	
	
	
Trade Remedies Authority
☐ Confidential	☒ Non-Confidential




Trade Remedies Authority
Anti-dumping and Subsidy Investigations:
Application form












When you have completed this form, indicate the confidentiality of this document by placing an X in the relevant box below:

☐ Confidential
X  Non-Confidential – will be made publicly available

Please note that you will have to provide two copies of your response – a Confidential and a Non-Confidential version. Both copies should be returned to the TRA using the Trade Remedies Service (www.trade-remedies.service.gov.uk).


Contents
Instructions	3
SECTION A: About The Goods	6
SECTION B: About the Application	9
SECTION C: About Other Interested Parties	11
SECTION D: Representativeness	12
SECTION E: About the allegedly dumped imports you want us to investigate	14
SECTION F: Subsidised imports	23
SECTION G: Injury 	28
SECTION H: Causal link between the imported goods and injury to your industry	31
SECTION I:  Declaration	32
SECTION J: Checklist	34




[bookmark: _Toc42587596]Instructions
About us
The Trade Remedies Authority (TRA) is an arm length body of the UK’s Department for International Trade. It carries out trade remedies investigations to find out if a new trade measure may be needed to counter dumped or subsidised imports or a sudden surge in imports.
The legislative framework that the TRA operates under is found in the Taxation (Cross-border Trade) Act 2018) (‘the Act’) and the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019 (‘the Regulations’). 
About you
You can apply to us to open an investigation if you are a UK producer of goods or a representative of a UK producer and you have evidence of unfair trade practices relating to the dumping or subsidy of goods imported into the UK.
You must provide sufficient evidence of dumped or subsidised goods being imported in the UK and that the dumped or subsidised imports have caused or are causing injury to the UK industry (in compliance with the Act)
You can find out more about our remit and how we work by reading our guidance on trade remedies investigations.
About this form
Complete this form and the relevant annexes if you want to apply for a new anti-dumping or subsidy investigation. This form will give us the information we need to decide whether to initiate an investigation into your concerns. You can find more information on how we assess applications in our guidance.
[bookmark: _Hlk34234189]You must submit your application online through the Trade Remedies Service (https://www.trade-remedies.service.gov.uk). When you submit your application, you must also submit a non-confidential version (including the annexes) which doesn’t contain any data you think is sensitive (for instance, commercial data about your company), as we are required to publish a copy of the application form. You can find out more about what can be considered confidential and how to prepare a non-confidential version of your documents in our guidance.
If you are considering submitting an application and would like to discuss it with someone first, please email contact@traderemedies.gov.uk. You can find more on completing this application in our Pre-Application Office and application assessment guidance.
If you have any issues or queries about using the Trade Remedies Service, please email help@traderemedies.gov.uk. 
What happens next
Once you have completed this application form you can share a confidential version with the Pre-Application Office to get feedback before you formally submit your application. When you formally submit your application, you will need to submit a confidential and a non-confidential version of this form. Please upload these through our Trade Remedies Service at www.trade-remedies.service.gov.uk. 
Once you have done this:
you will receive an email confirming the documents have been uploaded successfully; 
the assessor(s) of your application will contact you if further information is required; and
the assessor(s) of your application may contact you to arrange a visit to verify the information contained in your responses.
How to complete this application form
Please read and follow all the instructions carefully. You will need to provide evidence to support your concerns. You may need to attach supporting documents in appendices to supplement the answers you give. 
Please also note the following points:
Try to avoid leaving any questions blank. If the question isn’t relevant to you, please try to explain why.
If the answer to a question is “zero”, “no”, “none” or "not applicable”, please write this rather than leaving the answer blank.
If you feel you can’t present the information as requested, please contact the Pre-Application Office by emailing contact@traderemedies.gov.uk.
If there is not enough space in any part of the application form to provide a full answer, please attach appendices. Please ensure that any attachments are given a corresponding appendix reference in the title of the document and that these are referenced in the boxes provided. 
If you include any documents not in English, please provide an English translation.
Provide all dates in the format DD/MM/YYYY (e.g. 23/05/2019).
For all numerical figures, where appropriate please express every third number with a comma (e.g. ‘1,300’ for one-thousand three hundred, ‘1,300,000’ for one million and three-hundred thousand).
Limit all sales/currency/income figures to two decimal places and use the appropriate currency symbol (e.g. £1,300.00).
All figures should be reported net of tax unless otherwise stated. 
For definitions of the incoterms used throughout this document, please visit the International Chamber of Commerce.
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This section of the application form is about the imported goods you want us to investigate. These imported goods will be referred simply to as ‘the goods’. 
You can only ask us to investigate imported goods if you (or the industry you represent) produce ‘like goods’. Like goods are defined as goods which are similar to the goods under investigation in all respects or have characteristics which closely resemble them. When we decide what are like goods, we will consider the following non-exhaustive list of criteria:
physical likeness, such as physical characteristics
commercial likeness, including competition and distribution channels
functional likeness, such as end-use or if the goods can be substituted for each other
similarities in production, such as method and inputs
other relevant characteristics

The Imported Goods
1. Describe the imported goods you are concerned about (if possible, please attach digital versions of images, brochures, catalogues, etc which show the goods in question).
	Hot-rolled steel plates (alternative names for the same product - hot-rolled plates, quarto plates, reversing mill plates) are flat steel products having almost rectangular cross sections, the width being much greater than the thickness, produced by rolling of steel to dimensions and physical properties (strength, resistances, weldability etc.) required for final applications (bridge construction, machine manufacturing, shipbuilding etc.). Hot-rolled steel plate is a flat steel product (rolled initially in flat form unlike coil products) produced in the following common dimension ranges:
· Thickness: 8-80mm (thicknesses outside of this range are required for particular applications and not considered commodity plate)
· Widths: 1500-3100mm (outside of this range considered customized product)
· Lengths:  4.000 – 12.000mm (commercial sizes 4,5,6,8,12m, 80-90% of the total consumption)
· Most common steel grades used in the UK (typically covering more than 70% of the total consumption): S275(JR,J0,J2), S355(JR,J0,J2) produced according to standard EN 10025-2. The standard regulates chemical composition of the steel, mechanical properties (primarily, strength of material and resistances at different environmental temperatures). 
· Other frequently applied standards are different sections of the EN 10025: 3, 4, 5, pressure vessel steels according to EN 10028, heat treatable steels according to UNI EN ISO 683.
Different international standards are applicable for hot-rolled plate (EN for UK and the EU, ASTM/ASME for Americas, JIS in Japan and Asia, GB in China). 
In the UK the most widespread is BS EN, the same used in the rest of Europe. Importers sell most plates in the UK according to EN.
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1. Explain where the imported goods you are concerned about are being exported from.
	South Korea is a large global exporter of steel plate, with annual production of 9 million tonnes and total exports of 3,18 million tonnes, with 42.390 tonnes imported in the UK during 2024 (data source ISSB.CO.UK)
[image: ]


	
	
	Appendix reference: Appendix 003 - Statistical data.xlsx[footnoteRef:2] [2:  Appendix 003 contains comprehensive statistics on import, export of the plates etc. The Applicant is not allowed to disclose all these statistics because the Applicant has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of the Applicant's obligations and potentially lead to penalties. Therefore, the Applicant has provided non-confidential summary of Appendix 003. At the same time, the Applicant disclosed all relevant statistics even in absolute figures in this non-confidential version. ] 




1. Provide the tariff classification(s) for the imported goods.
	Hot-rolled steel plate imports are reported under the following commodity codes:
	Plates
	

	72085120
	Flat-rolled products of iron or non-alloy steel, of a width of >= 600 mm, not in coils, simply hot-rolled, not clad, plated or coated, of a thickness of > 15 mm, without patterns in relief

	72085191
	Flat-rolled products of iron or non-alloy steel, of a width of >= 2.050 mm, not in coils, simply hot-rolled, not clad, plated or coated, of a thickness of > 10 mm but <= 15 mm, without patterns in relief (excl. "wide flats")

	72085198
	Flat-rolled products of iron or non-alloy steel, of a width of < 2.050 mm but >= 600 mm, not in coils, simply hot-rolled, not clad, plated or coated, of a thickness of > 10 mm but <= 15 mm, without patterns in relief

	72085220
	Flat-rolled products of iron or non-alloy steel, of a width of 600 mm or more, hot-rolled, not clad, plated or coated - other, not in coils, not further worked than hotrolled: of a thickness of 4.75 mm or more but not exceeding 10 mm : universal plates.

	72085291
	Flat-rolled products of iron or non-alloy steel, of a width of >= 2.050 mm, not in coils, simply hot-rolled, not clad, plated or coated, of a thickness of >= 4,75 mm but <= 10 mm, without patterns in relief

	72089000
	Flat-rolled products of iron or non-alloy steel, of a width of 600 mm or more, hot-rolled, not clad, plated or coated - other.

	72089020
	Flat-rolled products of iron or steel, of a width >= 600 mm, hot-rolled and further worked, but not clad, plated or coated, perforated

	72089080
	Flat-rolled products of iron or steel, of a width >= 600 mm, hot-rolled and further worked, but not clad, plated or coated, non-perforated

	72109030
	Flat-rolled products of iron or non-alloy steel, of a width of >= 600 mm, hot-rolled or cold-rolled "cold-reduced", clad

	72254040
	Flat-rolled products of alloy steel other than stainless, of a width of >= 600 mm, not further worked than hot-rolled, not in coils, of a thickness of > 10 mm (excl. products of tool steel, high-speed steel or silicon-electrical steel)

	72254060
	Flat-rolled products of alloy steel other than stainless, of a width of >= 600 mm, not further worked than hot-rolled, not in coils, of a thickness of >= 4,75 mm but <= 10 mm (excl. products of tool steel, high-speed steel or silicon-electrical steel)


The codes cover all relevant plate products imported from South Korea and all products of Spartan UK.
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1. Give details regarding whether the imported goods are currently subject to any anti-dumping/countervailing/safeguard measures or ongoing investigations in other countries. 
	Countervailing duties against Posco Korea have been assigned in the USA in December 2024[footnoteRef:3] [3:  https://www.federalregister.gov/documents/2024/12/10/2024-28990/certain-carbon-and-alloy-steel-cut-to-length-plate-from-the-republic-of-korea-final-results-of] 

The US imposed a 25% ad valorem tariff on steel products worldwide, including flat-rolled products of headings 7208, 7210, 7225, pursuant to Proclamation 10896. [footnoteRef:4] [4: https://www.federalregister.gov/documents/2025/03/05/2025-03598/implementation-of-duties-on-steel-pursuant-to-proclamation-10896-adjusting-imports-of-steel-into-the ] 

In the EU, the European Commission adopted Implementing Regulation (EU) 2019/159 imposing a definitive safeguard measure on certain steel products on an ergo omnes basis. [footnoteRef:5]A 25% above quota duty was imposed. On 10 March 2025, the Commission notified the WTO of its intention to extend the measure until 30 June 2026.[footnoteRef:6]  [5:  https://eur-lex.europa.eu/eli/reg_impl/2019/159/oj/eng ]  [6: https://www.oreaco.com/steel/eu-steel-safeguard-adjustments-confirmed-wto-notification-and-phased-implementation ] 

The Ministry of Trade of Turkey has announced the final results of an ani-dumping investigation into imports of heavy plate steel from South Korea. The dumping margin is estimated at 4.37% for Posco, 4.40% for Hyundai Steel and 9.40% for other South Korean producers. The final decision will be adopted shortly[footnoteRef:7]. [7:  https://ticaret.gov.tr/data/660baf0713b876cad0db9d89/Kalın%20Levha%20Nihai%20Bildirim%20Raporu.pdf ] 
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The Like Goods
1. Describe the like goods produced by the UK industry (if possible, attach digital versions of images, brochures, catalogues, etc). 
	Spartan UK produces steel plates with thickness from 8 to 150 mm, max width 2100 mm and max length 22 m. Metinvest (Holding company of Spartan) plate catalogue is available following the link:
https://metinvestholding.com/Content/Entities/Report/14/en/metinvest_plates-2024.pdf 
Product page at Metinvest site:
https://metinvestholding.com/en/products/plates
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Comparability between the Goods
1. Explain how the like goods produced by the UK industry are like the imported goods. Please cover the following aspects of the goods.
The physical, technical, chemical and any other characteristics that describe the goods – explain any differences:
	Spartan UK produces steel plate according to most applicable standards in the UK and the rest of Europe, EN 10025, EN 10028, EN ISO 683, with the most common grades used in the market are EN 10025-2 S275, S355. This is a standard steel product produced to required dimensions with guaranteed chemical composition and mechanical properties governed by the standard.
Korean suppliers offer and sell to the UK steel plate produced to the same standards, mostly BS EN 10025-2, with no substantial differences to Spartan product.[image: ]
http://product.posco.com/homepage/product/eng/jsp/process/s91p2000210p.jsp 

General overview of the UK produced plate and the imported goods from Korea
	Characteristic
	UK produced plate
	Imported Korean plate
	Notes

	Weight units
	Metric tonnes
	Metric tonnes
	Equivalent

	Delivery form
	Hot-rolled steel plate
	Hot-rolled steel plate
	Equivalent

	Standards
	EN 10025, EN 10028, EN ISO 683
	EN 10025, EN 10028, EN ISO 683
	Equivalent

	Designation
	Construction, and structural elements, wind tower manufacturing, manufacturing of machinery, pressure vessels, transport equipment
	Construction, and structural elements, wind tower manufacturing, manufacturing of machinery, pressure vessels, transport equipment
	Equivalent

	Transport mode
	Road transport, railway transport, seaborne shipping
	Road transport, railway transport, seaborne shipping
	Equivalent

	Production mode
	Rolling of semi-finished steel (slab) to required characteristics 
	Rolling of semi-finished steel (slab) to required characteristics
	Equivalent





	
	Appendix reference: Appendix 001 BS EN 10025-2-2019.pdf



2. If the goods can be subdivided into separate models – provide details about each of the models, such as their product literature and technical documentation:
	Steel plate products are used for a variety of mostly structural applications, with the main factors of variation within the product due to steel grade and dimensions. Considering, that most Korean imports are sold for standard structural applications, possible variations within the full mix of product are not significant enough to influence assessment of possible dumping in the UK market.
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3. Give the tariff classification of the goods (customs commodity code) – if there are multiple models, provide the customs commodity code for each model:
	Commodity codes proposed in the section Import goods, point 3 are sufficient to identify hot-rolled steel plates


	
	Appendix reference: N/A



4. Summarise the production process of the goods in the UK and in the exporting country/countries. Make sure you explain if there are different production processes within the UK and/or the exporting country/countries concerned:
	Spartan UK produces steel plate by rolling semi-finished steel (slab) in the quarto rolling mill (four rolls high rolling line). There are no steelmaking facilities on site, production process starts from reheating slab with consequent passage to rolling line. Plate at the end of rolling goes through testing, finishing processes (cutting, heat treatment etc.), before the final despatch to customers. Starting from 2022, when Ukrainian facilities of Metinvest Group were idled due to Russian aggression in Ukraine, Spartan has lost access to intra-group slab supply. The mill currently purchases slabs on the open market from non-related parties for re-rolling.
Major South Korean producer, Posco, is an integrated steelmaker with so called “full cycle” production, from iron ore, coking coal and steel scrap to hot iron (via blast furnace) liquid steel (via basic oxygen converter), semi-finished steel (continuous casting machines), finished steel (various rolling lines). 
https://newsroom.posco.com/en/steel-made/ - general steel production process
http://product.posco.com/homepage/product/eng/jsp/process/s91p2000220p.jsp - specific plate production process
The same production process starting from hot iron production to final plate production is applied in the second Korean producer, Huyndai Steel https://www.hyundai-steel.com/en/products-technology/manufacturingprocsaa/blastfurnace.hds?tab=Y 
To sum up, Spartan production process is identical to the final phase of plate production of Korean producers, where steel slab is transformed to the final plate product with required physical characteristics. The said difference in production stages does not influence steel plate characteristics 
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5. Provide a general description of the UK market for the goods including the nature and conditions of competition within the overall market. In your answer please refer to:
general users/consumers/customers;
market segmentation;
government regulation or tax;
distribution and marketing (for example, how is the product sold and is quality or price the deciding factor);
the nature of competition within the overall market;
the degree of price sensitivity;
the trends and drivers of demand, including causes of demand fluctuations and any factors contributing to overall market growth or decline;
developments in technology affecting the characteristics, demand or the production process of the goods;
other commercially significant goods which could be substituted for your goods and the goods being imported into the UK; and
any other factors that influence the market.

	Please answer here - 
General users/consumers/customers
Steel plate is a versatile product used in many steel-intense industrial sectors. Key application areas are 
· construction and infrastructure works – plate represents an important part of structural elements, as it can be cut and shaped in different ways to produce large welded beams and other sections, tubular elements and heavy duty surfaces
· manufacturing of energy equipment, including conventional fossil-fuel based infrastructure (pipelines, processing and distribution) and renewable energy equipment (primarily, foundations for wind towers)
· manufacturing of machinery, including equipment for production plants and specialized machinery such as agricultural, earthmoving machinery, cranes etc.
· manufacturing of various transport equipment – primarily, shipbuilding, but also heavy transport platforms etc. 

Market segmentation
Roughly 50-60% of steel plate reaches final processors through multi-level network of distributors and primary processors (stockholders and cutting centres). These operators first purchase plate from producers or importers, and then re-sell plate or cut elements to final processors. The remaining 40-50% of plate are sold directly from steel mills or importers to final processors. Internally in Spartan, we segment the market in the following macro-areas:
· Distributors (stockists and steel service centres): 60%
· Construction fabricators: 20%
· Machinery manufacturers: 15%
· Other end-users: 5%

Government regulation or tax
The only specific regulation active in plate market is the import safeguard regime, limiting total import of plate in the UK by around 375.000 tonnes per year (representing more than 80% of apparent plate consumption in the UK, which we estimate at around 460.000 tonnes in 2024).
The safeguard quota is assigned to two distinct group of suppliers, European Union (278.000 tonnes) and other countries (99.000 tonnes). Korean suppliers utilize around 43% of the available quota, having a potential to increase their share farther within current regulation. In course of 2024, we saw that such increase is achieved mainly through seemingly unfair price practices, which cause injury to domestic producers in the UK.

Distribution and marketing
Plate market can be broadly distinguished into 
· “commodity” plate, standard structural plate in grades S275, S355, 8-80mm thick, 1500-3000mm wide and up to 12000mm long
· “special quality” plate, which includes non-standard dimensions (e.g. 5mm thin plate or heavy 150mm thick plate), special designation qualities such as weather-resistant grades S355J2W
Commodity plate purchasing decisions are driven mostly by price, with potential modifiers related to
· specific service conditions such as single lot delivery scheduling, special testing or certification
· required lead time, i.e. period to deliver material following the order placement
· product origin, if regulated within the final project guidelines

The degree of price sensitivity
Unless there are specific requirements, limiting supplier choice and reducing the level of competition, purchasing decisions are driven by competing price offers. Import material is typically discounted compared to the local production. In case of standard plate bookings for stockholding, imported plate always represents an opportunity for distributors to book at lower price, often used as a leverage in negotiations with domestic producers. As soon as the discount provided for imported material widens, the leverage increases significantly and disrupts pricing of UK material, independently of underlying cost to produce in the UK.
The trends and drivers of demand
Steel consumption, be it for big infrastructure works or machinery manufacturing, is a function of overall economic situation and investment activity. Unfortunately, we observe a steep slowdown of the economic growth conditioned by global instability, political turbulence in the UK, with GDP growth falling to 0.3% in 2023 (Office for National Statistics) and lacking substantial recovery in 2024 (0.9% estimate by IMF). 
Aggressive price reduction by Korean suppliers visible in 2024 brings down prices in the already distressed market. Import opportunities at huge discounts are used by UK distributors to put pressure on prices of UK domestic producers, independently of relevant cost levels to produce plate in the UK. 

Source – ISSB statistics
Developments in technology
As the metal involved in the production of plates is rolled steel, important technology and investments in decarbonising the production of raw steel will be key to ensuring that the UK’s production of plates to meet the high-level of environmental and sustainability protections present in the UK and absent in some other parts of the world. 

Other commercially significant goods which could be substituted for your goods
There are two main types of steel products other than plate which for certain applications can be used as substitutes:
· Hot-rolled sheets (lengths cut from hot-rolled coils), as long as dimensions of sheets are comparable with dimensions of quarto plate. Typical example are hot-rolled sheets from coils produced by Tata Steel Netherlands and imported in the UK. Such sheets are available in thicknesses 8-25mm and widths up to 2000mm, overlapping with plate range.
· Large rolled beams – sections produced directly by rolling and competing with welded beams produced from plate, depending on engineering requirements of the product.
Both substitute product groups are regularly present on the market and did not create additional market pressure during the POI.


	
	Appendix reference: Appendix 003 - Statistical data.xlsx[footnoteRef:8] [8:  Appendix 003 contains comprehensive statistics on import, export of the plates etc. The Applicant is not allowed to disclose all these statistics because the Applicant has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of the Applicant's obligations and potentially lead to penalties. Therefore, the Applicant has provided non-confidential summary of Appendix 003. At the same time, the Applicant disclosed all relevant statistics even in absolute figures in this non-confidential version.] 




6. We give goods in our investigations Product Control Numbers (PCNs) which are identifiers unique to our work and are created on the basis of the main characteristics differentiating the goods from other goods. We use PCNs to allow comparison between products made by domestic and foreign producers. The accuracy of the TRA’s PCN structure is directly proportionate to information supplied by the applicant. If the goods concerned covers a range of goods with different characteristics that would affect comparability: 
Please describe the key physical characteristics that have a consequential and material effect on prices, with the list of characteristics going from most to least consequential
Please provide evidence to substantiate that these physical characteristics have a consequential and material effect on prices. This evidence could be in reference to specific unit costs, if those costs effect price comparability
Use this information to delineate between models of not only the goods produced by the UK industry, but by the exporting producers, giving the information requested in the subsequent sections in refence to each model rather the goods category as a whole. The annex will indicate where information is being asked for on an individual model basis. 
If you already have a view on a PCN structure, please propose that here. 

	Please answer here 
We refer to EN 10025 standard as the main one applicable in the UK market, considering that Korean exports are mostly composed on material certified according to the same standard.
Product Control Numbers structure should account for main characteristics of steel plate. Suggested structure is as follows:
	Characteristic
	Description
	PCN value

	Steel strength class
Minimum yield strength on thickness <=16mm in Mpa
	01 – 235 Mpa (EN 10025 S235JR)
	S01

	
	02 – 275 Mpa (EN 10025 S275JR)
	S02

	
	03 – 355 Mpa (EN 10025 S355JR)
	S03

	
	04 – 420 Mpa (EN 10025 S420N)
	S04

	
	05 – 460 Mpa (EN 10025 S460N and higher)
	S05

	Dimension - thickness, mm
	01 - <8mm
	T01

	
	02 – 8-14.99mm
	T02

	
	03 – 15-40mm
	T03

	
	04 – 40.1-80mm
	T04

	
	05 – 80.1-120mm
	T05

	
	06 – higher than 120mm 
	T06



[image: ]

As a reference for the influence of both steel quality and thickness on pricing, please see last available price lists of Corus Steel for the UK and a more recent ArcelorMittal price list for the EU.

[image: ]
[image: ]
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Appendix 002 - Plate price lists.PDF[footnoteRef:9] [9:  The Applicant has attached price lists of ArcelorMittal and Corus Steel to this non-confidential version of the application. At the same time, the Applicant has not attached its own price list because its disclosure would give a significant advantage to a competitor] 



[bookmark: _Toc42587769]

About the Application
Individuals or groupings of companies, individuals and trade bodies can all be applicants. Generally, an industry that is concerned about a set of imported goods should make only one application to us for an investigation. When we assess your application, we will consider information about all the companies which make up the group that is applying. When you are answering questions about the goods you produce, please include information about the goods produced by all the companies and individuals who are submitting this application. 
[bookmark: _Toc41495845][bookmark: _Toc41496099][bookmark: _Toc41496514][bookmark: _Toc41496745][bookmark: _Toc41495846][bookmark: _Toc41496100][bookmark: _Toc41496515][bookmark: _Toc41496746]Applicant Information
Name of Applicant
	Please answer here 

Spartan UK Limited



Address
	Please answer here 

Ropery Road, Gateshead, Tyne and Wear, NE8 2RD



Email 
	Please answer here 
[redacted – contains personal information]


Telephone 
	Please answer here 

0191 460 4245



Contact Name  
	Please answer here 

[redacted – contains personal information]


Company Ownership (provide broad details of shareholding)
	Please answer here 

Wholly owned by Metinvest Trametal in Italy; part of the Metinvest Group.



Name of Lawyer/Representative
	Please answer here 

Anzhela Makhinova, Partner at Sayenko Kharenko, amakhinova@sk.ua
Oleksandra Sandul, Associate at Sayenko Kharenko, osandul@sk.ua
Maksym Mykytiuk, junior associate at Sayenko Kharenko, mmykytiuk@sk.ua

The letter of authority is provided in Appendix 009[footnoteRef:10] [10:  Appendix 009 is not attached to this non-confidential version of the application because it contains personal data of the legal representatives of the Applicant] 

 





Period of Investigation
For the subsequent sections, please use the same 12-month period for every question and indicate below which 12-month period you are using. This period should not end more than six months before the date this application is submitted. This period will be referred to as ‘the period of investigation (POI)’ for the rest of the application. The 36-month period preceding the POI, will be referred to as the injury period. Please indicate the 12-month POI in the box below.
	Please comment here 

The Applicant suggests calendar year 2024 as the period investigation.



Please give the volume and value of like goods you produced in the UK for the POI.
	Please answer here
The Applicant produced [commercially sensitive data: non-confidential range: 135 000 – 170 000][footnoteRef:11] tonnes of steel plate in 2024, valued at £90-110 million. [11:  This non-confidential version of the application does not contain absolute figures of production volumes of the Applicant because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 



[bookmark: _Toc41495849][bookmark: _Toc41496103][bookmark: _Toc41496322][bookmark: _Toc41496518][bookmark: _Toc41496749][bookmark: _Toc41496981][bookmark: _Toc41497929][bookmark: _Toc41557856][bookmark: _Toc42587770][bookmark: _Toc41495850][bookmark: _Toc41496104][bookmark: _Toc41496323][bookmark: _Toc41496519][bookmark: _Toc41496750][bookmark: _Toc41496982][bookmark: _Toc41497930][bookmark: _Toc41557857][bookmark: _Toc42587771]
[bookmark: _Toc42587772] About Other Interested Parties
UK Producers
Your application must be supported by other UK producers who represent at least 25% of total UK production. This is based on production physically located in the UK. The level of support for the application must be greater than the level of opposition among UK producers. 
If there are other UK producers, you will need to contact them and ask them whether they support or oppose this application. Please attach their written responses to your application OR their details should be provided below. Use a separate table for each producer.
We understand that other producers may be concerned about providing confidential information for this form. If necessary, you can ask an independent third party to confidentially combine information from the individual companies. Alternatively, the other producers can send the information separately to the TRA for us to combine. 

	UK producer  

	Legal name of company:
	LIBERTY STEEL DALZELL LTD

	Name (point of contact):
	Tekin Cerci, Selin Yesil 

	Role:
	Sales

	Address:
	Park Street, Motherwell, ML1 1PU

	Telephone No:
	+44 1698 266 100

	Email:
	[redacted – contains personal information]

	Company website:
	https://libertysteelgroup.com/uk/contact/

	Goods produced
Please list all the UK-made goods this producer makes which are sold on the UK market and are like the imports this application is about

	Steel plate

	Position regarding application (delete as applicable) 
	The supporting letter is attached as Appendix 007[footnoteRef:12] [12:  Appendix 007 is not attached to this non-confidential version of the application because it contains commercially sensitive information of LIBERTY STEEL DALZELL LTD and the LIBERTY STEEL DALZELL LTD has not agreed for disclosure of the relevant supporting letter] 




Other Parties
Provide details of all known producers/exporters in the exporting country or producer/exporter associations in the exporting country, including:
	Name: 
	Posco Steel Korea  (www.posco.co.kr)

	Address:
	6261, Donghaean-ro, Nam-gu, Pohang-si, Gyeongsangbuk-do, the Republic of Korea

	Email:
	webmaster@posco.com

	Telephone Number:
	+82-54-220-0114



	Name: 
	Huyndai Steel Korea (www.hyundai-steel.com)

	Address:
	63 Jungbongdae-ro Dong-gu, Incheon Metropolitan City

	Email:
	webmaster@hyundai-steel.com

	Telephone Number:
	+82-32-760-2114




Provide the details of all known importers of the goods in the UK or any associations of importers in the UK, including: 

	Name:
	Stemcor London Trading Limited

	Address:
	London EC1Y 4TW

	Email:
	GroupEnquiries@Stemcor.com

	Telephone Number:
	+44 (0)20 7775 3600

	Contact person (if available)
	

	Nature of their business (retailer/agent etc)
	Trader



	Name:
	Duferco UK Ltd

	Address:
	 London EC4N 1TX

	Email:
	N/A

	Telephone Number:
	02038288890

	Contact person (if available)
	

	Nature of their business (retailer/agent etc)
	Trader



	Name:
	Salzgitter Mannesman UK

	Address:
	Harrogate HG2 8RE

	Email:
	[redacted – contains personal information]

	Telephone Number:
	01423 566660

	Contact person (if available)
	[redacted – contains personal information]

	Nature of their business (retailer/agent etc)
	Trader



	Name:
	OPR Group

	Address:
	 London ECV 9DS

	Email:
	 [redacted – contains personal information]

	Telephone Number:
	 020 8146 3609

	Contact person (if available)
	[redacted – contains personal information]

	Nature of their business (retailer/agent etc)
	Trader




	Name:
	Brisko Metal Resources

	Address:
	Kingston on Thames KT1 3GZ

	Email:
	 

	Telephone Number:
	  +44 (0) 208 974 6923

	Contact person (if available)
	 

	Nature of their business (retailer/agent etc)
	Trader



	Name:
	 Belmont & Knott Ltd

	Address:
	  Stevenage SG1 2FP

	Email:
	[redacted – contains personal information]

	Telephone Number:
	 01438 742020

	Contact person (if available)
	 [redacted – contains personal information]

	Nature of their business (retailer/agent etc)
	 
Trader



Provide the details of all known suppliers, users and consumers of the goods in the UK, or associations of suppliers, users or consumers including:

	Name: 
	M Brittain Ltd

	Address:
	York YO10 4FZ

	Email:
	[redacted – contains personal information]

	Telephone Number:
	01904 636021

	Contact Person (if available) 
	[redacted – contains personal information]



	[bookmark: _Hlk188451808]Name: 
	Sebden Steel

	Address:
	Brierley Hill DY5 2PJ

	Email:
	 [redacted – contains personal information]

	Telephone Number:
	 01384 424344

	Contact Person (if available) 
	[redacted – contains personal information]



	Name: 
	Clarkes of Stillington

	Address:
	Stillington TS21 1 LF

	Email:
	[redacted – contains personal information]

	Telephone Number:
	01740 630571

	Contact Person (if available) 
	[redacted – contains personal information]



	Name: 
	Billington Structures

	Address:
	Barnsley S73 8DS

	Email:
	[redacted – contains personal information]

	Telephone Number:
	01226 340666

	Contact Person (if available) 
	[redacted – contains personal information]



	Name: 
	Group 1 Steel Ltd

	Address:
	Goole DN14 5YP

	Email:
	[redacted – contains personal information]

	Telephone Number:
	01405 819660

	Contact Person (if available) 
	[redacted – contains personal information]



	Name: 
	Genesis Steel Omagh

	Address:
	St Helens WA9 3NP

	Email:
	[redacted – contains personal information]

	Telephone Number:
	01405 819660

	Contact Person (if available) 
	[redacted – contains personal information]




[bookmark: _Toc42587773]



Representativeness
[bookmark: _Toc41495853][bookmark: _Toc41496107][bookmark: _Toc41496522][bookmark: _Toc41496753]Summary of UK Producer support or opposition for this application
We need to know about the total volume of UK production for UK markets by the producers who support your application. Please complete Annex 1[footnoteRef:13], which will guide you through the calculation of whether representativeness requirement is met in terms of volume and value. If any figures are estimates, please explain how you worked out this information.  [13:  Annex 1 is attached to this non-confidential version of the application in non-confidential form because it contains absolute figures of production volumes of the Applicant and LIBERTY STEEL DALZELL LTD. This is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	Please comment here 
	Production, tons[footnoteRef:14] [14:  This non-confidential version of the application does not contain absolute figures of production volumes of the Applicant and LIBERTY STEEL DALZELL LTD because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	2021
	2022
	2023
	2024

	Spartan UK Limited
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-13
	-9
	-29

	LIBERTY STEEL DALZELL LTD
	[redacted – commercially sensitive information] 

	Relative index (as compared to 2021), %
	100
	-26
	-44
	-61

	Total production, tons
	[redacted – commercially sensitive information] 

	Relative index (as compared to 2021), %
	100
	-17
	-19
	-38

	Share of the producers support the initiation of investigation, %
	100%
	100%
	100%
	100%


Information of the Applicant and the letter of LIBERTY STEEL DALZELL LTD


[bookmark: _Toc41495855][bookmark: _Toc41496109][bookmark: _Toc41496524][bookmark: _Toc41496755]Market Share
1. The applicant UK industry/industries should have at least a 1% share of the UK market for the goods, irrespective of where the goods were produced. Please demonstrate this by completing Annex 2[footnoteRef:15]. If you have other specific market share information, please also provide that.  [15:  Annex 2 is attached to non-confidential version of the application in the non-confidential format only. This is because the Applicant has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of the Applicant's obligations and potentially lead to penalties] 

	Please comment here 

Our estimate of apparent consumption (production – exports + imports) of plate in the UK was as follows:
	Indicators[footnoteRef:16] [16:  This non-confidential version of the application does not contain absolute figures of consumption, of the Applicant’s sales volumes and the Applicant’s share because this is commercially sensitive information which disclosure would give a significant advantage to competitors. Moreover, if the competitors have consumption volumes, the competitors could use them to calculate sales volumes of the Applicant] 

	2021
	2022
	2023
	2024

	UK Plate apparent consumption, kt
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-2
	3
	-9

	Sales of Spartan on the UK market, kt
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-27
	-21
	-26

	Market share of Spartan, %
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-27
	-23
	-20


(Source – Sales volumes provided by the Applicant, export-import data was taken from ISSB.CO.UK)




2. Please note that the requirement can be waived in certain circumstances, for example if your application is about imports preventing a UK industry from being established for a 1% market share. If you think the requirement should be waived, explain why.
	[bookmark: _Hlk40864447]Please comment here
Not applicable


[bookmark: _Toc41495857][bookmark: _Toc41496111][bookmark: _Toc41496526][bookmark: _Toc41496757][bookmark: _Toc41495858][bookmark: _Toc41496112][bookmark: _Toc41496527][bookmark: _Toc41496758]Related Persons
If you know that the Applicant or any other known UK producer of the goods is related (as defined under Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018 (a)) to an exporter or an importer of the goods, describe the company and the relationship. 
	Please comment here
Not applicable




[bookmark: _Toc42587774]About the allegedly dumped imports you want us to investigate
Complete this section if you are making an application for a dumping investigation.  
Please give us all the information you can about the imported goods you believe are being dumped and the injury being caused to UK industry. 
[bookmark: _Toc41495861][bookmark: _Toc41496115][bookmark: _Toc41496530][bookmark: _Toc41496761]Sufficiency Test
Please note that we may reject your application if there is not sufficient evidence of dumping or injury. Evidence of dumping is insufficient if the margin of dumping is less than 2% of the export price (minimal). 
1. List all countries (or territories) where the imported goods are produced (country of origin) and the countries (or territories) from which they are exported to the UK, if this is different.
	Please comment here 
Plate production is established all around the world, with production sites in all key consuming regions – UK and the EU, Asia, Americas, MENA. Total reported worldwide production (World Steel Association) is over 300 million tonnes, of which (according to our estimate) less than 0,3 million tonnes in the UK and around 10 million tonnes in the EU.

For the UK market, main supplying countries and respective producers are as follows:
South Korea – Posco Steel, Hyundai Steel
Netherlands – Tata Steel Netherlands – shipping plate cut from HRC
Germany – Dillinger Hutte and Salzgitter 
Denmark – NLMK Dansteel
Sweden – SSAB
Spain – ArcelorMittal
Finland – SSAB
France – Dillinger Hutte
Ukraine – Metinvest Group (prior to the Russian invasion)
Turkey – Erdemir 
Italy – Metinvest Group (Metinvest Trametal, Ferriera Valsider), Marcegaglia Plates, Officine Tecnosider
Belgium – NLMK Clabecq
India – Jindal Steel, SAIL

Global plate production figures by World Steel Association for 2023 are as follows:

European Union: 9,873 million tonnes
North America: 7.309 million tonnes
South America: 1,182 million tonnes
China (2022): 267-284 million tonnes 
Japan: 9,719 million tonnes
South Korea: 8,835 million tonnes
World (2022): 330 million tonnes 






2. Complete Annex 2[footnoteRef:17], giving the volume and value of the imported goods for the POI, to demonstrate percentage of total imports. [17:  Annex 2 is attached to non-confidential version of the application in non-confidential format. This is because the Applicant has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of the Applicant's obligations and potentially lead to penalties] 


3. Provide details and evidence of how the volume and value of dumped imports have been calculated. 
	[bookmark: _Hlk40448572]Please comment here 
Volume and GBP value of imports from South Korea reported by customs extracted from ISSB data https://www.issb.co.uk/ 
(ISSB (International Steel Statistics Bureau) is a central part of the steel industry as a leading supplier of global trade data since 1979.)

[image: ]



[bookmark: _Toc41495864][bookmark: _Toc41496118][bookmark: _Toc41496533][bookmark: _Toc41496764][bookmark: _Toc41495865][bookmark: _Toc41496119][bookmark: _Toc41496534][bookmark: _Toc41496765][bookmark: _Toc41495866][bookmark: _Toc41496120][bookmark: _Toc41496535][bookmark: _Toc41496766][bookmark: _Toc41495870][bookmark: _Toc41496124][bookmark: _Toc41496539][bookmark: _Toc41496770][bookmark: _Toc10807858]
Normal value 
Normal value refers to the domestic price that the imported goods are normally sold for on the domestic market in their country of export.  This value should then be adjusted for costs arising after the ex-works (EXW) level (and any other factors that need to be considered) to make a fair comparison with the export price.
If your complaint concerns more than one exporting country, calculate the normal value for each country
There are several different methods for calculating normal value, with the appropriate method being determined by the circumstances of trade between the exporting country and the UK, and the nature of exporting country’s economy. 
Therefore, when you tell us the normal value of the goods, you will also need to explain which method you are using to calculate it and why. 
The methods are: 
‘Comparable Price’, this is the price of the goods in the ordinary course of trade in the home market of the exporting country;
Constructed Normal Values in the country of export based on the cost of production, plus reasonable amounts that would have been incurred on a domestic sale in the country of export for administrative, selling and general expenses and for profit;
‘Sales made to a third country by the exporter’, provided this amount is representative of the domestic selling price in sales in the country of export (provide evidence to support this); or
If none of the above is possible, establish the normal domestic value from the best information available to you and provide this information to us, along with an explanation of the approach you have adopted. Alternatively, if prices in the exporter’s domestic market are unavailable and it is not possible to construct a normal value, please contact the TRA to discuss further options.
Where possible, you should calculate normal value using the ‘Comparable Price’ Method. However, there are situations where this would be inappropriate, and so one of the alternative methods should be used. This includes situations where:
the goods are not sold in the ordinary course of trade in the domestic market of the exporting country;
these sales on the domestic market of the exporting country sales don’t allow a proper comparison with their sales on foreign markets because of:
· a particular market situation;
· low volume of sales in the domestic market of the exporting country;
the overseas exporter does not sell these goods in their domestic market;
the imports are from a particular foreign country – this is a specific term defined under Regulation 14 of the Dumping & Subsidy Reguations which means that it’s difficult to use prices of goods in that country as a fair comparison.
More information on each of these conditions and when they apply can be found in our guidance on dumping investigations. 

Method
Please indicate below the method you have used for calculating normal value of the imported goods. If you have used an alternative basis to comparable price (e.g. constructed normal value), please explain why you believe it isn’t appropriate to use comparable price and provide your evidence to support this. 
	Please answer here 
The normal value should be defined on the basis of the Comparable Price Method. 

[bookmark: _Hlk194329753][bookmark: _Hlk193896059]Under paragraph 50 (1) of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019, “An application made by an applicant UK industry for the initiation of a dumping investigation must contain as much of the information listed in paragraph 1 of Schedule 1 as is reasonably available to them”. As of today, only the following information is reasonably available for the Applicant in respect of prices on the internal market of South Korea. Therefore, the Applicant uses it for the normal value calculation.
 
To estimate normal value of steel plate in South Korea, the Applicant has applied spot market price index for South Korea provided by MEPS International (https://mepsinternational.com/gb/en), an independent provider of steel price indices recognized worldwide. To arrive to a comparable period of domestic prices for the POI, the Applicant has taken an average of MEPS indices for the POI, 2024. 

Based on UK reporting to MEPS, the Applicant considers two levels of the index as relevant for:
· Low – higher-tonnage deals from producer or importer to large distributors
· High – small-medium tonnage sales to the rest of the market and projects
For the normal value estimate, we use the average of the two values to take into account the full portfolio of Korean producers.

MEPS price index specification for plate in Korean market: 
South Korea delivered. Grade SS400. Thickness 16-40mm, Width 2000-2500mm.

To provide a comparable basis of the Korean domestic price and Korean export price, we consider the Korean domestic price basis as equivalent to the base grade traded in the UK, EN S275JR. The note on comparability of the grades is in the Appendix 003 – 5. S Korea domestic prices[footnoteRef:18] [18:  Appendix 003 contains comprehensive statistics on import, export of the plates etc. The Applicant is not allowed to disclose all these statistics because the Applicant has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of the Applicant's obligations and potentially lead to penalties. Therefore, the Applicant has provided non-confidential summary of Appendix 003. At the same time, the Applicant disclosed all relevant statistics even in absolute figures in this non-confidential version.] 


Considering the reported delivered basis of the MEPS price index, the Applicant has applied an average transportation costs equivalent to average transportation cost of Spartan [commercially sensitive data: non-confidential range: £14 – £18] [footnoteRef:19]. [19:  This non-confidential version of the application does not contain absolute figures of the Applicant’s transportation costs because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 


General distances to main customer clusters should be comparable for e.g. Posco Pohang and Spartan UK, as indicated in the reference maps below

Spartan distances to key customers
[image: ]

Posco distances to main industrial clusters
[image: ]
The distances are comparable for Spartan and Korean producers, spanning from 100 to 300km from the plant.

The second adjustment of the normal value is related to the product mix sold to the UK.

Based on the regular consumption of steel plate in the UK and the EU (as a reference, we provide sales structure by quality of Spartan in the UK and the EU, Metinvest Trametal and Ferriera Valsider in the EU), and based on general information from the market, [redacted - commercially sensitive data]. The regular surcharge applied by Spartan is [redacted - commercially sensitive data - £20-28], which provides an average adjustment of [redacted - commercially sensitive data £14-18] [footnoteRef:20].  [20:  In this non-confidential version of the application, the Applicant has not provided information on structure of its sale on the UK and the EU markets as well as share of sales of certain types of products because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

Reference data in Appendix 003 - 6. Dumping estimate[footnoteRef:21] [21:  Appendix 003 contains comprehensive statistics on import, export of the plates etc. The Applicant is not allowed to disclose all these statistics because the Applicant has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of the Applicant's obligations and potentially lead to penalties. Therefore, the Applicant has provided non-confidential summary of Appendix 003. At the same time, the Applicant disclosed all relevant statistics even in absolute figures in this non-confidential version.] 


	Quality adjustment reference
	
	
	
	

	Spartan sales - UK[footnoteRef:22] [22:  In this non-confidential version of the application, the Applicant has not provided information on structure of its sale on the UK and the EU markets as well as share of sales of certain types of products because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	
	
	
	

	Quality aggregated
	2022
	2023
	2024
	2022-2024

	% of total sales
	
	
	
	

	[___]
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	6
	-5
	0

	[___]
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	0
	-4
	0

	Other
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-46
	23
	-8

	
	
	
	
	

	Spartan sales - UK
	
	
	
	

	Quality aggregated
	2022
	2023
	2024
	2022-2024

	% of total sales
	
	
	
	

	[___]
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-4
	-14
	-4

	[___]
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	12
	35
	12

	Other
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	0
	20
	0

	
	
	
	
	

	Metinvest Trametal, Ferriera Valsider - EU sales
	
	
	
	

	Quality aggregated
	2022
	2023
	2024
	2022-2024

	% of total sales
	
	
	
	

	[___]
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	17
	2
	7

	[___]
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-11
	-11
	-5

	Other
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-26
	7
	-7



	UK surcharge [___] £/t
	20-28

	Share of [___] in the mix %
	50-65

	Minimum surcharge £/t
	14-18



To adjust the normal value to the level comparable with the export price considering the mix, the Applicant added an equivalent of [redacted - commercially sensitive data £14-18] to the normal value.

Estimated normal value of the goods in Korea relevant for POI is 

	KRW/t[footnoteRef:23] [23:  In this non-confidential version, the Applicant has not provided absolute figures of normal value because for its calculation the Applicant used its figures. Thus, if competitors have the absolute figures, they potentially could further re-calculate the Applicant’s figures that are commercially sensitive information which disclosure would give a significant advantage to competitors] 

	878,000 – 1,075,000

	GBP/t
	500-615






Please give the normal value calculations using the appropriate section below, making sure to use the section relevant to the method you have described in this section. Delete tables for any methodologies you are not using.
The evidence you provide of normal value should, as far as possible:
be representative of different product types or models within the goods you are applying to us to investigate, if there are substantial differences in the normal value between these product types and models; and relate to normal value spread over the POI 

Comparable Price 
Prices should be net ex-works (EXW) and exclude all internal taxes, such as VAT. If EXW prices are not available e.g. if Cost Insurance and Freight (CIF) or Free On Board (FOB) prices are the only ones available, these prices should be adjusted to bring them to a net ex-works level. If using this method, please complete Annex 3.

Constructed Normal Value
Please complete Annex 4, explaining how each cost was calculated including:  
materials;
direct labour;
overheads;
administration, sales and general expenses (ASG), excluding transport costs; and
the reasonable profit margin in the country of origin.
	Please answer here
Not applicable



Where there is a particular market situation, make adjustments to elements of cost or
profit that are not substantially determined by market forces. For further information, see our guidance on adjusting costs when constructing normal value or contact our Pre-Application Office (contact@traderemedies.gov.uk)
For any of the above methodologies, attach supporting documentation for the prices, costs and any adjustments (see below) you have made. This can include: 
price lists;
price quotations;
sales invoices for domestic sales; 
sales correspondence;
publicly available material containing information on domestic selling prices; and
market surveys. 
	Please answer here
Not applicable



Selling Price from Exporter to a Third Country
If this is the preferred method, please use Annex 3, indicating here which country
you are using, and amending the listed adjustments to better reflect the adjustments
made. Prices should be net ex-works (EXW) and exclude all internal taxes, such as
VAT. If EXW prices are not available e.g. if Cost Insurance and Freight (CIF) or Free
On Board (FOB) prices are the only ones available, these prices should be adjusted
to bring them to a net ex-works level
	Please answer here 
Not applicable



Appropriate third country 
This method is only available for particular foreign countries as defined under Regulation 14 of the D&S Regulations.
1. Nominate an appropriate third country so you can establish normal values based on their selling prices. 
	Please answer here
Not applicable



2. Explain your basis for selecting this third country.

	Please answer here
Not applicable



3. Please use Annex 3 to calculate the Normal value based on the third country data, amending the listed adjustments to better reflect the adjustments made. Prices should be net ex-works (EXW) and exclude all internal taxes, such as VAT. If EXW prices are not available e.g. if Cost Insurance and Freight (CIF) or Free On Board (FOB) prices are the only ones available, these prices should be adjusted to bring them to a net ex-works level

Export price of the goods
The export price is the selling price of the goods from the exporting country to a UK importer or a third party for export to the UK. This is adjusted to account for export costs and calculated back to the ex-works export price in the country of export. In most cases, you can base the export price on the price charged by the exporter to an unrelated importer in the UK. If your complaint concerns more than one exporting country, calculate the export price for each country
However, you may need to construct export price based on sales to first independent buyers or another reasonable method if:
there is no export price;
the price is unreliable due to an association or compensatory arrangement between the exporter and UK importer or third party.
Before providing the export price of the goods, please explain which basis you are using to calculate this and why. If you have constructed the export price, please give your reasoning for doing this and evidence to support this. 
	Please answer here 
Under paragraph 50 (1) of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019, “An application made by an applicant UK industry for the initiation of a dumping investigation must contain as much of the information listed in paragraph 1 of Schedule 1 as is reasonably available to them”.
To estimate export price of plate from Korea for the UK market, the Applicant used ISSB import data (based on the UK customs’ reporting) – Volumes and declared value in GPB for the UK, during the period of investigation.
To estimate the value of Korean plate at FOB basis, the applicant applied the estimated cost of freight and insurance quoted by transport service providers (quotations for 4.000t from S Korea to the UK, corresponding to the average monthly import volume in the UK).The quoted figure is [commercially sensitive data: non-confidential range: USD 125 – USD 155] per tonne, which as the average GBP/USD exchange rate of 2024 is equivalent to [commercially sensitive data: non-confidential range: £ 100 – £ 120]/t. Please see the letters from the transport service providers attached in Appendix 006[footnoteRef:24]. [24:  In this non-confidential version, the Applicant has provided neither absolute figures of freight and insurance costs as well as offers provided by service providers because the latter have provided them to the Applicant only without permission to disclose them to the third parties] 

Apart from the quoted freight cost, the figure can be verified by comparing reported export values of Korean exports to the UK and reported import values of the Korean plate in the UK, resulting in the difference of £106/t in 2024.

	Exporter
	2022
	2023
	2024

	UK imports from S Korea
	
	
	

	kt
	26.830
	42.231
	42.391

	GBP/t
	996
	728
	609

	
	
	
	

	Korean exports to the UK
	
	
	

	kt
	24.008
	51.230
	47.973

	GBP/t
	895
	629
	503

	
	
	
	

	Estimated cost of transport GBP/t
	102
	98
	106




To adjust the above import price to EXW value of the goods, the Applicant applied [commercially sensitive data: non-confidential range: £ 4 – £ 6] as potential cost of vessel loading (UK reference for Spartan in the Port [commercially sensitive data: non-confidential range: £ 6 – £ 8]/t, the same reference for the Italian ports in case of Metinvest Trametal is [commercially sensitive data: non-confidential range: € 4 – € 6]/t). As reliable information on port costs in Korea was unavailable publicly, the Applicant has calculated such costs based on its own expenses (the only possibility reasonably available for the Applicant). The relevant transportation and vessel costs of Spartan are confirmed by the documents attached in Appendix 006[footnoteRef:25].  [25:  In this non confidential version of the application, the Applicant has not provided absolute figures of its transportation costs as well as the relevant transportation related documents of the Applicant because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 


The estimated price in GBP/t for the POI is [commercially sensitive data: non-confidential range: £ 445 – £545, (CIF £545 - 670 - £100-120 (freight and insurance) - £4-6 adjustment for transport and loading costs)][footnoteRef:26]. [26:  In this non-confidential version, the Applicant has not provided absolute figures of export price because for its calculation the Applicant used its figures. Thus, if competitors have the absolute figures, they potentially could further re-calculate the Applicant’s figures that are commercially sensitive information which disclosure would give a significant advantage to competitors] 





Please give your export price calculations in the appropriate table below. Make sure you use the basis you described above and delete tables for any methodologies you are not using. Please note that whichever methodology you use, you will need to provide an export price on a CIF and EXW level. You should use price information from the POI. 
The evidence you provide of the export price should, as far as possible:
be representative of different product types or models within the goods you are applying to us to investigate, if there are substantial differences in the normal value between these product types and models; and 
relate to normal value spread over the POI
If either/both of these are not possible, please explain why. If you consider that export prices would not have varied significantly over the last year and so prices over the period outlined above would not be relevant for establishing representative export prices, please explain why you consider that to be the case.

Export price based on the selling price of the goods from the exporting country to a UK importer or a third party for export to the UK
Provide the export prices of the allegedly dumped goods using Annex 5 Evidence and individually itemise the costs subtracted from this selling price to bring it back to an ex-works level, such as publicly available freight rates. Explain how the amounts were established. 
Provide documentary evidence for the selling price to the importer in the UK, such as: 
sales invoices;
written offers;
price quotations;
sales correspondence; or
official statistics.
	Please answer here
Not applicable




Constructed Export Price
Calculate the constructed export price(s).  
You may need to adjust for any costs included in the selling price which relate to the movement of the goods to the UK. If you are using sales to the first independent buyer as a basis for constructing, establish the details of the first sale to an independent buyer in the UK and deduct taxes, costs, charges, expenses and profit margins to obtain an ex-works price in the country of origin. 
If there are different models or types of product for the imported goods, please construct a price for each one. Provide each adjustment separately. If your starting point is a CIF value, you will only have to find and deduct costs incurred by the exporter in the country of export from CIF back to the ex-works level. 
Provide evidence to show how you have calculated or estimated the export prices. Include all the evidence you have on the resale price of the imported goods in the UK. Provide the basis for the costs and profits subtracted from this selling price to bring it back to an ex-works level such as published industry mark-ups or publicly available freight rates and give evidence to support each cost adjustment.
	Please answer here
Not applicable



[bookmark: _Toc41495874][bookmark: _Toc41496774][bookmark: _Toc41495876][bookmark: _Toc41496776][bookmark: _Toc41480240][bookmark: _Toc41495880][bookmark: _Toc41496126][bookmark: _Toc41496541][bookmark: _Toc41496780][bookmark: _Toc41495882][bookmark: _Toc41496782][bookmark: _Toc41495883][bookmark: _Toc41496783][bookmark: _Toc41495885][bookmark: _Toc41496785][bookmark: _Toc41495887][bookmark: _Toc41496128][bookmark: _Toc41496543][bookmark: _Toc41496787][bookmark: _Toc41495888][bookmark: _Toc41496129][bookmark: _Toc41496544][bookmark: _Toc41496788][bookmark: _Toc41495889][bookmark: _Toc41496130][bookmark: _Toc41496545][bookmark: _Toc41496789][bookmark: _Toc41495890][bookmark: _Toc41496131][bookmark: _Toc41496546][bookmark: _Toc41496790][bookmark: _Toc41495891][bookmark: _Toc41496132][bookmark: _Toc41496547][bookmark: _Toc41496791][bookmark: _Toc41495892][bookmark: _Toc41496133][bookmark: _Toc41496548][bookmark: _Toc41496792][bookmark: _Toc41495893][bookmark: _Toc41496134][bookmark: _Toc41496549][bookmark: _Toc41496793]Fair Comparison
To achieve an appropriate price comparison, the export price and the normal value should be compared at a fair level, in terms of their basic physical and chemical characteristics and the terms and conditions of sale. To achieve this comparison, please adjust your calculations to account for any differences which affect price comparability. This means that the comparison should be made at the same level of trade (such as wholesale or retail), at ex-factory level (EXW), and where possible, at the same time.
For certain types of adjustment, only the normal value may need to be adjusted. Sometimes both the normal value and export price will need to be adjusted. Use the table of adjustments below to check if the adjustment can be applied to export price or normal value or both. For more information, please consult our fair comparison guidance. 
	Table of adjustments
	Export Price
	Normal Value

	Physical characteristics
	No
	Yes

	Import charges and indirect taxes
	No
	Yes

	Discounts, rebates, quantities
	Yes
	Yes

	Level of trade
	No
	Yes

	Transport, insurance, handling
	Yes
	Yes

	Packing
	Yes
	Yes

	Credit
	Yes
	Yes

	After sales costs
	Yes
	Yes

	Commissions
	Yes
	Yes

	Currency Conversion
	Yes
	Yes



1. Provide the relevant adjustments so you can compare the export price and normal value.
	Please answer here 
As analysed in detail above, the Applicant has applied the following adjustments:
(1) the estimated average transport tariff for Korean producers at the level of [commercially sensitive data: non-confidential range: £ 14 – £ 18][footnoteRef:27]/t is applied for the normal value calculation at the EXW basis. [27:  Please see substantiation of confidentiality above] 

(2) the adjustment at the level of [commercially sensitive data: non-confidential range: £ 14 – £ 18]/t applied for product specification sold in the UK, containing at least [commercially sensitive data: non-confidential range: 50-65%] of premium grade [commercially sensitive data], with applicable surcharge of [commercially sensitive data: non-confidential range: £ 20 – £ 28], is applied for the normal value calculation.
(3) the estimated cost of transport and insurance from Korea to the UK at the level of [commercially sensitive data: non-confidential range: £ 100 – £ 120] is applied for the export price calculation.
(4) the estimated minimum loading cost at the level of [commercially sensitive data: non-confidential range: £ 4 – £ 6] is applied for calculation of the export price from FOB to EXW basis.




2. Provide, for all adjustments you make, the following:
details of the differences that resulted in an adjustment;
details of how you produced the estimate of the allowances for the differences; and
supporting evidence concerning these differences.

	Please answer here
As analysed in detail above, the Applicant has applied the following adjustments:
(1) the estimated average transport tariff for Korean producers at the level of [commercially sensitive data: non-confidential range: £ 14 – £ 18][footnoteRef:28]/t is applied for the normal value calculation at the EXW basis. [28:  Please see substantiation of confidentiality above] 

(2) the adjustment at the level of [commercially sensitive data: non-confidential range: £ 14 – £ 18]/t applied for product specification sold in the UK, containing at least [commercially sensitive data: non-confidential range: 50-65%] of premium grade [commercially sensitive data], with applicable surcharge of [commercially sensitive data: non-confidential range: £ 20 – £ 28], is applied for the normal value calculation.
(3) the estimated cost of transport and insurance from Korea to the UK at the level of [commercially sensitive data: non-confidential range: £ 100 – £ 120]is applied for the export price calculation.
(4) the estimated minimum loading cost at the level of [commercially sensitive data: non-confidential range: £ 4 – £ 6] is applied for calculation of the export price from FOB to EXW basis.




Dumping Margin
If the overall dumping margin calculated across all product types/models and across all transactions is less than 2%, the Regulations consider this to be minimal and we cannot initiate an investigation. 
1. Calculate the dumping margin. Complete Annex 7[footnoteRef:29], repeating the calculation for each different model of the imported goods you have previously identified. Make sure you do this for each export price you have provided and for the normal value you have provided which is most closely comparable to that export price. If your complaint concerns more than one exporting country, calculate the dumping margin for each country. [29:  Annex 7 is attached to non-confidential version of the application in the non-confidential format only. This is because the Applicant has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of the Applicant's obligations and potentially lead to penalties. Moreover, some adjustments have been calculated on the basis of the commercially sensitive data of the Applicant which disclosure would give a significant advantage to competitors] 

If the normal value or the export price (or both) you have used was not an ex-works price, please describe the level of trade it relates to. 
	Please answer here 
Both values are adjusted to EXW basis

The dumping margin is equal to [commercially sensitive data: non-confidential range: 10 – 12%][footnoteRef:30] (([commercially sensitive data: non-confidential range: £ 500-615 – £ 445-545/550-670]*100) that is higher than de minimis. [30:  The substantiation of confidentiality was provided above] 






[bookmark: _Toc42587775][bookmark: _Toc41480243][bookmark: _Toc41495896][bookmark: _Toc41496137][bookmark: _Toc41496327][bookmark: _Toc41496552][bookmark: _Toc41496796][bookmark: _Toc41496986][bookmark: _Toc41497934][bookmark: _Toc41557861][bookmark: _Toc42587776][bookmark: _Toc42587777]Subsidised imports
Complete this section if you are making an application for a subsidy investigation.  
In order for us to investigate whether the goods are subsidised, we must be satisfied that the application contains enough evidence:
that the goods are being imported
that the goods are subsidised
that the goods are causing injury to UK industry
that the volume of goods and injury is more than negligible and the amount of subsidy is more than minimal
that the market share is met or waived.
‘Minimal’, for developed countries, means a subsidy amount that is less than 1% of the estimated value of the goods (2% in the case of a developing country).
‘Negligible’ is where the exporting country accounts for less than 3% of imports of the goods in question into the UK (less than 4% in the case of a developing country). The other exception to this is where the exporting countries individually account for less than 3%, but collectively account for more than 7% of imports of the goods being imported.
Volume of subsidised imports
1. List all countries (or territories) that export the goods to the UK, noting whether they are the country of origin or just the exporting country; in the latter case, please provide the identity of the country of origin.
	Please answer here


	
	Appendix reference:



2. Complete the Annex 2, giving the volume and value of the imported goods for the POI, to demonstrate percentage of total imports.

3. Provide details and evidence of how the volume and value of subsidised imports have been calculated. 
	Please answer here


	
	Appendix reference:



Countervailable subsidies in the exporting country
A subsidy exists if there is a financial contribution by a foreign authority which confers a benefit on the recipient (usually an industry or business manufacturing goods) or a form of income or price support received from a foreign authority which confers a benefit on the recipient. Forms of income and price support are defined in Article XVI of the General Agreement on Tariffs and Trade 1994 (part of Annex 1A to the WTO Agreement).
Not all subsidies are countervailable. A subsidy is countervailable if it is specific to certain companies or industries (rather than general) and when it is granted either directly or indirectly for the manufacture, production, export or transport of goods.
Please refer to our guidance on How we carry out a subsidy investigation for further information.
1. Using the table below, list all known countervailable subsidy programmes in the exporting country which relate to the production and/or sale of the goods you are asking us to investigate. Subsidy programmes can include, but are not limited to:
Grants
Loans and loan guarantees
Tariff/tax exemptions (including VAT/Sales Tax)
Debt for equity swaps
Land use rights
Export credits and financing
Equity infusions
Provision of goods and services
Purchase of goods
Income or price support arrangements.
Subsidy programmes
	Subsidy name  
	Subsidy type  

	
	

	 
	

	 
	

	 
	

	 
	

	 
	


+Add/remove additional rows as required. 

To understand if there has been a financial contribution, we need to identify if: 
there has been a direct transfer of funds from a foreign authority, including making money and financial resources available; 
there has been a potential direct transfer of funds from a foreign authority, including a commitment to transfer funds; 
revenue that is rightfully due to government has not been collected (waived or deferred), including, taxes, debt, derivatives, or dividends; 
goods and services have been provided for by a foreign authority, at a lower amount than normally would have been paid; 
goods were purchased from a producer by a foreign authority, that artificially increases the revenue gained from selling the goods; or
a foreign authority has:  
· made payments through a financial mechanism, or 
· entrusted or directed a private body to carry out any of the above functions.
2. For all subsidy programmes listed above, please explain and provide documentary evidence of the subsidy programme (the financial contribution), including:
the subsidy programme’s commencement date;
the subsidy amount or value; and
the frequency of subsidy i.e. one-off or re-occurring.
	Please answer here

	
	Appendix reference:



3. For all subsidy programmes listed above, please explain and provide documentary evidence that the subsidy has been (or is still being) provided by a foreign authority.
	Please answer here


	
	Appendix reference:



As well as establishing that a subsidy is in place, we need to understand the benefit it confers on the recipient. A benefit cannot exist theoretically – it has to be received by a recipient. It is important to note that the recipient of the benefit doesn’t necessarily need to be the same recipient that received the financial contribution. For example, a subsidy provided to an upstream industry provides a benefit to a downstream industry.
4. For all subsidy programmes listed above, please explain and provide documentary evidence of the effect of the subsidy on the production and sales of the goods being imported to the UK.
	Please answer here


	
	Appendix reference:



5. For all subsidy programmes listed above, please explain and provide documentary evidence of the specific nature of the subsidy, including:
conditions of eligibility to receive the subsidy; 
all known recipients of the subsidy;
whether the subsidy is only available to certain regions or territories within the exporting country.
	Please answer here


	
	Appendix reference:



Calculating how much subsidy the imported goods attract
We need to understand the amount of subsidy which the subsidised imports receive. If we establish that a measure is needed to counteract the injury the goods are causing to the UK market, this will help us determine what sort of measure to recommend and at what level.
To make this calculation, we will need to establish:
the total amount of the countervailable subsidy;
the amount of the countervailable subsidy that can be attributed to the POI; and
which goods the countervailable subsidy can be allocated to during the POI.

1. For all subsidy programmes listed above, please explain and provide documentary evidence about the total amount of countervailable subsidy that the imported goods attract. You will need to explain the calculation methodology used. It is the benefit to the recipient that matters, not the cost (or opportunity cost) to the foreign authority. You should refer to our How we assess the benefit a subsidy provides guidance to understand what is required.
	Please answer here


	
	Appendix reference:



2. For all subsidy programmes listed above, please explain and provide documentary evidence relating to the amount of the countervailable subsidy that can attributed to the period of investigation, including the calculation methodology you used.  You should refer to our guidance on Determining the amount of the subsidy that can be attributed to the period of investigation when completing this section. 

	Please answer here


	
	Appendix reference:



3. For all subsidy programmes listed above, please explain and provide documentary evidence relating to the goods the countervailable subsidy that can be attributed to during the period of investigation, including any calculation methodologies used.  You should refer to our guidance on Determining the amount of the subsidy that can be attributed to the period of investigation when completing this section. We will be specifically looking at whether the subsidy is linked to the export of certain goods, the sale of certain goods, or to sales to a certain market.

	Please answer here


	
	Appendix reference:




[bookmark: _Toc10807869][bookmark: _Toc42587778]Injury  
This section is about injury which the imports may be causing to the UK industry for the goods. 
Injury as defined by the Act can refer to: 
Material injury, or the threat of material injury to the industry, or
Material retardation of the establishment of the industry. 
If your industry has suffered or is suffering material injury, all companies/associations involved in this application must complete the section G1 separately. This section should also be completed to represent the entire UK industry. Label each completed section clearly showing who it relates to.  
If your industry is threatened with material injury but there is no injury yet, all companies/associations involved in this application must complete the section G1 separately. This section should also be completed to represent the entire UK industry. Label each completed section clearly showing who it relates to.  
If your industry is nascent and is being or has been materially retarded, please contact us at contact@traderemedies.gov.uk. 
Material Injury
Material injury is determined through a number of injury indicators. Not all the injury factors need to indicate material injury, but all the factors need to be considered in order to establish material injury. These include, but are not limited to:
Actual and potential decline in: sales, profit, output, market share, productivity, return on investments, or use of capacity;
Factors affecting domestic prices of the goods;
The magnitude of the margin of dumping and/or the amount of subsidy; and
Actual and potential negative effects on: cash flow, inventories, employment, wages, growth, ability to raise capital, or investments.

1. Please describe, with appropriate figures, how the UK industry for these goods has performed in terms of each of the above injury indicators for the POI, and injury period. 
Explain how you have calculated the figures and substantiate your figures with evidence. 
Provide evidence for each indicator. 
If you don’t know the exact figures for other UK producers, provide an estimate based on reasonable assumptions. 
State the methodology and assumptions that you used. 

	Please answer here 
Paragraph 30 (2) of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019 stipulates that in order to determine whether a UK industry is suffering or has suffered injury the TRA must consider—
(a)the volume of the dumped imports during the injury period;
(b)the effect of the dumped imports on prices of the like goods in the UK during the injury period;
(c)the consequent impact of the dumped subsidised imports on a UK industry during the injury period; and
(d)any other factors it considers relevant.

Paragraph 31 of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019 stipulates that in considering the volume of dumped imports during the injury period, the TRA must consider whether there has been a significant increase in the dumped goods or subsidised imports in the United Kingdom either in absolute terms or relative to domestic production or consumption.

Dumped imports from South Korea

Korean imports in absolute volumes[footnoteRef:31] [31:  ISSB data
] 



It is also important to highlight considerable increase in share of South Korea in total imports into the UK.

Share of the Korean imports in total imports[footnoteRef:32] [32:  ISSB data
] 



Dumped imports from South Korea relative to production[footnoteRef:33] [33:  ISSB data, calculation of the Applicant
In this non-confidential version, the Applicant has not provided absolute figures of production volumes as this information is commercially sensitive which disclosure would give a significant advantage to competitors. Also, the Applicant has not provided share of imports of South Korea in production because based on this share the competitors could re-calculate the Applicant’s production volumes] 


	Indicators
	2021
	2022
	2023
	2024

	Import volumes, tons
	14348
	26830
	42231
	42391

	Total production, tons
	[redacted – commercially sensitive information]

	Relative indexes (as compared t0 2021), %
	100
	-17
	-19
	-38

	Share of dumped imports from Korea relative to production, %
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	124
	262
	373



Dumped imports from South Korea relative to consumption

Korean imports relative to consumption volumes[footnoteRef:34] [34:  ISSB data, calculation of the Applicant
This non-confidential version of the application does not contain absolute figures of consumption, of the Applicant’s sales volumes and the Applicant’s share because this is commercially sensitive information which disclosure would give a significant advantage to competitors. Moreover, if the competitors have consumption volumes, the competitors could use them to calculate sales volumes of the Applicant. The same comment is applicable to the share of imports in consumption] 

	Indicators
	2021
	2022
	2023
	2024

	UK Plate apparent consumption, kt
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-2
	3
	-9

	Import volumes, kt
	14,3
	26,8
	42,2
	42,4

	Imports relative to consumption, %
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	67
	167
	200




Deterioration of economic indicators of the Applicant 

The effect of the dumped imports on prices of the like goods in the UK

Comparison of prices and cost of production of the Applicant and Korean prices[footnoteRef:35] [35:  ISSB data, information of the Applicant
This non-confidential version of the application does not contain absolute figures of prices and cost of production of the Applicant because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	Indicators
	2021
	2022
	2023
	2024

	Price of the Applicant on the internal market of the UK, GBP/ton
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	47
	14
	-2

	Cost of production of the Applicant, GBP/ton[footnoteRef:36] [36:  The detailed information on cost of production is provided in Appendix 005. This appendix in not attached to this application as it contains the detailed structure of the cost of production and their absolute figures of the cost of production of the Applicant because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	40
	12
	8

	Import price of South Korea, GBP/ton
	640
	996
	728
	609



The above analysis revealed that in 2024 import price of the South Korea was less than both price of the Applicant (by [commercially sensitive data: non-confidential range: 70-86][footnoteRef:37]GBP/ton) and even cost of production of the Applicant (by [commercially sensitive data: non-confidential range: 85-105][footnoteRef:38] GBP/ton). This negative trend has resulted in decrease of the prices of the Applicant as compared to 2021-2024 and in impossibility for the Applicant to raise prices taking into account of cost of production in 2024.  [37:  The substantiation of confidentiality was provided above]  [38:  The substantiation of confidentiality was provided above] 


Below multiple business indicators of the Applicant, also provided in the appendix file (Appendix 004 Spartan indicators 2021-2024.xlsx[footnoteRef:39]) [39:  Appendix 004 is attached to this non-confidential version in non-confidential format because it contains very detailed information on the Applicant’s commercially sensitive information on all figures during 2021-2024. At the same time, the Applicant provided in this non-confidential version of the application summary of all Applicant’s figures used for substantiating injury] 


	Indicators[footnoteRef:40] [40:  This non-confidential version of the application does not contain absolute figures of the Applicant’s indicators because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	2021
	2022
	2023
	2024

	Sales volume of the Applicant on the UK market, t
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	 
	-29
	-23
	-28

	Relative indexes (as compared year-by-year), %
	-
	-29
	8
	-7

	Sales value of the Applicant on the UK market, £ thousands
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	5
	-12
	-29

	Relative indexes (as compared year-by-year), %
	
	5
	-16
	-19

	Consumption t
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-2
	3
	-8

	Relative indexes (as compared year-by-year), %
	
	-2
	5
	-11

	Consumption £ thousands
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	43
	28
	3

	Relative indexes (as compared year-by-year), %
	
	43
	-11
	-19

	Market share of the Applicant in volume %
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-27
	-25
	-21

	Relative indexes (as compared year-by-year), %
	
	-27
	3
	5

	Market share of the Applicant in value %
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-26
	-31
	-31

	Relative indexes (as compared year-by-year), %
	
	-26
	-6
	-1

	Production t
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-13
	-9
	-29

	Relative indexes (as compared year-by-year), %
	
	-13
	5
	-22

	Capacity utilization %
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-13
	-9
	-29

	Relative indexes (as compared year-by-year), %
	
	-13
	5
	-22

	Headcount, person
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	0
	0
	0

	Relative indexes (as compared year-by-year), %
	
	0
	0
	0

	Productivity t/person
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-13
	-9
	-29

	Relative indexes (as compared year-by-year), %
	
	-13
	5
	-22

	Investments £ thousands
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-30
	-90
	-64

	Relative indexes (as compared year-by-year), %
	
	-30
	-86
	273

	Profits £ thousands
	[redacted – commercially sensitive information] 

	Relative indexes (as compared to 2021), %
	
	8
	-52
	-139

	Relative indexes (as compared year-by-year), %
	
	8
	-56
	-181

	Cash flow £ thousands
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-159
	330
	-207

	Relative indexes (as compared year-by-year), %
	
	-159
	-832
	-125

	Return on investments, %
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-12
	-54
	-69

	Relative indexes (as compared year-by-year), %
	
	-12
	-48
	-33

	Inventory GBP £000
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-32
	-24
	-30

	Relative indexes (as compared year-by-year), %
	
	-32
	12
	-8

	Wages GBP £000
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	
	-1
	13
	9

	Relative indexes (as compared year-by-year), %
	
	-1
	13
	-4



The above indicators demonstrate that dumped imports from South Korea have caused injury to the Applicant as all Applicant’s indicators demonstrated negative trends in 2024 as compared to 2021. 
All the above figures of the Applicant are confirmed by the financial statements for 2021-2023 attached in Appendix 008[footnoteRef:41] hereto. As for the financial statements for 2024, they will be available only in May 2025. [41:  The Applicant is not attached its financial statements for 2021-2023 because they are not publicly available and contain commercially sensitive information which disclosure would give a significant advantage to competitors] 





2. Is your company suffering injury which you believe to have been caused by the imported goods? If so, please describe the injury. You may want to include the prices, volumes or profits associated with your production and sale of the goods you manufacture or describe other aspects of your business. Please specify and substantiate your claims with evidence. Please estimate the date when the injury began to affect your business. Explain how it has developed since this date.
	[bookmark: _Hlk40883955]Please answer here 

Negative effect of Korean dumped imports on prices of the Applicant

Dumping has allowed Korean imports to be sold at lower prices than UK production. In most time periods, prices of subject imports were below UK producers’ prices (and in some periods even below costs – notably in 2024), and undercut and undersold UK producers’ prices.

Negative effect of dumped imports on prices of the Applicant[footnoteRef:42] [42:  All indicators and their sources have been indicated in the above part of the application. Therefore, in the course of analysis of the injury factors in this part, the Applicant has not repeated again the figures in absolute volumes as well as the relevant sources of information] 


	Indicators[footnoteRef:43] [43:  This non-confidential version of the application does not contain absolute figures of prices and cost of production of the Applicant because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	2021
	2022
	2023
	2024

	Price of the Applicant on the internal market of the UK, GBP/ton
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	47
	14
	-2

	Cost of production of the Applicant, GBP/ton
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	40
	12
	8

	Import price of South Korea, GBP/ton
	640
	996
	728
	609



Dumping from South Korea has negatively influenced the Applicant’s ability to sell the plates on the UK market. Therefore, the Applicant has lost considerable part of sales and its share on the UK market.

Negative effect of dumped imports on sales of the Applicant on the UK market


Negative effect of dumped imports on share of the Applicant on the UK market


Loss of sales on the UK market has resulted in considerable decrease of production and utilization of production capacities of the Applicant.
In 2024, the applicant was forced to sharply reduce sales prices and underlying profits to limit market share deterioration in face of the low-priced imports from South Korea. The alternative was to lose additional order volumes and reduce production even more, with a high risk of complete production shutdown.
Negative effect of dumped imports on production and utilization of production capacities of the Applicant


Dumping imports from South Korea have also negatively influenced other economic indicators of the Applicant.

Negative effect of dumped imports on productivity of the Applicant


Negative effect of dumped imports on profits/losses of the Applicant from the sales on the UK market


Negative effect of dumped imports on return on investments of the Applicant


Negative effect of dumped imports on investments of the Applicant


In view of the above, it is evident that dumping imports from South Korea have already caused injury to the domestic industry




3. Report your total cost to make and sell like goods in the UK. Please clearly separate your costs of production (direct manufacturing costs and indirect costs), from your administrative, selling and general expenses (AS&G). Provide costs for each model that you produce. When giving your labour costs, please ensure you include all labour costs, directly or indirectly incurred by any activity related to the goods.
	Please answer here 
Appendix file (Appendix 004 Spartan indicators 2021-2024.xlsx[footnoteRef:44]) gives breakdown for the period January to December 2024.  [44:  Appendix 004 is attached to this non-confidential version in the non-confidential format because it contains very detailed information on the Applicant’s commercially sensitive information on all figures during 2021-2024. At the same time, the Applicant provided in this non-confidential version of the application summary of all Applicant’s figures used for substantiating injury] 


Cost of raw materials: £500-615
Other costs: £130-160

Total Cost of Plate = [commercially sensitive data: non-confidential range: £630-775] /tonne for the POI.

*This plate cost is the average for all production in the POI as we do not segregate costs by market.




4. For the goods that you produce, please state what level of profit, before tax and as a percentage of turnover, your company would expect to achieve if there was no injury from the imported goods and explain how you arrived at this figure. 
	Please answer here 
Based on the average profitability (EBITDA) of [commercially sensitive data: non-confidential range: 6-8%][footnoteRef:45]in the period 2016 to 2023. At the same time, the targeted EBITDA is [commercially sensitive data: non-confidential range: 12-16%] (as shown in Appendix 004[footnoteRef:46]) [45:  This non-confidential version of the application does not contain absolute figures related to the Applicant’s profitability rate because it is commercially sensitive information which disclosure would give a significant advantage to competitors]  [46:  Appendix 004 is attached to this non-confidential version in the non-confidential format because it contains very detailed information on the Applicant’s commercially sensitive information on all figures during 2021-2024. At the same time, the Applicant provided in this non-confidential version of the application summary of all Applicant’s figures used for substantiating injury] 





5. Explain if your current sales prices for the goods are the same as your target sales prices. If not, please explain the reasons for this. 
	Please answer here 
Our target sales prices for the UK market are [commercially sensitive data: non-confidential range: £610-750][footnoteRef:47] EXW for base quality [commercially sensitive data: non-confidential range], while achieved sales prices in January 2025 are at [commercially sensitive data: non-confidential range: £550-675] EXW [commercially sensitive data: non-confidential range]. The main reason for such difference is available Korean offers and sales, booked at [commercially sensitive data: non-confidential range: £470-570] CIF for the same quality. [47:  This non-confidential version of the application does not contain absolute figures related to the Applicant’s prices and assortment because it is commercially sensitive information which disclosure would give a significant advantage to competitors] 

To indicate relevant price offer from Korea for arrival in November – December, price offer by a trader made in August 2024 was obtained, with the customer refusing to disclose other details due to commercial confidentiality. The offer indicates [commercially sensitive data: non-confidential range: £475-580] as an offer price for base quality [commercially sensitive data: non-confidential range]  at CIF FO Liverpool basis, producer Posco Korea. The information in the offer closely correlates with the custom data for the Q4, where landing prices are reported at [commercially sensitive data: non-confidential range: £530-645] CIF, comparable with the offered price range of [commercially sensitive data: non-confidential range: £475-585 - £540-660] CIF.
Appendix 010 - Korean plate offer august 2024.pdf[footnoteRef:48] [48:  The Applicant has not attached Appendix 10 to this non-confidential version of the application as well as figures from therefrom because this information was provided by the traders on strictly confidential basis without right to disclose it ] 




6. Provide details of any price undercutting and and/or if the prices of the dumped and/or subsidised imports are reducing or negatively affecting prices in the UK. Compare the sales prices of the dumped and/or subsidised imports with the sales prices of your goods on the UK market. Include any supporting evidence. 
	Please comment here 
Dumped prices from South Korea have both undercut the prices of the Applicant and reduced the prices of the Applicant.

	Indicators[footnoteRef:49] [49:  This non-confidential version of the application does not contain absolute figures of prices and cost of production of the Applicant because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	2021
	2022
	2023
	2024

	Price of the Applicant on the internal market of the UK, GBP/ton
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	47
	14
	-2

	Cost of production of the Applicant, GBP/ton
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	40
	12
	8

	Import price of South Korea, GBP/ton
	640
	996
	728
	609






[bookmark: _Toc10807870]
Threat of injury 
1. Describe the change in circumstances that means the threat of material injury from dumping and/or subsidisation is foreseeable and imminent. The factors behind these changes could include:
the rate of increase of dumped and/or subsidised imports;
changes to the available production capacity of the exporters;
changes to inventories of the imported goods (i.e. if large stocks of these goods are building up in their country of origin ready for export);
expected price depression or price suppression of further imports; and
any other relevant factors.
	Please answer here
The evidence provided in this Application clearly demonstrates that the UK industry is already suffering material injury (that is confirmed by undercutting by the dumped imports from South Korea of the UK producer’s prices and as a result, the industry’s deteriorating financial performance). In addition to the above, the Applicant is also threatened with further imminent injury unless urgent measures are taken against dumped imports from South Korea. 

Paragraph 28 of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019 stipulates the following:
(1) For the purpose of paragraph 5 of Schedule 4 to the Act, “threat of material injury” means injury which, although it has not yet occurred, is clearly foreseen and imminent.
(2) In determining whether there is a threat of material injury, the TRA may consider, among other things—
(a)the extent to which any significant rate of increase in the volume of the importation of the dumped imports into the UK indicates a likelihood of substantially increased importation;
(b)whether the overseas exporter has sufficient freely disposable, or an imminent substantial increase in, capacity indicating that there is a likelihood of substantially increased importation of the dumped goods into the UK taking into account the availability of other export markets to absorb the additional exports of those goods;
(c)whether the dumped goods or subsidised imports are entering the United Kingdom at prices which will have a significant depressing or suppressing effect on prices of the like goods in the United Kingdom and whether such prices are likely to increase the demand for further imports of the goods concerned;
(d)the inventories of the overseas exporters of the goods concerned.

Significant rate of increase in the volume of the importation of the dumped imports into the UK

As already analyzed, dumped imports from South Korea have considerably increased (1) in absolute volumes; (2) relative to production; (3) relative to consumption. Moreover, share of the dumped imports from South Korea has considerably increased in total import volumes to the UK.

Analysing the reason for the actual increase of South Korean exports to the UK, it’s worth considering the global context on the steel plate market. China, the major producer of steel (production in 2024 1.005 million tonnes out of global production of 1.884 million tonnes[footnoteRef:50] ) faces a slowdown of steel consumption due to crisis in the property market. The country, with total plate production of over 250 million tonnes per year (reference – WSA data below), has significantly increased plate exports starting from 2023, reaching 8,7 million in 2024 (Appendix 003 - 10. China plate exports[footnoteRef:51]). 1,4 million tonnes were exported to South Korea, which created a pressure on the Korean producers to increase plate exports to markets including the UK, the EU and others.  [50:  https://worldsteel.org/data/annual-production-steel-data/?ind=P1_crude_steel_total_pub/CHN/IND ]  [51:  Appendix 003 contains comprehensive statistics on import, export of the plates etc. The Applicant is not allowed to disclose all these statistics because the Applicant has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of the Applicant's obligations and potentially lead to penalties. Therefore, the Applicant has provided non-confidential summary of Appendix 003. At the same time, the Applicant disclosed all relevant statistics even in absolute figures in this non-confidential version.] 


The situation can worsen in 2025 and ahead, considering additional trade barriers introduced in some key markets for Korean plate, such as USA and the EU. 
In the USA, starting from March 2025, Korean plate will be subject to 25% import tariff as the previous exemption through the duty-free quota of around 200.000 tonnes per year has been revoked[footnoteRef:52].  [52:  https://www.whitehouse.gov/presidential-actions/2025/02/adjusting-imports-of-steel-into-the-united-states/] 

In the EU, the European Commission proposed a modification of the Steel safeguard measures starting from 1st April 2025[footnoteRef:53], which will reduce the quota for the Korean plate in the EU to around 440.000 tonnes, compared to the actual imports in 2024 at 775.000t (Appendix 003 - 11. EU plate imports[footnoteRef:54]).  [53:  https://docs.wto.org/dol2fe/Pages/SS/directdoc.aspx?filename=Q:/G/SG/N10EU1S20.pdf&Open=True]  [54:  Appendix 003 contains comprehensive statistics on import, export of the plates etc. The Applicant is not allowed to disclose all these statistics because the Applicant has access to the relevant information only on paid resources. In this regard, providing access to the relevant information (in full, non-aggregated form) may be potentially considered as a breach of the Applicant's obligations and potentially lead to penalties. Therefore, the Applicant has provided non-confidential summary of Appendix 003. At the same time, the Applicant disclosed all relevant statistics even in absolute figures in this non-confidential version.] 

These additional limitations will increase the possibility of additional exports from South Korea to the UK, potentially with more negative influence on the UK prices and the situation of the UK producers.

Dumped imports from South Korea[footnoteRef:55] [55:  ISSB data
] 



It is also important to highlight considerable increase in share of South Korea in total imports into the UK[footnoteRef:56]. [56:  ISSB data
] 




Dumped imports from South Korea relative to production[footnoteRef:57] [57:  ISSB data, calculation of the Applicant
In this non-confidential version, the Applicant has not provided absolute figures of production volumes as this information is commercially sensitive which disclosure would give a significant advantage to competitors. Also, the Applicant has not provided share of imports of South Korea in production because based on this share the competitors could re-calculate the Applicant’s production volumes] 

	Indicators
	2021
	2022
	2023
	2024

	Import volumes, tons
	14348
	26830
	42231
	42391

	Total production, tons
	[redacted – commercially sensitive information]

	Relative indexes (as compared t0 2021), %
	100
	-17
	-19
	-38

	Share of dumped imports from Korea relative to production, %
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	124
	262
	373



Dumped imports from South Korea relative to consumption

Korean imports relative to consumption volumes[footnoteRef:58] [58:  ISSB data, calculation of the Applicant
This non-confidential version of the application does not contain absolute figures of consumption, of the Applicant’s sales volumes and the Applicant’s share because this is commercially sensitive information which disclosure would give a significant advantage to competitors. Moreover, if the competitors have consumption volumes, the competitors could use them to calculate sales volumes of the Applicant. The same comment is applicable to the share of imports in consumption] 

	Indicators
	2021
	2022
	2023
	2024

	UK Plate apparent consumption, kt
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	-2
	3
	-9

	Import volumes, kt
	14,3
	26,8
	42,2
	42,4

	Imports relative to consumption, %
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	67
	167
	200



Changes to the available production capacity of the exporters

South Korea has large unutilized capacities that could be forwarded to the UK, especially in view of the “trade war” initiated by the US that, among others, covers product in issue.

	Indicator 
	2021
	2022
	2023

	Capacity, kt.
	13 675
	13 677
	13 592

	Production, kt.
	8 889
	8 343
	8 835

	Capacity utilization %
	65
	61
	65

	Free production capacities, kt.
	4 786
	5 334
	4 757



	Indicator 
	2021
	2022
	2023

	Free production capacities, kt.
	4 786
	5 334
	4 757

	Total UK Consumption, kt[footnoteRef:59] [59:  This non-confidential version of the application does not contain absolute figures of consumption because this is commercially sensitive information which disclosure would give a significant advantage to competitors. Moreover, if the competitors have consumption volumes, the competitors could use them to calculate sales volumes of the Applicant. The same comment is applicable to the share of imports in consumption. The same is applicable to the ratio of free capacity to UK consumption] 

	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	100
	-2
	3

	The ratio of free capacity to UK consumption
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	100
	22
	0



Information on Korean capacities from Metal Exert – World Steel Capacities report
[image: ]

Korean exports in 2024 increased significantly, with focus on the EU markets (where total imports from Korea have increased by 33% or by 194.000t from 2023). The main reason for such increase was high accessibility of the EU market with one general duty-free quota of 2.3 million tonnes, without specific limitations for Korea.

	Indicator 
	2021
	2022
	2023
	2024

	Total export volume, tons.
	2 397 310
	2 333 487
	2 843 969
	3 175 974

	Export to UK, tons.
	16 287
	24 008
	51 230
	47 973

	Share of export to the UK, %.
	0,7
	1,0
	1,8
	1,5



While the share of the UK is low in the massive export flow from Korea, the volume is significant, approaching 10% of the total consumption in the UK. This share, achieved at cost of significantly reduced prices, creates a strong negative pressure on the market, directly impacting prices and profitability of local producers in the UK.

Comparison of prices[footnoteRef:60] [60:  
] 


Looking at key export markets for Korean plate, declared export price for the UK is one of the lowest, at only £503/t, compared to prices for high tonnage markets of Japan (303.000t in 2024), China (423.000t in 2024) £30-65/t higher. Typically, price for low volume markets is higher than for high-tonnage market, while in case of the UK sales exactly the opposite effect is observed.

	Indicator 
	2021
	2022
	2023
	2024
	Total

	Korea export volume to USA, t.
	227 946
	182 400
	237 989
	186 347
	834 682

	Korea export to top 5 EU countries by volume, t

	Korea export volume to Spain, t.
	50 839
	76 014
	138 013
	207 739
	472 605

	Korea export volume to Italy, t.
	16 330
	57 329
	65 979
	165 081
	304 719

	Korea export volume to Belgium, t.
	34 301
	56 958
	63 083
	131 010
	285 352

	Korea export volume to Denmark, t.
	8 673
	101 890
	115 408
	45 171
	271 142

	Korea export volume to Portugal, t.
	9 579
	34 026
	85 252
	95 154
	224 011

	Total
	119 722
	326 217
	467 735
	644 155
	1 557 829



Сhanges to inventories of the imported goods 
According to Applicant’s estimate, at the end of 2024, at least 15.000t of Korea plate were unsold in the UK ports, i.e. 30% of the annual import volume.
Expected price depression or price suppression of further imports
In the USA, starting from March 2025, Korean plate will be subject to 25% import tariff as the previous exemption through the duty-free quota of around 200.000 tonnes per year has been revoked[footnoteRef:61].  [61:  https://www.whitehouse.gov/presidential-actions/2025/02/adjusting-imports-of-steel-into-the-united-states/] 

In the EU, the European Commission proposed a modification of the Steel safeguard measures starting from 1st April 2025[footnoteRef:62], which will reduce the quota for the Korean plate in the EU to around 440.000 tonnes, compared to the actual imports in 2024 at 775.000t (Appendix 003 - 11. EU plate imports).  [62:  https://docs.wto.org/dol2fe/Pages/SS/directdoc.aspx?filename=Q:/G/SG/N10EU1S20.pdf&Open=True] 

This will result in further decrease of prices of South Korean on the UK market.




2. If appropriate, include an analysis of trends (or a projection of trends) and market conditions illustrating that the threat is both foreseeable and imminent.  
	Please answer here
The above analysis clearly demonstrates that the threat of further material injury is both foreseeable and imminent



3. Explain why you believe the threatened injury to your industry will be material.
	[bookmark: _Toc10807871]Please answer here
Please see above





[bookmark: _Toc10807873][bookmark: _Toc42587779]Causal link between the imported goods and injury to your industry
For the TRA to initiate an investigation, there must be evidence of a causal relationship between the injury to the UK Industry and the alleged dumping and/or subsidisation.
1. If your company is suffering injury, please explain and provide evidence that shows how this has been caused by the goods you want us to investigate. Describe how the volumes and prices of the imported goods have affected your industry, basing your answer on the injury indicators in the previous section. 
	Please comment here 
Detailed comparative analysis of trends of the dumped imports from South Korea and economic indicators of the Applicant clearly demonstrates that dumped imports have negatively influenced the Applicant’s conditions.
Negative effect of dumped imports on prices of the Applicant[footnoteRef:63] [63:  All indicators and their sources have been indicated in the above part of the application. Therefore, in the course of analysis of the injury factors in this part, the Applicant has not repeated again the figures in absolute volumes as well as the relevant sources of information] 



	Indicators[footnoteRef:64] [64:  This non-confidential version of the application does not contain absolute figures of prices and cost of production of the Applicant because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	2021
	2022
	2023
	2024

	Price of the Applicant on the internal market of the UK, GBP/ton
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	47
	14
	-2

	Cost of production of the Applicant, GBP/ton
	[redacted – commercially sensitive information]

	Relative index (as compared to 2021), %
	100
	40
	12
	8

	Import price of South Korea, GBP/ton
	640
	996
	728
	609



Negative effect of dumped imports on sales of the Applicant on the UK market


Negative effect of dumped imports on share of the Applicant on the UK market


Negative effect of dumped imports on production and utilization of production capacities of the Applicant


Negative effect of dumped imports on productivity of the Applicant


Negative effect of dumped imports on profits/losses of the Applicant from the sales on the UK market


Negative effect of dumped imports on return on investments of the Applicant



Negative effect of dumped imports on investments of the Applicant





2. Please indicate if the injury to your industry could be attributable in part or in full to any factors other than dumped or subsidised imports, for example:
volume and prices of imports not sold at dumped prices;
contraction in demand or changes in patterns of consumption;
restrictive trade practices of, and competition between, third country and UK producers;
developments in technology; and 
export performance and the productivity of the UK industry. 
This may be relevant as an industry weakened by other events may be more susceptible to injury from dumped or subsidised goods.

3. Please provide evidence to support this information.
	Please answer here 

The dumped imports from South Korea were a major factor influencing negatively on the Applicant. 

As for other factors, the Applicant would like to highlight the following:

Imports from other countries

Imports from other countries to the UK has not negatively influenced the Applicant because such imports have been done at fair prices (contrary to dumped imports from South Korea) that is confirmed by the below table (in yellow it is indicated countries which import prices are less than prices of the Applicant):
	Indicator[footnoteRef:65]  [65:  ISSB data] 

	2021
	2022
	2023
	2024

	The Applicant’s UK domestic price,[footnoteRef:66] GBP/ton [66:  This non-confidential version of the application does not contain absolute figures of prices of the Applicant because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	100
	44
	11
	-4

	South Korea import price, GBP/ton
	640
	996
	728
	609

	Ratio of export price from South Korea to the Applicant's price, %
	86
	93
	88
	85

	Netherlands import price, GBP/ton
	925
	1 037
	867
	815

	Ratio of export price from Netherlands to the Applicant's price, %
	124
	96
	104
	114

	Sweden import price, GBP/ton
	921
	1 212
	1 155
	1 208

	Ratio of export price from Sweden to the Applicant's price, %
	124
	113
	139
	169

	Germany import price, GBP/ton
	898
	1 170
	1 099
	940

	Ratio of export price from Germany to the Applicant's price, %
	121
	109
	132
	131

	Finland import price, GBP/ton
	894
	1 186
	1 121
	820

	Ratio of export price from Finland to the Applicant's price, %
	120
	110
	135
	115

	Denmark import price, GBP/ton
	732
	1 144
	961
	852

	Ratio of export price from Denmark to the Applicant's price, %
	98
	106
	116
	119

	Spain import price, GBP/ton
	718
	1 104
	935
	840

	Ratio of export price from Spain to the Applicant's price, %
	96
	103
	112
	117

	France import price, GBP/ton
	730
	1 372
	1 414
	2 139

	Ratio of export price from France to the Applicant's price, %
	98
	128
	170
	299

	Ukraine import price, GBP/ton
	607
	799
	1 458
	408

	Ratio of export price from Ukraine to the Applicant's price, %
	81
	74
	175
	57

	Belgium import price, GBP/ton
	807
	1 317
	1 289
	1 309

	Ratio of export price from Belgium to the Applicant's price, %
	108
	123
	155
	183

	Austria import price, GBP/ton
	1 009
	1 599
	1 436
	1 585

	Ratio of export price from Austria to the Applicant's price, %
	135
	149
	173
	222



In 2021-2022, applicant was importing Ukrainian plate from Metinvest plants in Mariupol for consequent distribution in the UK. Reported customs values in the UK were related to intra-group transaction, while the final price on the UK market was set based on workable spot levels.

Export activities of the Applicant

One of the reasons for poor export performance of the applicant was active presence of Korean imports in the relevant markets of the EU, such as Belgium. Explanation of the reasons for such increase of Korean imports is provided in the section Threat of injury.

	Indicators
	2021
	2022
	2023
	2024

	Export volumes of the Applicant, tons[footnoteRef:67] [67:  This non-confidential version of the application does not contain absolute figures of exports and share of exports of the Applicant in production because this is commercially sensitive information which disclosure would give a significant advantage to competitors] 

	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	-
	18
	25
	-43

	Share of exports in the production of the Applicant, %
	[redacted – commercially sensitive information]

	Relative indexes (as compared to 2021), %
	-
	39
	37
	-16








[bookmark: _Toc42587780]Declaration
This application is made by, or on behalf of, a UK industry that produces like goods to those that are the subject of this application. 
This UK industry has at least 1% market share, taking into account the goods and particular market for those goods.
This application has the support of that UK industry as required in the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019. Specifically, producer support for this application is greater than producer opposition and represents at least 25% of all UK production of the like goods. 
The information contained in this application:
provides evidence that goods have been or are being dumped and/or evidence that subsidised goods have been or are being imported into the UK (as per schedule 1(g) and 2(g) of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019);
provides evidence that the dumped and/or subsidised goods are causing injury to the UK industry (as per schedule 1(i) and 2(i) of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019);
is sufficient to initiate an anti-dumping and/or subsidy investigation as per schedule 4 paragraph 9(1)(b) of the Taxation (Cross-border Trade) Act 2018; and
is accurate and complete.

	Name:
	Michael Brierley

	Company/Association:
	Spartan UK Limited

	Position:
	C.E.O

	Company Registration number (if applicable):
	4140355

	Date:
	

	Signature:
	



[bookmark: _Toc42587781]Checklist
Important
Please ensure that you have completed this application fully and refer to any attached documents using the corresponding appendix reference.
Complete the checklist above, to demonstrate you have covered all of the points, and attach evidence to support your claims and calculations. 
Keep a copy of this application for your reference in case any queries arise when we are assessing the application. You will also need to refer to it if we initiate an investigation.  
·  The details of the UK producers making the application and level of UK industry support for the application
·  The details of all known UK producers/associations of UK producers of like goods 
·  The volume and value of the domestic production of the like goods both by producers making the application and all other known UK producers
·   Information that the market share requirement is met 
·  A complete description of the imported goods
·  The names of countries/territories of origin and export of the imported goods
· The details of the exporters or overseas producers of the imported goods
· The details of the companies or individuals known to be importing the goods
· Normal values of the goods Dumping applications only
· Export prices of the goods Dumping applications only
· Details of subsidy programmes associated with the imported goods Subsidy applications only
· The amount of countervailable subsidy attributable to the alleged subsidised goods imported into the UK Subsidy applications only
· Changes in import volumes of the goods
· Effects of the imported goods on prices of like goods produced in the UK
· Impact of the imports have caused to the UK industry
[bookmark: _Toc10801718][bookmark: _Toc10807879]
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Share of South Korea in total imports to the UK, %	
2021	2022	2023	2024	4.9801460583678114	8.5245505785764664	12.804683923119139	13.739980487678391	Difference between import price from South Korea and total imports price to the UK, %	
2021	2022	2023	2024	-19.532998376366024	-12.307577281407859	-28.244114180329216	-34.363788530712505	




Import volumes, tons	2021	2022	2023	2024	14348	26830	42231	42391	Relative indexes, %	
2021	2022	2023	2024	0	86.99470309450794	194.33370504599947	195.44884304432674	




Share of South Korea in total imports, %	2021	2022	2023	2024	5	9	13	14	Relative indexes, %	
2021	2022	2023	2024	80	160	180	




Relative index of sales volumes of the Applicant on the UK market (as compared to 2021), %	
2021	2022	2023	2024	100	-29	-23	-28	Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	



Relative index of share of the Applicant on the UK market (as compared to 2021), %	
2021	2022	2023	2024	100	-27	-25	-21	Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	



Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	Relative index of production of the Applicant (as compared to 2021), %	2021	2022	2023	2024	100	-13	-9	-29	Relative index of capacity utilization of the Applicant  (as compared to 2021), %	
2021	2022	2023	2024	-13	-9	-29	



Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	Relative index of productivity of the Applicant (as compared to 2021), %	
2021	2022	2023	2024	100	-13	-9	-29	



Relative index of profits/losses of the Applicant from sales on the UK market (as compared to 2021), %	
2021	2022	2023	2024	100	8	-52	-139	Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	



Relative index of return on investments of the Applicant (as compared to 2021), %	
2021	2022	2023	2024	100	-12	-54	-69	Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	



Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	Relative index of investments of the Applicant (as compared to 2021), %	
2021	2022	2023	2024	100	-30	-90	-64	



Import volumes, tons	2021	2022	2023	2024	14348	26830	42231	42391	Relative indexes, %	
2021	2022	2023	2024	0	86.99470309450794	194.33370504599947	195.44884304432674	




Share of South Korea in total imports, %	2021	2022	2023	2024	5	9	13	14	Relative indexes, %	
2021	2022	2023	2024	80	160	180	




Average Korea export price, GBP/ton	2021	2022	2023	2024	611.51869804072066	836.16851861613111	701.69625583119932	590.97923503152106	Korea export price to UK, GBP/ton	2021	2022	2023	2024	661.74230981764595	894.77682439186935	629.23439390981844	503.02939153273718	Korea export price to Japan, GBP/ton	2021	2022	2023	2024	522.80194877365216	719.31691690376749	614.31497521628967	531.72539117124609	Korea export price to China, GBP/ton	2021	2022	2023	2024	570.04901648059547	749.38827528074614	653.16670441855069	569.06049314670634	Korea export price to Turkey, GBP/ton	2021	2022	2023	2024	605.78385061058873	754.0129569485274	634.69983541846989	548.59572516324363	Korea export price to USA, GBP/ton	2021	2022	2023	2024	754.39523395892013	1114.3649890350878	952.83063082747526	845.50544414452611	Korea export price to India, GBP/ton	2021	2022	2023	2024	608.9317313654492	910.76260498588317	610.80458876871796	547.75191429115011	



Relative index of sales volumes of the Applicant on the UK market (as compared to 2021), %	
2021	2022	2023	2024	100	-29	-23	-28	Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	



Relative index of share of the Applicant on the UK market (as compared to 2021), %	
2021	2022	2023	2024	100	-27	-25	-21	Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	



Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	Relative index of production of the Applicant (as compared to 2021), %	2021	2022	2023	2024	100	-13	-9	-29	Relative index of capacity utilization of the Applicant  (as compared to 2021), %	
2021	2022	2023	2024	-13	-9	-29	



Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	Relative index of productivity of the Applicant (as compared to 2021), %	
2021	2022	2023	2024	100	-13	-9	-29	



Relative index of profits/losses of the Applicant from sales on the UK market (as compared to 2021), %	
2021	2022	2023	2024	100	8	-52	-139	Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	



Relative index of return on investments of the Applicant (as compared to 2021), %	
2021	2022	2023	2024	100	-12	-54	-69	Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	



Relative index of dumped imports from South Korea in absolute figures (as compared to 2021), %	
2021	2022	2023	2024	100	87	194	195	Relative index of investments of the Applicant (as compared to 2021), %	
2021	2022	2023	2024	100	-30	-90	-64	
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UNITED KINGDOM Import SOUTH KOREA 2024 720851 HR PLATE : >10MM THICK 37375 728
UNITED KINGDOM Import SOUTH KOREA 2024 720852 HR PLATE : 4.75<10MM THICK 4999 728

UNITED KINGDOM Import SOUTH KOREA 2024 720890 HR PLATE/SHEET: F/WORKED 17 728
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Steel Plate for Steel Plate for Steel Plate for Steel Plate for

Steel Plate for ‘Steel Plate for Low Temperature . Abrasion .
Boiler & Pressure Vessel ) High Manganese Steel T Defense-grade steel plate  High Strength Steel

Constant YP Steel for
Wind Power

Steel Plate for Structure

Structural steel is commonly used for ground structures, welded structures, bridges, industrial machines
and many other similar applications. Wide applications mean a wide range of specifications used. Good
weldability is essential because the use of these products always involves welding. Strength matching the
use and the specifications used is also required. Typical methods applied to the production of this product
include regular rolling and TMCP process, but heat treatment is often used when high tensile strength of

over 60 kg is needed

Key Specifications @

- POSCO : PILAC-BT33/36/45, PIL-SN325B/C, PIL-SN385B/C, HSA355/460

- KS 1 §5235/275/315/410/450/550, SM275A/B/C/D, SM355A/B/C/D, SM420A/B/C/D, SM460B/C, SN275B/C,
'SM3558/C, HSB380(L)/460(L)/690(L)

- JIS : S5330/400/490/540, SMA400A/B/C, SM490A/B/C, SM490YA/YB, SM520B/C, SM5T0

- ASTM : A283 Gr-C/D, A36, AST2 Gr-42/50/60/65, A633 Gr-C, A514 Gr-F, A573 Gr-T0
- BIS BIS 2062 : E260/E350/E410
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Designation

Minimum yield strength Rejy?

MPa

Nominal thickness

mm
Steel steel | <16 | >16 | >40 | >63 | >80 | >100 | >150 | >200 | >250
name | number <40 | <63 | <80 | <100 | <150 | <200 | s250 | <400
1.0038
523500 10114 | 235 | 225 | 215 | 215 | 215 | 195 | 185 | 175 | 165
5235)2 10117
S275R 1.0044
5275]0 10143 | 275 | 265 | 255 | 245 | 235 | 225 | 215 | 205 | 195
5275)2 10145
$355IR 1.0045
535510 1.0553
355 | 345 | 335 | 325 | 315 | 295 | 285 | 275 | 265
$355)2 1.0577
$355K2 1.0596
St60RD 1.0507
st60j0 b 1.0538
— 460 | 440 | 420 | 400 | 390 | 390 | - - -
ste0p2 b 1.0552
Stgokzb | 10581
10502 | 500 | 480 | 460 | 450 | 4s0 | 450 | - - -

$500j0 >
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4.1 Structural qualities

EN 10 025-2: 2004

Grade (BS 4360: 1986)
S2350R (408)
523500 (400)
523502 (40D)
S2750R (438)
527510 (430)
527502 (43D)
S3550R (508)
535510 (500)
535502 (50D)

S355K2 (50DD)
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5.1 Size

Thickness and width (mm) extra £ per tonne

Thickness/ 1000 1100 >3000 > 3500
width (mm) <1100 <1830 <3500 <4000
5<6 143 137 - -
6<7 110 101 - -
7<8 78 70 - -
8<10 64 56 a2 -
10<15 55 a3 33 -
1540 31 23 20 20
>40<80 43 35 33 33
>80<120 58 50 48 48
>120< 150 74 66 64 64
>150< 250 114 106 104 -
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Metal Expert Product - Markets - Regons ~  Data = AboutUs - Contac

Data > Capacities

Metal Expert's World Steel Capacities service covers over 2 000 plants, including integrated producers, mini-mills and re-rollers all over the
World. Updated in real time with high accuracy and detalization with no time lag. Answers the question when, where, how investments,
comissioning or withdrawal influeces the market. The service includes weekly newsletter and database for existing capacities and new
projects.

Metal Expert's MENA Billet & Longs Datastream is a quarterly report with an in-depth focus on the volume of the spot billet market in
Turkey, Iran, GCC and North Africa, its structure and balance, which includes also comprehensive data on existing billet and longs capacity
and new projects, as well as cost assessments for the main market participants.

To learn more about Metal Expert's editions and services, get free trial or subscribe, follow the links below.

Weekly newsletters ﬂ
World Steel Capacities Standard Add trial access to cart
World Steel Capacities Premium ‘Add trial access to cart
World Steel Capacities Professional Add trial access to cart

China Steel Capacities
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