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[bookmark: _Toc42587596]Instructions
About us
The Trade Remedies Authority (TRA) is an arm length body of the UK’s Department for Business and Trade. It carries out trade remedies investigations to find out if a new trade measure may be needed to counter dumped or subsidised imports or a sudden surge in imports.
The legislative framework that the TRA operates under is found in the Taxation (Cross-border Trade) Act 2018) (‘the Act’) and the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019 (‘the Regulations’). 
About you
You can apply to us to open an investigation if you are a UK producer of goods or a representative of a UK producer and you have evidence of unfair trade practices relating to the dumping or subsidy of goods imported into the UK.
You must provide sufficient evidence of dumped or subsidised goods being imported in the UK and that the dumped or subsidised imports have caused or are causing injury to the UK industry (in compliance with the Act)
You can find out more about our remit and how we work by reading our guidance on trade remedies investigations.
About this form
Complete this form and the relevant annexes if you want to apply for a new anti-dumping or subsidy investigation. This form will give us the information we need to decide whether to initiate an investigation into your concerns. You can find more information on how we assess applications in our guidance.
[bookmark: _Hlk34234189]You must submit your application online through the Trade Remedies Service (https://www.trade-remedies.service.gov.uk). When you submit your application, you must also submit a non-confidential version (including the annexes) which doesn’t contain any data you think is sensitive (for instance, commercial data about your company), as we are required to publish a copy of the application form. You can find out more about what can be considered confidential and how to prepare a non-confidential version of your documents in our guidance.
If you are considering submitting an application and would like to discuss it with someone first, please email contact@traderemedies.gov.uk. You can find more on completing this application in our Pre-Application Office and application assessment guidance.
What happens next
Once you have completed this application form you can share a confidential version with the Pre-Application Office to get feedback before you formally submit your application. When you formally submit your application, you will need to submit a confidential and a non-confidential version of this form. Please upload these through our Trade Remedies Service at www.trade-remedies.service.gov.uk. 
Once you have done this:
you will receive an email confirming the documents have been uploaded successfully; 
the assessor(s) of your application will contact you if further information is required; and
the assessor(s) of your application may contact you to arrange a visit to verify the information contained in your responses.
How to complete this application form
Please read and follow all the instructions carefully. You will need to provide evidence to support your concerns. You may need to attach supporting documents in appendices to supplement the answers you give. 
Please also note the following points:
Try to avoid leaving any questions blank. If the question isn’t relevant to you, please try to explain why.
If the answer to a question is “zero”, “no”, “none” or "not applicable”, please write this rather than leaving the answer blank.
If you feel you can’t present the information as requested, please contact the Pre-Application Office by emailing contact@traderemedies.gov.uk.
If there is not enough space in any part of the application form to provide a full answer, please attach appendices. Please ensure that any attachments are given a corresponding appendix reference in the title of the document and that these are referenced in the boxes provided. 
If you include any documents not in English, please provide an English translation.
Provide all dates in the format DD/MM/YYYY (e.g. 23/05/2019).
For all numerical figures, where appropriate please express every third number with a comma (e.g. ‘1,300’ for one-thousand three hundred, ‘1,300,000’ for one million and three-hundred thousand).
Limit all sales/currency/income figures to two decimal places and use the appropriate currency symbol (e.g. £1,300.00).
All figures should be reported net of tax unless otherwise stated. 
For definitions of the incoterms used throughout this document, please visit the International Chamber of Commerce.
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This section of the application form is about the imported goods you want us to investigate. These imported goods will be referred simply to as ‘the goods’. 
You can only ask us to investigate imported goods if you (or the industry you represent) produce ‘like goods’. Like goods are defined as goods which are similar to the goods under investigation in all respects or have characteristics which closely resemble them. When we decide what are like goods, we will consider the following non-exhaustive list of criteria:
physical likeness, such as physical characteristics
commercial likeness, including competition and distribution channels
functional likeness, such as end-use or if the goods can be substituted for each other
similarities in production, such as method and inputs
other relevant characteristics

1. The Imported Goods
1. Describe the imported goods you are concerned about (if possible, please attach digital versions of images, brochures, catalogues, etc which show the goods in question).
	This Application concerns imports of Linear Low-Density Polyethylene (“LLDPE”). 
Polyethylene is a thermoplastic polymer made from the polymerization of ethylene (C₂H₄), which is a simple hydrocarbon gas. This is produced in a number of different grades, including high density, low density and linear low density. The grade is determined by the tie molecules and crystallinity structure between the hydrocarbon chains, which influences the nature of chain branching and, in turn, the physical properties of the end product. 
LLDPE consists of linear longer backbone chains with short-chain branches, and tends to be relatively tough and puncture resistant but without the stiffness associated with the high-density grade. LLDPE is sold in pellet form, which may then be subject to further processing by the customer (see below for further details).
During the polymerization process, different types of “co-monomers” may be paired with the main ethylene monomer units, each giving rise to slight differences in tensile strength of the end product. Specifically, these three variants of co-monomers consist of:
· C4 (butene)
· C6 (hexene)
· C8 (octene)
All such co-monomer variants of LLDPE are imported into the UK and all are within the product scope of the anti-dumping application herein.  
The Applicant hereby requests that the Secretary of State publishes a notice requiring His Majesty's Revenue and Customs ("HMRC") to register imports of all three variants of LLDPE imported in the UK from the US from the date of initiation of the investigation.


	
	Appendix reference: N/A



2. Explain where the imported goods you are concerned about are being exported from.
	This Application concerns imports of LLDPE originating in the United States of America (“US”). 


	
	Appendix reference: N/A



3. Provide the tariff classification(s) for the imported goods.
	LLDPE goods are commonly classified under the following commodity codes: 
· 3901 10 10 20 
· 3901 10 10 50 
· 3901 10 10 60 
· 3901 10 10 90 
· 3901 10 90 30 
· 3901 10 90 90 
· 3901 40 00 10 
· 3901 40 00 30 
· 3901 40 00 50 
· 3901 40 00 60 
· 3901 40 00 90
· [bookmark: _Hlk221306657]3901 90 80 99


	
	Appendix reference: N/A



4. Give details regarding whether the imported goods are currently subject to any anti-dumping/countervailing/safeguard measures or ongoing investigations in other countries. 
	LLDPE is subject to an ongoing anti-dumping investigation, in India conducted by the Directoral General of Trade Remedies concerning LLDPE imported from: Kuwait, Malaysia, Oman, Qatar, Saudi Arabia and the United Arab Emirates (“UAE”). The case was initiated on 30 June 2025 and is currently ongoing. 


	
	Appendix reference: N/A



1. The Like Goods
1. Describe the like goods produced by the UK industry (if possible, attach digital versions of images, brochures, catalogues, etc). 
	The like good produced by the UK industry is LLDPE C6, as described in response A.1.1 above. 
For completeness, even if customers were seeking LLDPE C4 or C8, the Applicant could generally fulfil such orders using LLDPE C6. Notwithstanding that the Applicant produces only LLDPE C6, if there was sufficient demand and it made commercial sense, the Applicant might look to expand its LLDPE business to include C4 and C8 LLDPE. 
The Applicant has provided the technical data sheets for each of its LLDPE C6 grades (28 in total) in Appendices A.2.1.1 to A.2.1.28. 


	
	Appendix reference: A.2.1.1 – A.2.1.28



3. Comparability between the Goods
1. Explain how the like goods produced by the UK industry are like the imported goods. Please cover the following aspects of the goods.
The physical, technical, chemical and any other characteristics that describe the goods – explain any differences:
	All three LLDPE co-monomer variants, namely C4, C6 and C8 are like goods, as they share the same: production process, physical properties, and are suitable for many of the same end-users. Please see further details below:
(a) Physical properties
· LLDPE is sold as plastic pellets - all C4, C6 and C8 variants look identical, including in terms of size, colour and clarity (owing to a similar level of crystallinity in structure) 
· All variants have similar density 
· All variants have linear backbone with short-chain branches
Image 1: Image of C4 LLDPE pellets (Competitor Produced)
[image: ]
Image 2: Image of C6 LLDPE pellets (Applicant Produced)
[image: ]

Image 3: Image of C8 LLDPE pellets (Competitor Produced)
[image: ]
(b) Demand side
· C4, C6 and C8 are suitable for many of the same end-uses, for example in cast stretch film for logistic packaging, refuse sacks, liners, collation shrink, and other film applications where performance margins are flexible, as well as mailing and e-commerce bags and food packaging. See, for example, the Applicant’s LLDPE Brochure for Film (here).
· In fact, customers will often purchase C4, C6 and C8 interchangeably for the purpose of manufacturing their goods. In light of the impact of dumping on pricing in the UK, one key consideration for customers when determining whether to purchase a C4, C6 or C8 co-monomer is the price available. By way of example, in products such a bins, storage containers and toys, C4 and C6 are purchased interchangeably. In such products, a C6 co-monomer might generally be the "ideal" co-monomer in light of the slight increase in strength that it inherently has as opposed to a C4. However, strength is not strictly necessary for products such as bins, storage containers and toys as such products are not generally weight bearing or likely to be crushed, and if such properties may be required on a case-by-case basis then the customer might also blend to achieve the desired properties. Accordingly, C4 is also used in such applications (and in practice, the Applicant is losing sales or otherwise suffering pricing injury as a result of customers that would typically purchase C6 for these product applications, sourcing a competing C4, see response to sections G and H for further details). 
The interchangeability of C4, C6 and C8 is well understood in the industry, for example please see Appendix A.3.1.1, providing approved geosynthetics, polymers and serially manufactured leak‑detection systems for landfill sealing systems, as well as the lists of producers, issued in January 2026 by BAM (the German certification body), which clearly includes the Applicant's C6 product (LL6808AA), and a competitor C8 product (DOW Dowlex 2342M) as "approved" in respect of the same products (see pages 7 to 11 of the document). 
While historically C8 was seen as a more technical product given its chain branching and therefore not typically used in "lower end" applications, such as those set out above. This is no longer the case, particularly in light of dumping of US imported LLDPE on the UK market where C8 can be obtained more cheaply than domestic C6. The Applicant has examples of losing C6 sales for the manufacture of "lower end" application products to US dumped C8 (see responses to G.1.1 and G.1.2). 
· For certain applications with more sophisticated performance requirements (e.g., cable jackets), customers may select different combinations of C4, C6 and C8 and blend according to the strength required. Additives, blends, and multilayer structures allow buyers to tailor performance regardless of the comonomer type. However, it is still possible to use C4, C6 and C8 interchangeably, by way of example, the Applicant's German sister company previously produced C4 for wire cabling but shifted production to C6. 
· C4, C6 and C8 are each suitable for all conversion processes used by customers to convert the pellets to the end product (e.g., extrusion, lamination or injection moulding).
· There is the same route to market for all LLDPE co-monomer variants.
(c) Supply side 
· Similar production processes are used for all LLDPE co-monomer variants. Different manufacturers have different manufacturing techniques to perform the polymerization process, including liquid solution, gas phase and slurry loop. All three LLDPE co-monomer variants can be produced from each process, and the resulting LLDPE is functionally equivalent, irrespective of production process.
· Different catalysts can be used in production process – again these are interchangeable between the 3 co-monomer variants. 
For an overview, please see Appendix A.3.1.2.


	
	Appendix reference: A.3.1.1 to A.3.1.2



2. If the goods can be subdivided into separate models – provide details about each of the models, such as their product literature and technical documentation:
	The goods can be subdivided into three main comonomer variants: 
(i) C4 (butene); 
(ii) C6 (hexene); and 
(iii) C8 (octene). 
In each case, the ‘C’ refers to the number of Carbon atoms in the hydrocarbon co-monomer that is added at the stage of polymerisation in order to create branches in between the (much longer) polyethylene chains. 
Each variant is produced using similar polymerisation processes and is visually indistinguishable in pellet form. Each variant contains minor differences in tensile strength and flexibility, but all are suitable for a wide range of end-use applications (as outlined above), including film, packaging, and industrial products.
Chemical Structure
· C4 (Butene)
The C4 variant uses butene as the comonomer, which has a shorter chain length. This results in fewer branches along the polyethylene backbone and produces a relatively linear structure with moderate short-chain branching.
· C6 (Hexene)
The C6 variant incorporates hexene, a longer comonomer than butene. This introduces more branching than C4, improving flexibility and toughness. It also tends to have a slightly higher molecular weight distribution compared to C4.
· C8 (Octene)
The C8 variant uses octene, which is the longest comonomer among the three. This creates more pronounced short-chain branching and enhances intermolecular spacing, which influences crystallinity and mechanical properties.


	
	Appendix reference: N/A



3. Give the tariff classification of the goods (customs commodity code) – if there are multiple models, provide the customs commodity code for each model:
	The like goods fall under the same commodity codes as the goods concerned – see response A.1.3.


	
	Appendix reference: N/A



4. Summarise the production process of the goods in the UK and in the exporting country/countries. Make sure you explain if there are different production processes within the UK and/or the exporting country/countries concerned:
	The production of LLDPE begins with the steam cracking of hydrocarbons – typically ethane, propane, or naphtha – to produce an ethylene monomer. This step is common across all countries and forms the foundation of the polymerisation process. 

Ethylene is then copolymerised with alpha-olefin comonomers (either butene, hexene, or octene) to create polyethylene (“PE”). Depending on density and melt flow you achieve different types of PE: LLDPE, LDPE (Low-Density PolyEthylene), or HDPE (High-Density PolyEthylene).
Polymerisation is achieved using three main processes, as below. The investment in LLDPE on the supply side is in calibrating the polymerisation process, irrespective of which process is used:
(a) gas phase;
(b) slurry loop; and 
(c) liquid solution. 
(a) Gas phase
In the gas phase process, ethylene and comonomers are polymerised in a fluidised bed reactor, which is widely used in all regions due to its scalability and cost-effectiveness. For completeness, the Applicant uses the gas phase for the production of its LLDPE, this is carried out at the LLDPE plant, Innovene 4, on the Grangemouth site. See below image of the LLDPE plant, as well as a block flow diagram of the LLDPE plant gas phase production process. 

Image 4: Innovene 4 – “LLDPE plant”
[image: ]
Image 5: LLDPE plant block flow diagram – for the avoidance of doubt, the reference to C2 below is to the chemical equation for ethylene (the monomer).
[image: ]
(b) Slurry loop
The slurry loop process involves polymerisation in a hydrocarbon medium, producing high-quality pellets with consistent morphology. 
(c) Liquid solution
The liquid solution process dissolves polymer chains in a solvent, allowing precise control over molecular weight and branching, which is particularly advantageous for specialty grades.
Regional variation
The three methods described above are all deployed throughout the industry in the UK and the US, the production method which is used broadly depends on external factors e.g., access to feedstock. Notwithstanding that all LLDPE produced across the three phases are functionally equivalent, there are some regional differences in feedstock and process emphasis:
· United Kingdom: Production facilities typically rely on naphtha-based steam cracking due to the region’s refinery integration. Gas-phase polymerisation is the dominant method, although slurry loop technology is also used for certain grades.
· United States: The US benefits from abundant shale gas resources, making ethane the primary feedstock. This results in lower production costs and a strong preference for gas-phase processes, which align with large-scale, cost-efficient operations. Solution processes are also common for producing premium grades with tailored properties.
Despite these differences in feedstock and process emphasis, the end products are visually indistinguishable in pellet form and meet equivalent performance standards for global markets.
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5. Provide a general description of the UK market for the goods including the nature and conditions of competition within the overall market. In your answer please refer to:
general users/consumers/customers;
market segmentation;
government regulation or tax;
distribution and marketing (for example, how is the product sold and is quality or price the deciding factor);
the nature of competition within the overall market;
the degree of price sensitivity;
the trends and drivers of demand, including causes of demand fluctuations and any factors contributing to overall market growth or decline;
developments in technology affecting the characteristics, demand or the production process of the goods;
other commercially significant goods which could be substituted for your goods and the goods being imported into the UK; and
any other factors that influence the market.

	General users/consumers/customers
· The UK market for LLDPE primarily serves customers in the packaging, agriculture and industrial sectors. Typical users include film converters, packaging manufacturers, as well as suppliers to construction and agricultural industries. These customers require LLDPE for applications such as flexible films, liners, and protective packaging.
Market segmentation
· The market is segmented by end-use applications, with packaging representing the largest share due to demand for films used in food packaging, consumer goods, and retail. Agriculture is another significant segment, driven by the need for silage films and greenhouse covers. Industrial applications, including construction films and protective sheeting, form a smaller but considerable segment.
Government regulation or tax
· Government regulation plays an important role in shaping the market, particularly through environmental policies and recycling requirements. UK regulations on single-use plastics and extended producer responsibility schemes influence demand for recyclable and sustainable LLDPE grades. Taxation is not a major differentiator, but compliance with EU-derived standards and UK-specific sustainability targets is critical for market participants.
Distribution and marketing
· LLDPE in the UK is distributed through both direct sales from producers and via third-party distributors. Marketing strategies emphasise product quality, consistency and compliance with sustainability standards. Purchasing decisions are influenced by both quality and price, with converters and manufacturers seeking reliable supply at competitive rates.
Nature of competition within the overall market
· The UK market is highly competitive, with domestic suppliers competing against imported goods from regions such as the US. Competition is based on price, product performance and the ability to meet sustainability requirements. Large multinational producers often dominate, but smaller distributors also play a role in niche segments.
Degree of price sensitivity
· Price sensitivity is significant in the UK market. Many customers operate in cost-driven sectors such as packaging, where margins are tight. The availability of imported LLDPE from low-cost production regions increases competitive pressure and makes price a key factor in procurement decisions.
Trends and drivers of demand
· Demand for LLDPE in the UK is driven by growth in flexible packaging, sustainability initiatives and technological advancements in film production. Multilayer film technology and recyclability requirements are shaping purchasing preferences. Demand fluctuations often result from changes in raw material costs, global oil prices, and seasonal agricultural needs. Overall market growth is supported by the continued shift from rigid to flexible packaging and the push for lightweight, recyclable materials.
Developments in technology
· Technological developments such as multilayer extrusion and downgauging (reducing film thickness without compromising strength) are influencing demand for higher-performance LLDPE grades. Sustainability-focused innovations, including compatibility with recycled content and bio-based alternatives, are also gaining traction.
Other commercially significant substitutes and imports
· Substitutes for LLDPE include other polyethylene grades such as LDPE and HDPE, as well as alternative flexible materials like polypropylene. Imported LLDPE from the US is widely available in the UK, often at competitive prices due to lower production costs in those regions.
Other factors influencing the market
Additional factors include volatility in feedstock prices, global supply chain disruptions, and regulatory changes related to plastics and recycling. Sustainability commitments by major retailers and brand owners also exert pressure on suppliers to provide environmentally friendly solutions.
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6. We give goods in our investigations Product Control Numbers (PCNs) which are identifiers unique to our work and are created on the basis of the main characteristics differentiating the goods from other goods. We use PCNs to allow comparison between products made by domestic and foreign producers. The accuracy of the TRA’s PCN structure is directly proportionate to information supplied by the applicant. If the goods concerned covers a range of goods with different characteristics that would affect comparability: 
Please describe the key physical characteristics that have a consequential and material effect on prices, with the list of characteristics going from most to least consequential
Please provide evidence to substantiate that these physical characteristics have a consequential and material effect on prices. This evidence could be in reference to specific unit costs, if those costs effect price comparability
Use this information to delineate between models of not only the goods produced by the UK industry, but by the exporting producers, giving the information requested in the subsequent sections in refence to each model rather the goods category as a whole. The annex will indicate where information is being asked for on an individual model basis. 
If you already have a view on a PCN structure, please propose that here. 

	The proposed PCN structure is aligned with the product subdivision set out in response A.3.2 and is based on the different variants of co-monomer used in combination with the main ethylene feedstock in the polymerisation process, as follows: 
	Description: 

	Linear Low-Density Polyethylene produced using co-monomer C4 (butene)

	Linear Low-Density Polyethylene produced using co-monomer C6 (hexene)

	Linear Low-Density Polyethylene produced using co-monomer C8 (octene)



This would be the most appropriate PCN structure as: 
· the industry generally recognises the overarching C4, C6 and C8 distinction, and information available from third party providers which would be helpful during the course of this investigation map to this distinction;

· the co-monomer is the value centre of the product and therefore there would be no meaningful distinction in attempting to segment C4, C6 and C6 further via e.g., catalyst or polymerisation process; and 

· it would be an artificial construct to segment via "grades" of C4, C6 and C8. Grades are determined based on ranges of melt flow and density, however there are no industry standard "grades" as each producer will manufacture to their own grade technical specifications (all of which are nonetheless interchangeable). Accordingly, division at the grade level is unnecessary when C4, C6 and C8 is industry recognised, and represents all within scope like products. For example, see Appendix A.3.1.1.  
The proposed PCN structure would therefore reflect:
C4 LLDPE
· 4 Carbon atoms in each co-monomer 
· Produces linear structure with moderate short chain branching
· Same ethylene monomer units as in C6 and C8
C6 LLDPE
· 6 Carbon atoms in each co-monomer
· More chain branching than C4 with slightly higher molecular weight distribution
· Same ethylene monomer units as in C4 and C8
C8 LLDPE
· 8 Carbon atoms in each co-monomer
· Creates more pronounced short-chain branching and enhances intermolecular spacing
· Same ethylene monomer units as in C4 and C6


	
	Appendix reference: A.3.1.1
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B. About the Application
Individuals or groupings of companies, individuals and trade bodies can all be applicants. Generally, an industry that is concerned about a set of imported goods should make only one application to us for an investigation. When we assess your application, we will consider information about all the companies which make up the group that is applying. When you are answering questions about the goods you produce, please include information about the goods produced by all the companies and individuals who are submitting this application. 
1. [bookmark: _Toc41495845][bookmark: _Toc41496099][bookmark: _Toc41496514][bookmark: _Toc41496745][bookmark: _Toc41495846][bookmark: _Toc41496100][bookmark: _Toc41496515][bookmark: _Toc41496746]Applicant Information
Name of Applicant
	INEOS Olefins & Polymers UK (Comprising INEOS Grangemouth Limited and its subsidiaries)

The Applicant is the sole UK-producer of LLDPE, please see Annex 1 – Production.



Address
	1 Inchyra Road, FK3 9XB, Grangemouth, United Kingdom


Email 
	Legal Manager: [Redacted – contains personal information]
Commercial project analyst: [Redacted – contains personal information] 


Telephone 
	[Redacted – contains personal information]


Contact Name  
	Legal Manager: [Redacted – contains personal information]
Commercial project analyst: [Redacted – contains personal information] 


Company Ownership (provide broad details of shareholding)
	Sir [Redacted – contained personal information] is the sole ultimate beneficiary of the Applicant, holding an interest of 20% or more


Name of Lawyer/Representative
	[Redacted – contains personal information]



2. Period of Investigation
For the subsequent sections, please use the same 12-month period for every question and indicate below which 12-month period you are using. This period should not end more than six months before the date this application is submitted. This period will be referred to as ‘the period of investigation (POI)’ for the rest of the application. The 36-month period preceding the POI, will be referred to as the injury period. Please indicate the 12-month POI in the box below.
	The POI is 1 January 2025 to 31 December 2025, namely the full calendar year of 2025. 

The injury period is therefore 1 January 2022 to 31 December 2024.



Please give the volume and value of like goods you produced in the UK for the POI.
	See Annex 1 – Production. 



[bookmark: _Toc41495849][bookmark: _Toc41496103][bookmark: _Toc41496322][bookmark: _Toc41496518][bookmark: _Toc41496749][bookmark: _Toc41496981][bookmark: _Toc41497929][bookmark: _Toc41557856][bookmark: _Toc42587770][bookmark: _Toc41495850][bookmark: _Toc41496104][bookmark: _Toc41496323][bookmark: _Toc41496519][bookmark: _Toc41496750][bookmark: _Toc41496982][bookmark: _Toc41497930][bookmark: _Toc41557857][bookmark: _Toc42587771]

C. [bookmark: _Toc42587772]About Other Interested Parties
1. UK Producers
Your application must be supported by other UK producers who represent at least 25% of total UK production. This is based on production physically located in the UK. The level of support for the application must be greater than the level of opposition among UK producers. 
If there are other UK producers, you will need to contact them and ask them whether they support or oppose this application. Please attach their written responses to your application OR their details should be provided below. Use a separate table for each producer.
We understand that other producers may be concerned about providing confidential information for this form. If necessary, you can ask an independent third party to confidentially combine information from the individual companies. Alternatively, the other producers can send the information separately to the TRA for us to combine. 

	UK producer  

	Legal name of company:
	Not Applicable – the Applicant is the sole UK Producer. 

	Name (point of contact):
	Not Applicable 

	Role:
	Not Applicable 

	Address:
	Not Applicable 

	Telephone No:
	Not Applicable 

	Email:
	Not Applicable 

	Company website:
	Not Applicable 

	Goods produced
Please list all the UK-made goods this producer makes which are sold on the UK market and are like the imports this application is about

	Not Applicable

	Position regarding application (delete as applicable) 
	Not Applicable


2. 
Other Parties
Provide details of all known producers/exporters in the exporting country or producer/exporter associations in the exporting country, including:
	Name: 
	See Appendix C.2.1.1

	Address:
	

	Email:
	

	Telephone Number:
	



Provide the details of all known importers of the goods in the UK or any associations of importers in the UK, including: 
	Name:
	See Appendix C.2.1.1

	Address:
	

	Email:
	

	Telephone Number:
	

	Contact person (if available)
	

	Nature of their business (retailer/agent etc)
	



Provide the details of all known suppliers, users and consumers of the goods in the UK, or associations of suppliers, users or consumers including:
	Name: 
	See Appendix C.2.1.1

	Address:
	

	Email:
	

	Telephone Number:
	

	Contact Person (if available) 
	





[bookmark: _Toc42587773]



D. Representativeness
[bookmark: _Toc41495853][bookmark: _Toc41496107][bookmark: _Toc41496522][bookmark: _Toc41496753]Summary of UK Producer support or opposition for this application
We need to know about the total volume of UK production for UK markets by the producers who support your application. Please complete Annex 1, which will guide you through the calculation of whether representativeness requirement is met in terms of volume and value. If any figures are estimates, please explain how you worked out this information. 
	See Annex 1 – Production 

The Applicant is the sole producer of LLDPE in the UK; it therefore represents the totality of UK production for LLDPE. It has reported its own production and the value thereof. We would therefore submit that the representativeness requirement is clearly met in terms of volume and value for UK production. 



[bookmark: _Toc41495855][bookmark: _Toc41496109][bookmark: _Toc41496524][bookmark: _Toc41496755]Market Share
1. The applicant UK industry/industries should have at least a 1% share of the UK market for the goods, irrespective of where the goods were produced. Please demonstrate this by completing Annex 2. If you have other specific market share information, please also provide that. 
	See Annex 2 – UK Market 

As an initial point, the Applicant notes that there is no publicly available official information which specifically relates to the size of the UK LLDPE market, including on the volume of imports. Rather, as explained below, the data collected on size of the import market was gathered from the HM Revenue and Customs overseas trade data based on relevant HS codes as set out in response A.1.3.

Data Sources
As noted in response A.1.3 above, there are a number of commodity codes that LLDPE may be imported under. To estimate the size of the UK market and its market share of UK industry by volume and value, the Applicant relied on best available data, being: 
(i) HMRC overseas trade data table (here) to identify all imports into the UK of relevant LLDPE commodity codes as set out in response A.1.3; and 

(ii) its own data collated from its ERP system (SAP) which records its transactions and invoicing for its own LLDPE contract volumes and value. See Appendix D.2.1.1. 

Methodology 
The Applicant added the total import volumes and values for all commodity codes available from the HMRC overseas trade data to its own LLDPE sale volumes and values to define the “UK LLDPE Market”.

To calculate its market share, the Applicant then calculated the average of its volume and value of Q1 to Q4 for 2025 as a percentage of the average of the volume and value of Q1 to Q4 of the UK LLDPE Market. In accordance with this methodology, during the POI the Applicant held a UK market share of [Commercially sensitive data: non-confidential range: 4% - 7%], well above the required 1%.

Additional commentary regarding the data 
A couple of points the Applicant would like to bring to the TRA’s attention: 
· The HMRC trade data has been collated based on the HS codes provided in Section A.1.3 above and therefore products which fall within these commodity codes, but which are not LLDPE may also be represented in the figures. The Applicant would submit that the effect of this would not be problematic as the impact of unknowingly including such additional products is that the UK LLDPE market appears larger than it in fact is, making the Applicant’s market share appear smaller than it otherwise is. The Applicant nonetheless consistently maintains more than the required 1% market share.

· The HMRC trade data provides the details of all countries from which imports are being made. For ease, in response to “importation from other sources”, the Applicant has listed the top three markets from which imports are made, being Belgium, the Netherlands and Germany, and then consolidated the data from all other countries together into an “Others” category. The rationale for this approach was merely for readability of Annex 2. For completeness, the Applicant notes that the data provided by the HMRC trade data may not entirely represent the volume and value of all imports of LLDPE of US-origin, to the extent that US-origin LLDPE was imported from a country other than the US (as the HMRC trade data tracks the country from which imports are made i.e. country of consignment, and not origin). 

· In preparing Annex 2, the Applicant identified what appears to be outliers or inconsistencies in HMRC trade data. For example, the volume import from a particular country for one period appeared to have increased by a factor of 10. However, the corresponding value provided was consistent with previous values (a 10 times greater volume would not result in a value which was consistent with prior months unless the market had gone negative, which has not been the case for the LLDPE market during the POI). Where this has occurred, the Applicant has replaced the outlier figure with a best estimate calculated by identifying the value to volume ratio of the month immediately prior and immediately following the month the outlier is reported in. The Applicant then averaged this ratio across the two data points. It then applied this ratio to the accurate figure for impacted month to provide an estimate for the data. (For example, where the volume figure appears to be incorrect, the Applicant calculated the average cost per volume based on the month before and month after, it then applied this ratio to the reported value for that month to estimate the volume). 

· In an attempt to remain competitive in light of the unfair dumping practices by the US exporting producers of LLDPE, the Applicant has had to make difficult commercial decisions to balance the performance of its asset, meet commercial demand and attempt to preserve its market position. As such, the TRA will note that there have been fluctuations in the Applicant’s volume, however, such volume increases are generally because of a corresponding value decrease. Notwithstanding this, at all times during the POI, the Applicant has maintained more than 1% by volume and value of the UK market. Fluctuations are also representative of the somewhat cyclical nature of the LLDPE market. 

· As noted, the Applicant is the only producer of LLDPE in the UK. As a result of UK market conditions, in particular as a consequence of dumping LLDPE by US exporting producers, the Applicant has adjusted its business model year-on-year to export a greater portion of UK-manufactured LLDPE. In calculating its market share, the Applicant has not included any sales made for the export of LLDPE. The figures disclosed therefore represent the Applicant’s UK-manufactured LLDPE sales to domestic UK customers. 



2. Please note that the requirement can be waived in certain circumstances, for example if your application is about imports preventing a UK industry from being established for a 1% market share. If you think the requirement should be waived, explain why.
	[bookmark: _Hlk40864447]Not Applicable 


3. [bookmark: _Toc41495857][bookmark: _Toc41496111][bookmark: _Toc41496526][bookmark: _Toc41496757][bookmark: _Toc41495858][bookmark: _Toc41496112][bookmark: _Toc41496527][bookmark: _Toc41496758]Related Persons
If you know that the Applicant or any other known UK producer of the goods is related (as defined under Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018 (a)) to an exporter or an importer of the goods, describe the company and the relationship. 
	No 




E. [bookmark: _Toc42587774]About the allegedly dumped imports you want us to investigate
Complete this section if you are making an application for a dumping investigation.  
Please give us all the information you can about the imported goods you believe are being dumped and the injury being caused to UK industry. 
1. [bookmark: _Toc41495861][bookmark: _Toc41496115][bookmark: _Toc41496530][bookmark: _Toc41496761]Sufficiency Test
Please note that we may reject your application if there is not sufficient evidence of dumping or injury. Evidence of dumping is insufficient if the margin of dumping is less than 2% of the export price (minimal). 
1. List all countries (or territories) where the imported goods are produced (country of origin) and the countries (or territories) from which they are exported to the UK, if this is different.
	Imported LLDPE sold on the UK market is primarily produced in, and exported from, the US, which is the target country of this Application. For completeness, the Applicant has US-sister companies, none of which produce LLDPE which is imported to the UK market.

LLDPE imports from the US into the UK have been trending towards a significant increase over the previous 4 years. This is confirmed by the HMRC trade data. Most notably, between 2023 and 2024, US LLDPE imports into the UK effectively, almost doubled, going from [Commercially sensitive data: non-confidential range: 48,000 metric tons – 53,000 metric tons] imported to [Commercially sensitive data: non-confidential range: 80,000 metric tons – 85,000 metric tons] imported. The volume of imports in 2025 is [Commercially sensitive data: non-confidential range: 100,000 metric tons – 105,000 metric tons]. 

As at the end of the POI, the US would have increased its UK market share of the LLDPE market by approximately 150%, increasing its market share from [Commercially sensitive data: non-confidential range: 13% – 16%] to [Commercially sensitive data: non-confidential range: 35% – 40%] between 2020 and 2025. 

The year-on-year trend is that the value per metric ton of US imported LLDPE is decreasing for the UK market. Not only are US exporting producers of LLDPE undercutting UK pricing, but they are consistently and steadily exerting downward pressure on pricing, encouraging a race to the bottom, while prices in the US domestic market remain relatively stable, and, on average, at a [Commercially sensitive data: non-confidential range: 40% – 50%] higher price point than in the UK market (see dumping margin below). This is a strong indication of dumping. 



2. Complete Annex 2, giving the volume and value of the imported goods for the POI, to demonstrate percentage of total imports.

3. Provide details and evidence of how the volume and value of dumped imports have been calculated. 
	[bookmark: _Hlk40448572]Please see “methodology” as set out in response D.2.1 for fuller details.  


[bookmark: _Toc41495864][bookmark: _Toc41496118][bookmark: _Toc41496533][bookmark: _Toc41496764][bookmark: _Toc41495865][bookmark: _Toc41496119][bookmark: _Toc41496534][bookmark: _Toc41496765][bookmark: _Toc41495866][bookmark: _Toc41496120][bookmark: _Toc41496535][bookmark: _Toc41496766][bookmark: _Toc41495870][bookmark: _Toc41496124][bookmark: _Toc41496539][bookmark: _Toc41496770][bookmark: _Toc10807858]
2. Normal value 
Normal value refers to the domestic price that the imported goods are normally sold for on the domestic market in their country of export.  This value should then be adjusted for costs arising after the ex-works (EXW) level (and any other factors that need to be considered) to make a fair comparison with the export price.
If your complaint concerns more than one exporting country, calculate the normal value for each country
There are several different methods for calculating normal value, with the appropriate method being determined by the circumstances of trade between the exporting country and the UK, and the nature of exporting country’s economy. 
Therefore, when you tell us the normal value of the goods, you will also need to explain which method you are using to calculate it and why. 
The methods are: 
‘Comparable Price’, this is the price of the goods in the ordinary course of trade in the home market of the exporting country;
Constructed Normal Values in the country of export based on the cost of production, plus reasonable amounts that would have been incurred on a domestic sale in the country of export for administrative, selling and general expenses and for profit;
‘Sales made to a third country by the exporter’, provided this amount is representative of the domestic selling price in sales in the country of export (provide evidence to support this); or
If none of the above is possible, establish the normal domestic value from the best information available to you and provide this information to us, along with an explanation of the approach you have adopted. Alternatively, if prices in the exporter’s domestic market are unavailable and it is not possible to construct a normal value, please contact the TRA to discuss further options.
Where possible, you should calculate normal value using the ‘Comparable Price’ Method. However, there are situations where this would be inappropriate, and so one of the alternative methods should be used. This includes situations where:
the goods are not sold in the ordinary course of trade in the domestic market of the exporting country;
these sales on the domestic market of the exporting country sales don’t allow a proper comparison with their sales on foreign markets because of:
· a particular market situation;
· low volume of sales in the domestic market of the exporting country;
the overseas exporter does not sell these goods in their domestic market;
the imports are from a particular foreign country – this is a specific term defined under Regulation 14 of the Dumping & Subsidy Regulations which means that it’s difficult to use prices of goods in that country as a fair comparison.
More information on each of these conditions and when they apply can be found in our guidance on dumping investigations. 
3. Method
Please indicate below the method you have used for calculating normal value of the imported goods. If you have used an alternative basis to comparable price (e.g. constructed normal value), please explain why you believe it isn’t appropriate to use comparable price and provide your evidence to support this. 
	The Applicant has adopted the “Comparable Price” methodology to calculate the normal value of LLDPE sold on the US domestic market. See Annex 3. 

For the avoidance of doubt, Annex 3 and Annex 5 have been completed by taking an example sale of C4, C6 and C8 for a particular month. To allow a fair comparison given the cyclical nature of the LLDPE market and to account for the fact that the price of the raw material – ethylene – fluctuates on a monthly basis in response to global conditions, the Applicant has used the same month for each C4, C6 and C8 example. The months selected hold no significance, rather they were merely the months for which the Applicant had examples for both Annex 3 and Annex 5. The Applicant would therefore greatly appreciate that the TRA conduct their investigation on the basis of the same methodology (i.e., adopt a month-to-month analysis rather than using aggregated data for the year).


Data Source 
· In calculating the normal value of the domestic US LLDPE, the Applicant used data from a reputable industry market analyst which collates data concerning the LLDPE global market, amongst other chemicals, the Chemical Market Analytics (“CMA”). See Appendix E.3.1.

· CMA is recognised as a market leading provider of market and business advisory services for the worldwide chemical industry, as relevant to LLDPE. The CMA is part of the Dow Jones Group of Businesses, which are well known for their data capture and analytics capabilities. The Applicant maintains a subscription with CMA in order to access its import data and therefore such data is copyrighted and should be kept confidential. 

· In addition, certain adjustments were required to calculate the ex-works price. In order to make these adjustments, the Applicant used data obtained from third party platform, Xeneta, in respect of costs associated with sea freight (also a source for which the Applicant obtains via subscription and therefore data is copyrighted and ought to be kept confidential) and data on customs from HMRC, as well as internal costs incurred by the Applicant in comparable scenarios, or other industry intelligence from the Applicant’s network.  

Explanation of Model Approach  
· As explained in response A.1.1, primary LLDPE may be categorised as C4, C6 or C8, depending on the co-monomer used in the production process. CMA data segregates transaction reporting data for LLDPE according to the categorisation of C4, C6 and C8. 

· The Applicant has therefore included a model based on each C4, C6 and C8 co-monomer variant to accurately reflect marginal price differentials between each one. All UK and US price comparisons for the purposes of assessing dumping margins are calculated on the basis of comparing the same co-monomer variant in each territory. 

Methodology 
· The majority of CMA data for the US home market was reported on the basis of the “delivered price”. Accordingly, in calculating the ex-works price, the Applicant has made adjustments to account for all transportation costs incurred from leaving the factory up to the point of delivery to the customer site, including logistics and packaging costs and inland transportation costs, for the purposes of the Annex 3, the Applicant assumed 0% domestic taxes. 

· The CMA reports several price levels for each of C4, C6 and C8 i.e., contract price, spot price and net transaction price. For the purposes of completing Annex 3, the Applicant used the ‘net transaction price’ reported by the CMA as this figure represents the contract price, net of any industry standard deductions (e.g., discounts, rebates etc.). This is confirmed on the CMA website, which states [Redacted for IP licensing reasons – extract is from portion of CMA website only accessible by the Applicant as a result of its subscription]. See Appendix E.3.2. The Applicant therefore considers that the ‘Net Transaction Price’, rather than the ‘Contract Price’, most accurately reflects the US home market and as it already takes into account certain industry standard discounts.   

· In carrying out these calculations, the Applicant took the delivered price from each of C4, C6 and C8 transactions during the specific month referenced in Annex 3. The Applicant then made the aforementioned adjustments on the basis of a monthly cost element where available and/or an average of some of the above cost elements during the POI. 

· In respect of inland transportation costs, as well as logistic and packaging costs, the Applicant has projected adjustments based on costs incurred in its own operations for similar activities.

· For the purpose of converting from USD to GBP, the Applicant identified the exchange rate applicable for the month of the relevant transactions of each model, using the exchange rate declared by the Bank of England (“BoE”) for the exchange rate between GBP and USD, and GBP and EUR. If needed, for USD / EUR rates, the rates of the European Central Bank (“ECB”) are used. The Applicant then calculated the average exchange of all relevant exchange rates for each model. For ease, the Applicant has inserted a new tab 8 detailing all exchange rates. 


Please give the normal value calculations using the appropriate section below, making sure to use the section relevant to the method you have described in this section. Delete tables for any methodologies you are not using.
The evidence you provide of normal value should, as far as possible:
be representative of different product types or models within the goods you are applying to us to investigate, if there are substantial differences in the normal value between these product types and models; and relate to normal value spread over the POI 
4. Comparable Price 
Prices should be net ex-works (EXW) and exclude all internal taxes, such as VAT. If EXW prices are not available e.g. if Cost Insurance and Freight (CIF) or Free On Board (FOB) prices are the only ones available, these prices should be adjusted to bring them to a net ex-works level. If using this method, please complete Annex 3.
5. Export price of the goods
The export price is the selling price of the goods from the exporting country to a UK importer or a third party for export to the UK. This is adjusted to account for export costs and calculated back to the ex-works export price in the country of export. In most cases, you can base the export price on the price charged by the exporter to an unrelated importer in the UK. If your complaint concerns more than one exporting country, calculate the export price for each country
However, you may need to construct export price based on sales to first independent buyers or another reasonable method if:
there is no export price;
the price is unreliable due to an association or compensatory arrangement between the exporter and UK importer or third party.
Before providing the export price of the goods, please explain which basis you are using to calculate this and why. If you have constructed the export price, please give your reasoning for doing this and evidence to support this. 
	For the purposes of completing Annex 5, the Applicant has used actual delivered prices gathered using third party evidence and then applied appropriate adjustments to calculate the ex-works price.   

Data Source 
· The Applicant gathered market intelligence from independent third-party customers so as to show real life representative illustrations of actual delivered prices charged in the UK. These examples are born out of the Applicant’s day-to-day communications with customers in business-as-usual sales negotiations and have not been requested specifically for the purposes of this exercise. As with the calculation of normal value for domestic US sales, the Applicant has then made adjustments to delivered pricing in order to calculate the ex-works price, as detailed below. 

· Where an adjustment to the export price has been made and an equivalent adjustment was made to the normal value e.g., inland transportation costs, logistic and packaging costs, the Applicant made the same deduction, calculating that deduction using the methodology set out in Section E “method” for calculating normal value. 

· Whereas, where there was no corresponding adjustment to the normal value e.g., for transatlantic freight, the data underpinning the adjustment was obtained from Xeneta, a platform focused exclusively on pricing sea freight and validated against the equivalent approach taken, and costs paid, by the Applicant. The data obtained from Xeneta was done so by using the Applicant’s subscription to this platform and therefore should be kept confidential as it represents copyrighted information.  

Methodology 
· As a starting point, the Applicant has, again, adopted modelling on the basis of the LLDPE C4, C6 and C8 categorisations. For each model, it has provided a single real-life example of US-origin LLDPE delivered pricing to UK customers. As explained elsewhere in this application, the LLDPE market can be cyclical, including during the POI. In order to ensure consistency and fairness in comparison, the examples selected to demonstrate export price are from exactly the same month as the data used to calculate normal value.

· Taking these real-life delivered prices, the Applicant has then made adjustments to calculate the ex-works price, specifically catering for costs for inland transport, international freight, logistics / packaging and customs, consistent with the cost categories addressed for domestic US sales (absent international freight). 

· In respect of inland transportation costs, as well as logistic and packaging costs, the Applicant has projected adjustments based on costs incurred in its own operations for similar activities.

· In calculating the costs of international freight between the US and the UK, the following points should be noted:

· The Applicant adopted an average between the 20’ and 40’ dry container cost as it recognises that there are certain commercial needs which would drive a decision as to which dry container would be needed. It is also not possible for the Applicant to identify which dry container type was used for shipment on the basis of a lack of insight into the cost of imports into the UK, as the Applicant’s account managers do not generally discuss these costs with customers. Accordingly, the Applicant respectfully submits that adopting an averaged approach would be the fairest and most proportionate approach.

· An average of weight per dry container was then calculated to identify how many metric tons might be delivered on average between a 20’ and 40’ dry container. For completeness, a 20’ dry container can carry 17 tons if the pellets are loaded in bulk (i.e., without packaging) or 11 tons if the pellets are bagged and stacked on pallet trays. A 40’ dry contained can carry 24.75 tons of pellets bagged and stacked on pallet trays (there is no bulk alternative for this dry container type). 

· The total average cost of the sea freight was then divided by 17.58, being the average tonnage that could be carried to provide the cost per ton of the transatlantic freight. 

· The Applicant then added this cost to the other transport costs (inland transport) and logistics costs, together with customs. The Applicant then deducted the sum total of these costs from the delivered pricing in order to give the export price. 

· The average import duty payable on LLDPE imported under the HS codes set out in Response A.1.3 is 6%, which has been deducted to calculate the ex-works price. See UK Government’s Trade Tariff: look up commodity codes, duty and VAT rates tool (here).

· As with the normal value, for the purpose of converting from USD to GBP, the Applicant identified the exchange rate applicable to the relevant transaction included in each model, using the exchange rate declared by the Bank of England (BoE). As this example reflects a single transaction, the exchange rate of that particular month was adopted, rather than an average. For ease, the Applicant has inserted a new tab 8 detailing all exchange rates.

Please see Annex 5 for further detail. 



Please give your export price calculations in the appropriate table below. Make sure you use the basis you described above and delete tables for any methodologies you are not using. Please note that whichever methodology you use, you will need to provide an export price on a CIF and EXW level. You should use price information from the POI. 
The evidence you provide of the export price should, as far as possible:
be representative of different product types or models within the goods you are applying to us to investigate, if there are substantial differences in the normal value between these product types and models; and 
relate to normal value spread over the POI
If either/both of these are not possible, please explain why. If you consider that export prices would not have varied significantly over the last year and so prices over the period outlined above would not be relevant for establishing representative export prices, please explain why you consider that to be the case.
6. [bookmark: _Toc41495874][bookmark: _Toc41496774][bookmark: _Toc41495876][bookmark: _Toc41496776][bookmark: _Toc41480240][bookmark: _Toc41495880][bookmark: _Toc41496126][bookmark: _Toc41496541][bookmark: _Toc41496780][bookmark: _Toc41495882][bookmark: _Toc41496782][bookmark: _Toc41495883][bookmark: _Toc41496783][bookmark: _Toc41495885][bookmark: _Toc41496785][bookmark: _Toc41495887][bookmark: _Toc41496128][bookmark: _Toc41496543][bookmark: _Toc41496787][bookmark: _Toc41495888][bookmark: _Toc41496129][bookmark: _Toc41496544][bookmark: _Toc41496788][bookmark: _Toc41495889][bookmark: _Toc41496130][bookmark: _Toc41496545][bookmark: _Toc41496789][bookmark: _Toc41495890][bookmark: _Toc41496131][bookmark: _Toc41496546][bookmark: _Toc41496790][bookmark: _Toc41495891][bookmark: _Toc41496132][bookmark: _Toc41496547][bookmark: _Toc41496791][bookmark: _Toc41495892][bookmark: _Toc41496133][bookmark: _Toc41496548][bookmark: _Toc41496792][bookmark: _Toc41495893][bookmark: _Toc41496134][bookmark: _Toc41496549][bookmark: _Toc41496793]Fair Comparison
To achieve an appropriate price comparison, the export price and the normal value should be compared at a fair level, in terms of their basic physical and chemical characteristics and the terms and conditions of sale. To achieve this comparison, please adjust your calculations to account for any differences which affect price comparability. This means that the comparison should be made at the same level of trade (such as wholesale or retail), at ex-factory level (EXW), and where possible, at the same time.
For certain types of adjustment, only the normal value may need to be adjusted. Sometimes both the normal value and export price will need to be adjusted. Use the table of adjustments below to check if the adjustment can be applied to export price or normal value or both. For more information, please consult our fair comparison guidance. 
	Table of adjustments
	Export Price
	Normal Value

	Physical characteristics
	No
	Yes

	Import charges and indirect taxes
	No
	Yes

	Discounts, rebates, quantities
	Yes
	Yes

	Level of trade
	No
	Yes

	Transport, insurance, handling
	Yes
	Yes

	Packing
	Yes
	Yes

	Credit
	Yes
	Yes

	After sales costs
	Yes
	Yes

	Commissions
	Yes
	Yes

	Currency Conversion
	Yes
	Yes



1. Provide the relevant adjustments so you can compare the export price and normal value.
	Inland Transportation Cost – normal value and export price 
Logistics and Packing – normal value and export price 
Transatlantic Freight Costs – export price
Import Duty – export price 
Currency Conversion – normal value and export price 



2. Provide, for all adjustments you make, the following:
details of the differences that resulted in an adjustment;
details of how you produced the estimate of the allowances for the differences; and
supporting evidence concerning these differences.

	Please see details of the calculations for the relevant adjustments in the “methodology” sections of responses to Section E.2 (Method) and Section E.5 (Export Price of the Goods). 



7. Dumping Margin
If the overall dumping margin calculated across all product types/models and across all transactions is less than 2%, the Regulations consider this to be minimal and we cannot initiate an investigation. 
1. Calculate the dumping margin. Complete Annex 7, repeating the calculation for each different model of the imported goods you have previously identified. Make sure you do this for each export price you have provided and for the normal value you have provided which is most closely comparable to that export price. If your complaint concerns more than one exporting country, calculate the dumping margin for each country.
If the normal value or the export price (or both) you have used was not an ex-works price, please describe the level of trade it relates to. 
	US LLDPE producers exported the goods concerned to the UK market at an averaged dumping margin of [Commercially sensitive data: non-confidential range: 40% – 50%] during the POI. 
Please see Annex 7 for further information.


F. [bookmark: _Toc42587775][bookmark: _Toc41480243][bookmark: _Toc41495896][bookmark: _Toc41496137][bookmark: _Toc41496327][bookmark: _Toc41496552][bookmark: _Toc41496796][bookmark: _Toc41496986][bookmark: _Toc41497934][bookmark: _Toc41557861][bookmark: _Toc42587776][bookmark: _Toc42587777]Subsidised imports
[bookmark: _Toc10807869][bookmark: _Toc42587778][Not Used]


G. Injury  
This section is about injury which the imports may be causing to the UK industry for the goods. 
Injury as defined by the Act can refer to: 
Material injury, or the threat of material injury to the industry, or
Material retardation of the establishment of the industry. 
If your industry has suffered or is suffering material injury, all companies/associations involved in this application must complete the section G1 separately. This section should also be completed to represent the entire UK industry. Label each completed section clearly showing who it relates to.  
If your industry is threatened with material injury but there is no injury yet, all companies/associations involved in this application must complete the section G1 separately. This section should also be completed to represent the entire UK industry. Label each completed section clearly showing who it relates to.  
If your industry is nascent and is being or has been materially retarded, please contact us at contact@traderemedies.gov.uk. 
1. Material Injury
Material injury is determined through a number of injury indicators. Not all the injury factors need to indicate material injury, but all the factors need to be considered in order to establish material injury. These include, but are not limited to:
Actual and potential decline in: sales, profit, output, market share, productivity, return on investments, or use of capacity;
Factors affecting domestic prices of the goods;
The magnitude of the margin of dumping and/or the amount of subsidy; and
Actual and potential negative effects on: cash flow, inventories, employment, wages, growth, ability to raise capital, or investments.

1. Please describe, with appropriate figures, how the UK industry for these goods has performed in terms of each of the above injury indicators for the POI, and injury period. 
Explain how you have calculated the figures and substantiate your figures with evidence. 
Provide evidence for each indicator. 
If you don’t know the exact figures for other UK producers, provide an estimate based on reasonable assumptions. 
State the methodology and assumptions that you used. 

	As the Applicant is the sole UK producer of LLDPE, (i.e. the like goods), the “UK industry” would be limited to the Applicant and therefore the injury suffered by the Applicant is synonymous with the injury suffered by UK industry. 

On this basis, the Applicant has provided details of its injury in response G.2, which apply equally here. Methodology and evidence are described therein. For completeness, a summary of the injury is below. 

As a preliminary point, in order to set the context for the following data, it is important to understand that there is an inherent seasonality to the LLDPE market and therefore it is usual that some months will attract higher prices and volumes. As a general rule of thumb: 
· volume and value generally peak in January and July as customer restocking for the start of the year / start of the second half of the year generally occurs in these months; and 

· December and June generally have lower volumes due to the Christmas and summer holiday period where customers shut down their own operations, meaning that the demand for LLDPE in these windows is lower. 

In addition, there is seasonality linked to specific LLDPE grades (e.g. LLDPE manufactured with certain additives making it more suited for use in beverage packaging is in greater demand during the earlier months of the year as customers are producing more beverage packaging in preparation for the summer months where there are increased sales of cold beverages. [Redacted – commercially sensitive information][footnoteRef:2] [2:  Sales process] 


The Applicant submits that notwithstanding these usual seasonal variations in the UK LLDPE market, it is clear that dumped US imported LLDPE has exerted additional pressure on price and volume, causing injury. 

The Applicant has sustained material injury as a result of dumped US LLDPE during the Injury Period (being POI and the preceding three years i.e. 1 January 2022 to 31 December 2025). The injury suffered by the Applicant – reflective of UK industry performance - can be categorised as follows: 
(1) steady deterioration in prices and sales volume (representing actual decline in sales volume and factors affecting the domestic price of goods); 

(2) extinguishing of profit margins such that the company is operating at a loss (representing actual decline in profit);

(3) decline in volume of production and utilisation of the LLDPE plant (representing actual decline in output, productivity and use of capacity); 

(4) decline in staff skill base and renumeration (representing actual negative effects on employment and wages); 

(5) degradation of machinery and related assets (representing actual negative effects on investment and inventories); 

(6) withdrawal of investments and other negative effects on ability to raise capital and cash flow (representing actual negative effects on ability to raise capital and investments); 

(7) future injury and consequences thereof.

As a summary of the performance of UK industry and the injury sustained due to the surge of imports of, and price undercutting by, US LLDPE imports: 
· The Applicant has had to consistently reduce price substantially and has not been able to sell at a breakeven price for a sustained period. The average ex-works  price per MT achieved by the Applicant has declined by [commercially sensitive data: non-confidential range: 30% - 45%] during the Injury Period.

· As a result of downward pressure on pricing exerted by dumped US LLDPE imports, in addition to seeing a [commercially sensitive data: non-confidential range: 30% - 45%] decrease in prices, the Applicant has also lost volume sales, predominantly as a result of customers choosing to acquire cheaper dumped US LLDPE imports. The Applicant’s UK sales volume decreased by [commercially sensitive data: non-confidential range: 35% - 40%], (from [commercially sensitive data: non-confidential range: 25,000 MT – 30,000 MT] per year to [commercially sensitive data: non-confidential range: 15,000 MT – 20,000 MT] per year) during the Injury Period, notwithstanding it offering volume-based sales initiatives in 2024 in an attempt to recover some business.

· Put another way, as a result of dumped US LLDPE imports, the Applicant is selling less UK-produced LLDPE to the UK market and where it is able to make sales, those sales are made at a significant discount. 

· [bookmark: _Ref223614137]As a result of the deterioration of prices and sales volumes brought about by dumped US LLDPE imports, the Applicant’s profitability has significantly declined during the Injury Period such that the Applicant’s LLDPE business is now operating at a loss with a 2025 year end profit margin of [redacted - commercially sensitive information][footnoteRef:3], with the Applicant reporting a profit margin of [redacted - commercially sensitive information]2 across all business operations, such that the Applicant has now been awarded a UK Government bailout. (Announcement here.) [3:  FY 2025 not audited nor public yet] 


· The Applicant’s production decreased by [commercially sensitive data: non-confidential range: 15% to 30%] during the Injury Period. In addition, as a result of its decreasing production – arising due to the deterioration of sales, contributing to the Applicant’s financial decline – the Applicant has been unable to operate the LLDPE plant on a 24/7 basis (as it was designed). Rather, the Applicant strategically organises its production schedule so that the LLDPE plant is powered on to produce necessary volumes and then put into standby mode to save costs, with this cycle being repeated across a year, referred to as “batch operations”. The Applicant’s LLDPE plant utilisation rate of its production capacity is therefore significantly reduced, for example in the POI the LLDPE plant was just [commercially sensitive data: non-confidential range: 25% to 40%] utilised.

· There has been significant deterioration in the staff skill base as the Applicant has not been able to afford headcount of employees with equivalent skills and experience. 

· The Applicant’s bonus and compensation package has been declining as a result of the declining financial situation (including now operating at a loss). [Redacted – commercially sensitive information][footnoteRef:4] [4:  Salary and bonus structure of the Applicant] 


· As mentioned above, the LLDPE plant is now operated on a cyclical basis (i.e. powered on and off). The LLDPE plant was not designed to be used in this manner, and the Applicant understands from engineers that operating the plant in such a way will degrade the asset, resulting in a shorter life span than otherwise anticipated, as will likely result in increased instances of breakages and maintenance being required. In addition, as a result of powering up and down the plant, the Applicant has increased wastage, representing wasted costs. 

· The Applicant’s investment has been decreasing over the Injury Period, resulting in below industry expectations of investment and maintenance in the LLDPE plant. This includes scheduled projects being cancelled due to the LLDPE business loss-making.  

Further information is provided in response to question G.1.2 below.  



2. Is your company suffering injury which you believe to have been caused by the imported goods? If so, please describe the injury. You may want to include the prices, volumes or profits associated with your production and sale of the goods you manufacture or describe other aspects of your business. Please specify and substantiate your claims with evidence. Please estimate the date when the injury began to affect your business. Explain how it has developed since this date.
	[bookmark: _Hlk40883955]As set out above, injury to the UK market and the Applicant is one and the same. Set out below is further detailed information concerning the “heads” of injury to UK industry / the Applicant summarised in response to the above question. 

The Applicant has been sustaining injury on a prolonged basis. Dumping of LLDPE from the US has substantially expanded with US imports consistently increasing followed by a period of decreasing pricing until there was clear downward pressure on pricing as compared to the US domestic market. The Applicant considers there to be clear injury starting in January 2022.  

This Section addresses the following points:
(1) Steady deterioration in prices and sales volume
(2) Extinguishing of profit margins such that the company is operating at a loss
(3) Decline in volume of production and utilisation of the LLDPE plant
(4) Decline in staff skill base and remuneration
(5) Degradation of machinery and related assets
(6) Withdrawal of investments and other negative effects on ability to raise capital and cash flow
(7) Future injury and consequences thereof

(1) Steady deterioration in prices and sales volume

Price deterioration – resulting in actual decline in profit and a factor effecting the UK market

There is a clear trend to price depreciation in the UK LLDPE market (see Table 1 below). While pricing is clearly dependent, and reliant, on market conditions, the significant and sustained price decrease in the UK market is correlated to dumped US LLDPE imports. This is further illustrated by the examples in response to question H.1 (causation), which clearly evidences the Applicant needing to consistently reduce prices to compete with dumped US LLDPE imports. The significant and sustained price decrease in the UK has clearly been caused first and foremost by the dumped US LLDPE imports. These downward trends have kept pricing consistently low, notwithstanding usual market fluctuations. 

Table 1 – Price Deterioration
	Year
	[bookmark: _Ref223614856]Average Applicant Ex Works Price (€) per MT[footnoteRef:5] [5:  Non-confidential indexing] 


	2022
	100

	2023
	76.3

	2024
	63.2

	2025
	59.4


Methodology: The Applicant took an average of its ex-works price € per MT of its actualised sales each year. See Appendix D.2.1.1. 

Spread deterioration – representing actual decline in profit 

Spread refers to the difference in the market price (“MCP” or “Monthly Contract Price”) of the monomer feedstock (ethylene) – a raw material of the LLDPE production process - and the final LLDPE prices. The chemical industry uses spread to track margins made on sales to monitor profitability as spread is agnostic of volatility in pricing for raw materials (polymer pricing is influenced by feedstock price volatility, and feedstock prices move with naphtha, crude oil, and cracker economics). 

The Applicant’s average spread (€) pet MT for the Injury Period is set out in Table 2 below.

Table 2 – Average spread during Injury Period
	Year
	Average Spread (€) per MT4

	2022
	100

	2023
	57.4

	2024
	11

	2025
	-37


Methodology: The Applicant calculated an average of its gross spread per MT per year, based on an its actualised sales and costs per month within the year. See Appendix D.2.1.1. 

There has been a clear significant decrease in the Applicant’s spread during the Injury Period. This decrease in spread is consistent with downward pricing pressure being exerted on the UK LLDPE market, which as demonstrated above is caused by dumped US LLDPE imports. 

In 2025 the spread between sales price and the cost of the feedstock was in the negative figures. Given that this does not take into account any other cost related to the production and sale of LLDPE in the UK market – it only considers the price of the ethylene feedstock – it is indicative of sales of LLDPE at the sale prices during these periods being loss making. 

Deterioration of sales volume – representing actual decline in sales 

As a general trend, the Applicant’s sales volumes have been steadily declining since the start of the Injury Period. This decline has occurred as dumped US LLDPE imports have steadily (and significantly) increased. 

For context, the below Graph 1 maps Applicant sales volumes MT (blue line) from January 2020 to December 2025, against volume of US imported LLDPE MT (orange line) across the same period, with October, November and December 2025 US imports being forecasted using the methodology set out in response D.2.1. 

It can clearly be seen that the volume of US imported LLDPE was relatively stable between January 2020 and January 2022. From February 2022, the volume of US imported LLDPE was steadily rising, with a significant spike in imports in July / August 2022. Since this time US imports have exponentially grown over the Applicant’s sales volumes. The one exception is in the period May to August 2024 where the Applicant had a partial but temporary recovery in sale volume, which was further to a specific sales initiative.

Under the sales initiative, the Applicant offered aggressive discounted pricing to targeted customers, so as to recover lost customers and attract new customers in an attempt to mitigate its injury by reducing the volume of lost sales. However, this was not possible to sustain for any prolonged period as the downward pressure to pricing was continually leading to large losses for the Applicant i.e., in order for the Applicant to secure volumes it had to offer substantial discounts to its pricing to compete with the price of dumped US LLDPE imports. The increase in sales volume was not sufficient to compensate for the delta between the Applicant’s breakeven price and the discounted price which the Applicant had to sell at to secure the sale. 
Graph 1 – Applicant’s sales volume against US imports [footnoteRef:6] [6:  Y-axis omitted for confidentiality ] 

[image: ]
(Source: US LLDPE import volume data obtained using the Applicant’s HMRC Trade data table. Applicant data is derived from actualised sale volumes during this window (see Appendix D.2.1.1).  

Across the Injury Period, the Applicant has had to strategically plan batch production, including precision timing for producing and the grades which it would produce in each batch. LLDPE is a demand driven manufacturing process whereby LLDPE is produced prior to sales based on anticipated demand. This means that the Applicant produces LLDPE via the batch operations based on the sales forecast of account managers and the product manager.

Moreover, there are certain processes which need to be followed in order to produce each LLDPE grade (i.e. LLDPE is made to specified production grades depending on the mix of characteristics a customer is looking to achieve. LLDPE grades are the same irrespective of whether it is made with C4, C6 or C8). 

[Redacted - commercially sensitive information]. [footnoteRef:7] [7:  A detailed description of the Applicant's production process] 


This means that if a customer requests an ‘out of sequence’ grade, the Applicant has to perform a cost-benefit analysis prior to offering the sale / accepting the sale to assess whether the opportunity would be loss making, particularly in light of depressed prices. If the LLDPE plant were operational full time, this would be less problematic. 

These missed opportunities represent lost volume and lost production to the Applicant. More specifically, across the Injury Period the Applicant lost opportunities in this way, approximately, every other month (please note that Applicant does not actively track lost opportunities as an official KPI). 

For the avoidance of doubt, the Applicant makes significant efforts to sell any non-required LLDPE product (both off grade, as well as unwanted “on” grade), often this will be at a significant discount. 

In an attempt to remain commercially viable, the Applicant has increased its volume of export sales as a percentage of its total sales by [commercially sensitive data: non-confidential range: 0% - 10%] between the start and end of the Injury Period. The Applicant’s export sales have increased because it is not viable to sell their goods domestically due to the dumped imports of US LLDPE. By comparison, in the POI the per MT price of the Applicant’s export sales was [commercially sensitive data: non-confidential range: 5%-15%] higher than it was able to achieve on the domestic market.

Expansion of US market share – representing factors affecting the UK market 

As demonstrated by HMRC trade data, during the Injury Period the market share of US imported LLDPE products on the UK market has sharply increase, rising from 14.68% in 2022 to 36.53% in 2025. The increase in US LLDPE imports between 2022 and 2023 was, predominantly, at the expense of the UK industry (i.e., the Applicant). However, the Applicant recovered some of its volume market share between 2023 and 2024 as a result of its volume push initiative. Notwithstanding this, US LLDPE imports continued to grow to the detriment of imports from “other” markets, which has facilitated the downward pricing pressure of dumped US LLDPE imports. 

Table 3 – Mapping of US Import market share vs. market share of UK industry and “other”
	Year
	US Imports Market Share
	UK Industry Market Share
	“Other” imports Market Share

	2022
	14.68%
	7.64%
	77.68%

	2023
	17.66%
	5.04%
	77.30%

	2024
	28.55%
	6.40%
	65.41%

	2025
	36.53%
	6.16%
	57.31%


Source and Methodology: the above market shares were calculated in accordance with response D.2.1. See Annex 2 of the Dumping Annex. 
 
(2) Extinguishing profit margins such that the company is operating at a loss 

There has been an actual decline in the Applicant’s profit. The Applicant’s LLDPE business is loss-making. For FY 2025 the Applicant’s LLDPE business had an EBITDA (earnings before interest, taxes, depreciation and amortisation i.e., revenue minus operating costs) of [redacted - commercially sensitive information] [footnoteRef:8](see Table 4 below).  [8:  FY 2025 not audited nor public yet] 


For the majority of the Injury Period, the Applicant’s LLDPE business has been loss making, with year on year increasing losses. The exception to this was FY 2022, however this can be accounted for as US imports did not exponentially climb until July 2022, with more significant downward pricing pressure materialising thereafter. the 2022 figures also account for some leftover effects of the 2021 demand peak (due to Covid), though the impact of this was already diminished by the second half of 2022 due to increasing dumped US LLPDE imports. 

Table 4 – Applicant’s EBITDA for LLDPE business 
	Year
	EBITDA – EUR[footnoteRef:9] [9:  Non-confidential indexing] 


	2022
	100

	2023
	-99

	2024
	-117

	2025
	-175


Source: the Applicant’s P&L, see Appendices G.1.2.1 to G.1.2.4. 

There are a number of factors directly contributing to the Applicant’s decline in profitability, all a consequence of dumping of US LLDPE imports, specifically, declining prices and sales volume.

(3) Decline in volume of production and utilisation of the LLDPE plant

There has been an actual decline in the Applicant’s production and utilisation. The LLDPE production of the Applicant has been on average decreasing during the Injury Period, as set out below. There was a slight increase in actual production from 2023 to 2024 as a result of the commercial push initiative explained above. 

Table 5 – Declining production utilisation[footnoteRef:10]  [10:  Non-confidential indexing per column separately] 

	Year
	Actual Production (MT)
	Available Capacity (MT)[footnoteRef:11] [11:  Commercially sensitive data: non-confidential range] 

	Average LLDPE Plant Utilisation
	Average downturn due to lack of demand

	2022
	100
	[280,000 - 380,000]
	100
	100

	2023
	77
	[280,000 - 380,000]
	78
	118

	2024
	82
	[280,000 - 380,000]
	80
	110

	2025
	81
	[280,000 - 380,000]
	80
	141


Source: The production figures above represent total production of the LLDPE plant i.e. for both the import and export market. The Applicant chose to provide figures on this basis so as not to distort the LLDPE plant’s utilisation figure. See Appendix G.1.2.5.

Methodology: The average utilisation indicates the actual production of the LLDPE plant versus the available capacity. The average downturn due to lack of demand demonstrates that the LLDPE plant’s decreased utilisation is predominantly as a result of decreased sales. The average downturn due to lack of demand was calculated by identifying all days on which the LLDPE plant would have been available for use if the Applicant had sufficient sales as a percentage of the total days in a given month. Days on which the LLDPE plant would have been unavailable for use, e.g. as a result of maintenance work or an outage, are not reflected within the downturn due to lack of demand percentage. 

The slight increase in the actual production between 2023 and 2024 is due to the sales initiative set out above. As such, while there was a slight increase in volume in 2024, there were corresponding further price decreases in order to achieve the volume. This is further demonstrated by the fact that production volume again decreases in 2025. 

As mentioned above, as a result of the decline in sales volumes, the Applicant is unable to afford to operate the LLDPE plant at full capacity and has therefore moved to batch operations. As a result, the Applicant has been turning the LLDPE plant to “standby” mode in periods where there are no orders to fulfil. The LLDPE plant is then powered up again when needed to produce LLDPE and fulfil sales orders. As such, the LLDPE plant has consistently operated below capacity during the Injury Period. [Redacted – commercially sensitive information][footnoteRef:12]. [12:  Actual operation rate of the LLDPE asset] 


While the utilisation rate between 2023 and 2025 appears depressed but stable (minus a marginal decrease as between 2023 and 2024), this can in fact be attributed to the push initiative in 2024, as well as the fact that maintenance to the Applicant’s onsite ethylene cracker - due to the Applicant’s financial decline - was delayed in 2023 and 2024 (taking longer to complete) which resulted in the LLDPE plant not receiving sufficient feedstock to start production. If the time in which the LLDPE plant was inoperable as a result of feedstock issues were excluded, the decrease in utilisation would be more apparent, as the utilisation rate for 2025 would show a further decline. 

The below Graph 3 maps the utilisation of the asset from the start of the Injury Period. The peaks of utilisation represent the asset being turned on to fulfil LLDPE production. As can be seen from the graph, the general trend during the Injury Period is a decrease in utilisation. 

Graph 3 – Utilisation of the LLDPE plant [footnoteRef:13] [13:  Graph replaced with 6 months moving average for confidentiality reasons] 


[image: ]

On a month-to-month basis, at no point since the start of the Injury Period has the LLDPE plant been fully utilised. This is as a result of lost sales and loss in demand for its LLDPE arising from customers moving to purchase dumped US imported LLDPE. 

As a result of the batch operations, the resilience of the UK LLDPE market is significantly compromised. If an extraordinary event were to occur resulting in an exponential demand for LLDPE, such as COVID-19, there would be a real time delay of up to [commercially sensitive - non-confidential range: 5-12] weeks between the surge in demand, the Applicant producing the necessary LLDPE grade and it being supplied to the customer, if such surge occurred when the LLDPE asset was in standby mode. During which time the UK market would be beholden to LLDPE imports (assuming no supply chain issues in receiving such products) and any resulting price gauging. If the LLDPE plant was operating as intended (i.e., 24/7) then the time between order and delivery could be between 2 – 4 weeks.

[bookmark: _Ref223617352]For the avoidance of doubt, when the asset is in standby mode costs are still incurred to maintain minimum safety standards, as such costs are still incurred from energy consumption, chemical consumption, maintenance costs and headcount to supervise the asset. For example, as can be shown in the Applicant’s profit and loss (P&L), during the month of [Redacted - commercially sensitive information], the Applicant had no production and still incurred huge costs of approximately [redacted - commercially sensitive information][footnoteRef:14] to keep the asset in standby mode. Representing a [redacted - commercially sensitive information]13 base loss to the Applicant each month the LLDPE plant is on standby as during this time no profit is being generated as the Applicant is not producing LLDPE.  [14:  Fixed cost during no production] 


Utilisation of production output per employee 

For completeness, the Applicant has set out below the MT production output as against the full-time employee (“FTE”) base of the Grangemouth site (on the basis that employees associated with the LLDPE plant are also integral to the Applicant’s LLDPE business. 

As set out in “Production output per FTE”, the MT production volume of the Applicant has been decreasing, as well as the FTE headcount. Accordingly, the MT production output per FTE does not identify a clear trend, nor is it representative of the extent and severity of the Applicant’s injury. The Applicant respectfully submits that its injury is more clearly demonstrated when considering the production decreases and impact to employees as stand-alone matters.  

Table 6 – Production output per FTE[footnoteRef:15] [15:  Non-confidential indexing per column separately] 

	Year
	Applicant Production (MT)
	FTE
	Production Output (MT) per FTE

	2022
	100
	100
	100

	2023
	77
	102
	76

	2024
	82
	101
	80

	2025
	81
	95
	85


Applicant Production was calculated as explained above for Table 5. FTE headcount was identified on the basis of Applicant actualised internal HR data. See Appendix G.1.2.6. 

(4) Decline in staff skill base and remuneration

Employee Retention – representing an actual negative impact to employees 

The following commentary in relation to employee retention is levied from the Applicant’s internal data (see Table 7 below). It takes into consideration, unless expressly states otherwise, employee levels across the Applicant’s Grangemouth site which we consider to be the appropriate metric on the basis that employees other than those directly associated with the LLDPE plant are integral to the Applicant’s LLDPE business e.g., infrastructure and utilities teams, commercial and operations teams, and safety health and environment business roles. 

Table 7 – Applicant’s Full Time Employees 
	Year
	Applicant’s Full Time Employees (FTE)[footnoteRef:16] [16:  Non-confidential indexing] 


	2022
	100

	2023
	102

	2024
	101

	2025
	95


Source: Data was collated from the Applicant’s internal HR records. See Appendix G.1.2.6.

Since 2023 the net number of full-time employees has been in gradual decline, with sharp losses seen in YR 2025, reflective of significant financial losses during the POI (see Table 8 below). In previous years, the FTE decline is not as significant as the Applicant was hiring to replace leavers. [Redacted – commercially sensitive information].[footnoteRef:17] [17:  Hiring process] 


Table 8 – Number of employees leaving and joining the Applicant [footnoteRef:18] [18:  Non-confidential indexing across the table] 

	Year
	Number of Leavers
	Number of Joiners
	Notes

	2022
	100
	67
	52 resignations

	2023
	60
	93
	40 resignations

	2024
	71
	69
	48 resignations

	2025
	73
	33
	33 resignations


Source: Data was collated from the Applicant’s internal HR records. See Appendix G.1.2.6.  

Table 8 above illustrates the number of leavers and joiners to the Applicant’s business, indicating the portion of the employees which resigned from their positions. Other reasons for leavers include retirement and voluntary redundancy (following the closure of the oil refinery at the Grangemouth site). These figures demonstrate that since FY 2024 the Applicant has been losing more employees than it has been able to replace, and while in previous years that FTE loss has not been significant, there is a considerable difference in 2025, with the Applicant attracting new hires in less than half of the number of leavers. 

During exit interviews “regret leavers” (i.e. those resigning from their positions) cited [redacted - commercially sensitive information]. There has been a recent increase in leavers citing these reasons, particularly in the “Polymers” function (being the function associated with the LLDPE plant) (see Table 9 below).  

Table 9 – FTEs in different functions[footnoteRef:19] [19:  Non-confidential indexing per column separately] 

	Year
	Function (Number of FTE)

	
	Polymers
	Operations
	Commercial

	2022
	100
	100
	100

	2023
	99
	99
	101

	2024
	104
	101
	92

	2025
	102
	100
	44


 Source: Data was collated from the Applicant’s internal HR records. See Appendix G.1.2.6.

Leavers represent the loss of valuable skill and knowledge which the Applicant has struggled to replace with individuals of similar skills and experience and therefore while the Applicant has maintained fairly stable headcount in the Polymers and Operations functions (in order to meet the minimum safety standards to operate the LLDPE plant), the personnel within those positions have a lower skills and experience base than predecessors. In some instances, the UK market has lost the skills and experience of the senior leaver in their entirety as they have re-located to join Polymer plants in Saudi Arabia (per exit interview data). 

The injury as a result of the declining skills base is not just to the Applicant but also to Grangemouth’s culture. Historically, chemicals and energy companies have settled in and around the Grangemouth area (“the Grangemouth Industrial Cluster”), hiring locally, in recognition of the depth of the skills base in the engineering, chemical and energy sector and assets. As a result of the financial decline arising from US dumped LLDPE imports, jobs are at risk, senior talent is moving on and investment in the apprenticeship programs have been reduced, making it impossible to equally match the skills base lost. 

The Commercial function (responsible for customer sales and relationships) has significantly contracted in 2025 as a result of the Applicant’s financial difficulties, essentially, the Applicant has made less sales, has less customers and provides less services and therefore does not need the employees to manage the remaining business. 

Employee Compensation – representing an actual negative impact to employee wages

[Redacted – section redacted as commercially sensitive information concerning the Applicant's bonus and renumeration packages. Tables 10 and 11 in the confidential version show year on year comparison of salary increases as against the Scottish national average and bonuses paid]

As mentioned above, the Applicant is losing talent, particularly senior experience and highly skilled knowledge bases because of frustration with declining compensation packages. It is also difficult for the Applicant to attract new talent to compensate for such losses, resulting in new hires being more junior with less experience.  It is clear that the sustained loss of staff and reduction in staff pay has resulted in the Applicant being ranked [redacted – commercially sensitive information][footnoteRef:20] as an employer when compared to others in the industry, demonstrated by the below publicly available data from the Chemical Industries Association.  [20:  Ranking of the Applicant] 


 As a matter of interpretation, Table 12 demonstrates that in 2022 and 2025 the Applicant was ranked number x out of x number of equivalent employers. The last column shows the percentage decrease in the Applicant’s rankings. See Appendix G.1.2.9a and Appendix G.1.2.9b. 

[Redacted - commercially sensitive information - The table in the confidential version shows the ranking of the applicant per role compared to other Scottish companies based on data from the CIA].

Apprenticeship Program representing an actual negative impact to employees

The Applicant runs an apprenticeship program to train engineers to work on the LLDPE plant. However, as a result of financial difficulties, the apprenticeship program has been reduced, resulting in a loss of talent pool. Between 2023 and 2025 the number of apprentices decreased by [commercially sensitive information – non-confidential range: 40% - 55%]. Redacted – commercially sensitive information concerning the Applicant's apprenticeship and graduate programs.] 

It takes a minimum of three years for a technician or engineer to become fully competent with the Polymer asset. During this time the Applicant provides an extensive training program which requires a great deal of investment. Given the level of investment required in training, the Applicant looks to retain talent for as long as possible. 

Over the last five years the average length of service has been declining from 15 years to 5 years, which results in significantly higher training and investment costs. In addition, as the LLDPE plant has moved from continuous operations to being put into standby mode, the on-the-job education of apprentices has been negatively impacted (notwithstanding the broader negative impact to morale such operation has). Thereby making the Applicant’s apprenticeship program less competitive and attractive to potential talent. 

(5) Degradation of machinery and related assets

As mentioned above, the LLDPE plant is currently run on batch operations (i.e., put into standby mode on a regular basis). This is not the way in which the asset was designed to operate and therefore the expectation is that there will be long-term negative impacts to the asset from operating it in this way e.g., decreased lifespan and increased maintenance costs. 

[Redacted – commercially sensitive information].[footnoteRef:21] Each intervention carries a significant maintenance cost and introduces additional risk of equipment damage.  [21:  Specific production processes] 


Running batch operations presents inherent risks for any asset, including the LLDPE plant, as summarised in Table 13 below. While several relate to long-term degradation mechanisms, these impacts are real, ongoing, and are considered by the Applicant on an ongoing basis as part of its operational planning.

[Redacted - commercially sensitive information - The confidential version includes a table with specific issues, causes and impact]

Other consequences of batch operations include: 
· Increased operational risk: the highest risk to the LLDPE plant is during start-up and shutdown. Consequently, more start-ups and shutdowns increase the process safety risk of the LLDPE plant. 

· Catalyst efficiency: catalyst efficiency is impacted by start-ups and shutdowns, given that catalyst efficiency peaks when the plant is operating at maximum capacity. Suboptimal periods of production will see a drop in efficiency which results in increased costs (e.g., inefficient catalysts may result in lower yields, unwanted byproducts, may require replacement more frequently and may require adjustments which increase energy consumption – such as to temperature – to produce the necessary results).

For transparency, the Applicant has not quantitatively assessed the impact to the LLDPE plant, however the aforementioned risks are confirmed by industry experts. See Appendix G.1.2.10. 

(6) Withdrawal of investments and other negative effects on ability to raise capital and cash flow

Capex Investment – representing actual decline in investment 

The Applicant’s industry assumes that an annual percentage spend of the Estimated Replacement Value (ERV) is necessary for maintenance of the LLDPE plant (the “Specific Underlying Maintenance” (SUM)), as well as for capital expenditure (“Capex”) Investment in order to ensure continued optimal functioning. This annual spend for maintenance and investment should then occur on a regularly basis (“turnaround cycle” or “TAR”). 

For the Applicant this has been calculated as [commercially sensitive information: non-confidential range: 2-5%] of ERV on an annual basis across a [commercially sensitive information: non-confidential range: 2-5 year] TAR, as a result of the age of the LLDPE plant ([commercially sensitive information: non-confidential range: 19-27 years]), detailed in Table 14 below is the Applicant’s target minimum SUM and CAPEX investment: 

[Redact - commercially sensitive information - The confidential version shows a table calculating the applicant’s target minimum investment in the LLDPE plant]. Source: Based on internal Applicant data. See Appendix G.1.2.11. 

The Applicant’s most recent TAR cycle started in [redacted - commercially sensitive information][footnoteRef:22], from this time minimal Capex and SUM spend has been authorised in respect of the Applicant’s LLDPE business, including at the LLDPE plant, despite the plant’s age and scale, largely due to funding and cash constraints rather than lack of need. The Applicant is therefore performing well below industry standards in respect of SUM and Capex investment, with only minimal budget approved for the coming year. The actual SUM and Capex investment of the Applicant is set out in Table 15 below:  [22:  year] 


[Redact - commercially sensitive information - The confidential version shows a table calculating the applicant’s actual investment in the LLDPE plant]. Source: Based on internal Applicant data. See Appendix G.1.2.11.

The Applicant’s SUM and Capex investment over the current TAR is only [commercially sensitive information: non-confidential range: 20-40%] of the target spend, with minimal SUM and Capex authorised for the remainder of the TAR (which will not raise the spend to 100% of the target). In practice, the lack of funds available for SUM and Capex investment translates in practice to cancelled investment and maintenance work, such as: 

· [Redacted - Commercially sensitive information - The confidential version gives an example of postponed investment in part of the LLDPE asset].  

· Replacement of damaged LLDPE plant parts or testing and upgrades to the same are on hold, including as a high-level summary, [redacted - commercially sensitive information - The confidential version gives specific examples of investments in the LLDPE asset that are put on hold.]. 

· Growth projects are currently on hold, for example sustainability and recycling projects have been suspended. 

Apprenticeship Program

As mentioned above, the Applicant’s apprenticeship program has been reduced. This represents a decrease in investment to the future talent pool of the LLDPE plant, thereby compromising the longevity of operations at the LLDPE plant (as if there are insufficient skills-based workers, the LLDPE plant would not be able to continue to operate). 

(7) Future injury and consequences thereof

If action is not taken, the Applicant considers that this injury will be continued and compounded. In real terms, what this means is: 
· The LLDPE plant will close, resulting in redundancies, with the lost UK jobs (direct and indirect) estimated in excess of 50,000. This would also represent the loss of the entirety of the UK LLDPE industry, as the Applicant is the sole UK producer of LLDPE. 

· The onsite KG Cracker – which is used to heat dry gas from the North Sea oil and gas fields to produce ethylene and propylene (used as the basic building blocks to make a variety of products including polyethylene, polypropylene, PVC and ethyl acetate – would in effect be redundant resulting in it being turned off (as it cannot be set to standby for long periods without significant consequences). The KG Cracker is the last operational ethylene cracker in the UK, following ExxonMobil’s announcement that it will be closing its cracker in Fife in February 2026 (see Appendix G.1.2.12). 

· Without the KG Cracker, there would be no way to process the dry gas transported via the FPS pipeline from the North Sea oil and gas fields. The flow of the dry gas would therefore be cut off – i.e., the UK would be cut off from dry gas supplies from the North Sea oil and gas fields. Up to [commercially sensitive information: non-confidential range: 440 - 600] tonnes per day of dry gas is delivered to the Applicant via the FPS pipeline, all of which would be lost. 

· Further bailouts from the UK Government would be required. 

See Appendix G.1.2.13. 

UK industry would be impacted as choice of supplier would be reduced and the UK LLDPE market would become dependent on imports. This could ultimately lead to customers being exposed to supply chain disruptions if imports are delayed (which there has been clear evidence of in the past, per intelligence received from customers), as well as hostage to any unfair pricing activity e.g. if importers sought to hike prices due to no domestic alternative being available. 

As can be seen from the volume import data, imports of US LLDPE have been significantly increasing. In addition, the Applicant understands based on market intelligence that certain competitors have obtained warehousing specifically to store US imported LLDPE, as well as utilising supply chain routes of obtaining US LLDPE stored in the EU via Northern Ireland supply routes, creating an oversupply in the market. If steps are not taken, the Applicant considers there to be a real threat of US imported LLDPE volumes continuing to grow to an extent that it is no longer viable for the Applicant to supply the UK market and would need to shift focus to export-only business, notwithstanding that export markets - such as the European market – are also highly impacted by dumped US LLDPE imports. 

In addition, given the significant rise in volume imports of US LLDPE, the UK LLDPE market continues to be hostage to US LLDPE low pricing, thereby exerting continuous downward pressure on UK market pricing. It is not commercially viable for the Applicant to attempt to compete at such low pricing and further financial losses would be sustained, ultimately necessitating the Applicant exiting the UK market. 

Currently, the Applicant has only been able to remain in the UK market as a result of the UK Government bailout (as detailed above). Under this agreement, the Applicant has been provided basic funding to continue operations for five years, which means that the Applicant will need to take swift decisions as to the viability of continuing to supply the UK domestic market.



3. Report your total cost to make and sell like goods in the UK. Please clearly separate your costs of production (direct manufacturing costs and indirect costs), from your administrative, selling and general expenses (AS&G). Provide costs for each model that you produce. When giving your labour costs, please ensure you include all labour costs, directly or indirectly incurred by any activity related to the goods.
	The Applicant’s Polyethylene P&L for 2025 has been included at Appendix G.1.2.4. For completeness, the P&L reflects the Applicant’s entire PE business, which is broken into [commercially sensitive information: non-confidential range: 90-100%] LLDPE and [commercially sensitive information: non-confidential range: 0-10%] other PE products. 

For ease, below is a table including a high-level summary of the cost to make and sell. 

	Category
	Totals[footnoteRef:23] [23:  Actual cost of production] 


	Cost to Make (Production)
	[commercially sensitive data: non-confidential range: EUR 900 per MT – EUR 1250 per MT]

	Cost to Sell (Distribution & Commercial) 
	[commercially sensitive data: non-confidential range: EUR 175 per MT – EUR 240 per MT]

	Fixed Operating Costs 
· Site 
· Non-Site 
· Supply Chain
	[commercially sensitive data: non-confidential range: EUR 140 per MT – EUR 190 per MT]

	Total Cost to Make and Sell
	[commercially sensitive data: non-confidential range: EUR 1215 per MT – EUR 1680 per MT]






4. For the goods that you produce, please state what level of profit, before tax and as a percentage of turnover, your company would expect to achieve if there was no injury from the imported goods and explain how you arrived at this figure. 
	If there was no dumping of US imported LLDPE, the Applicant would expect to achieve a profit margin of approximately [commercially sensitive data: non-confidential range: 26% – 36%]. 

As to the methodology adopted to calculate this: 
· the Applicant took the gross margin of its LLDPE business as a percentage of the sales price based on its internal data (demonstrated by its contribution reports), across the period 2015 – 2020. The Applicant chose to calculate the average margin across a five-year period as during this time frame the LLDPE market has completed at least one full cycle thereby this approach takes into consideration “top” of cycle conditions and “bottom” of cycle conditions. 

· [Redacted – commercially sensitive information][footnoteRef:24] [24:  Actual profit margin of the Applicant] 


· In the interests of transparency and fairness, the Applicant took a cycle which did not include 2021 in light of the exceptional sales year that the Applicant achieved, broadly as a result of Covid. 

· The Applicant purchases ethylene (main feedstock for polyethylene) from its on-site Cracker. Ethylene is traded on a monthly basis at a certain discount. For the purpose of the profit calculation, the Applicant assumed a constant [Redacted – commercially sensitive information][footnoteRef:25] to the monthly contract price. This methodology therefore adjusts for the effects of transfer pricing in the purchases of raw materials by assuming a normalised margin in the purchase price, based on historical margins observed prior to the injury period.   [25:  Actual internal monomer discount] 


The Applicant notes that an averaged [commercially sensitive data: non-confidential range: 19% – 29%] profit margin was achieved against greater sales volumes and therefore the gross profit margin would in fact need to be higher in order to be comparable when considering current sales volumes. As such, the Applicant considers it appropriate to suggest a [commercially sensitive data: non-confidential range: 26% – 36%] profit margin (particularly in light of the fact that it has previously achieved a [commercially sensitive data: non-confidential range: 27% – 37%] profit margin against higher sales volumes. 

At a profit margin of [commercially sensitive data: non-confidential range: 26% – 36%], the Applicant would recover its business such that it was no longer loss-making, it could also: 
· re-commence the activities which it had suspended as a result of the financial injury sustained i.e., re-instate the employee bonus scheme;
· adjust employee salary and compensation packages so that they again increased at least in line with the Scottish average;
· lift the investment freeze so that Capex activities could re-commence; 
· re-commence routine maintenance projects; and 
· invest in projects to improve the LLDPE plant’s safety and efficiency, sustainability and commence new research and development activities.  

The Applicant would expect that it would be able to make sure adjustments to business operations while not making an overall loss, including to repay new debt acquired due to maintaining operations while the business was loss making. 




5. Explain if your current sales prices for the goods are the same as your target sales prices. If not, please explain the reasons for this. 
	The Applicant's current sales prices are not the same as the Applicant's target sales prices. For further details, please see comments in response to question 2 above, particularly concerning “price decrease” and “volume sales push initiative”. 



6. Provide details of any price undercutting and and/or if the prices of the dumped and/or subsidised imports are reducing or negatively affecting prices in the UK. Compare the sales prices of the dumped and/or subsidised imports with the sales prices of your goods on the UK market. Include any supporting evidence. 
	Please see comments in response to question 2 above, in particular concerning decrease to profitability, as well as the response to section H (causation). 


[bookmark: _Toc10807870]
Threat of injury 
1. Describe the change in circumstances that means the threat of material injury from dumping and/or subsidisation is foreseeable and imminent. The factors behind these changes could include:
the rate of increase of dumped and/or subsidised imports;
changes to the available production capacity of the exporters;
changes to inventories of the imported goods (i.e. if large stocks of these goods are building up in their country of origin ready for export);
expected price depression or price suppression of further imports; and
any other relevant factors.
	N/A



2. If appropriate, include an analysis of trends (or a projection of trends) and market conditions illustrating that the threat is both foreseeable and imminent.  
	N/A




3. Explain why you believe the threatened injury to your industry will be material.
	[bookmark: _Toc10807871]N/A






H. [bookmark: _Toc10807873][bookmark: _Toc42587779]Causal link between the imported goods and injury to your industry
For the TRA to initiate an investigation, there must be evidence of a causal relationship between the injury to the UK Industry and the alleged dumping and/or subsidisation.
1. If your company is suffering injury, please explain and provide evidence that shows how this has been caused by the goods you want us to investigate. Describe how the volumes and prices of the imported goods have affected your industry, basing your answer on the injury indicators in the previous section. 
	The Applicant considers that it has provided clear evidence in response to injury questions. In particular, it is clear from market import data that there is a direct causal link between the increase of the US imported LLDPE and the decrease of the Applicant’s LLDPE sales volumes (depicted by Graph 1, restated below for ease). 

Graph 1 – Applicant’s sales volume against US imports[footnoteRef:26] [26:  Y-axis omitted for confidentiality reasons] 


[image: ] 

However, this section further details the clear evidence of the causal relationship between the injury to the UK industry and the US imported LLDPE. 

The Applicant, via direct communication from customers, has identified several opportunities during the Injury Period in which it directly lost sales as a result of cheaper US imported LLDPE. There are multiple instances during the Injury Period during which the Applicant reduced its prices to compete with dumped US LLDPE, but where the Applicant nevertheless lost the sale (in part due to the US importer further lowering prices). Specific examples, based on customer intelligence, are below: 


	Customer 
	Details 

	[Redacted - contains customer information]

Appendix H.1.1
	[Redacted – commercially sensitive information, concerns negotiations with customer]

	[Redacted - contains customer information]

Appendix H.1.2
	[Redacted – commercially sensitive information, concerns negotiations with customer]

	[Redacted - contains customer information]

Appendix H.1.3
	[Redacted – commercially sensitive information, concerns negotiations with customer]

	[Redacted - contains customer information]

Appendix H.1.4
	[Redacted – commercially sensitive information, concerns negotiations with customer]

	[Redacted - contains customer information]
Appendix H.1.5
	[Redacted – commercially sensitive information, concerns negotiations with customer]

	[Redacted - contains customer information]

Appendix H.1.6
	[Redacted – commercially sensitive information, concerns negotiations with customer]

	[Redacted - contains customer information]

Appendix H.1.7
	[Redacted – commercially sensitive information, concerns negotiations with customer]

	[Redacted - contains customer information]

Appendix H.1.8
	[Redacted – commercially sensitive information, concerns negotiations with customer]



In addition, the Applicant also knows via customer intelligence of instances where it had to decrease its own pricing in order to compete with cheaper US LLDPE imports to regain or retain volume. The below specific example is non-exhaustive and is in addition to all contracts in the summer of 2024 which the Applicant secured via its “push initiative” to secure volume which required it to lower prices to the levels of US imported LLDPE.

	Customer
	Details

	[Redacted - contains customer information]

Appendix H.1.9
	[Redacted – commercially sensitive information, concerns negotiations with customer]



All of the abovementioned examples demonstrate that dumped US LLDPE imports are driving the Applicant’s loss in sales volume and pricing, which is in turn has caused its significant financial decline, amongst its other injury (as set out above). 




2. Please indicate if the injury to your industry could be attributable in part or in full to any factors other than dumped or subsidised imports, for example:
volume and prices of imports not sold at dumped prices;
contraction in demand or changes in patterns of consumption;
restrictive trade practices of, and competition between, third country and UK producers;
developments in technology; and 
export performance and the productivity of the UK industry. 
This may be relevant as an industry weakened by other events may be more susceptible to injury from dumped or subsidised goods.

3. Please provide evidence to support this information.
	The Applicant assessed whether other known factors, individually or collectively, are capable of breaking the causal linked established between the injury and the US imported LLDPE. Those other known factors could be: 
· Carbon tax - the cost of the carbon tax changed during the Injury Period, in 2025 the carbon tax increased from [commercially sensitive information - non-confidential range: 0-5%] of the sales price to [commercially sensitive information - non-confidential range: 0-5%] of the sales price. 

· Energy costs increased as a result of the global energy crisis – however, the annual average natural gas price (pence per therm), i.e., ethane which is then cracked to produce ethylene, decreased from the start of the Injury Period from 200p per therm to 89p per therm in 2025. As such, these costs have remained relatively stable throughout the Injury Period (source: Applicant’s actualised data per P&L). 

· Cost of raw materials. 

The abovementioned factors are not sufficient to cause the level of financial decline experienced by the Applicant. In fact, the Applicant submits that energy costs and the cost of raw materials factors do not have any net negative financial impact. 

The impact of these factors, i.e., energy and raw material costs, is recorded under “costs” in the Applicant’s P&L. As can be seen from the Applicant’s total cost to make and sell throughout the Injury Period (Appendices G.1.2.1 – G.1.2.4), the costs have significantly decreased.  

While the carbon tax has had an impact on the Applicant’s LLDPE business, such impact is marginal in comparison to the significant negative impact caused by dumped US LLDPE imports. This does not include capex, only variable and fixed costs

	Year
	Total Cost to Make and Sell (excl. Capex)

	2022
	100

	2023
	82

	2024
	76

	2025
	74



Based on the evidence provided in support of this application, as well as the information provided herein, it is clear that it is the dumped US LLDPE imports which have caused the Applicant’s injury, in the form of price and sale volume depreciation, resulting in its financial decline. 





I. [bookmark: _Toc42587780]Declaration
This application is made by, or on behalf of, a UK industry that produces like goods to those that are the subject of this application. 
This UK industry has at least 1% market share, taking into account the goods and particular market for those goods.
This application has the support of that UK industry as required in the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019. Specifically, producer support for this application is greater than producer opposition and represents at least 25% of all UK production of the like goods. 
The information contained in this application:
provides evidence that goods have been or are being dumped and/or evidence that subsidised goods have been or are being imported into the UK (as per schedule 1(g) and 2(g) of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019);
provides evidence that the dumped and/or subsidised goods are causing injury to the UK industry (as per schedule 1(i) and 2(i) of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019);
is sufficient to initiate an anti-dumping and/or subsidy investigation as per schedule 4 paragraph 9(1)(b) of the Taxation (Cross-border Trade) Act 2018; and
is accurate and complete.

	Name:
	[Confidential]

	Company/Association:
	[Confidential]

	Position:
	[Confidential]

	Company Registration number (if applicable):
	[Confidential]

	Date:
	[Confidential]

	Signature:
	[Confidential]


[bookmark: _Toc42587781]Checklist
Important
Please ensure that you have completed this application fully and refer to any attached documents using the corresponding appendix reference.
Complete the checklist above, to demonstrate you have covered all of the points, and attach evidence to support your claims and calculations. 
Keep a copy of this application for your reference in case any queries arise when we are assessing the application. You will also need to refer to it if we initiate an investigation.  
X The details of the UK producers making the application and level of UK industry support for the application
X The details of all known UK producers/associations of UK producers of like goods 
X The volume and value of the domestic production of the like goods both by producers making the application and all other known UK producers
X  Information that the market share requirement is met 
X A complete description of the imported goods
X The names of countries/territories of origin and export of the imported goods
X The details of the exporters or overseas producers of the imported goods
X The details of the companies or individuals known to be importing the goods
X Normal values of the goods Dumping applications only
X Export prices of the goods Dumping applications only
· Details of subsidy programmes associated with the imported goods Subsidy applications only
· The amount of countervailable subsidy attributable to the alleged subsidised goods imported into the UK Subsidy applications only
X Changes in import volumes of the goods
X Effects of the imported goods on prices of like goods produced in the UK
X Impact of the imports have caused to the UK industry
[bookmark: _Toc10801718][bookmark: _Toc10807879]
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