for the injury period, and the source(s) of these figures.

	Please answer here

	
	Appendix reference:



8. Provide industry-wide planned/forecast production figures of the like goods by your country over the next 5 years and provide the source(s) for these claims.

	Please answer here

	
	Appendix reference:



[bookmark: _Toc16852869][bookmark: _Toc222474960]C4	Capacity

1. Please complete the Capacity tab in Annex I.

2. Explain your calculation of the capacity and the capacity utilisation for the goods subject to review. What is the basis for calculating your capacity? (For example, number of shifts, working days per year, name plate versus actual capacity, idle time for machinery maintenance and changes in the production process etc.).

	Please answer here

	
	Appendix reference:



3. Do you have plans to begin new product lines or increase current production capacity of the;
· Goods subject to review in the UK market, and 
· Like goods in your domestic market or any other third country markets.

Provide us with full details of your plans and explain how you expect these plans to be affected if the existing anti-dumping measure on the goods subject to review were to no longer apply.

	Please answer here

	
	Appendix reference:



4. Other than the goods subject to review and like goods, explain whether the plant production capacity can be used to produce other goods and how this is done. Explain your method for allocating production capacity in this situation.

	Please answer here

	
	Appendix reference:



5. Provide information on industry-wide capacity figures for the like goods in your country for the injury period and provide the source(s) of these figures.

	Please answer here

	
	Appendix reference:



6. Provide any information you have on anticipated industry-wide changes to production capacity of the like goods over the next 5 years. This could include any planned expansions, investments or closures. 

Provide the source(s) for these claims.

	Please answer here

	
	Appendix reference:




[bookmark: _Toc16852870][bookmark: _Toc222474961]C5	Stock

1. Please complete the Stock tab in Annex I.

2. If the existing anti-dumping measure on the goods subject to review were to no longer apply, how do you expect your stock levels would be affected?

	Please answer here

	
	Appendix reference:



3. Provide information on industry-wide stock levels (inventory) for the like goods in your country for the injury period and provide the source(s) of these figures.

	Please answer here

	
	Appendix reference:





[bookmark: _Toc222474962]SECTION D: Domestic market conditions

1. Based on your knowledge, approximately how many producers of the like goods are in your country? What impact does competition in your domestic market have on your business, and how do you remain competitive?

	Please answer here

	
	Appendix reference:



2. Describe the end-use(s) of Welded Tubes and Pipes. If there are multiple uses, list them, and estimate what proportion of your sales goes toward each type in respect of sales;
a) domestically, and 
b) for export 

	Please answer here

	
	Appendix reference:



3. Do you anticipate an increase or a decrease in the domestic demand for your like goods and the end-use product(s) industry? 
Substantiate with sources/evidence
	Please answer here

	
	Appendix reference:



4. Describe how you would expect to be affected if the existing anti-dumping measure on the goods subject to review were to no longer apply:
· your exports of the goods subject to review to the UK
· market price of the goods in the UK

	Please answer here

	
	Appendix reference:







[bookmark: _Toc222474963]SECTION E: Particular Market Situation (PMS)

Within the application, it has been alleged that a PMS exists in the PRC in the form of domestic prices reflecting non-commercial factors. These non-commercial factors include:
· Structural distortions in China’s economic system, relating to:
· The domination of state ownership (socialist market economy)
· CCP leadership embedded at all layers of governance and enterprise management 
· State-driven economic planning
· Financial, regulatory and legal system distortions
· Selective enforcement of bankruptcy
· Favourable allocation to SOE’s and politically important sectors
· Systematic distortion of all factors of production within the PRC, including:
· Raw materials
· Energy
· Land
· Labour

The full allegations are outlined in section 4.1.1.1.1 (paragraphs 35-39/pages 10-20) of the application. 
Provide an explanation, plus any supporting evidence, for each allegation to show that these costs/prices are determined by open market conditions. Where costs/prices may be low please offer an explanation, plus any supporting evidence, of the cause.

	Please answer here

	
	Appendix reference:



If the TRA determines that a PMS exists during the POI, the TRA must consider whether because of that PMS such sales do not permit a proper comparison between the like goods destined for consumption in the exporting country or territory and the goods subject to review.

1. Comment and provide evidence on:
a. The effect that the alleged PMS has on domestic prices in the PRC.
b. The effect that the alleged PMS has on export prices from the PRC to the UK 
c. Whether the effect of the alleged PMS is such that exporters’ domestic prices and export prices cannot be properly compared.

	Please answer here

	
	Appendix reference:



2. Prevailing conditions of competition in the Belarusian or Chinese market. 
Can you describe:
a. The Belarusian or Chinese market for the goods 
b. Demand for the goods in Belarus or the PRC
c. The factors that influence consumption/demand/variability in Belarus or the PRC
d. Describe the way in which Belarus or the PRC’s manufactured goods compete in the Belarusian or the PRC market
e. Any other factors that are relevant to conditions of competition in the Belarusian or Chinese market for the goods

	Please answer here

	
	Appendix reference:




3. Relationship between price and cost in Belarus or the PRC
Can you:
a. Describe how pricing expectations are set in the market in Belarus or the PRC
b. Explain the process for how you determine the selling prices of the goods for Belarus or the PRC
c. Explain how cost to make and sell are considered in determining the selling prices of the goods in Belarus or the PRC
d. Provide any other information on factors that have influence on your pricing decisions in Belarus or the PRC market.

	Please answer here

	
	Appendix reference:






[bookmark: _Toc222474964]Checklist 

The checklist is intended as an aid to ensure that you have completed all sections of this questionnaire. 

	Section
	
Section title
	Have you responded to all questions? [Yes or No]

	Section A 
	Company structure and operations
	

	Section B 
	Understanding your goods
	

	Section C 
	Sales
	

	Section D 
	Domestic market conditions
	

	Section E 
	Particular Market Situation
	


+Add additional rows as required

List any appendices that you have referenced throughout and are attaching along with this questionnaire.

	Appendix reference
	Document title

	
	

	
	

	
	


+Add additional rows as required
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Terms
	Term
	Definition

	Accounting period
	Time frame used for financial reporting. Transactions that fall within a given date range form part of the statements or reports for that accounting period. 

	Accounting policies
	Specific principles, bases, conventions, rules and practices applied by an entity in preparing and presenting financial statements.

	Accounting system
	Set of accounting processes with integrated procedures and controls which a business uses to record its basic financial transactions. Many businesses use accounting software to carry out this process.

	Administrative, selling and general costs (AS&G)
	Expenses that keep a business running but are not directly tied to producing goods.

	Amortization
	Gradual reduction of any amount, such as the periodic writedown of a loan or the cost of an intangible asset.

	Associated parties
	Both natural persons (individuals) and legal persons (e.g. companies) are considered to be associated where they meet the definition of ‘Related Persons’ in Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018. 

	By products
	Products which are produced incidentally in the process of manufacturing something else.

	Complementary good
	Goods that are usually used/ consumed together. e.g. tennis rackets and tennis balls.

	Consolidated accounts
	Set of financial statements that combine the financial information of a parent company and its subsidiaries into a single, unified report. This aggregated report details the assets, liabilities, income, and expenses of the group as one single economic entity.

	Cost allocation
	The assigning of a cost to several products or departments.

	Cost centre
	A physical area or a department or function in an organisation for which costs can be related to.  They do not necessarily generate revenues but incur costs for example - Assembly area, HR etc. More about this is the next session.

	Cost to make and sell
	Sum of the cost of production or manufacture, and the selling, general and administration costs associated with the sale of those goods.

	Direct labour cost
	Variable cost (i.e. the value varies with the level of production) that is for specific work that can be traced to an end product.

	Direct material 
	Materials that are directly used in the production process of goods and services of a company.

	Dumping
	Dumping is when goods are imported into a country and sold at a price that is below their ‘normal value’ in the country they are exported from. 

	Earnings Before Interest 
Depreciation Tax and Amortization (EBIDTA)
	This is a company's earnings before deducting interest, depreciation, tax and amortisation.

	Export price
	Selling price of the goods concerned. This could be from sales to a UK importer or a third party for export to the UK in accordance with Regulation 15 of The Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019.

	Extraordinary costs
	Costs related to significant and unusual events or transactions that are both unusual and infrequent in nature (e.g. losses from early debt repayment, intangible assets write-offs, legal settlements, start-up)

	First in first out (FIFO)
	The costs associated with materials that were booked into inventory first will be the first to be used in the production process.

	Flow chart 
	Type of diagram that represents a workflow or process.

	General ledgers
	A ledger containing the consolidated balances of all ledger accounts used by a business to keep track of its financial transactions and to prepare financial reports.

	Generally accepted accounting principles (GAAP)
	Accounting rules and standards published by a country's financial reporting authority.

	Goods concerned
	Goods concerned are the goods imported into the UK from the exporting country that are subject to a TRA investigation.

	Goods subject to review
	Goods subject to review are the goods imported into the UK from the exporting country that are subject to a TRA review. These goods are described in the notice of initiation of a review  and have the same meaning as provided in Regulation 2 of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019.

	Indirect cost
	Any cost that cannot be traced to a specific product and must be assigned using an allocation method.

	Injury
	This is defined as material injury to the industry, the threat of material injury to the industry, or the material retardation of the establishment of the industry.

	Injury period (IP)
	The injury period typically covers the period of investigation plus the 36 months (three years) immediately before it, generally totalling 48 months. 
Unless the TRA considers that it is appropriate to use an alternative period in accordance with Regulation 30(4) of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019

	Intangible asset
	Asset without physical substance that will provides future economic benefits. 

	Inventory
	A broader term which includes finished goods stock: assets which are held for sale in the ordinary course of business, but also work in the process of production for such sale (work in progress), and materials or supplies to be consumed in the production or rendering of services.

	Joint products
	Two or more products that are generated within a single production process. These products would usually have undifferentiated cost.

	Last in first out (LIFO)
	A valuation method whereby the costs associated with materials that were booked into inventory last will be the first to be used in the production process.

	Like goods
	Goods which are like the goods concerned or goods subject to review in all respects, or with characteristics closely resembling them. 

	Management accounts
	Management accounts are financial reports produced for the business owners and managers.

	Normal value
	The normal value is the price at which the goods are sold domestically in the exporting country or territory.

	Operating Expenses
	Expenses are expenses incurred by a business through its normal business operations.

	Overheads
	Indirect production costs which are incurred in the course of making a product/service that cannot be traced to a specific product and must be assigned using an allocation method (e.g. factory rent, factory insurance, factory depreciation and production salaries).

	Period of Investigation (POI)
	During every investigation, we analyse industry data relating to a specific time period before the case initiated – this is the period of investigation. This is usually a period of one year, with the period ending as close as possible to the date of initiation.

	Product Control Numbers (PCN)
	Identifiers created on the basis of the main characteristics differentiating the sub-categories of goods within the scope of the investigation.

	Profit Before Tax (PBT)
	Profit Before Tax (PBT), also called pre-tax profit or Earnings Before Tax (EBT), is a company's earnings after deducting all operating and non-operating expenses (like COGS, salaries, interest) but before subtracting income taxes.

	Quarter
	An associated three-month period of a year e.g. 1 January – 31 March, 1 April – 30 June, etc. 

	Related party
	A related party is a person or an entity that is related to the reporting entity: A person or a close member of that person's family is related to a reporting entity if that person has control, joint control, or significant influence over the entity or is a member of its key management personnel. The legal definition is laid out in Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018.

	Return on investment (ROI)
	Performance measure that indicates how much profit or loss is generated for each unit of capital invested, essentially showing the return relative to the initial cost. ROI is expressed as a percentage.

	Statement of financial position (SOFP)
	Financial statement that summarises a company's assets, liabilities, and equity on a particular date – usually at the end of a financial month or financial year. This is commonly known as a Balance sheet.


	Statement of profit or loss (SOPL) 
	Also called an income statement, this report shows your business’s revenues and expenses. Expenses are subtracted from revenues to show your business’s profit or loss figure, also known as net income. This is commonly known as an Income Statement or a Profit and Loss.

	Stock
	Refers to finished goods only.

	Sub-ledgers
	Accounting record that shows transactional level information that underpins totals and balances shown in a company's trial balance. For example, a sales receivable ledger would detail all of the individual transactions that make up the sales receivable balance. 

	Transfer pricing
	Setting of prices between divisions of a group.

	Trial balance
	A trial balance is a list of ledger balances shown in debit and credit columns. It lists the balances on ledger accounts and totals them. Total debits should equal total credits.

	UK like goods
	Goods which are like the goods concerned or goods subject to review in all respects, or with characteristics closely resembling them which have been produced in the UK.



Incoterms
	Term
	Definition

	Ex Works (EXW)
	Ex works is when the seller places the goods at the disposal of the buyer at the seller’s premises or at another named place (such as, works, factory or warehouse). 

The seller does not need to load the goods on any collecting vehicle. Nor does it need to clear them for export, where such clearance is applicable.

	Free Carrier (FCA)
	The seller delivers the goods to the carrier or another person nominated by the buyer at the seller’s premises or another named place. 

The parties are well advised to specify as explicitly as possible the point within the named place of delivery, as the risk passes to the buyer at that point.

	Free Alongside Ship (FAS)
	The seller delivers when the goods are placed alongside the vessel, for example, on a quay or a barge nominated by the buyer at the named port of shipment. 

The risk of loss of or damage to the goods passes when the products are alongside the ship.  The buyer bears all costs from that moment onwards.

	Free on Board (FOB)
	The seller delivers the goods on board the vessel nominated by the buyer at the named port of shipment or procures the goods already so delivered. 

The risk of loss of or damage to the goods passes when the products are on board the vessel.  The buyer bears all costs from that moment onwards.



	Cost and Freight (CFR)
	The seller delivers the goods on board the vessel or procures the goods already so delivered. 

The risk of loss of or damage to the goods passes when the products are on board the vessel. 

The seller must contract for and pay the costs and freight necessary to bring the goods to the named port of destination.

	Cost, Insurance, and Freight (CIF)
	The seller delivers the goods on board the vessel or procures the goods already so delivered. The risk of loss of or damage to the goods passes when the products are on the ship. 

The seller must contract for and pay the costs and freight necessary to bring the goods to the named port of destination. 

The seller also contracts for insurance cover against the buyer’s risk of loss of or damage to the goods during the carriage. 

The buyer should note that under CIF the seller is required to obtain insurance only on minimum cover. Should the buyer wish to have more insurance protection, it will need either to agree as much expressly with the seller or to make its own extra insurance arrangements.

	Carriage paid to (CPT)
	The seller delivers the goods to the carrier or another person nominated by the seller at an agreed place if any such site is agreed between parties. 

The seller must contract for and pay the costs of carriage necessary to bring the goods to the named place of destination.

	Carriage and insurance paid to (CIP)
	The seller has the same responsibilities as CPT, but they also contract for insurance cover against the buyer’s risk of loss of or damage to the goods during the carriage. 

The buyer should note that under CIP the seller is required to obtain insurance only on minimum cover. Should the buyer wish to have more insurance protection, it will need either to agree as much expressly with the seller or to make its own extra insurance arrangements.

	Delivered at Place (DAP)
	The seller delivers when the goods are placed at the disposal of the buyer on the arriving means of transport ready for unloading at the named place of destination. 

The seller bears all risks involved in bringing the goods to the named place.




	Delivered at Place Unloaded (replaces Incoterm® 2010 DAT) (DPU)
	DPU replaces the former Incoterm® DAT (Delivered at Terminal).  The seller delivers when the goods, once unloaded are placed at the disposal of the buyer at a named place of destination. 

The seller bears all risks involved in bringing the goods to, and unloading them at the named place of destination.

	Delivered Duty Paid (DDP)
	The seller delivers the goods when the goods are placed at the disposal of the buyer, cleared for import on the arriving means of transport ready for unloading at the named place of destination. 

The seller bears all the costs and risks involved in bringing the goods to the place of destination.  They must clear the products not only for export but also for import, to pay any duty for both export and import and to carry out all customs formalities.


Source: HM Revenue & Customs - Customs valuation Incoterms (https://www.gov.uk/guidance/customs-valuation/incoterms)
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Associated companies

[bookmark: _Toc222474967]Questionnaire for associated companies involved in sales or marketing of the goods
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This annex is an essential part of the questionnaire and is intended for companies which are associated with the exporting producer and which are not involved in producing the goods subject to review but are involved in the sale or export of the goods to the UK, and/or to third countries. All the general instructions, deadlines and guidance given in this questionnaire are directly applicable to this annex. Each associated company involved should complete this associated companies questionnaire and the corresponding annex (Annex II) separately.

It is essential that the Product Control Numbers used are consistent with those used by your associated company.

The questionnaire is divided into three parts:
Section I – Associated company information
Section II – Information relating to purchase prices and stocks
Section III – Information relating to resale prices
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Both natural persons (individuals) and legal persons (e.g. companies) are associated where they meet the definition of ‘related persons’ in Regulation 128 of The Customs (Import Duty) (EU Exit) Regulations 2018.
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1. Describe the activities carried out by your company. 
The description should include the range of goods sold, markets sold to, functions performed, your relationship with the associated party and any other relevant factors.
	Please answer here

	
	Appendix reference:



2. Please complete the table below, ensuring that the point of contact given has the authority to provide this information:

	Company information

	Legal name of company:
	

	Legal structure (e.g. limited company, sole trader, partnership, etc): 

	

	Year of establishment:
	

	Other operating names:
	

	Contact details

	Name (point of contact):
	

	Position:
	

	Address:
	

	Telephone No:
	

	Email:
	

	Website:
	



3. If you have appointed an external party to act on your behalf in this investigation, provide their details and attach a letter confirming the TRA should contact them directly. If you are an external party responding to this questionnaire on behalf of a client, provide your details and the letter of authority confirming your appointment and authorising us to contact you directly about the case.

	Name:
	

	Address:
	

	Telephone No.:
	

	Email:
	

	Confirm they have signed authority to act (Yes/No):
	

	
	Appendix reference:
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1. Give details of any other operating name you use to sell or market the goods subject to review.

	Please answer here

	
	Appendix reference:



2. Please complete the Organisational structure tab in Annex II - Associated companies. 
In this tab you are asked to provide data for your:
· company’s worldwide corporate structure and affiliations;
· all companies in the group associated with the like goods and goods subject to review;
· types of control in non-group entities (e.g. Directorship, Shareholding)

3. Give an explanation and diagram outlining your company's worldwide corporate structure and affiliations, including parent companies, subsidiaries or other associated parties.
	Please answer here

	
	Appendix reference:




4. For your company and any associated parties involved in the production, marketing or sales of your like goods, attach copies of your financial statements and audit reports covering the IP.

If your financial statements are unaudited, explain why this is the case.

	Please answer here

	
	Appendix reference:



5. Please complete Your company's goods tab in Annex II - Associated companies. If your company distributes a range of like goods, list this information for each individual model (or by similar groups of models) in the range.
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1. Please complete the Purchases tab in Annex II - Associated companies with the data relating to your company's purchases of the like goods that were sold during the POI.

2. From the manufacturing of the goods subject to review to the point at which your exports reach the UK, describe the physical movement of the goods throughout the whole process.

	Please answer here

	
	Appendix reference:




3. Please complete the "Stocks" tab Annex II - Associated companies with data about the stocks purchased by your company.
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This information should be provided only for the POI, thus please provide all invoices falling within the POI.

[bookmark: _Toc16852900][bookmark: _Toc939492982][bookmark: _Toc1441909016][bookmark: _Toc122154311][bookmark: _Toc965347022][bookmark: _Toc361262858][bookmark: _Toc432907424][bookmark: _Toc252825971][bookmark: _Toc156995423][bookmark: _Toc222474976]S3.1 – General information

1. Please complete the Income statement tab in Annex II - Associated companies.

2. If the like goods/goods subject to review are changed in any way between purchase and resale, explain the details.
· What impact does this have on the sales price?
	Please answer here

	
	Appendix reference:




3. Explain how sales prices are set and whether sales prices differ between or among grades, types or specifications of the goods subject to review or among customers, regions or time periods.

	Please answer here

	
	Appendix reference:



4. Supply copies of all price lists issued or in use during the POI.
	Please answer here

	
	Appendix reference:
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In this section, you need to provide information on the sales of the goods subject to review made by your company directly to independent customers and associated parties.

1. Please complete the Sales tab in Annex II - Associated companies.  Show all sales of the like goods and the goods subject to review by your company to your domestic market, the UK market, and to third countries. 



image1.png
@‘ J
Trade Remedies
Authority




